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For high-precision 
pipe or bolt threading! 


Beaver 
No. 
Series 


Patented 


EAVER No. 71 (plain) or No. 71-R (ratchet) are built especially :or high pre- 
J cision pipe or bolt threading. The tools are patented design and offer such advant- 
ages as compactness; simplicity; adjustability for over size or under size threads; 
immediate chip clearance and easy oiling. The dies can be changed in a matter of 
seconds—and NO TOOLS REQUIRED. No bushings either—a smooth-working 
universal chuck accurately centers the tool and insures straight threads. Note that the 
dies are up on top—so the long curling streamers from soft bolt stock cannot jam or clog 
these tools. Ideal for hand use—or with modern power units such as Beaver Model C. 


‘To note its compactness com- 


pare a No. 71 with the hand. 


No loose bushings to bother noone A small metal box is available 
with (or lose). A smooth-work- to hold eight sets of dies—also 
ing universal chuck centers See page 4 of our New larger metal kit box which holds 
the tools accurately—insuring Catalog for prices & full a No. 71 or 71-R tool and many 
straight threads. details. extra sets of dies. 
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Highest Quality * WARREN, OHIO * for 44 aoe 


Sold by Leading Supply Houses Everywhere! 
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Guaranteed. 
Washington, 
burgh, St. Louis, Boston, Atlanta, Los Angeles. 
lished monthly. 


McGraw-Hill Publishing Sonaeny, Inc. 


year, 
Canada, $1.50 per year, $3.00 for three years. 
Britain and 
year, 24 shillings for three years. 


99-129 N. Broadway, Albany, 
3 EDITORIAL AND EXECUTIVE OFFICES, 330 
W. 42nd St., — York 18, N. Y. Return Postage 
‘anch Offices: Chicago, San Francisco, 
Philadelphia Cleveiand, Detroit, “4 
ub- 


Entered as 
940, at Post Office, 
ny, N. A., under the Act of March 3, 
- Allow at toast ten days for change of address. 
Communications about subscriptions should be addressed 


second-class pees ar wag 23, 


to the Director of Circulation, MILL SUPPLIES, 330 W 


42nd St., New York 18, N. 


Subscription ratee—Single copy 25c. U. 
$1.50 for two years, $2.00 


S. $1.00 per 
for three years. 
Great 
British Possessions 12 shillings for one 
All other countries 
$2.00 for one year, $4.00 for three years. Please indi- 
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Talk of the Trade 
Yours To Use 
Currently Important . 


Customers’ Welding sateen —_— Distributor. . 


Returning G. I. Needs Reconversion Too 


Does Specialization Mean More Profit 


On The Lighter Side 


Customer Survey Points Way to Expansion 
Getting the Most Out of a Little... 
Hyper-Machining—War Baby with a Future 


Selling the Salesmen 
Topic of the Month 


Steady Jobs and Equipment Buying 


Putting Action Into Selling 
How They Do It.. 

New Products 

Production Tips 


Putting Out the Welcome Mat 


Trend of Supply Sales 
Keeping Up With Business 


Ten Years Ago in Mill Supplies 


Sales Tips 





LOOKING AHEAD 


Salesmen who speak with authority 
about the products they sell always 
have an edge over those who can’t. 
The man who can trace the develop- 
ment of a product back to its origin is 
equipped with both interesting and val- 
uable information. You'll find such data 
in @ new cartoon feature which will 
be introduced in MILL SUPPLIES next 
month. 


Mentioning salesmen always leads 
to that constant problem—compensa- 
tion. Distributors who are looking 
ahead are vitally interested in the sub- 
ject. They'll find plenty of food for 
thought in next month’s story of how 
one distributor solved the problem. He 
puts salesmen into business for them- 
selves. 

Everyone in business for himself has 
thought of specialization. Some are 





CHANGE OF ADDRESS 


How one sales- 
manager investigated and became anti- 
specialist, with success, makes up 
another of the numerous helpful articles 
on August's schedule. Look for them. 


for it, others ag’‘n it. 





Director of Circulation, MILL SUPPLIES 
330 West 42nd Street, New York 18, N. Y. 


Please change the Address of 
my MILL SUPPLIES subscription 


GOD BGRIEE boc cs cece cs ccecccacees 
New Address 


New Company Connection 














HOLO-KROME 
SOCKET SCREW PRODUCTS 








BUILDING SALES 


FOR 
HOLO-KROME 
DISTRIBUTORS 


- Consistently uniform in Quality—constant raw material 





check thru Laboratory Analysis Control to insure H-K 
quality—exacting and continuous inspection to Holo- 
Krome standards of Accuracy—the H-K exclusive fea- 
ture, Completely Cold Forged—every single Holo- 
Krome Screw guaranteed for Unfailing Performance... 
A few of the many facts used by H-K Distributors in 
building sales—getting repeat orders. 





The Holo-Krome Sales Policy 
100% Selective Distributor Distribution 


he @.K ROME 
Fibre forged! SOCKET SCREWS 


Manuractured Exclusively by 


THE HOLO-KROME SCREW CORP, 
HARTFORD 10, CONNECTICUT, U. S. As 


she) Sokd .@ fe) 13 Is SERVING ITS DISTRIBUTORS 
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LINK-BELT 


PRODUCTS 


LINK-BELT SERIES 100 BALL BEARING 


For Light Duty Service 


Compact, sturdy, streamlined. They provide for radial-thrust loads. Designed for 
ordinary dust and dirt conditions. Special seals furnished for severe operating 
conditions. Available in bore sizes from %6” to 2%6” as Pillow Blocks, Flanged 


Units, Take-Up Units. 


LINK-BELT SERIES 600 ROLLER BEARINGS - 


Piston Ring Sealed Unit Type for Application where average 
dust and dirt conditions prevail 


Designed with the greatest load capacity 
for a given bore size. The shaft adapter 
will give adequate adjustments for use 
with either cold rolled or turned and 
ground shafting. Suitable for high speeds 
and precision application when used with 
turned and ground shafting. Can be fur- 
nished with means to compensate for 
any differential between the length of 
the shaft and the supporting structure 


which might be caused by induced tem- 
perature or deflection or settlement of 
supporting structure. The auxiliary dust 
sealed type is recommended for applica- 
tions in foundries, cement mills, grinding 
rooms, asphalt plants, stone grinders, etc. 
Available in shaft diameters of 1%6” to 
6” and can be furnished as Pillow Blocks, 
Flange Units, and Cartridge Units. 


@ The need for ball and roller bearings is so great and the market so extensive 
that it pays to sell a line that has demonstrated its great worth for years past. 
We know that once you make LINK-BELT your headquarters for bearings you 
will be in position at all times to serve your customers correctly, regardless of the 
bearing need. 


LINK-BELT COMPANY 


Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, Minneapolis 5, San Francisco 24, 
Los Angeles 33, Seattle 4, Toronto 8. Offices in Principal Cities. 


BEARINGS 
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Threads are long, accurately cut. 
Perfect alignment. 


Uniform wall thickness. 


Controlled ghemical and physical 
properties. 
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Long low bands afford better 
wrench grip. 
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Rugged — bored from solid drop 
forgings. 
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@ W-S Forged Steel Fittings are especially recommended © 
for High Pressure, High Temperature Service in refineries, 
oil fields, chemical plants, shipyards, air conditioning and 
refrigeration plants, power plants and all hydraulic services. 

Available in three classes—2000—3000—and 6000 pound. 
Sizes 4” to 4” I. P. S. Each class can be furnished in Carbon 
Steel; Carbon-Molybdenum Steel; Chromium-Molybdenum 
Steel or Stainless Steel. 





THE COMPLETE STORY “fred 
STEEL FIT 5 
Bulletin A-3, Edition 12, gives the complete story 
of Watson-Stillman Forged Steel Screw End and \ 


Socket Welding Fittings. It includes details, speci- 
fications and engineering data. 


Sold Through Leading Distributors cas cae 
WATSON - STILLMAN CO. 
ROSELLE © NEW JERSEY 


Distributor Products Division 
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PERMATEX PIPE JOINT CO 


Number 51 


MILL SUPPLIES © JULY, 194 


ee meena 


POUND 
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Write today for your 
kit of promotional ma- 
terial available with 
your imprint. 





“THE DUFF-NORTON-~ MANUFACTURING COMPANY 


Canadian Plant: PITTSBURGH, PENNSYLVANIA Representatives in 
fae): Veieele) @meltis-ji46 Principal Cities 
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Yes sir, you'll ring up more money with 
FILMONIZE Self-Sealing Tapes — but that’s 
only part of the story. 


Fact is that a great many _ industrial 
and commercial tape users (including many 
who have put this and competing brands 
thrceugh rigid laboratory tests) have found 
FILMONIZE a far superior product. 


It stands up better—has no curl-back, no 
tangle—requires no water—and it comes 


ilmonize 


TRADE MARK REG 


SELF-SEALING TAPES 


INTERNATIONAL PLASTIC CORPORATION 
Morristown New Jersey 


MILL SUPPLIES _* JULY, 1945 


in a variety of types to suit every need. 
For example: Transparent Tapes, Colored 
and Multi-Colored Tapes, Identifying Tapes, 
Printed Tapes, Riveting Tapes, Splicing 
Tapes, Acetate Fibre Tapes, Metal Tapes, 
Specialty Tapes, Packaging Tapes. All in 
widths of 2” to 18”. 


Let our representative explain how you 
can cash in on FILMONIZE sales now and 
post-war. 








When a line is already known and estab- 
lished you don’t have to push it. All you have 
to do is keep it going. 

Metro Precision Gages and Carbide Tipped 
Tools are nationally known and advertised 
throughout industry... they have been doing 
a competent job, both in peace and war pro- 


ARMY Att 
ARMY e) ux 


27 we 


€ “a 


1 7) fF 


MILL SUPPLIES 


* 


vou powr Starz Prom Scratch With 


duction. That's an asset for you to start with 
that can't be overestimated. Add to this the 
fact that they carry a good margin too, and 
you will find they ring the bell on profits. 

Distributorships are open in good manufac- 
turing territories. Write today for Catalog 
No. 103 and complete details. 


—_ 


\* TOOL AND GAGE CO. 


4240 Peterson Avenue 
PA 
~ Chicago 30, Illinois 
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The SHELDON MACHINE CO. Inc. 


Builders of Good Lathes Since 1919 
ANNOUNCES THE ACQUISITION 
_ OF 
THE VERNON LINE 
OF MACHINE TOOLS 


® 
VERNON HORIZONTAL MILLING MACHINES 





VERNON VERTICAL MILLING MACHINES 
VERNON TWELVE-INCH BACK GEARED SHAPER 
® 


THESE QUALITY MACHINE TOOLS 
ARE NOW BUILT IN THE 
SHELDON PLANT AT CHICAGO 
AND SOLD BY SHELDON DEALERS AS 


SHEQON 


QUALITY MACHINE TOOLS 





Descriptive circulars will be 
sent if requested of the 
Sheldon Machine Co. Inc. 





425° N Knox Ave. Chicago 44 Til 






















With American Hand Trucks 
Talk about MARKETS—almost every- 


where your men call, there is market 
for American pressed-steel Hand Trucks. 
They are not a specialty item. Not a 
seasonal number. The need for Hand 
Trucks is broad and constant. Chances 
are trucks are either being used now or 
could well be put to use in industrial 
plants, large and small, warehouses, 
retail stores and small business houses. 


Talk about PROFITS—you earn a GOOD 
PROFIT on every single one of the 39 
types and 60 sizes of American Hand 
Trucks. A legitimate profit... and 


repeat profits and goodwill on repeat 
sales to SATISFIED USERS. 


So let's talk-it-over NOW, shall we? 
Write today for complete information. 





4220 WISSAHICKON AVENUE + PHILA. 29, PA. 





Cor 


inta 


AMERICAN 


PRESSED~-STEEL 


HAND TRUCKS 
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Yes, it’s a snap to change sheaves now, when you provide 
Allis-Chalmers’ new “Magic-Grip” — fastest mounting and 
demounting sheave on the market. Saves time and money. 


| Pay, 

















SEE WHY THE NEW “MAGIC-GRIP” MOUNTS FAST, PERFORMS SMOOTHLY 
¥ 





Place sheave on shaft. Slides Slide to desired position. Slid- Tighten three capscrews — 
on smoothly because clearance is ing easily, sheave can be placed and it’s ready to go! Entire sheave 
provided by expanded bushing. exactly according to straight-edge is locked securely to shaft and 
There's no hammering — no forcing! ... giving you true alignment with re- grips like magic! No set screws td 
Complete sheave and bushing unit comes 


sulting smooth performance. A mini- damage shaft. Send for Bulletin B6310, 
intact—ready for quick, easy mounting. mum of time is required. Allis-Chalmers, Milwaukee 1, Wis. 


A 1857, 


SS 


r 


Allis-Chalmers Texrope : 
“ MAGICGRIP” 
L 
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COMPARE 


— Available at prices as low as 70c each—actually lower 
in price than many sizes of ordinary tools—Carboloy 
“Standards” are a ‘“‘must’’ on any tooling program! 


Compare the prices of Carboloy “‘Standards’”—then com- 
pare the recognized results of their use! With Carboloy 
“Standards” you can quickly increase production, often 
doubling or tripling machine output; save machines and 
manpower; reduce your tool inventory; step-up tool life to 
unprecedented periods of continuous use; obtain a quality 
of finish that substantially reduces polishing time; and 
effect a marked reduction in cost per piece produced. 


These outstanding advantages are immediately available 
to you when you specify Carboloy “Standards”. Stocked 
for prompt delivery in 10 styles, all common sizes, for 
cutting steel, cast iron, non-ferrous and non-metallics. 


CARBOLOY COMPANY, INC. 
11131 EAST EIGHT MILE ROAD DETROIT 32, MICHIGAN 


CHICAGO e« CLEVELAND e HOUSTON e« LOS ANGELES e MILWAUKEE 
NEWARK e¢ PHILADELPHIA « PITTSBURGH e« THOMASTON 


Also Sold by Leading Mill Supply Distributors 


CARBOLOY 


STANDARD TOOLS 


eyaka-y 


results 


Increased Production! 
s 


Machines and Manpower 
Saved! 


Long Tool Life! 


Better Finish! 


Lower Cost per Piece! 
wo 


Lower Tool Inventory! 
& 


Improved Product 
Quality! 


Send for Catalog 
GT-175R 
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PORTABLE 
ELECTRIC SCREWDRIVERS 
AND NUTSETTERS... 


























New York 


Offer ‘‘Custom-made”’ Quality 


with the Experience Built In 


With Thor electric screwdrivers and nutsetters, 
you can always sell the right tool for the job. 
Only Thor offers such a wide selection of 
models and attachments . . . to make possible 
10,000 combinations and give you, in effect, a 
“custom-made” tool from standard equipment. 
Thor Screwdrivers and Nutsetters take the 
guess-work out of vital production operations. 
Even new workers can match the skill of old- 
timers in routine assembly work, when equipped 
with Thor tools—adjusted to the precise torque- 
tension required. 

Remember that practically every type of busi- 
ness needs Thor portable electric tools for a- 
thousand-and-one maintenance and production 
jobs. Thor tools sell readily . . . are profitable 
to distributors. Get set now to make Thor your 
“peak profit” line. 

Write for information and ask a Thor repre- 
sentative to talk over the possibilities with you. 


INDEPENDENT PNEUMATIC TOOL CO. 


600 W. Jackson Bivd., Chicago 6, Ill. 


Los Angeles 









WHY THOR TOOLS ARE 
“TOPS” IN SALES 


Thor invented the electric screwdriver... and 
Thor engineers have since developed a com- 
plete line of screwdrivers and nutsetters for 
every type of work. Today, Thor tools are 
the assembly tools of a “million uses” be- 
cause of their versatility and capacity to 
meet every situation. 


AMPLE MARKUP FOR 
PEAK PROFITS 


Along with peak sales potentials, Thor elec- 
tric tools offer a substantial profit margin that 
few lines with comparable volume possi- 
bilities can match. Today, for example, Thor 
supplies to industry more screwdrivers and 
nutsetters than all other makers combined. 
You can make them your “blue ribbon line” 
now ....and postwar. Through its nation-wide 
sales otganization and a sound plan of ad- 
vertising and sales promotion, Thor is ready 
to help you dévelop your market, 


THOR’S PLAN OF REAL 
SALES HELPS 


e ne Hors _ In addition to supplying the right tools for 
v ’ > the industrial market, Thor backs its distribu- 
BUILD EXTRA SALES WITH THOR SCREWDRIVER BITS a — tors and dealers with a complete program 
F ts ‘ ; _— of sales information, display material, demon- 
With stock available for immediate delivery, ‘distributors can de- = stration stands and direct advertising ma- 

> terial that hel k les. A i 
_ velop Thor Screwdriver bits 2 @ profitoble specialty item thet SS — compoign in eutvonding Wwede popers of 
u " a apers °o 
b sasc ty sales volume. One jobber, Boson reggae ihe => notional circulation is continually building in- 
“whe recently pushed their sale, was amazed at the business stata: Aad. . prev- ~ creased demand. Thor provides an expertly- 
. ie ‘ dt ind th the f ot it . ‘ ofteols, abi ad > trained field force to work with distributors. 

= ? 
/ Id Onl 
PORTABLE Lownie f seer 


by 
lect Authorized 
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in Principal Cities 





This Ad Appears in — t> 
ing Business Publications. e r e (] r e 


257 Dodge factory graduate 
Transmissioneers, located 
in principal cities, to show 
you new and better ways 
of transmitting power. 


Sign of the Dodge 


Transmissioneer 








Whenever you have a problem in power application, 
call a Transmissioneer—your local Dodge distributor. 
He has the latest answer. His knowledge and special- 
ized experience are backed by a broad line of mechanical 
power transmission equipment—bearings, sheaves, pul- 
leys, clutches and other drive components. Usually 
your immediate needs can be supplied from local stock. 


DODGE MANUFACTURING CORPORATION, MISHAWAKA, INDIANA 





Copyright 1945 


TRANSMISSIONEERED MEANS ADVANCED DESIGN 
ee IN POWER DRIVES 
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the excellence of its past perform- 


ance assures its future demand. 
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THROUGH LEADING JOBBERS 
/N PRINCIPAL CITIES 


spRavit AirCom- Electric Motors, Generators, Valves. 
r Com- 
Put proving Equipment. Pumps. Hydraulic Cylinders and 


ymps, Air 
ressors, Spray Suns. Pumps, , 
ta insecticide Sprayers, Sanders, Controls... for Aircraft, Automotive 


ond Allied Finishing Equipment. and other Industrial Application 


@ Here at Electric Sprayit Company we’ve already received the “high sign” from the 
yardmaster in Washington that it’s OK to start switching civilian production back to the 
main line. We'll be set up ori a double track schedule too, with merchandise that is 
streamlined to meet every marketing demand...superior quality...competitive prices... 
fair profits...good service...and every other facility to make Sprayit and Elsco two of 
your favorite products. These new and better lines will be available “Through Leading 
Jobbers In Principal Cities Throughout the United States.” Keep in touch with your job- 
ber, or write Electric Sprayit Company, Sheboygan, Wisconsin, for further particulars. 
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How Allis-Chalmers Engineering Discovers New Ways to Build Better Motors for You, 


WANTED: 


-C Motors to 
ive for Navy! 


4 


| yee SUBMERSIBLE MOTORS to 
run 25 feet under water — and 
build ‘em to run that-way 90 days at 
a stretch! That’s the tough assign- 
ment Navy engineers turned over to 
Allis-Chalmers, 


Those motors had to: 1) with- 
stand sea pressure; 2) stay water- 
proof; 3) be light in weight. 


No. 1 problem was...how to 
build water-tight casings. A-C en- 
gineers experimented, found the so- 
lution in fabricated steel. 


Quickly, individual casing parts 
were built. Subsequent hydro- 
Static tests applied to them showed 
molecular arrangement and carbon 
content of steel to be ok. Result 
—only a heavy weld between fab- 


ricated parts was needed to assure 
water-tightness! 


Now the going was easier. For 
adequate surface seal, field yokes 
of one-inch rolled steel were used. 
End housings were reinforced. Ex- 
posed adjustments were made leak- 
proof. Then . . . minor changes in 
insulation, at other points, and the 
problem was solved. 


* * * 


“What's all this got to do with 
my problems?’ you may ask. Just 
this... Everytime A-C tackles the 
job of building special motors for 
extra-tough war applications, like 
this one, it also discovers important 
new ways to build better standard 
motors for you! 


MV DD 


That’s why you hear it said so 
often, “You can depend on Allis- 
Chalmers Motors!’ ALLis- 
CHALMERS, MILWAUKEE, WIS. 


You Can Depend on 


 (ALLIS- 
CHALMERS 


Motors 
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Clipper Products 
Build Repeat Sales 


The Timken statement below 
explains why Clipper products 
have customer preference, and 
result in repeat orders. 


Clipper Products 
Are Readily Available 


because they are necessary to 
keep war production machines 
running to maximum capacity. 


30% Savings with 


Clipper Belt Hooks Clape tn 9 Renate 
Clipper Speed Lacers sake ac alle 
Clipper Lubrihide Pins 


The Timken Roller Bearing Co. of Canton, Ohio 


has effected a saving of about 30% in consump- 
tion of belt hooks by using Clipper Belt Hooks, 
Clipper Lubrihide Pins and Clipper Speed Lacers. 


Designed To Meet Present Day Production Demands 


The Clipper No. 9 Portable Lacer develops pressures up to 16 tons. 
With such pressure, hook legs can be embedded flush with the surface 
of any kind of belt, and points clinched. 
The scientific action of the jaws forms a perfect line of well rounded 
loops permitting the use of maximum diameter Lubrihide Pin, also 7 é i 
providing equal distribution of pulling strain on every hook. A belt Scientific action of Jaws forms 


joint so made will outlast by two to three times one made with an ee Sea 
old-style portable lacer. 


CLIPPER BELT LACER COMPANY crano rapios, micnican, v. S.A © OE Seay er ey Oe 


SPEED 


VICTORY 
by NOT 
INTERRUPTING 
PRODUCTION 


Zee: 7. “Gss3 EQUIPMENT 
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These Hexagon Head Screws 


are made of high carbon 
steel—AISI C-1038. 


Their main use is where 
strength is a factor. The 
High Carbon quality of the 
steel and Double Heat Treat- 
ment assure proper tough- 
ness and tensile strength of 
130,000 - 160,000 P. S. I. 


Carried in stock, furnished 
in packages or bulk. Send 
for samples. 


RECOMMENDATIONS 
HIGH CARBON HEXAGON HEAD SCREWS 


— Black Satin Finish — are recommended where 
High Carbon Hexagon Head Screws with Double 
Heat Treatment for additional strength are de- 
sired furnished with Black Satin Finish due to 
Heat Treatment and with Hexagon Heads, die 
made and not machined. 

* We have, also, our fine line of Full Finished 
Hexagon Head Cap Screws —SHINYHEADS — 
America’s Best Looking Cap Screw. 


Write for folder containing steel specifications — chemical analyses and physical properties. 


The FERRY CAP & SET SCREW Co. 


2153 SCRANTON ROAD + «© © «© «© CLEVELAND 13. OHIO 
Pioneers and Recognized Specialists Cold Upset Screw Products since 1907 


CAP AND SET SCREWS e CONNECTING ROD BOLTS ¢ MAIN BEARING BOLTS © SPRING BOLTS AND SHACKLE BOLTS ¢ HARDENED AND GROUND BOLTS 
SPECIAL ALLOY STEEL SCREWS © VALVE TAPPET ADJUSTING SCREWS © COMMERCIAL AND ALLOY STEEL STUDS © FERRY PATENTED ACORN NUTS 


Vit to°188 eae . 








12° to 36° me 
MORE LIFT | eQQei Sa nae, 


ELECTRIC HOISTS 


Tee Northern Hi-Lift Electric Hoist is a long term, 


stable investment—not an expense. It returns con- 


tinval dividends in fast, economical, trouble-free A better hoist in every way—and the low headroom 
service. feature adds 12” to 36” to the effective height of 
CONSTRUCTION FEATURES built to stand fre- Your building. 

quent overload with greater margin of safety. The Write for Bulletin H-110 


Hi-Lift Hoist has a frame of one piece, welded steel. 





G hi t steel, hardened for | 
mnceseanibanasreses attra sdiginienapss ene OIL BATH LUBRICATION—Gears run in an 


oil bath—automatically feed oil to bearings. 
brakes, and accessories are carefully selected for Lubrication is simple—sure. 


wear. Bearings are large size, anti-friction. Motor, 








best service and greatest durability. 





See our Catalog in Sweet's Files of Engineering, Process, and Mechanical Industries. 


NORTHERN ENGINEERING WORKS. 


2621 ATWATER STREET -« DETROIT, MICHIGAN 
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Now’s the Time to show 
your customers how to a 7 4 


RECONVERT FASTER & mf 


( or d ss Be = SxiSaws 
; y A size and type 

ry for all cuts in wood 
fi up to 4% inches 
deep, and for many 

cuts in metal, 
compositions and 
all masonry 
products. 









Every plant faced with the problem of 
rebuilding or relocating machinery, making 
long-needed repairs or modernizing buildings 

needs SKILTOOLS to speed the job. 
SKILDRILLS and SKILSAWS particularly will 
be in greatest demand, because reconversion 
operations will call for much drilling and sawing 
work. Now is the time to contact every plant in 
your territory and demonstrate how SKILTOOLS 
do every drilling, sawing, cutting, sanding and 
grinding job faster, better, and at lower cost. 


SxnDarius 


A size 
end type for all 
drilling up to 

% inch in steel 
end 2 inches 

in hard wood. 
Exceptionally 
compact and 
powerful. 








5033-43 Elston Avenue, Chicago 30, Illinois \ne ae. 
————— 


Factory Branches in All Principal Cities 
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IN RUBBER-NOW ? 
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WHATS AHEAD 





(ns victorious end of the war in Europe should mean early alle- 
viation of the critical shortage in many types of industrial 


rubber products. 


It may come sooner than you think—for today America’s pro- 
duction facilities of mechanical rubber goods are vast enough to 
meet every need of the Pacific War, and leave a larger share for 
non-military use. 


When that day comes, it’s going to call for a new kind of selling— 
with less emphasis on delivery dates, with greater sales stress on 
QUALITY, PERFORMANCE, SERVICE AND ECONOMY. 


That’s where Goodyear distributors will have a big edge, because 
during the war Goodyear research has developed many new prod- 
ucts for military use that set new standards in all these qualifications. 
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Revolutionary products like the new Goodyear steel cable transmis- 
sion-, conveyor- and V-belts that have no competition. 


Your trade knows all about them, because Goodyear advertising has 
been driving home their exclusive advantages in national magazines 
and trade papers—advertising that has already built up a tremend- 
ous backlog of demand for these “super” products. 


That means a head start for Goodyear distributors in the coming 
battle for business, just as Goodyear advertising has always kept them 
out in front. If you are not a Goodyear distributor now, why not 
inquire if your territory is open. Write Goodyear, Akron 16, Ohio, 
or Los Angeles 54, California. 


Advertising like this is building postwar sales —now —for Goodyear distributors 
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THE GREATEST NAME IN RUBBER 
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Record Drilling Demands the Best.. 














Adding Savings to Safety... 


Raimcies. searns 
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ROPE REMINDERS 


yeu loeb Of wire rape pertermence 
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Light load or heavy haul... 


HERE’S THE 


ROEBLING 


AGENCY PLAN: 


QUALITY PRODUCT: Wire rope of top quality, 


capable of delivering service that means 


satisfied customers Gnd repeat business. 
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FAIR PRICES: A price basis that permits com. 
petitive selling, assures a reasonable profit. 


SALES CO-OPERATION: 

assistance in the form of ; 

tising, direct mail contacts and engineeri 

Service made available through the anen 
: Bin soa 


Bi 
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Y | GV EaT ROEBLING Camparg@ 
PAVING YOUR WAY TO INCREASED PROFITS TOMORROW 


BIG, POWERFUL 2-PAGE ADS IN COLOR are telling more than 500,000 
wire rope buyers about Roebling products ... Roebling service. And 
the men you go to for business are learning about the advantages of 
using products manufactured by America’s first maker of wire rope. 


ENGINEERING ASSISTANCE FROM SKILLED TECHNICIANS is always avail- 
able at the mill or in the field. Men from Roebling’s engineering and 
research departments are ready to give you help with any engineer- 
ing problems... and experienced advice to your customers on getting 
maximum wire rope service. 


SECTIONAL WAREHOUSING helps you increase customers and profits, 
too... enables you to offer better service—faster delivery on practi- 
cally any item anywhere in the country. This will be another impor- 
tant factor in your favor when tomorrow’s tough competition sets in. 


JOHN A. ROEBLING'S SONS COMPANY 
TRENTON 2, NEW JERSEY 
Branches and Warehouses in Principal Cities 


| 
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PACEMAKER IN WIRE PRODUCTS Q 
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THE WR IG HT LINE 


HAS A WHOLE Hlock OF ADVANTAGES! 
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@ Every hoist, every trolley, every crane in the WRIGHT line has distinctive 
advantages for specific jobs. Indeed there are a whole flock of WRIGHT 
advantages, such as 

1—Special analysis steel chain, electrically butt welded, heat-treated and proof-tested. Will 


not work harden. 
2—Each link is gauged to fit pocket wheel. The chain is exceptionally high in tensile strength. 
3—Non-fouling chain guide permits pulling of hand chain from any angle below hoist. 


4—Planetary gear reduction of efficient and compact design. 
5—Drop forged bottom hook from special analysis steel gives visible warning when overloaded 


through slowly opening without fracture, thus providing safe operation. 
6—Precision ball bearings to increase efficiency and ease of operation. 


Another WRIGHT advantage is engineering based on three principles: Safety, 
Efficiency and Economy. 


‘ 
co York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, New York, Bridgeport, Conn. 


WRIGHT MANUFACTURING DIVISION 


AMERICAN CHAIN & CABLE 


TRADE NY SD) In Business for Your Safety 
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@ A few months ago, PAGE announced the new PAGE Hi-Tensile AF Electrode 
for all types of AC and DC welding of mild steel. Today PAGE offers an 
illustrated booklet of detailed information and instruction on how to use 
these electrodes for best possible results. 

If you have not used PAGE AF Electrodes, this booklet will tell you the pur- 
poses for which they are best suited. If you are using them, here is 
instruction on how to use them to the best advantage. 

Your PAGE distributor can provide you with a copy of this book. Or, if 


you prefer, write direct to , : 
the factory at Monessen, Pa. G et tA Louch with iy, age 
co Monessen, Pa., Atlanta, Chicago, Denver, Los Angeles, New York, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


PAGE STEEL AND WIRE DIVISION 
AMERICAN CHAIN & CABLE 
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OX BOW MAGNET CHAIN 


Specially designed to take the punishment of handling 
materials with electro-magnets, this new chain has 

the following advantages: (1) Cast Steel Yoke supports 
chain at proper angle, avoids twisting; (2) Large 
bearing surface between large link and ox bow casting 
reduces bearing pressure and wear; (8) Short chain 
links and small clearance between couplings and 


castings tend to reduce peening and battering of 
@ Made to any dimensional 


specifications in three-leg connections; (4) Alloy heat treated chain is 
design, for capacities 
up to 30 tons, hardened to reduce wear. 


AMERICAN CHAIN DIVISION 


AMERICAN CHAIN & CABLE 
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VAN DORN 7“ HEAVY DUTY SANDER ... $65 


This One POWER TOOL 
DOES ALL::: 


Sell the versatility of Van Dorn 
Portable Electric Sanders... and 


you build continuing sales of 
attachments for an endless variety 
of jobs. These attachments in- 
clude abrasive discs in 19 different 
grains . . . wire cup brushes for 
such jobs as taking off old paint, 
removing rust and scale, cleaning 
castings and structural metal... 
two types of grinding wheels for 
everything from grinding welds 
and casting ridges to surfacing 


FOR POWER SPECIFY 


concrete. . . two types of rotary 
planer heads for work formerly 
done with jack plane and adz. 
Powerful national advertising . . . 
in The Saturday Evening Post and 
other publications . . . is pointing 
out the many uses of Van Dorn 
Sanders this month. So there’s no 
better time than mow to talk Van 
Dorn Sanders on every call. That’s 
a timely tip from: The Van Dorn 
Electric Tool Co., 717 Joppa 
Road, Towson 4, Maryland. 


(DIV, OF BLACK & DECKER MFG, CO, ) 


PORTABLE ELECTRIC TOOLS 


1] PP e 





ILLING cutter speeds should be corre- 

lated with rates of feeds and depths of 
cuts. Speeds and feeds should be adjusted to 
provide correct chip thickness per tooth. 


DISTRIBUTOR! Speeds that are too high may be destructive 

ors in every to cutting edges of high speed steel metal 
the country ye cutting tools. National cutting tools will give 
| distributor nan higher production with longer tool life be- 
As popes staple cause they are made to quality standards 


from selected steels by experienced craftsmen. 


NATIONAL 


TWIST DRILL AND TOOL COMPANY 


DETROIT AND ROCHESTER, MICHIGAN 


Leading distribu! 


7 Vl section of 


Cutting Tools. epg 
ained engineers to s a 
distributor for cutting 


duct. 


Nations! 
factory * 
Nations! 
industrial pro 
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with AMERICAN PHILL 


THAN ! pip IN A WHOLE DAY 
wiTH SLOTTED screws!” 


50% FASTER .- : that’s the average 
speed-increas® wherever modern 
American Phillips Screws replace 
outdated slotted screws. And that’s 
because American Phillips Screws 
prevent dr which means 
used on any 

-driving, tum- 

e the brakes off 

d the strain 


AMERICAN SCREW COMPANY, 
Chicago MN: 589 E. Itinols Street 


pROVIDENCE 


work or burred, broken screw heads. 
Time-savings alone are enough to 
make American Phillips Sc 


anothet saving that 

American’s OW 

4 individual 3-point in- 
i gher * pet 

ntage order. 

n Phillips Screws your- 


what you thought we 


Detroit 2: $02 Stephenson" Building 


: RHODE ISLAND 





M 
ILL SUPPLIES ¢* JULY, 1945 





31. 





at, ti 


THANK 


\ 


} 
Y Oo . 
» i ® 
XN lla 
. Kee 






There’s no Complaint 


YOU'VE MET MAC before. He’s the man who has 
grown up with this organization, and knows every de- 
tail of production so thoroughly that it is practically 
impossible to stump him on any question about elec- 
trical wires and cables. He’s the man who has made 
“Macsimum” a common word around PARANITE. 

You should know Jack, too. He’s the electrical- 
chemical engineer who “lives” in the laboratory — 
supervising rigid testing of all wires and cables in 
production—constantly experimenting with all forms 
of insulating materials—developing special insulation 
to meet particular requirements in the field—carrying 
on extensive research for the betterment of all PARA- 
NITE products. 

Working together, Mac and Jack combine all the 
advantages of long experience and sound judgment 
with scientific knowledge and creative ability. That's 







ELECTRICAL WIRES AND CABLES 
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“BETTER THAN CODE REQUIRES” 





Departmen? at Paranite 


—~, ¢ 














why there has never been the slightest need for a 
Complaint Department at PARANITE. 


Wholesalers, everywhere, sell PARANITE with 
confidence; architects, builders, contractors, engineers, 
manufacturers, accept PARANITE with confidence. 
They know... 


If it’s PARANITE it’s right! 


PARANITE : 
WIRE AND CABLE 


Division of 


ESSEX WIRE CORPORATION 
Fort Wayne 6, Indiana 
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IS business is to help solve tough problems 
in drilling, reaming, tapping and milling. 

He is qualified and capable. This Company's 64 years of 
experience in manufacturing drills, reamers, taps, dies, mill- 
ing cutters and special tools for America’s most exacting 
users in every industry, is his background. 

Whether he be an engineer, foreman, workman, executive, 
or traveling representative of this Company, he is interested 
in but one thing—providing the tools that will do the best, 
most economical job for you. 

Usually he can select from our stock of thousands of items 
the best tools for your particular job. 

The Standard Man is a good man to know because he 
knows his business. 

If your metal cutting job is unusual or just routine, his 
service and advice is at your-disposal—no obligation, of 
course. For prompt attention to your requirements, write 
or call 





F Tue StanparpToot (0. 


CLEVELAND 


° 


NEW YORK STORE DETROIT STORE "~ CHICAGO STORE 


94 READE STREET 444% usaunrwaw ave Oe ee 
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FOR 
UNIFORM 
OPERATION 


TANDARD Shield Brand Tools are made in a com- 
pletely modern factory, equipped with the most 

efficient machines for manufacture and testing. 

Workmen are highly trained for each operation, with 
skills acquired by years of experience. 

Inspection and testing is accurate, reliable and thorough. 

The management of our Company is interested in only 
one thing—producing the best tools that can be made 
for each particular job. 

Results—Standard Shield Brand Tools are uniform in 
construction, performance and in low service cost. 

Many manufacturers have Standardized their small tool 
requirements by specifying and using Shield Brand 
Drills, Reamers, Taps, Dies, Milling Cutters and Small 
Tools. They have thus secured uniform, economical re- 
sults in metal cutting operations. 

You may likewise find it profitable to Standardize on 
Standard Shield Brand Tools. Leading mill supply houses 
from coast to coast supply these fine tools. 


THE STANDARD [OOL (0. 


CLEVELAND 








NEW YORK STORE DETROIT STORE CHICAGO STORE 


FOR GREATER PRODUCTION... 


LIMESTONE IS A 
NO. 1 WAR PRODUCT 


It is used in making pig iron, calcium car- 
bide, acetylene gas and synthetic rubber. 
Here is a Bull Dog conveyor belt 454 ft. 
long and 48 inches wide on a boom on 
the Steamer "Conneaut" owned by the 
Wyandotte Transportation Company. It 
has been in service 6 years, during which 
time it has handled over five million tons 
of stone and coal. 

A BWH belt was chosen for this job 
because it meets squarely the heavy pun- 
ishment involved in moving great abra- 
sive masses at high speeds and at min- 
imum cost. 

Wherever belts must possess the unusual 
in ruggedness and dependable long life, 
be sure to consult our nearest distributor 
or field technician, or write us direct. 
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to move the saw to the work 


get a Portable 


WELLS No. 8 


i 






——— SF = 
Why waste time and manpower moving stock 





} 
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SPECIFICATIONS | 


WELLS No. 8 to a fixed saw—it's easier to roll a portable 
CAPACITY: Rectangular .. 8x16" . . 
ectkd@sled . . . . Oana” Wells right where you want the cutting done. 
ROUNEB: . «so ss 8 diameter. The Wells cuts quickly, most any shape or size 
MOTOR:. . . %*%H.P.,A.C.or D.C, ‘ - . so 
SPEEDS: . . .. . Selective €0;80, metal you can get into it... with a minimum of 
130 feet per minute. labor. Easy to use, economical, this handy 


WEIGHT: . Approximately 750 pound. : ; 
> an mtg aan Wells No. 8 frees larger units for production 











work, pays for itself in time and labor savings. 
Write for details. 


Products by Wells are Practical 


METAL CUTTING 
BAND SAWS 


WELLS MANUFACTURING CORPORATION 
606 ADAMS ST., THREE RIVERS, MICHIGAN 
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BESLY 


You... In the Second Edition 


A second printing was necessary 
within ninety days after original 
publication due to the many re- 
quests for this valuable Belsy Tap 
Manual. Besly distributors find this booklet to 
be an important item in the Besly sales pro- 
motion plan—a typical example of how Besly 
helps distributors help their customers. 





BESLY TAPS * 





@ As soon as taps can again be supplied in 
quantity for peacetime uses—Besly will be ready 
to meet the needs of its distributors to take 
prompt care of accumulated orders and open 
up new markets. Plan now to take advantage 
of the Besly tap quality. 


Besly builds tap sales for distributors through 
service to tap users. Steps in the Besly plan of 
sales assistance include industry-trained men 
to work with distributors’ salesmen, powerful 
trade paper advertising, a factory engineering 
service and prompt shipments. 


Now-—rather than later—is the time to 


consider the possibilities. Write today for 
full details. 


BESLY TITAN ABRASIVE WHEELS 





BESLY GRINDERS AND ACCESSORIES 


CHARLES H. BESLY AND COMPANY, 118-124 N. Clinton St., Chicago 6, Illinois 
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What Bethlehem Wire Rope Service 


Means to the Distributor 
—aa 
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This is no fairy tale. It often happens. 


A prospect comes in to the distributor and says, ‘I need some rope 
for a type of job I’ve never handled before.’’ He mentions the application. 
Then he wants to know, “What type of rope will do the best job for me?” 


Well, if you're a Bethlehem distributor and the problem happens 
to puzzle you, like as not you refer it to a Bethlehem field man. He 
studies the application; recommends the proper grade, size, and type of 
rope. It works out fine, and from then on you've got a steady customer. 


That’s all part of the Bethlehem field man’s regular job—to help 
you sell your prospects, and to show them how they can save money 
with Bethlehem rope. Furthermore, he’s always glad to tell them about 
the care of wire rope, so that it will give longer, more satisfactory service. 


Field work is an important part of Bethlehem’s co-operation with 
its wire-rope distributors. Other outstanding items include convenient 
warehousing, dealer-help literature, and fair sales policies. Lastly (and 
most important) is the complete line of Bethlehem’s quality rope, 
both preformed and non-preformed . . . rope you can recommend with 
confidence. 


When you think WIRE ROPE...think BETHLEHEM 
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How A DISSTONEER SOLVED THE 
CASE OF THE | 
TRANSFORMER COILS i 
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You may have no need for band knives of the character recommended, but no matter 
what you manufacture, you most likely use files, and will be interested in knowing about— 


DISSTON BIT E- RITE FILES A greatly improved type, with distinc- 


tive features of importance to all file 


users. Teeth are extra strong and sharp; 
ee they are staggered for straighter, faster 
and smoother cutting. You can count 
on them for long, dependable service. Disston Bite-Rite Files are supplied in all standard 


cuts, shapes and sizes—and for all materials. Write for full particulars, 
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ALSO HELP SOLVE 
THE “CASE OF 
MORE FUTURE 

BUSINESS FOR YOU” 


This advertisement, with adap- 
tations, will be seen by your 
customers in the July 9th issue 
of Newsweek, the July 7th 
issue of Business Week, the 
July 15th issue of Modern In- 
dustry, the July Sth issue of 
American Machinist, and the 
July issue of Mill and Factory. 


HENRY DISSTON & SONS, INC. 
123 Tacony, Philadelphia 35, Pa. U.S.A. 


Branches: Boston, Chicago, Detroit, Memphis, New 

Orleans, Seattle, Portland, Ore., San Francisco, 

Vancouver, B.C. Canadian Factory: Toronto. 
Australian Fuctory: Sydney, N.S.W. 





The benefits you can promise with F. L. A. T. drive are 
likewise almost unlimited—dependable, trouble-free service. 


No slip, because belt tension is regulated automatically — 
high when the load is heavy, low when the load is light. 


No slump, in efficiency, above or below rated capacity 
(most drives run at less than rated capacity most of the time). 
Less than 2% power loss at rated capacity. 


No stop, because the F. L. A. T. drive is never stopped for 
base adjustment. Production is never interrupted. 


All the facts are in the Graton & Knight Belting Manual. 
We’re highlighting them, regularly, in our advertising on 
“Research” Leather Belting. We’re directing inquiries, from 
that advertising, to you. 


The use of F. L. A. T. drive is growing — rapicly. Be sure 
you're making the most of this trend. 


. 
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The qualities you are accustomed to talking about, in cons 

nection with ‘Research’? Leather Belting, are exactly the 

qualities that are desirable in a Flat Leather Automatic 

Tension drive: 

e Its greater pliability means it can withstand constant 
flexing over small pulleys at high speeds. 

e Its “built-in” pulley grip means less tension required to 
deliver full power without slip. 

e Minimum stretch means longest, uninterrupted service. 

A “Research” Leather Belt on a F. L. A. T. drive will outlive 

a rubber V-belt on a corresponding drive by better than 2 to 1. 

Graton & Knight Co., 339 Franklin St., Worcester 4, Mase. 


Leathe 
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from Graton & Knight's line of leather belting —the most complete for all applications. Graton & Knight 
distributors are listed under “Graton & Knight” in ‘Belting’ section of Classified Telephone Directory 
and THOMAS’ REGISTER. 


es 
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7: SHAPER A precision machine 
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for precision work... 


Phenomenal performance of this 
precision shaper in war produc- 
tion work is an indication of its 
great value in the postwar period 
when factories are confronted with 
competitive conditions putting 
added importance on accuracy and 
low-cost production ...The precise 
accuracy of work turned out on an 
Ammco 7” Shaper assures preci- 
sion production unsurpassed by 





larger machines selling for hun- 
dreds of dollars more than the 
Ammco...In addition to low initial 
cost, an Ammco Shaper also effects 
big savings in time and expense on 
set-up operations in shop or factory 
...[t saves on electrical power con- 
sumption, and saves on floor space 
—all without sacrificing quality or 
accuracy... Available for bench 
installation, or as a portable unit. 





Write today for specifications and prices 





2100 COMMONWEALTH AVENUE 
NORTH CHICAGO, ILLINOIS 
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YOU PLACE the abrasive products you 
carry ‘‘on a pedestal’’, and rightly so, 
for quality pays off. But do you give 
equal attention to bolts and nuts 
which, as you know, are bread and 
butter to a distributor? They can be 
gravy, too — if the fasteners are right 
and are properly merchandised. 





A DETROIT distributor picked this 
RB&W EMPIRE Bolt and Nut from 
his stock. Had his hand fallen on 
another from the same RB&W stock, 
it would have photographed as well, 
for all RB&W fasteners are uniform in 
their clean-cut heads, fine-finished 
barrels, perfect threads. No wonder 
RB&W fasteners assemble faster. 





FOR 100 YEARS RB&W's policy has 
been to make its line one on which 
distributors can build reputation, as 
well as volume and profit. To this 
end, a continuous program of re- 
search and development work has 
constantly improved quality. To this 
end also, RB&W has invested in ad- 
vertising the extra values of its prod- 
uct—the same values which you will 
find work so well in actual selling. 


RB.w 
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By 

Factories at Port Chester, N. Y., Coraopolis, Pa., Rock Falls, Ill. Seles Offices at Philadelphia, Detroit, Chicago, Chattanooga, Los Angeles, Portland, Seattle. 
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Many of America’s mighty weapons and the machines 
that build them have bearings made of Shook bronze .. . men of vision are 
looking and will continue to look to Shook for sleeve bearings and alloys 


wherever shafts are turning. 


Write today! Have our representative tell the full story . . . over 850 sizes of standard 
bronze bushings . . . flanged bushings . . . babbitt metals. 
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The Nicholson Lead Float File removes 


stock from such extra-soft metal as lead, 


babbitt and pure copper by the “float- 
ing,” or “smoothing,” principle. Its extra- 
coarse, extra-short angle, single-cut teeth 
are practically a series of stubby “blades” 
which shear away the metal rapidly under 
ordinary pressure. Light pressure pro- 
duces the smoothing effect. 

Industrial plants and machine shops 
use Nicholson or Black Diamond Lead 
Float Files on soft bearings, shims and 
molded parts. Plumbers and plumbing 
manufacturers use them on lead pipe fit- 
ting, solder joints, etc. Ship-builders use 
them extensively in piping and plumb- 
ing installations requiring the use of lead 
or copper. 


NICHOLSON FILE CO. « 


*float, n. 8. A file for smoothing. 
— Webster's Universal Dict. 


Name the job, we'll furnish the file 
Nicholson — world’s largest file manu- 
facturer —- is virtually a “clearing house” 
for file and filing information. Nicholson 
file engineers will undertake to “lick” 
any new filing problem involving new 
types of materials or special operating 
difficulties. 

Nicholson File designs cover more than 
3000 kinds, cuts and sizes of files and 
rasps. Most of the machines used in the 
cutting of Nicholson and Black Diamond 
Files are Nicholson-designed and 
Nicholson-built. Nicholson file research 
and pioneering are in evidence in prac- 
tically every phase or stage of modern 
file-making progress. For special tech- 
nical information, write to us. 


42 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 





~- @ profitable prospect for 


PAL MET T O pacanes 


PALMETTO Packing Distributor stocks contain the correct packing for 
every service need and are drawn upon by large and small users all over 
the world. 


Packing users purchase their requirements from PALMETTO Distributors 
FOR FINAL to gain the advantage of quick delivery of quality packings and to secure 
their emergency and regular needs without having to carry an excessive 

VICTORY ’ . , 


BUY MORE inventory. 
Industrial supply salesmen find the PALMETTO line profitable to sell 
WAR BONDS 


because it has consumer acceptance, it is complete, yet easy to under- 
stand; because their customers stay sold and send in repeat orders. 
Your customers are interested — you can serve their packing needs. 


Write today for complete information. 


GREENE, TWEED & CO. 


Bronx Blvd. at 238 St., New York 66, N. Y. PLANTS: New York, N. Y. & North Wales, Pa. 


‘<. PALMETTO 


aS Wiz) Self. Lubricating PACKINGS 
Py qe a PALMETTO for steam, water, air. PELRO far oils. CUTNO for 


alkalis. SUPERCUTNO (blue asbestos) for acids. KLERO for foods 
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A new low-cost 
18” drill press that 


can really take it 


This New Duro 18” Drill Press has been de- 
signed and built to handle a much heavier 
load continuously than ordinary low-priced 
units. Has many new features including: spe- 
cial design for quick-changing of belts; head 
casting slotted to provide take-up when wear 
develops from movement of quill; six-spline 
telescopic self-aligning spindle that reduces 
play; heavy ribbed cast iron table and base 
with large machined surface and grooves for 
collecting coolant; base provided with "T” 
slots for bolting jigs; improved simplified 
depth gauge. Efficient production foot feed 
available. Specifications include: %” ca- 
pacity. No. 2 Morse Taper. 4 New Depar- 
ture Ball Bearings. Speed range 425 to 
2030 R.P.M. Spindle travel—5”. Drills to 
center of 18” circle. Maximum distance from 
base to spindle—49”. Maximum distance 
from table to spindle—19”. Overall Height 





—68”. Size of overall base—18” x 2814”. Send for Catalog—showing low-cost single and multi- 


Diameter of column—3 2". Weight of Model spindle Drill Presses, Metal-Cutting Band Saws, Circular 
A3088 (as illustrated) less motor, 350 Ibs. Saws, Jointers, Routers, Shapers, Grinders, Lathes, Scroll 

of Saws, Flexible Shaft Units, and Portable Electric Drills. Gives 
Also available in bench model. full specifications and prices. 


Available on Priorities only 


DURO OOS 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO.. 2684 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO© HAND TOOLS 
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TAILABLE 
sa AT LAST! 


aiting 
The extinguisher you have been w 
for—in lustrous polished copper: 
oOo — 


3 
comm tna 


Underwriters 
[Pproved for 
use on Class 
A fires, Spe- 
cifica Ily 
gainst paper, 
wood, rub. 
bish, textile, 
and similar 
materials. 


* 


Z| 


\ 


' 


NS aoe 
Bis " ee 


Direct nozzle; 
invert H 
guisher 
Stream at base 
of flames, 
Gradually 
working 
ward Dis- 
charge com- 
pletely, 


* 
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LINK-BELT PRODUCTS YOU SHOULD KNOW ABOUT AND § F LL 


LINK-BELT 


BABBITTED BEARINGS 
for light or heavy service 


































This line gives you every sales advantage... 
and that means it’s the line for immediate and 
post war business. 

Compactness of design is a feature that 
makes selling easier. Then there are the bet- 
ter proportions for mounting on all types of 
supporting structures. Add to this, simplicity 
of design, dependability in service, and econ- 
omy of performance and you heve the an- 
swer to the heavy demand for LINK-BELT 
Babbitted Bearings. Wide industrial applica- 
tion means you won’t have to turn down sales. 
This line is complete in types and sizes of 
solid and split bearings, grease lubricated and 
self-oiling or bronze bushed so that light or 
heavy service needs can be met with the 
proper LINK-BELT unit. 

If you haven’t a copy of our Catalog No. 
850, write for it today. It contains engineer- 
ing data, dimensions, and list prices on 
LINK-BELT bearings, as well as take-ups, 
chain drives, sprockets, couplings, speed re- 
ducers, speed variators, gears, pulleys, hang- 
ers, clutches, base plates, shafting, etc. 


LINK-BELT COMPANY 


Chicago 8, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, 
Minneapolis 5, San Francisco 24, Los Angeles 33, 
Seattle 4, Toronto 8. 


Offices in Principal Cities. 





10,026 








FOR MODERME SPEED AND POWER 
REQUIREMEGZTS—(Common Flat Box—Series 2-1200 


A distinctive, streamlined design of babbitted bearing pillow block, combining all the 
features essential to best friction fighti ing performance. It far surpasses any pre- 
viously designed babbitted type bearing pillow block for this service. Available in 24 
sizes, for shaft sizes of 1.” to 3” diameters. Send for Folder No. 1865 explaining its 

money-saving features. 








OF THE MOST COMPLETE Si 
LINE OF POWER BABBITTED BEARINGS 


TRANSMISSION A TYPE FOR EVERY. SERVICE 
MACHINERY 
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NOW CRUCIBLE STEEL WAREHOUSES DELIVER 


—any size, any length “from stock” 


With their modern high speed MARVEL Hack Saws the Crucible Steel Company's 
Warehouses can deliver orders “from stock”, whether for a few miscellaneous lengths, 
a thousand alloy steel gear blanks, a single tool steel disc 18 inches in diameter, or 
other lengths or slices accurately cut-off from any type bar stock. 


In their Indianapolis quick service Warehouse shown above they have two No. 9A 
MARVEL Automatic Bar Feed Sawing Machines (capacity 10” x 10”) and one No. 18 
MARVEL Universal Roll Stroke Hydraulic Saw (capacity 18” x 18”). The high speed 
9A will cut-off identical pieces from single or nested bars automatically with no more 
operator attention that an automatic screw machine requires. They can be stopped 
at any point in a quantity run; a miscellaneous cut made; and the quantity run 
resumed by simply disengaging and reengaging the automatic feed. The No. 18 ‘Roll 
Stroke” Hydraulic Saw handles the heavy stuff—will quickly cut-off the largest and 
toughest bars. 

The Crucible Steel Company, like many others, have found the MARVEL Hack Saw 
method, fast, accurate and economical; and that it requires no special skill on the 
part of the operator. 

For quick reference see our section in Sweet's File—Mechanical Industries—or write for catalog. 


“The Hack Saw People” : , 
5700 Bloomingdale Ave., Chicago 39, U.S.A. 
Eastern Sales Office: 225 Lafayette St., New York 
a, Te 


ARMSTRONG-BLUM MEG. CO. La I 
“| 


Capacity: 6 x6 


Capocity: 6 x@ 


Ne 9A 
Copocity: 10 “x 1or 


| 


ee 


No. 18 
Copocity: 18 x18 


| 

| 

Copecity: 18 x18 i 
; 
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AT YOUR tuger Uzed- 


Qer 1.500 Brushes 


for INDUSTRY and FINE ARTS 


This catalogue illustrates and describes 
the most complete line of brushes offered 
today. Copies available for Purchasing 
Agents, Executives, Superintendents, etc. 


Write for your copy today. 


q#é SOLO- HORTON BRUSH CO.,INC. 


333 WEST 19TH * - Dept. A-4 * NEW YORK criTy i 
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' Model 131 Impact Wrench. @  # < 
1," to >." capacity. Revers- 
ible. 


0 


Make your time-studies now on nut-setting and screw- 
driving operations with ARO Pneumatic Tools! Note the 
speed and big power of these small tools—with light 
weight that means less fatigue on assembly jobs! 

Model 106 Impact Wrench. Whether it’s ARO Impact Tools designed with Con- 

14" capacity. Reversible. trolled Torque ...or other ARO models for all types of 
small tool jobs... you can count on ARO Performance 
to keep costs down and production UP! Write for 
catalog. The Aro Equipment Corporation, Bryan, Ohio. 


| PNEUMATIC TOOLS 


JOBBERS 


Your territory may still be 
open. Wire or write for our 
proposition. 
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FORMULA 


(COPPER) 


—twice as much 
as in copper-bearing steel 





FOR LONGER SHEET METAL LIFE 








Toncan Iron has twice as much Copper 
to give it the Highest Rust-Resistance of All Ferrous Materials in its Price Class 


You'll immediately recognize the 
rust-resisting qualities of the sec- 
ond ingredient of Toncan Iron. 
It's Copper (Cu) —and there’s twice 
as much of it in Toncan Iron as in 


copper-bearing steel. 


That’s another reason why Toncan 
Iron—well and favorably known 
for more than 35 years—has the 
highest rust-resistance of all fer- 


rous materials in its price class. 


Toncan Iron fights rust better, too, 





This advertisement appears in the following 
publications: American Artisan, Architectural 
Forum, Architectural Record, Engineering 
News-Record, lron Age, Sheet Metal Worker, 
and Steel. 














because it is made from highly re- 
fined open-hearth iron. 


The rust-resistance of Toncan Iron 
is further improved by alloying 
molybdenum with the copper. This 
important element makes the cop- 
per more effective and helps pro- 
duce in Toncan Iron a rust-resist- 
ance that is unaffected by various 
methods of fabricating. 


From the commercially pure open- 
hearth iron and the special process- 




















TONCAN 


Reg. U. 8. Pat. OF 


ing operations, Toncan Iron de- 
rives another outstanding quality— 
high ductility. This makes it one 
of the easiest materials to work. 


If you want a better answer to your 
needs for a rust-resistant material, 
you'll find it in the formula for 
Toncan Iron—the formula for 
longer service and lower costs. 


REPUBLIC STEEL CORPORATION 


GENERAL OFFICES e CLEVELAND 1, OHIO 
Export Department: Chrysler Bidg., New York 17,N.Y. 
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FARRIS Safety Valve No. 2175. 
Full nozzle port, high lift, high 
capacity. Steam Separator Bell. 
For pressures to 600 Ibs. at 750° 


pga %a" to 6°. Over-size We FARRIS Valve engineers and builders have been hard 


pressed to meet the war requirements of the government, its 
ships, and its war-production plants. But we have likewise ex- 
erted every effort to supply the needs of private industry during 
this national emergency. And nearly always we have delivered 
the FARRIS Safety or Relief Valve required ... when and where 
it was needed. 





Oh, yes — priority perplexities, material scarcities, and delivery 
delays have had us groggy, too! But we have held on to our 
perspective and vision, and they have enabled us to “deliver 
the goods.”" So when you need a safety or relief valve .. . 


ask for a FARRIS! 


When you specify a FARRIS Safety or Relief Valve you'll get 
GOOD DELIVERY — and a lot more! 





FARRIS Vapor or Liquid Service Valve No. se You'll get a dependable valve, with every finished surface precision 
1775. For pressures up to 600 Ibs. Sizes 

¥%,” to 6”. Enclosed spring, high lift, full : - a 

port capacity. Available with pressure-tight ole You'll get “precision alignment" of spring, stem, disc, guide, and seat. . . 


cap; test lever; pop action. 


machined . . . for precision operation in the protection of your equipment. 


for reliable, trouble-free performance. 
sso Your FARRIS valve will have fewer parts . .. for reduced risk of failure. 


And it will have sturdy construction, with materials of superior strength 
and durability . . . for grueling service and long life. 







It will pay you to sell 
FARRIS valves 


Write today for our Bulletin 








wh li ie a ET a A hon 


GINEERING CO., 360 Commercial Ave., Palisades Park, N. J. 








In 1835 this Draw Knife 
” was hand forged by Ladock Allen Nye. 
The outstanding guality of Nye Tools 


+ 


dates back to the beginning of the century. 


IN PIPE TOOLS IT’S N Y [ TOOLS 


NYE TOOL AND MACHINE CO., CHICAGO 39, ILLINOIS 
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... when you have a 
Worthington Industrial 
Franchise 














Yes, there are more than 5,000 items in the 7 
profitable lines covered by a Worthington 
Standard Products Industrial Franchise: (1) cen- 
trifugal pumps, (2) steam pumps, (3) power 
pumps, (4) rotary pumps, (5) vertical air com- 
pressors, (6) horizontal compressors, (7) in- 
dustrial meters for oil, hot and cold water, plus 
related equipment like motors, pipe, fittings, etc. 
With such a variety of items to sell, salesmen 
have a better chance of hitting the jackpot on 
every call. And to make your chances even more 
secure, see what Worthington does to soften up 
your prospects. 
A READY-TO-USE MERCHANDISING PROGRAM 
1, Worthington hits prospects hard with ag- 
gressive advertising in all their favorite 
trade papers. 
2. Gets a hard-selling catalog into the hands 
of all your prospects. 





“2 
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3. Follows up with “‘how 
to use the catalog” 
mailings. 

4. Gives you free broad- 
sides, folders, envelope 

stuffers, blotters—all imprinted with your 

company's name for your direct mail follow- 


through. 


5. Supplies all the personal sales assistance you 


need to clinch sales. 


ARE YOU READY TO TALK BUSINESS? 


If you're interested in a Worthington Franchise, 
a Standard Products salesman can run through 
his presentation in several minutes to show you 
why there's more worth in Worthington. Write or 
phone the nearest Worthington district office. 
Worthington Pump and Machinery Corporation, 
Standard Products Division, Harrison, N. J. 
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flow through 





FAIRBANKS 
PLANNED 
MERCHANDISING! 


2 


Through a smooth-working policy of dealer cooperation . . . 
through constant industry-by-industry advertising in leading 
sales-producing publications, distributors are cashing in on 
Fairbanks Planned Merchandising! 

Ruggedly-built, the complete line of Fairbanks bronze, iron 
body and all-iron valves meets practically every valve need of 
industry. Fairbanks valves have something engineers look for 
. . . the extra protection margin that helps them operate 
satisfactorily under severe working conditions. - 

Fairbanks valves have something you look for . . . a nation- 
wide popular demand with which to gear your selling efforts. 
This demand has been built upon a record of service reliability 
of over fifty years. It has been stepped up by progressive 
merchandising policies. ; 


Write today for information about how your 
business can benefit by the fact that “American 


industry flows through Faitbanks Valves”. 


393 LAFAYETTE STREET, NEW YORK 3, N. Y. 


520 Atlantic Avenue, Boston 10, Mass. 
15 Ferry Street, Pittsburgh 22, Pa. 
748 M & M Bidg., Houston 2, Texas 
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HE NAVY needed a swager 

that would attach aircraft fit- 
tings to steel cables at record break- 
ing speed. Standard Machinery 
Company, of Providence, designed 
this improved model that has in- 
creased the former established pro- 
duction rate as much as 15 times. 


aanies 


THE LINK 


V-BELT 


Adjustable Lae) 


any Length 


It’s significant that the V-belt 
chosen for this high-speed swager 
is Veelos—the adjustable V-belt. 
For Standard required a drive that 
delivered power smoothly . . . that 
promoted continuous machine pro- 
duction ...a drive with the follow- 
ing advantages of Veelos: 


1. Smooth Power Delivery: Easy 
adjustment of Veelos length assures 
that each strand of a multiple V-belt 
will carry its exact share of the load. 
All strands constantly work to- 
gether, delivering full power with 
minimum vibration. 


2. Quick Adjustment: With Vee- 
los in rolls, V-belts can be replaced 
in a few minutes . . . maintaining 
machine production . . . reducing 
machine downtime. 

Perhaps these same Veelos ad- 
vantages that appealed to Standard 
are of special interest to you. Or 
perhaps you will find others among 
the 12 major Veelos production 
advantages more important to you. 
It will pay to know! Write today 
for free 8-page illustrated manual 
giving Veelos applications, con- 
struction detail, installation direc- 
tions and engineering data. 


MANHEIM MANUFACTURING & BELTING CO., MANHEIM, PA. 
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Above: Falk Steelfiex Coupling connects a 5 HP. 1150 
RPM. motor to a rotary pump supplying hydraulic 
fivid to a molding press in a plastics manufacturing 
Right: Falk Steelfiex Coupling (type FA) with 


cover cut away to show the grid-groove construction. 


plant 
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Flexible and Resilient Grid-Groove Design Effectively Cushions Loads 
... Absorbs Shocks... Adjusts for Misalignment... Provides for End Float bi 


ALK Engineers have long recognized the importance of, 
Pen necessity for, connecting the shafts of a driving and 
a driven member by a coupling that is both flexible and tor- 
sionally resilient. 


As pioneers in the design and manufacture of precision gear 
drives, these engineers know that a coupling must be resilient 
to the degree that it definitely improves the character of the 
motion imparted fo it. 

an et - ed 

This qualification extends beyond the mere connecting of 
shafts under slight angular and parallel misalignment without 
imposing undue loads on the bearings and shafts of connected 
machinery —which is the ordinary concept of coupling design. 


THE FALK CORPORATION, 


For over fifty years precision manufacturers of Speed Reducers . . . Motoreducers . . . Flexible Couplings . . . Herring- 
bone and Single Helical Gears . . . Heavy Gear Drives . . 
District Offices, Representatives, or Distributors in principal cities. 


Contract Welding and Machine Work. * 


In addition to providing flexibility and torsional resilience, 
proper coupling design dictates the use of materials that will } 
insure years of trouble-free service. 


Therefore Falk Steelflex Couplings provide both essentials of 
desirable coupling performance, insuring both flexibility and 
the torsionally resilient action that so effectively cushions 
loads, absorbs shocks, dampens vibration, adjusts for angular 
and parallel misalignment, and allows free end float for 
the shafts of driving and driven members. 


How and why Falk Steelflex Couplings do all this is explained 
on the opposite page. Here, indeed, is a short course in 
efficient coupling design. 


MILWAUKEE 8 WISCONSIN 





. Marine Turbine and Diesel Gear Drives and Clutches... 
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5s short course in 


oupling Design? 


NHY and HOW 


DW THE GRID-GROOVE DESIGN 
CTIONS. Power is transmitted 
pugh a resilient grid member made of 
ome alloy steel with an elastic limit of 
25,000 pounds per square inch and an 
imate strength of 250,000 pounds 
square inch. This grid fits snugly into 
ed grooves cut into the hubs of the 
pling. 


T LIGHT LOADS, the grid member 
ars only at the outer edges of the 
ed grooves in the coupling hub, as 
own at right and at] and Ia in the dia- 

am above. This permits a long, free 
ustic span between the outer edges of 

hubs. Power is transmitted through 
ost the entire length of the resilient 
gs of the grid member. 


T NORMAL LOADS, the grid bears 

a larger area of the grooves (2, 
2a in diagram) and the span of the 
pid is automatically shortened as the 
oad increases, enabling it to transmit 
ore power without increasing internal 
ess. The grid member maintains its 
tapacity to absorb shocks, dampen 
ibration, and cushion the load. 


AT PEAK LOADS, the rungs of the grid 
member then bear over almost the en- 
fire curved surfaces of the grooves (3, 
3a in diagram) and the span of the grid 
becomes very short. The coupling still 
remains torsionally resilient. Also under 
he impact of shock loads the grid 
member flexes and transmits power 
smoothly and evenly. 


Falk Steelflex Couplings Perform Better 


HOW THE GROOVES ARE DESIGNED. 
The identical hubs are moderately high 
carbon bar steel, forged steel, or Falk 
alloy cast steel. Into these hubs, grooves 
are cut in a precise arc, with radius and 
length proportional to the size of the 
coupling, to provide a snugly fitting slot 
for the grid member and a bearing sur- 
face from outer to inner edge of the hub. 


ANGULAR MISALIGNMENT. Under 
angular misalignment the design of the 
Falk Steelflex coupling permits a rocking 
and sliding action of grid and hubs that 
allows the greatest freedom of accom- 
modation to angular misalignment, while 
at the same time transmitting the power 
through the resilient grid with no lost 
motion or backlash. 


PARALLEL MISALIGNMENT. When 
parallel misalignment is involved, the 
resilience of the grid-groove combina- 
tion comes into full play. The movement 
of the grid in the lubricated grooves ac- 
commodates the misalignment, while still 
permitting full function of the grid- 
groove action of the coupling in absorb- 
ing shock and dampening vibration. 


PERMITS FREE END FLOAT. Because 
the grid member slides freely in the 
lubricated grooves, the Steelflex cou- 
pling permits free and independent end 
float for the shafts of both the driving 
or driven members, or of either one. If 
it is desired that end float be restricted, 
provision can be made to limit it to any 
required amount, 


There are 13 types and 33 sizes of Falk couplings to meet all requirements. For specific informa- 
tion and recommendations fo meet your needs, call the nearest Falk representative or distributor. 


...A GOOD NAME 
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THIS NUT ALWAYS HOLDS FAST 


Under tough operating conditions, on 
connecting rod bearings for instance, 
the Elastic Self-Locking Stop Nut does 
its job, by gripping fast. An ordinary 
castellated nut or jam nut might break 
loose, lose its grip and fail, and so would 
the parts it is assigned to hold together. 


But not the Elastic Stop Nut. It uses 
its head—for, built into the head of this 
nut is a locking device, an oil-resistant 
elastic compression collar. This forms 
itself to the individual bolt thread, 
grips it tight. The nut won't loosen or 
back off under the severest vibration, 
shock or impact. 


60 


You need nocotter pins,nolock-washers 
or other auxiliaries when you use 
ElasticStop Nuts. Thus thereis no possi- 
bility of broken bits of these extras in 
the crankcase. Nor is there any distor- 
tion of or damage to the bolt or the 
cap. Made to fit any standard bolt or 
stud, Elastic Stop Nuts can be used 
over and over again with fully ade- 
quate gripping power. You can turn 
this nut up to the exact torque you 
need and be sure it will stay there. 


Here is definite insurance against loose 
bearing caps which means greater 
safety and reliability in use; greater 
economy in assembly and maintenance. 
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NOTICE: For industrial plant production and 
maintencice, the Elastic Self-Locking Stop Nut 
is a@ product dealers and distributors will 
want to handle as soon as war conditions per- 
mit. We will announce a sales and distribution 
policy soon. 


Loose connecting rod bearing 
caps can be a source of serious 
trouble. Protect yourself — apply 
Elastic Stop Nuts; they hold fast. 
This, or any other nut, won't stop 
bearing wear or bolt stretch, 
but it can remedy connecting rod 
troubles resulting from loose nuts. 





Make certain that the bolt extends 
completely through the collar. 











ESNA 


TRADE MARK 


ELASTIC STOP NUT CORPORATION OF AMERICA 


Plants ct: Union, New Jersey and Lincoln, Nebraska 


Sales Office: 1060 Broad St., Newark 2, New Jersey 
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One of a series of advertisements 
explaining how Kennedy gives careful 


ee ood attention to the details of valve design, 
wep nal construction and workmanship that pro- 
ions per- vide maximum effectiveness, convenience, 


tribution and length of service. 


» fibres you see in the small circular re- ‘ 
production of a microphotograph (enlarged 100 times) of 
Kennedy iron body valve metal section are graphite. 

When these fibres are long, wide and connected with 
each other, as in many examples of ordinary cast iron, the 
metal structure is coarse, irregular, weak and brittle. How- 
ever, the short, thin separated gruphite fibres of the spe- 
cial metal used for all Kennedy iron body valves, permits 
a dense, uniform tough structure which is far stronger 
than ordinary cast iron. 

This is why Kennedy valves excel in strength, as they 
also excel in features that provide greater efficiency and 
convenience of operation. 

These features explain why it will pay you to recom- 
mend and sell Kennedy Iron Body and Bronze Valves 
and Pipe Fittings for all standard requirements. Write for 
the Kennedy Catalog and Discount Sheets. 


THE KENNEDY VALVE MFG. CO. 
ELMIRA ° NEW YORK 
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KENNEDY valves... pine fittings... pire kydeants 
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SELL DIXON... 
THE COMPLETE 
GRAPHITE LINE 





Cup & Pressure 
Gun Graphited Grease | = 





Auto-Marine 
Graphited Grease 








JOSEPH DIXON CRUCIBLE COMPANY 


A Two oR THREE-MAN CREW 
wouldn’t get very far in a race, 
would they? By the same token, a 
Mill Supply Man who carries only 
a few Dixon Products just whittles 
down his own chances. Sell the com- 
plete Dixon Line and you open up 
many opportunities to knock off an 
extra sale on every call. You see, 
there’s not a plant in your area that 
does not have a crying need for 
several Dixon Graphite products. 
With the complete line you don’t 
have to try and out-guess the buyer. 


THAT'S AN IDEA! Why not let me drop in on your sales 
meetings. I'm ready to pass along a lot of valuable dope on the 
wheres and whys of the whole Dixon Line—plus some valuable 
selling tips every salesman on your staff can profit by. Do each 
of your salesmen have a complete set of 15 Dixon product Data 


Sheets? If not write today to Graphite Gus. 









You’ve got just what he needs. And, 
the beauty of it is, that one Dixon 
Product sells another. More than 
ever before, plant men today need 
the extra production that only 
Dixon’s Graphites and Graphited 
lubricants can give. They know it, 
too, what with machines still being 
over-worked and a few new ones in 
sight. The complete Dixon Line of- 
fers Mill Supply Men a most unique 
and timely opportunity to be of real 
help to their customers and make 
real money doing so. 
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e disc 
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andling. Free t 
: ‘© rotate, 
. — sludge. Bolted bonnets a 
y access for quick cleaning xg 
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OTHER VALVES WILTED HERE 


Suiphuric that is two- 


MODERNIZE your 
handling of corrosive 
fluids with Aloyco 
Valves. Write toda 

for literature listing the 
— number of types, 
x and alloys avail- 





Other alloys available 
— 18-8S, 18- 
ee the higher 
gg Series 

orthite, Hastelloy, 


Monel and Pure Nickel. 


VALWES and FITTINGS 
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On. Pod 


Sheets « Rolls « Discs ¢ Belts 
Paper and Cloth Backed 


Silicon Carbide « Aluminum Oxide ¢« Garnox 
in full range of standard grit sizes 


All products conveniently and attrac- 
tively packaged. Technical goods only. 


Behind these products is an aggres- 
sive organization, long skilled in 
anticipating the needs of abrasive 
material users. And keenly alert 


to the distributor’s part in the 
picture. It will pay you—in 
volume and margin—to get the 
Michigan proposition. 
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There’s 6-Point Sales Appeal in. . ..— 


A 


veniently packaged for dealer sales. 


. 
424 















It’s a multi-purpose compound for hand 
or machine lapping, serving a wide 


variety of purposes. 


Thirteen standard silicon carbide grit 
sizes from No. 50 to No. 600. Oil mix. Spe- 
er a> cial formulas to meet unusual demands. 

aL ee Seven standard package sizes, from 2-o0z. 


ies combination cans to 50-lb. pails. Con- 


Prompt shipments. Distributor’s orders 
are shipped within 24 hours. 


Fairly priced. No premium to users 
for extra quality and value. 


Liberal discounts, with a better-than- 
average margin of profit for distributors. 
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GATES Standard VULCO ROPES 
—now made of Syn thetic Rubber ae 


OUTWEARING even pre-war belts of NATURAL RUBBER! 





NO ONE before the war had ever built a V-Belt that could stand the service 
now daily delivered by Gates V-Belts on army tanks, tractors and self-propelled big 
guns. Gates developed these greatly superior V-Belts through intensified, special- 
ized research—and Gates is building these belts entirely of synthetic rubber. 


W The importance of this fact to industrial V-Belt users is this: 


Every improvement developed hy Gates for these Army V-Belts has also 
been added, day by day, to the quality of the standard Gates Vulco Ropes 
which have been delivered to you. 





It is only rarely, of course, that improvements developed primarily for army 
combat use can be passed on immediately to the general user—but there are very 
good reasons why Gates has not been called upon to withhold these important V-Belt 
improvements from Industrial V-Belt users. 


Efficient production in our nation’s industrial plants is a prime essential to our 
winning of the war—and better V-Belts than ever before have been urgently needed 
to keep machines going on the forced-draft, war production schedules that have had 
to be maintained 24 hours a day! 


That is why Gates has been able to embody in the standard Gates Vulco Rope 
every V-Belt improvement which Gates specialized research has developed for use 
on the Army's motorized equipment—and that is why you are finding that your 
standard Gates synthetic-rubber Vulco Ropes are today giving you better service 
than any V-Belts that were built before the war. 


Hany gl THE GATES RUBBER COMPANY 


SPECIALIZED RESEARCH Engineering Offices and Jobber- Stocks in All Large Industrial Centers 


GATES “.c: DRIVES 


CHICAGO 6, ILL. 549 West Washington. NEW YORK CITY 3, 215-219 Fourth Avenue ATLANTA 3, GA., 738 C. & S. National Bank Bldg. 
LOS ANGELES 21, CAL., 2240 E. Washington Blvd. DENVER 17, COLO., 999 S. Broadway DETROIT 4, MICH., 8663 Grand River Ave. 
PORTLAND 9, ORE., 333 N.W. Sth Ave. DALLAS 2, TEXAS, 1710 N. Market St. SAN FRANCISCO 3, CAL. 1090 Bryant St, 
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BLACKHAWK 


The Ht Narae ingame Hybeaic Decks / 


Rugged 
Safe 


CAPACITIES—3, 5, 8, 12, 20, 
30 and 50 tons. You can 
sell them with confidence. A 
product of BLACKHAWK 
MFG. CO., Dept. J1775, Mil- 
waukee 1, Wis. 
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Three Cheers for Twadley 
and Dumore Grinders! 

































GOSH, IT’S EASY TO SELL 
DUMORE GRINDERS! 


So many plants have found in Dumore Grinders the solution to countless 
production problems that it wouldn't surprise us a bit if the boys in the 
shop demonstrated their enthusiasm as depicted above. Seriously, 
Dumore Grinders, by their outstanding precision, flexibility, stamina 

and easy operation have licked so many jobs labeled “impossible”... have 
saved plants so much time and money, that you're really missing a bet 

if you don’t go after this business aggressively. And remember, Dumore 
is backing you up 100 percent with practical, hard hitting “case 

study” type advertising to all the men and markets you cover. If you’re 

a little hazy on some Dumore selling features, drop us a line for 

Catalog No. 42. But don’t even wait for that—start seeing how easy 

it is to sell Dumores, today! The Dumore Company ,Tool Division, 


Dept. TG-31, Racine, Wisconsin. 


UST SOME of 
THE REASONs. 






Every Plant needs them! 





It’s q real 


recis; 
tool! BB Cision 







Mounts on 
an t 
machine no vandard 








Boy! Is it versatile} 










Seven Sweet Models | 


6 
P Owerfy/] adver 


Support| tising 










Sold by Authorized 
industrial Distributors 
in All Principal Cities 
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Glidden’s Verdict ms 
RUBBERLIKE | 


— Floor Runner: . 





sat 


Our THANKS to the Glidden Com- 
pany for the latest bouquet tossed to 
Rubberlike. In Glidden’s Minneapolis 
plant this modern composition floor 
runner has absorbed punishing foot- 
pounding by all inter-office trafic. Glid- 
den’s verdict: “Rubberlike is sturdy ..- 
low cost --- serviceable.” And, after 
two years— “we expect to receive much 
more service” out of Rubberlike. 


Yes, Rubberlike stands the gaff. In 
hospitals, schools, institutions, factories, 
offices, restaurants, hotels — wherever 
foot traffic is heavy, wherever dirt, mud 
and rain are tracked in — Rubberlike re- 
duces cleaning costs, preserves floors. 
The skid-proof, corrugated surface 
cushions the step, ends the danger of 
slippery floors. 

This low-cost, non-priority runner is 
available in 36" width, 25 yards to the 
roll. For PRACT iCAL FLOOR PRO- 








TECTION AT LESS THAN 6# PER 
SQUARE FOOT, put it to work on 
your busy traffic lanes. --- Order now 
from your local supply house. Or write 
to Bird & Son, inc. — Department 147- 
East Walpole, Mass.» for free sample. 








Rubberlike takes it—and likes 
it! This Rubberlike runner is 
still going strong after 2 years 
of constant foot-pounding in 
Glidden’‘s plant. No wonder 
satisfied users will tell you that 
it looks like rubber, it handles 
like rubber, but it weors 
“Vike iron” 



























THE 10-SECOND STORY OF 


RUBBERLIKE 


WATERPROOF ° HEAVY DUTY - NO SPECIAL UPKEEP 
SKID-PROOF - QUIETS TRAFFIC - HUGS ANY FLOOR 
NO PRIORITY - EXTRA RESILIENT - PRESERVES FLOORS 
Low COST - LONG LIFE - NO CEMENTING NECESSARY 










ERSARY — 1945 









— OUR 150th ANNIV 


——<$——————n = — ———— ——_— 


LATED sipInes * INSULATION BOARDS 


ook COVERINGS = * seen... SS PAPERS. 
: RUBBERLIKE FLOOR «mapa pesssvonnns * SHIPRING CONTAINERS 
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WHEN LIVES HANG BY TWISTED FIBERS... 


David Dietz, noted Science Editor of Scripps- 
Howard, sees modern engineering in action 


“Fifth 
thread far below the two men sand- 
blasting the sheer side of the sky- 
scraper. Their scaffold is hung by 


slim ropes—their lives swing on 


Avenue’s traffic is a silent 





twisted fibers, 60 stories above 
ground. Those ropes must flow smoothly on their 
pulleys, and hold the scaffold’s weight, and resist 
the strain of windy gusts that buffet high buildings 
with the slap of a giant fist. 

“From the selection of fibers for Plymouth Rope 
to final testing of the completed coil, scientific manu- 
facturing control and the ancient art of rope-making 


PLYMOUTH 


CORDAGE 
PRODUCTS 


ROPE TYING TWINE - BINDER TWIRE - BALER Twine 
‘ 


\ THE ROPE YOU CAN TRUST 


MILL SUPPLIES 





meet their toughest challenge in supplying rope for 
men to use in the Dangerous Trades. 

“The photograph above shows ropes undergoing 
abrasion through thousands of operations over wet 
and dry surfaces. It is one of the 37 relentless tests 
by which Plymouth Rope is engineered for heavy 
responsibilities. That is how Plymouth builds greater 
strength, longer life, more useful performance into 
rope for hard jobs on farms, in factories, at sea and 
around the home.” 


Plymouth Cordage Company, Plymouth, Massachusetts. District Offices: 
New York, Chicago, Houston, San Francisco. Warehouse Stocks: New 
York, Boston, Philadelphia. Baltimore, Houston, Chicago, San Francisco. 
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LUBRICATION 


1S INDUSTRY'S 
PRIME ESSENTIAL 


¥ 


The “all-out production of the war 
period has not only proven the impor- 
tance of proper lubrication but has effec- 
tively demonstrated the superiority of 
LUBRIPLATE Lubricants. Even the most 
confirmed skeptic must admit that when 
two surfaces do not touch, there can be 
no appreciable wear. The separating film 
of LUBRIPLATE is tougher. That is why 
LUBRIPLATE Lubricants impart longer life 
‘to shafts, bearings, and gears. LUBRI- 
PLATE has qualities not possessed by 
conventional lubricants. 





LUBRIPL ATE 
nts definitely reduce 
tien and weer to a —, 
They lower power costs an a * 
long the life of equipment — 
infinitely greater degree. soe 
PLATE arrests progressive wear. 


LUBRIPLATE 
ect machine parts 
tructive action of 


rice 
Lubrica' 


Lubricants prot 
against the des 
rust and corre 
alone puts LuBRl 
front of convent 


LUBRIPLATE 


Lubricants are 
nomical for © 


ional lubricants. 


extremely eco- 
eason that they 


possess very long life and th 
put” properties. A little LUBRI- 
PLATE goes @ long woY- 





SALES 
_ SIMPLICITY 


The industrial supply salesman is a 
busy man. He has no time to give a 
line that is loaded with complexities 
and trouble. ‘The manufacturer of 


LUBRIPLAT' 
ates this fact and has kept constantly 


Lubricants appreci- 


in mind the importance of convenience 


in selling. 


The LUBRIPLATE line has always 
been of utmost simplicity for the rea- 
son that with relatively few products 
of varying types and consistencies, a 
very wide diversity of lubrication re- 
quirements can be satisfactorily met. 
As proof of this, refer to the six 
LUBRIPLATE numbers listed in the 
right hand advertisement on this page. 
It is a proven fact that practically all 
general lubrication needs can be prop- 


erly handled with these few products. 


We fully realize that the average in- 
dustrial supply salesman is loaded down 
with a vast amount of catalog matter 
referring to the many lines he has to 
handle. But with LUBRIPLATE he 
has got the whole selling story and all 
other data complete with recommenda- 


tions in one thin booklet. 


To further simplify the selling of 
LUBRIPLATE 


that appear on this page get into 


the advertisements 


practically every plant where ma- 
chinery is used because they regularly 
appear in over thirty trade journals 
devoted to all principal industries. In 
addition, our highly trained and coop- 
erative district service engineers are 
on the job with your company at 
regular intervals to help you build up 


your LUBRIPLATE sales volume. 


If your house does not regularly 


handle LUBRIPLATE 


ask your sales manager about them. 


Lubricants, 


Maybe the territory yeu cover is open. 
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(ADVERTISEMENT) 


LUBRIPLATE 


THE MODERN 
LUBRICANT 


THERE IS A LUBRIPLATE PRODUC 
FOR YOUR EVERY NEED 
LUBRIPLATE represents one of the most 
important advancements in lubrication in 
many years. It possesses characteristics 
not found in conventional lubricants. In 
addition to superior lubricating qualities 
it prevents rust and corrosion. The adop- 
tion of LUBRIPLATE by practically all im- 
portant industries and the Army and 
Navy is indeed a record of achievement. 
LUBRIPLATE is available in a number of 
fluid and non-fluid densities to meet 

every operating condition. 





FOR Your 
MACHINERY 
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Write for a booklet, ‘The LUBRIPLATE Film’’ 
written especially for your industry 
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‘the 
MASTER TOUCH 


@ Occasionally, in a field where design 
is traditional, there is created a product 
so distinctive in appearance, so clearly 
marked by rightness in every detail, that 
it swiftly gains broad preference and 
more deeply intrenches its leadership 
yeor after year. Everyone in the hard- 
ware business knows this is true of 
Master Padlocks. Some, in fact, refer to them as the padlocks with the Master 
touch. Their very appearance plainly testifies to the ruggedness and matchless 
dependability which are the obvious characteristics of Master Laminated Protec- 
tion.@ Today, Uncle Sam has us busy meeting his demands for good padlocks. 
As war needs relax, you can depend on us getting more Master Padlocks to you. 


Master lock Company. Milwaukee. Wis.. %ox/di Leading Padlock Manufacturers 
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... No. 1 in a 14-Point Program 
for Selling Socket Screws and 
Belt Fasteners 


Realizing that a Distributor Program 
can be only as successful as the policy on 
which it is built, Bristol promises in black 
and white: 

1. to assure distributors a reasonable 

profit. 

2. to widen markets and build turnover 

with aggressive advertising. 

3. to bill direct orders through the dis- 

tributor, 





to restrict the number of distributors 
in any market on the basis of its size 
and character. 


5. to back up distributors with the help 
C ( of factory-trained salesmen. 


& 








6. to supply all needed engineering data 

and promotional material. 
design 
product i 
clearly 
il, that 
e and Be) SEE THIS market, and a bread-and-butter staple in precision- 
fership — PRESENTATION made, tough-headed Bristol Hex; two lines of belt 
hard- This policy is devel- fasteners — an entree-maker in fast and true belt hooks 
rue of are wip oped in detail in a with improved spacer cards, steady sellers in conveyor 
Master presentation now being belt fasteners. 
tchless shown by Bristol Mill A Bristol Mill Supply Salesman can speed through 
>rotec- Supply Salesmen. Here you'll also see the Bristol this presentation in a few minutes. Write Wr 
Satin “B-Line” which includes: two types of socket set and for an early date. The Bristol Company, “™* 
> you. cap screws — a sales leader in BRISTO “Multiple- Mill Supply Division, 126 Bristol Road, Wh 

Spline’, fastest, easiest, tightest setting screw on the Waterbury 91, Connecticut. 











THE BRISTOL “B-LINE” 
The Bee-Line to More Sales and Peotits 
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To 


EHIND this trade-mark is the 
B steel industry’s largest promotion 
and development program. 

It started before the war. It now in- 
cludes advertising on regular schedules 
in 150 of the magazines most frequently 
read by your customers. It will con- 
tinue indefinitely. 

The program has but one purpose: to 
make steel buyers and steel users famil- 
iar with the U-S-S trade-mark and the 
United States Steel name. Already 


. 


you sell more Steel 





results are substantial. The U-S-S Sym- 
bol has become one of the best-known 
trade-marks, and is widely accepted to- 
day as a dependable guide to good steel. 

Tie up with this trade-mark. Stock 
these well-known, easier-to-sell steels. 
They are available in the widest range of 
shapes, sizes and structural forms fur- 
nished by any manufacturer. 

Write today for full information about 
our program—and for the facts on how 
it will help you sell more steel. 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 


United States Stee! Export Company, New York 
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TIME aber 
NEWSWEEK iki” gente me ¥ 
UNITED STATES NEWS ENGINEERING & MINING OIL & GAS JOURNAL 
BUSINESS WEEK JOURNAL PACIFIC BUILDER & ENGINEER ROADS & STREETS 
COAL AGE ‘ EXCAVATING ENGINEER PACIFIC ROAD BUILDER & A448 
CONSTRUCTION METHODS IRON AGE ENGINEERING REVIEW SOUTHWEST BUILDER & CONTRACTOR 
ENGINEERING NEWS-RECORD MILL & FACTORY PURCHASING WESTERN CONSTRUCTION NEWS 
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There are times when a farmer has to doubleas a garage 
mechanic, or machinist, or carpenter to keep his farm and 
farm machinery running. 

So, when he asks you for a rasp, remember, he may want 
that rasp for anything from fitting mortise and tenon joints 
or shaping an axe handle to rounding the holes in an incu- 
bator he’s building. It will be a tremendous boost for you 
if you show an interest and advise him on the proper 
rasp to select. 

This will likewise give you an opening for showing him 
the cabinet, wood and other files he may have occasion to 
use around the farm. The chart on the right contains several 
helpful suggestions. 

Above all, make certain you explain the Heller NUCUT 
“Wavy Teeth” File design, and why this patented two-in- 
one file feature cuts more quickly, and more smoothly than 
any other file. We shall be glad to suggest the right stock 
to meet your customers’ needs best. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers — Good Tools Since 1836 
Newcomerstown, Ohio 


Newark 4, New Jersey ° 


When he asks you 
for a Rasp... 


wet AUCUT 
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Heller NUCUT Wood File & Rasp Finder Chart | 


4 
» | 





NAME 


APPLICATION 





Cabinet File 
Cabinet Rasp 


Flat Wood Rasp 


Half Round 
Wood Rasp 


Last Makers 
Cabinet Rasp 


Pattern Makers 
Cobinet Rasp 








Removing wood stock before sanding. 


For finishing wood and other non-metallic 
surfaces, making end grain cuts. Fitting 
mortise and tenon joints. 


For rapidly cutting and shaping wood. 
Rounding wood stock, axe and other 
tool handles. 


For rapidly cutting and shaping wood, 
Rounding wood stock axe and other 
tool handles. 


Filing wood wherever smooth finish is 
required. 


Filing wood wherever smooth finish is 
required. 
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WAVY-TEETH 


FILES 
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rompt Delivery on BOTH Types 


ARMSTRONG-BRAY 


wee? 


Have not only regular card which pro- 
tect fingers from sharp points, but with 
extra double (patented) blue aligning 
cards that hold hooks securely, prevent 
hook loss either from handling or in 
short end waste—every hook can be 
used. 6sizes. Wiregrip is applied with 
a wiregrip lacer or any other standard 
make lacer or lacing machine. 








































Lior 
fp 
Wifi : 


yyy ARMSTRONG-BRAY 


TEELGRIP 
BELT LACING 


applied with a hammer in a few min- 
utes. STEELGRIP penetrates all types 
of belting easily, clinches down flatly, 
gives a smooth “humpless" joint. It is 
especially recommended for fabric and 
rubber belts because it compresses and 
protects belt ends and prevents fray- 
ing. Comes in II sizes, with double 
"hinge" rocker pins that take up wear 





(above) Note how pat- 











ented double aligning and increase flexibility. Packaged in WIREGRI aegis 
card holds each WIRE- ¥- 9 STaAm@aRolEy VIS LacER 
GRIP BELT Hook at 5 standard boxes and handy packages for ry tacee 
ea points. convenient display. a 
hart | ; , 
——4 The Most Complete Line of Gear Wheel and Bearing 
| Pullers—Both Standard and Universal 
g- 
alli STEELGRIP—Standard Rigid Arm Pullers (both 2-arm and 3-arm) 
ine with forged heat treated arms and special steel screws. Safely de- 
signed—the greater the pull the surer the grip on the work. 16 types WIREGRIP LACERS 
neil and sizes. STEELGRIP SPECIAL Pullers include Fan Propeller Puller, The Wiregrip Lacing Machine applies 
ther Battery and Electric Terminal Puller, and Pitman Steering Arm Pullers. rian een dn ge toe 
vise. Parts of the #3 Lacer are inter- 
. h ble with similar parts of other 
_ CHAINGRIP—Universal Pullers (3 ton and 12 ton capaci- pri nals Prony 
ai i ties). Pull spoked wheels, solid gears, pinions or sheaves 
. 4 either close to or at considerable distance from the end of LEXGRI For Round 
ie i the shaft. Proof tested chains with chain hook on one end bacon ent © Belting 
| and on the other end special hooks for motor pulleys, bush- — B .LEXGRIP 
h is ings, etc. <¢e Fea yt. ere 
— o tt Hooks are ey 
vided r 
— Rend Belting 
’ ROUND BELT 
Re, HOOKS Prompt 
irded to the Delivery on 
io, Plant.” Both Types 





With double and redoubled manufactur- 
ing capacity ARMSTRONG-BRAY & CO., 


continues to give prompt delivery on all 


of your belt lacing needs . . . not only on 
one but on both standard types of belt 
lacing. 


ARMSTRONG - BRAY & CO. 


"The Belt Lacing People"’ 
5356 Northwest Highway, Chicago 30, U. S. A. 


Write for 
Catalog Sheets 
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Talk of the Trade 


BURNIN’ UP: It was a customer who came to the rescue of Frank Tracy, 
Inc., when the candles on a surprise birthday cake for Doris Specman 
burned down and started a small fire . . . The following day, a 
colleague, Ann Caffara, observed her birthday and Harry Stuhrmann, 
president, helped celebrate the occasion by kissing her . . . Amn’s face 
was as red as the flames that marked Doris’ birthday. 





CONGRATULATIONS: May 31 marked William Christman’s (White 
Tool & Supply Co., Cleveland) 51st year in purchasing work. 





RECEPTION COMMITTEE: Sam Clark and his accordion was the only 
one missing from the convention “SWAMP” group that formed a reception 
committee to welcome Frank Shurts (American Swiss File) from Florida. 





HE WHO LAUGHS LAST ... : Joe Sweeney (Skilsaw), the good 
samaritan who found a house for a friend, only to be forced out of his 
(Talk of the Trade, April) has had the last laugh . . . The friend was 
transferred to Baltimore and now Joe lives in his house. 



























IN THE PACIFIC: After intensive training in the use of radar, Lieut. 


G. F. R. Bahnson, Jr., son of G. F. R. Bahnson (Wm. H. Taylor & Co., ee ee re a 
Allentown, Pa.) is pig boating in the Pacific . . . Gus says that sub- 
marine men have an esprit de corps that overshadows the marines’. . peor 


steel 


THE QUESTION OF THE HOUR: Ted Gloeckner (Republic Steel) 
and C, F. Ottemiller (Wm. H. Ottemiller Co.) can tell you about some 
good eating places around York, Pa., but after the great buildup you 
usually get a letdown because the places are closed. . . . The Hagar 
brothers (Theo. C. Ulmer, Inc., Philadelphia) won’t argue as to which of 
the Bookbinder restaurants is the original. . . . So far as they’re con- 
cerned, the one that reserves their luncheon table each day is the only one. 








Sailing, Sailing 


SIGNS OF THE TIMES: E. O. Thomas (Tacoma Plumbing & Supply) 


is convinced there is a definite trend toward normal times. . . . For the 











last four months, he says, factory men from the east and the far south 
have been beating a path to his door. 

VISITORS: Arthur Squier (Squier, Schilling & Skiff, Newark) visited E 
Baltimore last month and was conducted on a tour of inspection of the that 
Carey Machine & Supply Co., by G. C. Carey. . . . Hank Watson — 
Alexander Bros.) recently returned to the east after 25 years in Chicago. Arp — 
" ) ; : Things Have Changed T 
WELL AGAIN: Fred Shearer (York Machinery & Supply, York, Pa.) ere wi fal 
is back on the job after several weeks of illness. seme 
: a — cho 
MAESTRO: J. C. Miller (Threaded Products Division, Bethlehem Stee! rae 
Co.) has acquired a reputation for being a non-stop violinist. . . . He's f° H 
been known to play at some parties for hours, without repeating himself. \ 4 Tha 
eae . 7 - goo 
IN CIVVIES: Gene L. Cherry is back with Munnell & Sherril, Portland. Seal 
Ore. after three years in service. . .~. Before joining up, Gene was SD B 
called “The Fire Chief of Pistol Creek” and now he’s selling fire fighting trib 
equipment and safety supplies. R. W. B. Time Means Nothing laden 
save 
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Conditioning 
News Record 


Everybody knows that if you give a man something 
that helps him, you win his good will. That’s the simple 
reasoning behind the new series of Jenkins advertise- 
ments. 

There’s plenty of help in these ads for the valve buyer 
~help he needs right now — help in planning for new 
construction and reconversion jobs— sound advice on 
choosing the right valves for the service, and placing 
them properly in the line. 

How does this pay off to the Jenkins Distributor? 
That’s simple, too. Every valve user it helps makes a 
good prospect, ready to listen when the distributor talks | 
Jenkins Valves. 

But there’s still more help in this series for the dis- 
tributor — it’s good, sound reference material to guide 
him in recommending valves that will serve better and 
save more. 
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This June ad is No. 1 of Jenkins’ series of *‘Practical Piping Layout’ ads which your customers 
will see each month in Power, and regularly in Domestic 
Southern 


National Engineer 
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PLUMBING-HEATING service 


BRONZ 
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an 
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ror nveny INDY prams inmusTRIAL BIT 


Engineering 

Journal —~ Chemical and Metallurgical 
Industrial and Engineering Chemistry 
und Official Bulletin, 


Heating, Piping and 
Engineering 
Industry 


lir 
Engineering 
and Power ~ 


Power 
Food Industries 
Power Plant Engineering 


Keep your eye on this new series, and you'll see one 


of many reasons why Jenkins distributors always say, 


“They sure do give us the backing we need!” 


Jenkins Bros., 80 White Street, New York 13; 
Bridgeport, Conn.; Atlanta, Boston, Philadelphia, 
Chicago, San Francisco. Jenkins Bros., Ltd., Mont- 
real, London. 





LOOK FOR THIS DIAMOND MARK 
SINCE 1864 


yrrntire roy —_——_—, 
JENKINS VALVES 


For every Industrial, Engineering, 











Marine, Plumbing- 
heating Service . .. In Bronze, Iron, Cast Steel and 


Corrosion-resisting Alloys . . . 125 to 600 lbs. pressure. 





Sold Through Reliable Industrial Distributors Everywhere 
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Yours To Use 


ANY A WAR PLANT OPERATOR has had impressed upon 
him by industrial distributors’ salesmen the neces- 
sity for utilizing tools and equipment on hand rather than 
ordering and waiting for the ideal or perfect product. 
The salesmen exercised ingenuity and adapted tools and 
equipment to jobs for which they were never intended; the 
same salesmen took the solutions of one plant’s problems 
and, without violating confidences or trade secrets, put 
those solutions to work in other plants. It was the most 
effective way, if not the only method, to beat shortages 
and maintain production schedules. 

If any lesson can be learned from those experiences it 
probably would be a repetition of the age-old truism that 
full use can and should be made of the facilities at your 
fingertips. 

MILL Suppties’ recent “Successful Post War Selling” 
issue (May, 1945) is a typical example. In that, each 
reader received for his perusal the results of extensive in- 
terviews with the men on whom successful selling depends 
—the buyers. From that exhaustive study, distributors in 
every section of the country were given an opportunity 
to draw pertinent information, authentic data to help them 
set up an efficient and effective post war selling team. 

Just as in the case of a distributor’s salesman making 
a recommendation to a buyer, the editors had no way to 
make sure full use was made of the study. Each and every 
distributor had to adapt the results of the study to his 
own situation and problems. It was his for the taking. 

Some distributors did more than read it. They put it 
to work; they utilized it as a tool at hand. 

The process of using what’s available goes far beyond 
the executive offices in a distributor’s organization. It 
goes deep into the ranks of salesmen. Many distributors 
recognize this fact and at least one that we know of proved 
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it to himself very conclusively. This particular distributor 
called the study to the attention of each and every one of 
his salesmen, urged that they read and study it and de- 
clared that the next regular sales meeting would be de- 
voted to a discussion of the findings. 

When the sales meeting day rolled around, the dis- 
tributor surprised the salesmen by presenting them with 
a mimeographed sheet of questions. Each query could 
be answered easily by anyone who had read the report 
carefully. The results of the examination were explained 
by the distributor in these words: 

“It was amazing. Every one of the salesmen who is 
doing a bang-up job had the answers. The weak sisters 
did not. You can draw your own conclusions but . . 
isn’t it strange that those who need help the most, don’t 
take it?” 

Yes, it is odd. 

However, this distributor’s recognition of the value of 
the study does not stand alone. Here, for example, is 
another distributor speaking: 

“I have read it through twice in as many evenings and 
have made enough notes so that the boys and myself will 
maul the daylights out of it come Saturday morning. 

“You can be sure we will concentrate on the ‘worm 
holes’.” 

Admitting that such a thing as “worm holes” exist in 
our distribution picture isn’t the most pleasant thing imag- 
inable but it is a realistic one. The perfect distribution 
firm has not yet been founded and the perfect salesman 
has not yet been born. 

Until both appear on the scene and then team up, it 
is wise not to overlook opportunities for improvement. 
Complete utilization of the tools which you have at your 
fingertips offers one of the greatest opportunities. 
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Currently Important 


Competition ? 


Commenting on the statement that “keen competition 
among salesmen probably will return in the near future”, 
one industrial distributor exploded with this declaration: 

“Probably? Probably, hell. Anyone who doesn’t know 
competition is going to be plenty stiff, is just plain nuts.” 

Nothing could be more to the point than that. And 
nothing could substantiate better the fact that your pub- 
lication’s recent survey among buyers can be put to use 
effectively by both distributors and their salesmen. In 
that study the likes, dislikes, opinions and beliefs of buyers 
were brought to light for examination. It is interesting 
to note that stressed throughout the buyer's comments 
were the fundamental qualities that are possessed by vir- 
tually every successful industrial salesman. 

Knowing what these qualities are, is important but it 
is also necessary to know how they can be developed and 
then, how they can be put to work. This second step in 
aiding distributors and their salesmen to remain as leaders 
in the industrial sales field will be taken by MILL SUP- 
PLIES in its traditional “Sales Guide Issue” in September. 

Already staff members are combing the country, search- 
ing out salesmen who know the answers; men whose words 
carry weight because they are constantly working on the 
sales front and are equipped to give concrete examples 
of why the buyers hit the nail on the head when they 
reported that the top flight industrial supply salesman 
possesses fundamental qualities. 

Reports from these traveling editors already are com- 
ing in and they show clearly that salesmen are interested 
in developing a storehouse of ammunition for the day 
when the market is tagged buyers’ instead of sellers’. The 
“Sales Guide Issue” is going to meet that demand. 


The Easy Way 


An easy course to follow in looking over the buyers’ 
gripes and complaints listed in the May issue, is to dis- 
miss the subject with the idea that it applies to the other 
fellow. That the gripes and complaints are real and worthy 
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of study should be apparent but if there are any Doubting 
Thomases, we suggest that they compare the results of the 
study with the results of a single firm’s survey among its 
customers. A report on the firm’s self-examination is on 
page 92. 


Vacation Time 


Normally this is the time of year when everyone—from 
office boy to executive—is scanning timetables and resort 
literature in preparation for an annual vacation. But, 
as we all know, these are not normal times and, in many 
cases, the executive is not only doing his own work but is 
filling in for the office boy. All of which has added up 
to the fact that most key men in distributor organizations 
are not even thinking of a few-days-at-home vacation. 

It is not something new this year. It has been that way 
for several years. However, this year there seems to be 
more local outings, picnics and golf tournaments than 
usual. It is a healthy sign for even in the distribution 
industry it’s true that “all work and no play”... .” 

Two pages of pictures on pages 90 and 91 will give you 
an idea of how supply men play. 


Home Again 


All ‘manners and types of experts have studied and 
given advice on how to treat returning war veterans. That 
some of our fighting boys will present an adjustment prob- 
lem is undoubtedly true. For example Henry L. Ernstrom, 
J. E. Haseltine Co., believes that “Veterans need recon- 
version too” (see page 87) and is providing the machinery 
for that “reconversion”. 

The veteran problem is not one to weigh distributors 
down. In the average firm there are numerous jobs he 
can fill, whether he has suffered a disability or not. The 
principal thing seems to be the manner in which a veteran 
is treated. We think the advice given by a man who is no 
expert is good. He says: 

“Veterans don’t want sympathy. The only thing they 


want is to be treated like a free born human being.” 
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Customers’ Welding Problems 


DISTRIBUTO 


* 





Rochester firm's department head keeps abreast of developments 


in welding to keep sales sold. 


INDUSTRY TODAY IS SURVEYING its war 
experiences in production with a criti- 
cal eye for methods of lowering peace- 
time production costs. The exigencies 
of war have spurred developments of 
old and new methods. old and new 
products, and these innovations are 
being studied carefully to determine 
whether they can be adapted to the 
economical and efficient production of 
civilian goods. The progressive in- 
dustrial distributor is joining in these 
studies, making his own surveys of 
probable new methods and their prob- 
able effect upon his stocks, in order 
to anticipate post war requirements 
and thus be prepared to supply and 
serve. In addition, he is finding that 
some of the lines he has been carrying 
have unusually good prospects if ex- 
ploited properly in the light of new 
developments. 

Electric arc welding was introduced 
during World War I and focussed at- 


tention on this process as an innova- 
tion in manufacturing processes and 
the post-war thinking of Cook Iron 
Store Co., in Rochester, demonstrated 
its progressiveness under the leader- 
ship of genial F. W. Cook, by estab- 
lishing a complete line of welding 
products. That was some 15 years ago 
but the experience gained by the in- 
dustrial distribution of welding in 
those years, which saw some substan- 
tial gains made by the industry, led 
Mr. Cook to the conclusion that the 
only way the:line could be sold was 
through a department capable of giv- 
ing the fullest service. 

This required a man in charge who 
understood welding and was willing 
to take the trouble to keep astride of 
any developments in the industry. Al- 
though the department was completely 
stocked to supply any immediate needs 
for over-the-counter trade, its strong 
point was to be its ability to service all 
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Industry's advances continue. 


customers, big and small. The man 
picked for the job was Edward T. 
Dwyer, who had practical experience 
as an assistant divisional mechanical 
engineer with the New York State De- 
partment of Public Works where he 
had charge of state highway repair 
This included 
welding repairs on such items as 
graders, bull-dozers, dippers and other 
construction machinery. 

Although a practical welder, Mr. 
Dwyer was cognizant of the strides 
welding was making in all its phases 
and decided to improve his own 
knowledge of metallurgy as the best 
way of keeping abreast of develop- 
ments and thereby increase his own 
usefulness as a welding consultant. 
In addition, he keeps in close touch 
with manufacturers’ educational pro- 
grams and attends schools, courses 
and meetings which have as their ob- 
ject, the dissemination of, information 


work in the district. 








about the latest devices, techniques 
and materials. 

In his nine years association with 
Cook Iron Store Co., Mr. Dwyer has 
been successful in establishing the de- 
partment as a focal point for users of 
welding. Not that there was any lack 
of competition since Rochester is also 
served by a welding specialty house 
dealing in all phases of welding 
equipment and work. As a distribu- 
tor’s man, Mr. Dwyer has been able to 
make personal contacts, attend to 
customers’ needs more fully and ren- 
der a more detailed overall service. 
As Mr. Dwyer puts it, anyone can sell 
welding equipment over the counter, 
but it is keeping the customer sold 
which counts in selling. Being avail- 
able to large or small customers for 
consultation on equipment and un- 
usual problems which crop up nearly 
every day in welding, Mr. Dwyer has 
been an exemplification of Cook Iron 
Store’s idea of how to sell welding. 

Challenging problems and _ their 
conquest are the rewards of such a de- 
partment head and there isn’t any lack 
of illustrations. The Genesee River, 
which flows through Rochester, has a 
mineral content which has a highly 
corrosive effect on many metals. One 
of the immense valves in the Roches- 
ter Gas and Electric Co.’s system, 
some 200 feet under street level, was 
affected by corrosion and the com- 
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Using oxy-acetylene, this operator is 
welding a large flanged pipe cross. 


pany was faced with the expensive 
project of replacing the valve. Some- 
one suggested that the solution might 
be in a repair job of welding. Mr. 
Dwyer was called in for a consultation 
and to contribute any suggestions he 
might have. He noted the metallic 
components of the valve, drew upon 
his knowledge of metallurgy, made a 
few checks, and suggested a reclama- 
tion arc. welding job with a deposit of 
a metal impervious to corrosion. The 
suggestion was adopted and the valve 
repaired. A recent inspection, three 
years after the reclamation job, re- 
vealed the valve to be unaffected by 
corrosion and as efficient as ever. 





Distributor Conducts 


In an effort to reach customers and 
prospects interested in welding de- 
velopments but who are off the beaten 
track of factory representatives under 
the present travel limitations, one 
Western distributor is undertaking 
some definite sales promotional work 
of the pre-war variety. Paul W. Chat- 
terton, welding specialist in charge 
of the welding department of J. E. 
Haseltine & Co., Portland, Ore., is di- 
recting a series of welding clinics in 
industrial localities outside of Seattle, 
Wash., and Portland. 

The clinics are one-night stands in 
During the first week, 
clinics were held at Bremerton, Bell- 
ingham, Sedro Wolly and Tacoma. 
Wash. The following week, they were 


each city. 


Idaho, and the schedule is growing. 





Own Welding Clinics 


held at Spokane, Wash.. and Osborne. 


No attempt is made to hold demon- 
strations of actual equipment. Instead, 
the instruction is done through sound 
pictures, some of them in technicolor. 
These illustrate a.c. welding, new types 
of machines and electrodes, atomic 
hydrogen, etc., and some samples of 
work actually done on the Pacific 
coast in the latter category, are shown. 
Tool steel welding, showing reclama- 
tion of dies, shear blades and special 
items, and low-temperature brazing 
are also discussed. with John Ross of 
Hendy and Harmon, telling how to 
apply the low-temperature rods. 

Invitations are sent to welding op- 
erators. foremen, welding engineers 
and draftsmen designers of various 
industries in the area. Local Hasel- 
tine sales engineers attend. Audiences 
have numbered from 70 to 100. 
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Here is a three-inch anti-aircraft gun 
mount being arc welded. 


It is nothing unusual during these 
war days for a customer to call Mr. 
Dwyer on a Sunday and ask him to 
come down to the factory to look over 
a job causing difficulties. A manufac- 
turer turning out gun mounts had 
taken Mr. Dwyer’s suggestion on a 
welding job after Mr. Dwyer had 
studied the plans and specifications 
of the design. A call from this cus- 
tomer came as a surprise. The welds 
had developed cracks and the manu- 
facturer wanted to know what was 
wrong. The answer wasn’t apparent 
immediately, so Mr. Dwyer asked to 
see the plans again to check the 
stresses. He was then told that there 
had been a_ few 
changes made by engineers in the 


“insignificant” 


design. The “insignificant” changes 
aroused Mr. Dwyer’s curiosity and 
interest because they had shifted the 
which 
sponding changes in weld specifica- 
tions. Although important, lack of 
satisfactory design values for welds 
and simple methods of showing welds 


stresses necessitated corre- 


on drawings still pop up. 

Mr. Dwyer’s approach to the prob- 
lems of his customers is never in the 
role of expert but one of friendly 
cooperation and an earnest desire to 
solve the current perplexity. This sort 
of approach gives the practical man 
whom he is trying to help his due. 
On the more difficult questions which 
crop up occasionally, he calls in the 
manufacturer's representative and the 
two approach the problem the same 
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Edward T. Dwyer (left), Cook Iron Store Co., Rochester, 
welding specialist, shows a gas torch to a customer. 


way, trying as much as possible to 
make it a cooperative session in 
which all contribute to the solution. 
Other distributors handle welding 
products much in the way they handle 
other lines, i.e., without any especial 
emphasis or preparation, and do it 
successfully. The stocks carried— 
torches, holders, rods, fluxes, acety- 
lene, carbons, machines, masks, lenses, 
gloves, clamps, etc.—are complete 
and sufficient to meet the needs of 
local industries and users. Any spe- 
cial assistance the customers may need 
is supplied through a manufacturer’s 
representative. These distributors 
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Safety garments go hand-in-hand with the selling of welding lines. A motor 


claim that there is no special knowl- 
edge, above the ordinary technical in- 
formation used in selling other prod- 
ucts, necessary in handling the line. 

This type of selling presumes that 
users of welding equipment are fa- 
miliar with what they want and are 
concerned only with the convenience 
of being able to get it from the dis- 
tributor when they want it. 

Still other distributors carry only 
rods and supplies such as masks, 
gloves and acetylene gas. However, 
the tendency appears towards carry- 
ing complete lines because the use of 


welding as a production process is 






stator is being arc welded here with the welder fully protected. 
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Part of Cook Iron Store’s complete line of electrodes kept 
in labelled bins behind counter of welding department. 


growing. It has come of age as a 
tool of industry. 

Welding’s strides in the last decade 
have been steady and, what’s more, 
they have been sound. It is not a war 
baby—the advantages of welding as 
a repair and cutting agent have been 
known by and utilized by industry 
for decades but on a limited scale. 

The opportunities of demonstrating 
welding’s value have been enhanced 
by the war effort. Its acceptance as a 
production process, especially in the 
aircraft, shipbuilding and construc- 
tion industries, in the manufacture 
of oil well, power machinery and rail- 
road equipment, is universal. Today 
utility firms are concerned with the 
problem of providing sufficient power 
to outlying farm communities where 
welding is being more and more used 
as a repair and maintenance aid. 

As an indication of the advance 
made in the use of welding in the 
last decade, one need only to compare 
the use of only 44 pounds of elec- 
trode per ton of rolled steel plates and 
shapes in 1932 to the use of almost 
50 pounds in 1944. As has been 
pointed out time and again, this ex- 
pansion has not been accidental. The 
work of designing and developing 
new equipment, new electrodes and 
new welding processes and techniques 
has been one of the prime concerns 
of the industry. The goals have been 
to simplify and improve welding and 
reduce costs. To a very large extent, 
these objectives have been realized. 
The expansion received considerable 





impetus from scientific research in 
metallurgy, the results of which 
broadened welding utility to indus- 
try immeasurably. Many of the prob- 
lems of fusing different metals and 
metals of different analysis have been 
overcome. As a typical illustration 
of the diversity of metals and alloys 
used in welding, one distributor car- 
ries in stock 165 different electrodes 
—from ordinary steel to Stellite. 
Although extensively used in repair 
and maintenance work, welding’s 
use as a manufacturing process did 
not achieve its present universality 
until the war made it feasible. Yet 
something like 40 percent of the dis- 
tributors in a diversified manufactur- 
ing section of the country, carried 
either full lines or rods and supplies 
in 1939 (Mitt Suppiies Directory 


o-oo ae 


<-o pw 


ras Complex parts frequently can be arc-welded from plate, pipe and bar at far less 
or DistrIBUTION). Since the war, cost than casting with an accompanying saving of time. 


many distributors have augmented 
their partial lines with more or less 
full lines. 

With the increased use of welding 
there has been some tendency on the 
part of manufacturers of welding 
equipment to recognize the distribu- 
tor’s strategic position in the matter 
of coverage and service. It has re- 
sulted, in some instances, in the adop- 
tion of policies which provide the dis- 
tributor with the necessary protection 
in the matter of discounts, area and 
service. It is not a general move as 
yet but it marks a trend in the think- 
ing of manufacturers. In one case, a 
manufacturer sells to the distributor 
on a quota basis and offers him all 
possible assistance in the matter of lit- 
erature, promotion and engineering 
service to achieve and surpass the 
quota. The distributor receives pro- 
tection on sales. 

Another incentive to the distribu- 
tor today is the wider application of 
welding in product manufacture due 
to improved techniques, constant im- 
provement in various types of welding 
—arc, resistance, atomic, etc.—im- 
proved coatings on rods, and constant 
reduction of welding costs. Thousands 
of new workers have been trained in 
the latest techniques and are now 
available to industry. Industry will 


This operator, equipped with goggles, is using a double oxy-acetylene torch, 
for hardening gear teeth. Reclamation of old parts is also possible. find use for them. 
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IT Is HARD enough for someone who 
has been on the job continuously to 
keep up with the day to day changes 
wrought first by war and now by 
reconversion, Henry L. Ernstrom said. 
But think how you'd feel if you were 
a returned service man and tried to 
pick up where you had left off three 
years earlier. 

With those remarks the sales man- 
ager of J. E. Haseltine & Co., Port- 
land, Ore., set the groundwork for ex- 
plaining his firm’s recently established 
refresher course for former employes 
returning from the armed services. 

Already the course has an alumni 
of two salesmen. They are Carl Wick- 
lund and Erling Olesen, each with 
nearly three years of war service to 
his credit. And Mr. Ernstrom feels 
that the effort and the time required 






vr 
to set up the refresher course already 
have been proved worthy by the re- 
sults obtained. The course is merely a 
means of helping the returned man 
become reorientated, Mr. Ernstrom 
said. 

“First, we put the man on the city 
desk, for a week, say. There, in his 
phone contacts, he runs up against a 
lot of questions and he can bring 
himself up to date by checking with 
his fellow employes. Then he goes 
into the stock room for a week. This 
is important for he not only gets ac- 


quainted with the new stock items 
but he finds out what we do not have 
on our shelves. Then he may go into 
the steel warehouse for a week and 
from there he gets a finishing-up week 
on the city counter. 

“In that way he falls into stride 
with the business and then can go out 
to his customers and take up work 
where he left off and not be at a dis- 
advantage.” 

Mr. Ernstrom said that the main 
thing is to get the boys back to doing 
something right away. They are used 
to action, he said, and there is noth- 
ing more discouraging to a new em- 
ploye than to turn him loose and say, 
“vou just browse about for a while” 
—and then forget him. The same 
thing holds true with the returned 
service man, Mr. Ernstrom believes. 





Cancellation ervice 














HEY were orphans, those 20,000 special cap screws 
that were gathering dust in the stock room of Alden 
Supply Co., Philadelphia. Charles W. Waldner, indus- 
trial supply manager, took a look at the screws and 
got out some contract settlement forms. His customer, 
an aircraft concern, had been cancelled out. It did 
not want the screws. The manufacturer did not want 
them. The only recourse was the government. : 
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Mr. Waldner anticipated a long, long wait for his 
money but was agreeably surprised three days after 
he mailed the form to receive a call from a contract 
settlement officer. The form, the officer said, had not 
been filled in correctly and, in fact, it was the wrong 
form. However, the officer had brought along the 
correct form and he and Mr. Waldner filled it out 
immediately and started it on its way. 

Meanwhile, Mr. Waldner, following instructions, 
found a buyer for the screws—a junk dealer who paid 
$18 for the same screws that had cost Alden $175. 

In exactly 41 days after the first form had been 
mailed, the company received a check for $209.50. 
Here’s how the figure was calculated: Added to the 
original cost of $175 was 21 percent to cover ware- 
housing, administrative, tax, labor, freight and other 
expenses. Profit was computed at 9 percent (the com- 
mission for the salesman, of course, reduced this per- 
centage for the company). These totaled $227.50 from 
which was subtracted the salvage value, leaving a 
balance of $209.50. 

Contract termination officials, in commenting off-the- 
record on the settlement, were of the opinion, however, 
that such prompt and personalized service was an 
exception, most certainly it will be so when cancella- 
lations hit peak proportions. 
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F. W. Baldt, general manager and 
sales manager, of Shingle & Gibb Co. 


THE QUESTION OF WHETHER special- 
ization means more profit is a re- 
curring one in the industrial distri- 
bution field and one to which Shingle 
& Gibb Co., Philadelphia, has found 
a satisfactory answer so far as its 
interests are concerned. This Quaker 
City firm believes very emphatically 
that specialization pays real dividends 
and can cite its own case to sub- 
stantiate the belief. 

It was April 1, 1944—April Fool’s 
Day—when, despite growing short- 
ages in materials and manpower, 
Shingle & Gibb Leather Co., decided 
to open a wholly-owned mechanical 
This 
28-year-old company, specialist in 
flat power transmission, was con- 
vinced that with its background it 
could successfully broaden its hori- 


power transmission business. 


zon. Its offspring was christened 
Shingle & Gibb Co., and was put 












Above is shown the brick lined, tile 
floored city sales room and part of 
the office of Shingle & Gibb’s trans- 
mission house; an idea of the size of 
the establishment is shown at the 
right. The building formerly was 
used by a meat dealer. 


New Philadelphia firm is founded in belief that it does. 
Shingle & Gibb branch into full power transmission line. 


under the management of the young 
partner of Lester Shingle and Walter 
Gibb—F. W. Baldt. 

The 40-year-old junior partner al- 
ready had five years of specialization 
experience before the new venture 
was started. His opportunity came 
in 1932 when, with six years’ home 
office service behind him, he was sent 
to Knoxville, Tenn., to take over the 
Browning-Roberts Belting Co. Much 
like his own company in Philadel- 
phia, which had fallen heir to the 
southern house, the Knoxville firm 
was a distributor of flat transmission 
equipment. And, in the words of its 
new manager, “she was a sick baby”. 

Strong medicine was indicated and 
transmission-minded Mr. Baldt be- 
gan prescribing. It was not long be- 
fore results were shown. The firm, 
now known as the Knoxville Belting 
and Supply Co., handled a broader 
addition to 
leather belting were speed reducers, 


transmission line; in 


bearings. bushings—in fact a much 


more rounded transmission line was 
stocked and sold. When things were 
running smoothly in 1937 and Alan 
W. Graning made an offer for the 
business, Shingle & Gibb sold out and 
Mr. Baldt returned home. 

For nearly seven years the part- 
ners discussed the Knoxville experi- 
Mr. Baldt talked about it so 
much that he could recite any month’s 
sales sheets from left to right or vice 


ence, 


versa. Finally the partners were in 
complete accord: a mechanical power 
transmission business was to be 
opened in Philadelphia. 

The location already had been 
spotted. It was a long, one story 
brick building in West Philadelphia 
formerly occupied by a meat dealer. 
Negotiations for the building were 
completed and remodeling got under- 
way with special attention being paid 
to shelves and bins to get a layout 
where like things were grouped— 
all readily accessible. 

Planning the stock was perhaps the 
most ticklish job. Mr. Baldt was de- 
termined to get an ideal balance, 
but he was faced with wartime short- 
ages. 

“My wife and I hardly saw each 
other for months on end,” he said. 
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MEAN MORE PROFITS? 














“It was go, go, go all of the time. 
But in the end, and with fullest co- 
operation from manufacturers, we 
managed to get in stock exactly what 
we wanted. Perhaps one reason we 
could do so was the fact that we had 
carefully balanced stocks against 
probable demand. We did not feel 
that we should carry excessive stocks. 
What we wanted was a complete line, 
one that was adequate to meet 
emergencies and still not be cumber- 
some.” 

The new company wound up by 
stocking lines from 11 manufactur- 
ers. Highlights of the lines stocked 
include: bearings, belt, belting, bush- 
ings, chain, collars, conveyor belting, 
couplings, drop hangers, elevator 
belting, files, gaskets, grinding wheels, 
hack blades, V-belts, V-belt 
drives, V-belt sheaves, hose, knives, 
leather belt, motors, motor bases, 
packing pillow blocks, pulleys, pumps, 
saws, sheaves, speed reducers, sprock- 
ets, a full line of transmission items 


saw 


and hand trucks. 

Shingle & Gibb Co., lists its terri- 
tory as Philadelphia and surrounding 
counties; Camden and Ocean City, 


N. J. 


This territory is covered by six 
salesmen. There is one desk man in- 
side and two stock men. Selection of 
the sales force was the second major 
job in launching the new business, 
for this, too, was made more dif- 
ficult by wartime shortage. 

Because power transmission sales 
is a highly specializéd occupation, the 
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in the quantity of items. 


Part of Shingle & Gibb's well- 
balanced stock of pulleys. This 
method of racking makes for quick 
identification and easy handling of 
heavy stock. 


F. W. Baldt stands beside shelves of 
bearing stock partly obscured by 
belting. War time shortages show up 





pig I 6 


first question to be determined was 
what kind of men were wanted. The 


choice lay between engineers and well- 
rounded salesmen with some mechan- 
ical background. Manpower short- 
ages made it difficult to get young 
engineers for specialized sales train- 
ing. It was decided it was better to 


(Continued on page 259) 
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New officers of the North Jersey Chap- 
ter, Power Transmission Council, 
were inducted at their golf tourna- 
ment. Pictured (above, left) are C. W. 
Ludlow (Philadelphia Gear Works), 
vice-president; T. L. Jones, secretary- 
treasurer; E. R. Rath, Power Transmis- 
sion Council, Inc.; Frank W. Barton 
(Rossendale Ruboil Co.), outgoing 
president; and Gus C. Fritschmann 
(L. H. Gilmer Co.), new president. 


Taking things easy (photo at left) at 
the Eastern Hardware outing are 
Lloyd C. Smith (Heller Brothers Co.); 
Joseph C. Eigo (A. N. Nelson Co.); 
Charles Merritt (Reed Viss Co.); and 
George Kohler (The McKay Co.). 


Jack Smith (Holo-Krome Screw Corp.) 
won the championship at the Eastern 
Hardware Golf Association affair 
(below). He’s with M. R. “Cy” Peck 
(The McKay Co.). 
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ON THE LIGHTER SIDE 


Absorbed in the Transmission Coun- 
cil’s scores (above) are Guy Duke, 
(Keystone Lubricating Co.); Tom Sal- 
erno, scorer; Hendrick Knudson (Cel- 
anese Corp.); Frank J. McKenna (Sei- 
ther & Ellis) second low gross; and 
Norman Good (Clipper Belt) who was 
low gross winner. 


It's “rest period” (below) for a group 
at the annual Joe Zilsch outing spon- 
sored by W. S. Wilson Corp. Pictured 
are H. H. Hirschon (president of 
Wilson); Harold Yager (Pyrene); Bob 
Dunn (Dunn & Boyan); S. C. Herbine 
(Willson Products), and J. G. Stromp 
(W. S. Wilson). 
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Distributors and manufacturers’ men drop business problems for a day and usher 
in the summer with annual golf outings. 


Driven into the man-made showers 
(above) by the real thing outdoors, 
Earle Clapp (Yale & Towne); Ed. Du- 
gan (Thos. W. Kiley) and Roy 
Schmidt (Stanley Tools) tell each 
other what they would have done on 
the back nine, weather permitting. 
They attended the Hardware Trade 
Association outing. 


All set to become a_ barber-shop 
quartet at the W. S. Wilson Corp. 
outing in New Jersey are H. D. Foster 
(Goodyear); T. C. Christianson and 
H. H. Hirshon (both W. S. Wilson); 
and J. Maloney (Pyrene). 


The winner (above, right) of the 
Hardware Trade cup, Jack Smith 
(Holo-Krome), receives the cup from 
last year’s champ, J. C. Hansen (Han- 
sen & Yorke). Mr. Hansen took sec- 
ond prize and Fay Edgerly (National 
Twist Drill) was third. 


R. S. Trimble (Abrasive Co.) and Ells- 
worth Brash (Allen Mfg. Co.) are all 
set to check in guests (right) at the 
Keystoners’ outing in Philadelphia. 


Officers and members of the enter- 
tainment committee of the Keystoners 
get together for a chat (below, right). 
They are Joe DeJure, vice-president; 
Howard Pruner and Elisworth Brash 
of the entertainment committee, and 
J. J. McCann, president. 
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Other pictures are on page 201. 





Customer Survey Points 


The Hardware & Supply Co., goes to buyers to find pet 


gripes; prepares for returning war veterans. 


IT LOOKED VERY MUCH like any other 
sales meeting. The 58 salesmen and 
department heads ringed their boss, 
H. H. Kuhn, president of The Hard- 
ware & Supply Co., Akron, O. Mr. 
Kuhn’s broad face, however, was more 
serious than usual. The men felt that 
something unusual was in the offing. 
They were right, but the reason for 
the difference was not immediately 
apparent. 

Mr. Kuhn led off with a prediction 
that business will continue good for 
three or four years. He pointed out 
that the mill supply trade should not 
have a difficult reconversion problem. 
He felt that prices were going some- 
what higher. And he expressed a 
strong hope that his company would 
be able to absorb, without any lay- 
offs, the men who had left for the 
armed services. But, he pointed out, 
that would mean expansion—The 
Hardware & Supply Co., must cover 
northeastern Ohio more vigorously. 
And expansion, he declared, means 
more intensive sales effort. 











It was at this juncture that the meet- 
ing took a new turn. Mr. Kuhn told 
his men that in an effort to find out 
just what the customers thought about 
the salesmen and the company, he had 
sent out 138 letters. “I sent them to 
your customers,” he said, and “I re- 
ceived about a 60 percent reply.” 

The men straightened up and Mr. 
Kuhn smiled saying that he wanted 
each to feel that his remarks were di- 
rected to him individually—not to his 
neighbor. And then he swung into 
what was uppermost on his mind. 


Order Taker vs. Salesman 


“You've all heard about order tak- 
ers versus salesmen,” he added. “And 
I'll bet there isn’t a man in this room 
would not resent being labeled an 
order taker. Well,” Mr. Kuhn paused, 
“get set to do some resenting if you 
have to, but let’s do something about 
it. For your own customers are tell- 
ing some of you that you are not 
salesmen, but are order takers. These 
customers say that we do not always 
attempt to sell and that we do not re- 
quest the opportunity to talk to the 
men in the shop.” 


Around 


the room some brows 


wrinkled and lips straightened as men- 


tal inventories were being taken. 
“Before you reject the criticism,” 
Mr. Kuhn urged, “stop a minute and 
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H. H. Kuhn, president of The Hardware é 
Supply Co., Akron, went to buyers to leam 
salemen’s weak points. 


ask yourself: Do you always attempt 
to sell something when you call ona 
customer? Are you leary about car- 
rying samples in and do you get into 
the shop and talk to the men? You 
know that is one good way of learn 
ing what is going on and thereby 
enabling yourself to offer sales sug: 
gestions. 

“And in thinking of selling, remem- 
ber this: you cannot sell a man you 
do not like. Find something about 
every customer that you can admire. 
It is a strange quirk of human nature 
that you will find at the same time he 
will be trying to find something about 
you that he might like. You both will 
get along better with each other. 
Furthermore, be sure that you do not 
irritate the customer by any act or 
habit of yours. It’s usually little things 
that stir up personal irritation. One 
customer said he was irritated because 
our salesman pushed the electric but- 
ton that opened the door, thereby ad- 
mitting himself.” 

Shaking out a five-page memoran- 
dum, a recapitulation of the replies 
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Way to Expansion 


to his searching customer-relations 
survey, Mr. Kuhn read off other cus- 
tomer gripes and with each one he 
made a suggestion: 

“Our customers tell me that some 
of you salesmen do not call regularly 
or phone advising that you cannot 
make a call,” he said. “I suggest that 
a very definite schedule should be 
planned by each salesman. The cus- 
tomer should know when to expect 
our representative. If he cannot get 
there at the appointed time, he should 
telephone advising that he has been 
delayed and state when he expects to 
call.” 


Gripes and Solutions 


Other complaints and suggestions as 
voiced by Mr. Kuhn were: 

Complaint: Some salesmen have 
called on customers with liquor on 
their breath, and presenting a sloppy 
appearance. 

Suggestion: Shave, shine and smile 
each morning. Don’t drink during 
working hours. Keep your clothes 
pressed and linen clean. 


Complaint: You are not familiar 
with your pricebook. It requires too 
much time to quote. 

Suggestion: We should familiarize 
ourselves with the book and be able 
to loczte promptly the items on which 
a quotation is wanted. 


Complaint: You seldom suggest a 
substitute if what we want is not 
readily available. 

Suggestion: We should emphasize 
the fact that a substitute may serve 
the purpose for something we might 
not have in stock. For instance, a hex 
head hex nut machine bolt is required 
on a job. A hex head cap screw with 
hex nut would be a substitute. 


Complaint: You are not brief: buy- 
ers want salesmen to tell their story 
and get out. 

Suggestion: Most alert salesmen 
can determine how long they should 





“Always Return Calls” 


spend with a customer. Occasionally 
when they are not busy they may 
want to visit. 
they are busy and you should tell 
them your story, get the order and 
move along. 


You can detect when 


Complaint: We want better service 
on critical inquiries. 

Suggestion: Do not hesitate to use 
the telephone or Western Union to se- 
cure data in a hurry for a customer 
if he indicates he wants the informa- 
tion immediately. 


Complaint: You say “Sorry we 
don’t have it”—competition says 
“Sorry we don’t have it but we will 
try to find it.” 

Suggestion: Always offer your serv- 
ice to attempt to locate an item or a 
satisfactory substitute thereby cre- 
ating in your customer’s mind the 
thought that we are his source of sup- 


ply. - 


Complaint: You fail to advise us of 
quantity discounts. 

Suggestion: If a customer pur- 
chases a quantity near another 
bracket which if bought would en- 
title him to a greater discount, be cer- 
tain to give him this information. For 
instance, if he ordered 20 boxes of 
belt hooks, advise him that if he in- 
creases the order to 25 he would re- 
ceive a discount of 10 percent. 


Complaint: Plumbers and others 
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buying for resale state that it requires 
too long to secure our invoice and 
they do not know what to charge. 

Suggestion: Leave a copy of the 
order properly priced with the cus- 
tomer. 


Complaint: Only certain individ- 
uals in your organization will give 
service. 

Suggestion: We should create the 
opinion in the minds of our customers 
that it is only necessary to call us to 
get service. It is not necessary to con- 
tact a certain person. 


Complaint: You frequently fail to 
return phone calls. 

Suggestion: If any of us state that 
we will have one of our associates 
return a call, be certain that the per- 
son receives a memo. When we are 
given such a note, we should make 
the call promptly. 

Mr. Kuhn wound up his talk with a 
friendly smile. “Men,” he said, “those 
of us in management are the quarter- 
backs. We attempt to call the signal. 
It may not be right, but you should 
do one of two things. Accept the sig- 
nal and run out the play, or say to 
us ‘would it not be better to do it the 
other way’? Don’t listen to the sig- 
nal and then go around through the 
organization and make the statement 
that ‘that particular quarterback is 
several kinds of a dumb cluck’.” 

The meeting adjourned quietly. 





“Know Your Price Book” 
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Getting The Most Out Of A Little 


New distributor in Seattle overcomes operational and space 


problems in small quarters with careful planning and efficient layout 


THESE AREN'T THE TIMES when an 
infant industrial distributing firm can 
be particular about choosing quar- 
ters in which to operate and fortu- 
nate indeed, is a new organization 
which can find a roof to put over its 
head. The Chase Steel and Supply 
Co., of Los Angeles, didn’t quibble 
too much when it located quarters in 
a one-story building, 30 feet wide 
by 150 feet deep, but it had to be 
admitted that the space was hardly 
conducive to an efficient operation of 
a supply business which was doing 
100 percent war work, principally 
with mills, aviation, automotive, ship- 
building and other industrial plants. 

In spite of such a handicap, Chase 
Steel and Supply’s gross sales for the 
first three months of operation 
achieved the impressive average of 
$200,000 per month, indicating that 
to a large measure, much of their 
space problem had been mastered. 
The firm is a partnership of five men 
who had worked together for others 
in the past. It had started from 
scratch so far as lines are concerned, 
but at the end of three months the 
company is actively handling 17 na- 








Phil Messer, purchasing agent; Paul Seward, seated in center; and Allen 
Harris, standing, discuss new products in the general office of Chase Steel. 


tionally known accounts. 

The immediate problem was to ob- 
tain’ warehouse and office quarters 
which they did. The next was to turn 
that little space into the greatest ac- 
count—planning, cleaning, remodel- 
ling and erecting the fixtures. With 
the decision to place emphasis on 
service, the luxury of private offices 
was foregone. Room was devised for 
a general office, a file for catalogs 


Paul Seward (left) and Allen Harris, two of the partners in Chase Steel & 


Supply, look over a drill rod taken from specially made bins. 
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and stationery, supplies and _ tools, 
stainless steel bars, drill rods and 
flat ground stock. stainless steel sheet 
and the checking table. The picture 
of the interior with floor plan shows 
how the greatest utility from the mini- 
mum space was obtained. However, 
it should be pointed out that the 
company has, from the start, carried 
some steel sheet, plate and bar stock 
in rented warehouse space outside of 
the main building. 

The partners felt that an elaborate 
catalog at the start was out of the 
question. However a temporary, or 
interim, catalog was designed pend- 
ing a more complete establishment of 
lines. The idea of the temporary cata- 
log had distinct advantages over the 
which the 


suppliers’ names are merely listed. 


usual business card in 
In the first place. the temporary cata- 
log is more presentable than the mere 
card. It is also large enough to give 
some pertinent information on each 
supplier's line. Finally, it is in a 
form which can be filed with the cus- 
information 


and hence, is always available. 


tomer’s other catalog 


The temporary catalog is 54 in. 
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by 9 in., and contains 20 sheets be- 
sides the covers, each sheet being 
printed on one side. Except for the 
title page, index and net multipliers 
of discount table, there is a page de- 
voted to each supplier. The book is 
not loose-leafed, but stapled. All the 
books need not be stapled at once but, 
as new suppliers are secured, addi- 
tional pages for them can be assem- 





bled with the others and stapled for | 


current needs. It simplifies the print- 
ing and the catalog can be kept up 
to date easily. 

Each supplier’s page contains the 
name of the supplier at the top, fol- 
lowed by a synopsis of the line. Also 
there are a few cuts inserted with 
brief descriptions of important items. 
For each supplier there is also a 
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reference line which suggests that the 
customer send to Chase Steel & Sup- 
ply for the manufacturer’s complete 
catalog of such and such a number. 
More detailed information on the 
line is therefore available to the cus- 
tomer on short notice through the dis- 
tributor. 

Steel and steel products will con- 
stitute the backbone of the new com- 
pany’s business but tools, accessories 
and supplies incident to the steel busi- 
ness will be featured as the major 
supply lines. 


A space 150 ft. by 30 ft. is hardly 
adequate for a distributor but the 
photograph and floor plan show how 
a Los Angeles firm worked out the 
problem. Wood was used for the 
bins located near the offices at the 
far end. Wrapping and order-check- 
ing tables are in foreground near the 
shipping entrance. 
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TOM DONEGAN 


TOM DONEGAN GROWLED with a vigor 
which belied his 81 years. “If it wasn’t 
for this gas rationing and the auto- 
mobile which has got us all softened 
so we don’t know what it is like to hit 
the road you'd not be finding me in.” 


He turned a twinkling eye at the MILL 
SupPLiEs editor who had dropped in 
for a chat with the Atlas Packing & 
Rubber Co. salesman in his office in 
Seattle, Wash. 

“It wasn’t that way 40 years ago,” 
said Mr. Donegan. “In those days 
we boys of the sales fraternity all hit 
the King Street railroad station every 
Monday morning. We took trains out 
in every direction—and every direc- 
tion took us right into the woods. 
Pretty soon we'd be dropping off, one 
by one, to hightail it out for logging 
camps, mills, stores and other points 
along the line. It was going into the 
wilds, but along those rail lines 
—some of them logging roads—the 
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6? Ol Timers Used To Hoof I 


Pacific Northwest was building. 

“I’d give my luggage to the brake- 
man to be set off for me six or seven 
miles up the line. Then I'd start off 
afoot, picking up customers as I came 
to them. By night I’d catch up with 
my baggage. It was always there. 
Nobody would think of disturbing it.” 

Mr. Donegan shook his head as he 
thought of it. “And,” he said, “busi- 
ness then was all done on the per- 
sonal basis. A man’s word was his 
bond. No papers were signed and 
none needed. If a salesman broke 
faith he was through in that territory 
for good. If a customer backed water, 
the salesmen all shied away. Yes,” 
he said, “them was the happy days.” 
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HYPER-MACHINING... War Baby | 


By E. J. Tangerman 
Technical Editor 


ABOUT two years ago, I was intrigued 
by a report from Bell Aircraft regard- 
ing a new method of band-sawing 
metals at any desired speed. It proved 
to be the bandsaw equivalent of the 
familiar steel-cutting friction saw, 
literally burning its way through. 
Common bandsaws, running at 100 
to 500 ft. per min., must be harder 
than the metal cut, but a dull saw 
traveling at 10,000 to 12,000 ft. per 
min. (about 100 times as fast) burns 
its way through and need not be as 
hard as the metal cut. Even files have 
been sawed, resistance to cutting be- 
ing so slight, the operator can hold 
the part by hand. Steel 1 in. thick is 
cut squarely at speeds of 10 in. per 
min. Areas of metal beside the cut 
are not even blued in most cases- 
the saw cutting through so fast that 


heat penetration is negligible. Fur- 





Fig. 1. A pair of flycutters, each edged with a 3-in. carbide insert, trim both 
sides of a supercharger-impeller blade for an aircraft engine at the same 
time—and at speeds far above those with the usual straddle-milling cutters. 





Fig. 2. Propeller-blade profiling in a 
Berliner machine, with four bits replac- 
ing the usual sixteen. They cut more 
smoothly, reduce tool grinding time 
and produce 30% less noise in use. 
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ther, the saw is not damaged either 
because it contacts the metal for so 
short a fraction of the time. A given 
saw, about a third worn down, will 
last for about 24 hours of continuous 
cutting, finally failing from the rapid 
flexing over the bandwheels. 

Linden plant of Eastern Aircraft 
more recently has reported friction 
cutting SAE4140, stainless steel and 
armor plate at 12,000 ft. per min., 
six times faster than by bandsawing. 
Accuracies of 0.015-in. are easily ob- 
tained. There saw life has been in- 
creased to 40 hours and speed in- 
creased by directing an air jet at the 
cut to “supercharge” the burning. 
High-speed-steel toolbits and cast cut- 
ting materials also are friction-sawed 
at this plant. 

When it became necessary to turn 
out aluminum propeller blades at 
production rates, the aircraft industry 
turned to woodworking machines, 
using Berliners and similar profilers 
for rough shaping and finishing with 
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Sawing, milling, turning, profiling and boring of most 


oth 
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metals and alloys have been speeded tremendously dur- 


ing the war years by basic changes in technique that 


directly affect equipment and supplies. 


big belt sanders Someone discov 
ered, about three yeras ago, that 
reducing the number of bits in the 
cutter really speeded the operation. 
For example, a 16-bit cutter was 
changed to a 4-bit unit, reducing 
srinding time, giving a smoother cut 
and cutting noise 30 per cent. 

In another similar case, tool life was 
increased 10 times, tool steel required 
was cut 60 per cent, cutter grinding 
cut 20 per cent—while production 
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Fig. 3. Negative rake gives a far 
stronger cutting lip than conventional 
sharpening and at the same time per- 
mits higher cutting rates. 
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was increased ove: 100 pei cent. 

The same basic idea was promptly 
adopted for milling the long alu- 
minum spars that support an airplane 
wing. ‘A vertical miller with heads 
operating at 10,800 rpm. and feed of 
20 ft. per min. was equipped with 
a two-bladed milling cutter—really a 
flycutter. 
leable iron, the blades carbide-tipped. 


The tool body was mal- 


Blades were at 15-deg. spiral to the 
body and ground with 5-deg. negative 
rake (Fig. 3). This arrangement in- 
creased cuts per grind from 6 to 
60 and reduced cutting time from 
over an hour to a minute. 

Again the “flycutter” idea was ap- 
plied, this time in machining complex 
supercharger impellers. A twin- 
bladed flycutter “hogged out” both 
sides of each blade at once (Fig. 1), 
then a single-bladed one dug out the 


fin remaining between blades. 








Fig. 4. Hyper-milling a chrome-moly annealed steel forging. The 8-in. cutter 
has 14 blades with carbide tips, turning at 598 rpm. With table feed of 14% 
in. per min., the cut is % to 1s in. deep. No coolant is used. : 
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Fig. 5. Resistance to cutting in friction 
sawing is so slight that the part may 
be held in the operator's hand. The 
saw burns its way through the metal. 

















Fig. 6. A typical hyper-turning tool 
with 5-deg. negative back and side 
rakes. It is used in turning SAE4130 
chrome-moly steel. Work rotates at 
475 rpm. and tool is ied 0.009 in. 
per rev., giving surface speed of 356 
to 456 ft. per min., three to four 
times faster. 


Fairchild Aircraft reports that fly- 
cutters are being successfully used in 
machining Dural, aluminum, mag- 
nesium, bronze, brass and steel. With 
a cutter in the form of a cross, four 
bits are used to make as many dif- 
ferent cuts simultaneously, one of 
them bringing a surface to a mirror 
finish. With other multi-bladed fly- 
cutters, as much as $ in. of metal is 
removed in a single pass without dis- 
torting or warping the piece and to 
tolerances of 0.0001 in. 

(Continued on page 253) 
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SELLING THE SALESMEN 


A Baltimore distributor fights apathy and distrust with constructive depart- 
mental planning and greater technical sales assistance 


G. C. Carey, president of the Carey 
Machinery and Supply Co., sought to 
give his salesmen confidence. 


WHILE SELLING TO CUSTOMERS is the 
chief function of distributors, a neces- 
sary step to achieve this goal in any 
line is the convincing of salesmen that 
a line can be sold by them. It was as 
a result of thinking along this line 
that G. C. Carey of the Carey Ma- 
chinery & Supply Co., Baltimore, de- 
cided upon the establishment of a 
cutting tool department which in- 
cludes abrasives. 

Before setting up the department, 
Mr. Carey confirmed his suspicions 
with a quiet study. He found that the 
introduction of new varieties and the 
rapid increase in uses during the war 
years had made cutting tools and 
abrasives more difficult to know from 
a sales standpoint. The salesmen, he 
feared that pushing 
abrasives might put them in a hole 
with customers and fear had grown 
into a prejudice against the line. 

It was only after facing these facts 
that Mr. Carey and his abrasive engi- 
W. G. Hoffman, 
conference with the sole purpose of 
devising a way to sell abrasives to 


discovered, 


neer, went into a 
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the salesmen; they had to be sold 
before they could sell to anyone else, 
and that was the first consideration. 

“We aimed at a system embracing 
control under one head and benefits 
for all the Carey salesmen,” Mr. 
Carey said. “The ultimate plan also 
had to be one that best fitted the 
firm’s policy because the creation of 
the cutting tool and abrasives depart- 
ment was to be the first step toward 
eventual departmentalization of sev- 
eral other lines.” 

“Many distributors, in setting up 
abrasives or other departments,” ob- 
served Mr. Hoffman, “seem to have 
studiously neglected their regular 
salesmen in favor of the ‘expert’. Mr. 
Carey and I agreed that such a 
policy would only foster the very con- 
dition we were out to combat—the 
reluctance of the salesman to go out 
and sell abrasives on his own. We 
put in quite some research on the 
systems installed by other distribu- 
After listing and adding up 
the debits and credits of each plan, 


tors. 


we arrived at a combination which 


we considered ideal for our opera- 
tions.” 

“We found that the expert or engi- 
neer was generally installed as the 
man to whom all inquiries and busi- 
ness leads were directed, who was 
credited with all the sales, and who 
alone handled the entire line of cut- 
ting tools, abrasives, or what have 
you,” Mr. Carey added. “This setup 
fell down immediately in the light of 
what we were looking for, so it had 
to be modified. Others had already 
modified it to the extent that the engi- 
neer became head of a small crew of 
salesmen and handled only special 
accounts himself. However, none of 
these measures filled the bill to our 
satisfaction, so we took the best fea- 
tures of several schemes, added a few 
of our own, and came up with the 
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for his men. 


W. G. Hoffman, III, was chosen to 
lend his technical knowledge to the 
Carey cutting tool department. 


Carey cutting tool department as it 
is presently established.” 

The department is directly under 
Mr. Hoffman, whose position is that 
of assistant to the sales manager. He 
does no selling on his own, but is 
ready at all times to give advice and 
encouragement to the regular sales- 
men. The Carey company’s ordering 
department doesn’t order abrasives 
or cutting tools without his knowl- 
edge and advice. His office receives 
any inquiries relative to the depart- 
ment’s lines and passes customer leads 
to the salesmen. He does not receive 
commission on the salesmen’s orders. 
While the company’s regular depart- 
ments order and expedite abrasives 
and cutting tools, Mr. Hoffman’s small 
group knows of every order. Material 
is ordered only on his decision. 

“So far as the cutting tools are 
concerned, the salesmen have fallen 
in with our plan perfectly, and our 
abrasive business is picking up all 
along the line, too,” Mr. Carey dis- 
closed. “I am satisfied we will have 
the men’s complete cooperation soon.” 
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TOPIC OF THE MONTH 
The Barrier Of Materials 


Shortages of critical items to delay civilian goods production. 


Materials and manpower _ short- 
ages constitute the main drags on 
the speed of reconversion projects 
in spite of the “open-ending” of the 
Controlled Materials Plan and the 
trickle of men discharged by the 
Army beginning to become 
apparent. The placing of unrated 


orders for materials by producers 


now 


of civilian goods was permitted be- 
fore July 1 when deliveries started, 
but, in view of the failure of opti- 
estimated cutbacks to 


to reflect at 


mistically 
materialize, or mil] 
levels, manufacturers were not par- 
ticularly hopeful of any appreciable 
progress in the third quarter of this 
only mildly optimistic 


year, and 





Items and groups of items de- 
clared short or due to be short by 
the Joint Committee for Critical 
Material and Products, WPB. 

Antimony, antimony oxide, asbes- 
tos textiles, axles (automotive truck 
only). 

Bellows assemblies (metallic pre- 
cision), benzene, benzyl benzoate, 
bismuth, bismuth chemicals, bris- 
tles (hog), burlap. 

Cadmium, Cadmium oxide and 
plating salts, capacitators (ceramic, 
dry electrolytic, paper dielectric), 
cattle tail hair, chain (power trans- 
mission except silent), cloths (in- 
dustrial wiping), coal (anthracite 
and bituminous), containers (all 
kinds), controls (temperature and 
combustion), cordage, cotton broad 
woven goods, cotton sales yarns, 
cresols and cresylic acid. 

Dental burs, distillates (military 
and essential civilian  specifica- 
cations), dishwashers (commercial 
type). 

Emetine, engines (internal com- 
bustion, air cooled diesel, liquid 
cooled), freight cars. 

Gasoline (aviation). 

Hydrogen peroxide. 

Iron oxide, yellow. 

Kapok. 
Laboratory 
leather, lumber. 

Mica (certain grades), motors 
(electric, fractional h.p.), motors 
(electric, integral h.p., a.c.), 

Napthalene, napthenic acid, net- 
ting (camouflage and fish), nico- 
tine sulphate, nylon. 

Oil (crude). 


equipment, _ lead, 





Tight Spots In 


Reconversion 


Petroleum sulfonates (refined oil 
soluble), photographic paper (cer- 
tain types), phthalic anhydride, 
pipe fittings and unions (malleable 
iron), platium, plywood  (soft- 
wood), pulp (sulphate), plupwood. 

Quinacrine, quinidine. 

Radar (airborne), radiation (cast 
iron), resistors (fixed, molded com- 
position and wire wound, 25 watt), 
rosin and certain resins, rubber 
group (butyl, certain mechanical 
rubber goods, cotton rubber-lined 
fire house, natural and latex, neo- 
prene, polyisobutylene, reclaimed, 
rubber __ processing machinery, 
scrap, pneumatic truck tires). 

Screen cloth (insect metal), so- 
dium bichromate, soil pipe (cast 
iron), sox (men’s work), steel and 
alloys group (chrome metal, includ- 
ing non-ferrous chromium bearing 
alloys; columbium, low carbon 
ferro chrome, nickel, seamless pipe 
and tube, steel sheet and strip, fine 
gaged high carbon wire, wire nails), 
switch gear (metal clad, high and 
low voltage, including circuit break- 
ers air, oil and air blast). 

Tale (fibrous), textile machin- 
ery, tin, tire cord (cotton and ray- 
on), transformers (power and dis- 
tribution), transmissions (automo- 
tive truck only), trucks (industrial 
fork lift, gasoline driven), tubes 
(radio and receiving types). 

Underwear (heavy). 

Valves (iron and steel lubricated 
plug), valves (bronze, 100 Ibs. SWP 
and over). Wax (micro crystalline), 
wax (paraffin), wool broad woven 
goods, wool top, work gloves. 








over the chances of easier supplies in 
the final three months. 

The newly appointed Joint Com- 
Critical Material 
Products has prepared a list of 101 


mittee for and 
items and groups of items that are 
now or are expected to be in short 
supply. These are items that might 
bottleneck war-supporting programs 
or civilian programs of high urgency 
and point to where the pinch will be 
felt by manufacturers intent upon re- 
conversion momentum. 

Surveys of various industries on 
the time needed to reconvert to 
civilian goods production show a 
substantial majority to need six 
months or less to prepare their plants 
for capacity civilian goods produc- 
tion. The notable exceptions are 
the automotive industry, which hopes 
to reach a minimum rate of produc- 
tion in eight months and a maxi- 
mum rate in 15 months, and the re- 
frigerator industry, which needs six 
months to achieve the minimum rate 
12 months to hit 


Both industries have 


and as much as 
the maximum. 
been permitted to reconvert under 
quota restrictions, indicating the cau- 
tion regarding materials, 

Although the automotive industry 
figures to be able to reach maximum 
production in 15 months, which ordi- 
narily would enable it to be pro- 
ducing fully in the final quarter of 
1946, WPB isn’t budging from the 
top quota of 200,000 cars permitted 
for the remainder of this year, 400,- 
(00 cars for the first quarter of 1946 
600,000 


quarter of 


cars for the second 
1946, 


cautious view taken of the probabil- 


and 
indicating the 


ity of full easement in the supply 


situation for quite a while. 


C 


























Industrial leaders admit that the similar allocations for the first quar- 
Estimate Of lack of materials, for which the rush ter of 1945, the last full quarter of | 
Reconversion Pace is on now, can augment these hope- _ the two-front war—a rise of 3.6 
ful schedules seriously, and progress percent. While this does not repre- 
a a nna is generally expected to be spotty sent any increase over first quarter 
civilian goods production and confined to industries utilizing levels for most domestic programs, 
enn the less critical materials. The auto- it does include increases in certain 
Rate Rate motive industry will be hampered by programs where essentiality was | 
Air Conditioning the current shortages of sheet steel clear, such as in construction com- t 
a : = and textiles, while the refrigerator ponents like plumbing and heating 
Resbhen taser manufacturers will be hamstrung by equipment and builders’ hardware; 
appliances 1 1 the lack of sheet and stainless steel oil country goods, farm machinery. 
Beverage machin- and zinc. The sheet steel and strip buses, trucks and railway passenger 
eciies z : advisory committee recently reported cars. Guaranteed allotments for the 
Boilers 0 3 to WPB that steel producers’ order third quarter were given for re- 
Caskets, vaults, books for hot rolled pickled (acid  frigerators and washing machines 
le ‘ : 4 dipped) and cold rolled sheets are where a programmed production of 
Clocks, watches filled up through the third quarter 350,000 washing machines and 265.,- 
(non-jeweled) 7 7 of 1945 with validated CMP orders 000 refrigerators was authorized for 
ee 2 2 which take precedence over deferred the third quarter. 
Electric a p pli- orders used by manufacturers of According to Lincoln Gordon, WPB 
ances, small 3 3 civilian goods. This was conceded Requirements Committee chairman. 
nana 7 4 : not to be a true picture of the prob- in addition to the sieel allotted to 
Meee methine, 2 3 able availability of sheet steel during essential production, there will be 
Furnaces, ‘warm the third quarter since the effects approximately 500,000 tons of “free” 
Pe eit 0 1 of military cutbacks have not been — steel available to industry during 
hold, metal 2 2 felt at mill levels. the third quarter—steel that can be 
Furniture, office A cryptic note was sounded by a_ purchased on open market without 
a a set : military representative at the meet- priorities. Cut backs are expected 
Ges tunes, to ing where he informed members of to supplement this amount. Inven- 
dustrial 0 2 the committee that one-front war tory controls will be enforced and 
grocers oh 0 3 military requirements involving light purchases in advance of actual pro- 
— ‘il 6 gage sheet and strip were only duction needs are prohibited. 
Laundry eq uip- slightly less than the two-front war Stainless steel is scarce, being 
rn ol a 3 3 needs. In addition, there is a strong available only on allotment and not 
et demeaie 4 6 possibility that Jap suicide bombing at all on the free market. The short- 
Office machinery. 0 3 may boost the Navy’s procurement age is due to lack of chromium and 
a mene 2 3 program. nickel for which military demands 
ern soe 0 4\, In an effort to get a better picture remain heavy. Relief is not ex- 
Plumbing fixtures 0 1 as to the open space on mill rollings, pected until aircraft programs are 
=a P 8 WPB’s steel division advanced the decreased substantially. 
rh amy date for mandatory cancellation of There is little likelihood of con- 
iron re 3 orders placed on mills for sheet steel trols on pig iron being lifted. Pro- 
— . electric 5 9 in excess of recently established third duction for the first five months of 
A acon —. quarter quotas by two weeks to June this year dropped 1,722,035 tons 
chanical 6 12 16, and steel producers were directed from the comparative 1944 period to 
pooner 2 3 to lift from third quarter rolling 21,572,938 tons. Consumption con- 
Senlery ware, schedules any warehouse orders that tinued slightly in excess of produc- 
formed-steel _. 2 2 were placed prior to May 15 if the tion as indicated by April demands 
hone eines, 6 9 warehouse had not revalidated them of 4,297,034 tons as compared with 
Secthenn. ensubent> in writing by June 16. Warehouses 4,195,914 tons produced. Only 200 
cal . 2 also have until Aug. 1 to cancel or furnaces were in blast in the middle 
sone —— : 5 revalidate orders for sheet steel to of June with 13 down for relining 
saat 7 9 be delivered from mill schedules roll- and 13 others idle as the result of 
Typewriters 1 3 ing during the fourth quarter. various factors. 
ee 3 4 One hopeful sign is that third Present stocks of nickel are not 
Water heaters, quarter allotments of carbon and alloy fully adequate for military require- 
electric 1 2 steel for domestic non-military end ments although the metal is in bette: 
uses are 330,000 tons greater than supply than formerly. It may be 
100 sear. UMI 
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RECONVERSION ESTIMATE, 1945-6 
MANUFACTURING OPERATIONS VOLUME 


WAR GOODS — iron, steel, and non-ferrous metals, and their products; rubber, lumber, machinery, transportation 


equipment; selected chemicals; and selected miscellaneous products. 


CIVILIAN GOODS — All other manufacturing: processed foods and textiles, excludes mining and general construction. 





First Quarter 1945 


98.8 
Billions 


61.6 
Billions 


WAR GOODS 


9,270,000 


‘6.673.000 





CIVILIAN GOODS 


MANPOWER VOLUME 


DOLLAR VOLUM Ex 


Estimated September 1945 


84.0 
Billions 76.4 


Billions 











| 


t 
7,879,500 8,063,500 


il 








Estimated May 1946 
101.2 
Billions 


59.2 
Billions 





10,381,000 


5,562,000 














*Annual Rate 








possible to obtain nickel for neces- 
sary plating of operating parts of 
hardware but not for decorative pur- 
poses. Chromium plating for private 
industry is also out for a time since 
the military is gobbling up the supply. 

The outlook for brass was encour- 
military needs 


aging as_ lowered 


will amount 
needs in the 


WPB. 


brass 


make a_ substantial 
available for 
third quarter 
Monthly 
strip have dropped to 160,000,000 
lbs. from a peak demand of 412,000,- 
000 Ibs. reported at the end of 1944. 
This compares with actual brass mill 


civilian 
according to 
for 


military needs 


strip production of 334,250,000 Ibs. 
in March 1945. 
strip requirements to approximately 
145.000.000 Ibs. monthly is 


\ further drop in 


antici 


pated as there are indications that 


all of the stated military require- 


ments may not be taken up in the 
third quarter. : 
Brass rod cutbacks are only slightly 
less severe than in strip, WPB said. 
\rmy needs dropped from 53,000,000 
Ibs. a month to 25.000,000 Ibs. and 
Navy needs from 12.000,000 Ibs. to 
6.000,000 Ibs. Offsetting this is an 


expected doubling of the warehouse 


allotments. It has been estimated 
by WPB that peak monthly rod 
demand will be around 75.000.000 


lhs, monthly, compared with the for- 
mer estimated demand of 134.000,- 
QO0 Ibs. at the 1945 
actual production of 110,000,000 Ibs. 
in March 1945. 

The outlook for zine was regarded 
the third 


quarter than the secord, the year’s 


end of and 


as no more favorable or 


estimated supply being equal to only 
about 95 percent of essential require- 
ments. Supplies of prime western 
and special high zine grades are 


short and manufacturers were warned 


that revocation of M-I1-b will not 
result in greater availability of the 


material but merely a slash in paper 
work, M-11 


Army 


still controlling its use. 


releases havent offered 


much relief in manpower problems 
while surplus workers in one area 
shown inclination to 


haven't any 


leave for tighter areas. High wages 


are not suflicient inducement where 


opportunities 
WMC is 


labor situation will case with cutbacks. 


employment appear 


temporary. confident the 


contract runouts and cancellations 


effected by V-E Day. but dislocation 


of labor supply appears inevitable. 
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News and Interpretations 





Care In Selling Steel On Unrated Orders Urged 


With of M-21-b-3 on 
July 15, all orders placed with mills 


revocation 


for replacement of iron and steel prod- 
ucts by distributors must conform 
with Dir. 3 to M-21 starting July 16, 
which means on an unrated basis. 
With the issuance of PR-27, many 
buyers who formerly purchased steel 
under paragraph (d) (4) (iii) will be 
able to obtain it under the new regu- 
lation. In addition, CMP Regulations 
Nos. 5, 5A and 9A offer priorities as- 
sistance to other broad classes of steel 
buyers. 

“Accordingly,” advises J. R. Stuart. 
chief, warehouse branch, Steel Divi- 
sion, WPB, “the tonnage to be sold on 
strictly unrated orders should be very 
small. If a distributor wilfully sells 
a lot of tonnage to his customers for 
uses formerly restricted by WPB, «nd 
if he later finds that he cannot re- 
place the tonnage on unrated orders, 
he has no one to blame but himself. 
He should have determined in the first 
place what products he could purchase 
from his supplier on an unrated 


basis.” 
SERVICE TOOLS UNIT: 


shipments of the mechanics’ 


Wartime 
hand 
service tools industry have risen to 
unprecedented heights, and may fall 
off from 334 percent to 50 percent in 
orders placed during the post war 
period, George P. Byrne, secretary 
of the industry’s institute, told mem- 
bers of the post war planning commit- 
tee in the Hotel Drake. Chicago. Mem- 
bers also were told that the institute 
will OPA 


Administrator, to appoint an advisory 


request Chester Bowles, 
committee. 

The sale of tools made in wartime 
should be made with the stipulation 
that they are wartime merchandise. 
was also urged since, it was pointed 
out. peacetime tools are more care- 
Cases 


fully constructed and in many 


made of better alloy steels. By avoid- 


102 


ing refinishing, it was added, the pos- 
sibility of misrepresentation to the 
public will he avoided in the post war 
period, 

L. E. Beaupre, assistant to the secre- 
tary, reported on surplus disposal 
and outlined details of a plan prepared 
for the cutting tools industry, stating 
a similar plan with certain modifica- 
tions could be made applicable to 
the mechanics’ hand service tools in- 
dustry. Although some doubt was ex- 
pressed regarding the possibility of 
reselling Government war-time tools 
along with post war finished tools, it 
was decided to have the secretary pre- 
pare a summary of the salient points 
involved in developing a plan similar 
to that of the cutting tools industry for 
study by individual manufacturers 
previous to presenting it to Washing- 
ton. Upon receipt of the summary, 
each member will be asked to delete 
any parts of it or add any ideas which 
he may think workable. 

Harry B. 
Hardware Mfg. Corp., was chairman. 
Other members present were John 
Merker. Blackhawk Mfg. Co.; Morris 
B. Pendleton, Plomb Tool Co.; Rogers 


Palmer, Snap-On Tools Corp.; Ed- 


Curtis of Bridgeport 


waré Norris, Utica Drop Forge & 
Tool Corp.: and E. J. Wilcox, J. H. 
Williams & Co. 


CANCELLATION INSTRUCTION: 
Manufacturers making Class A civil- 
ian type end products for civilians and 
military need not cancel any use he 
has made of military ratings or allot- 
ments, upon any cutback of military 
orders, and he can continue to place 
suppliers 
within limits of the allotment. How- 
ever. Dir. 70 to CMP Reg. | explains 
such orders placed subsequent to the 


additional orders with 


cancellation must be identified with 
by the CMP symbol received from 


WPB 
must report by letter to WPB within 


for civilian production, He 
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W. Stuart Symington, president of Emerson 
Electric Mfg. Co., who has been appointed 
chairman of the Surplus Property Board by 
President Truman, giving rise to the specula- 
tion that the board is headed for another 
reorganization. Washington believes that 
President Truman will ask Congress to do 
away with the three-man arrangement, per- 
mitting him to name a single administrator— 
probably Mr. Symington. 


10 days from the date of cancellation, 
giving all related facts. 


MACHINE TOOLS— Only items with 
a “producers’ list price”? of $1,000 or 
more will be scheduled under Order 
E-1-b, covering production and deliv- 
ery of machine tools, under amend- 
ment of the order which rewords the 
WPB 


explained that the producers’ list price 


definition of “machine tool”. 


means the sales price at which the 
producers catalogue or other price 
publication lists the basic tool, exclu- 
sive of motor, motor drive or any at- 
tachments, unless initially built into 
the basic tool. Previously the order 
defined a machine tool as an item 
listed on Exhibit A with a “retail sales 
price” of $1,000 or more. 


NAIL PRICES: Retail sellers of bright 
wire and common nails in keg lots 
of 100 lbs. net may add 75 cents to 
delivered cost. according to new OPA 
ruling which replaces former “freeze” 
ceilings. Cartage from local freight 
terminal may not be added and on re- 
tail sales of nails in 50-lb. net. con- 
tainers. the mark-up permitted over 
10. cents. 


from manufacturer. the cost base may 


cost base is If purchased 


include freight computed at carload 


rates, but no cartage. 
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STEADY JOBS 
and EQUIPMENT BUYING 





USTAINED employment is not an attainable 
goal unless we can moderate the erratic fluctu- 
ations which have characterized the markets 

for producers’ equipment in past periods. 

In the 35th editorial of this series, “Sustained 
Construction Activity”, it was pointed out that there 
is no specific that can cure our economy of its 
“boom-or-bust” proclivities. Rejecting the notion 
that the construction industry could be so managed 
as to stabilize business as a whole, that editorial 
stressed the important contribution it could make 
to that end, and suggested several practical expe- 
dients through which construction activity might be 
regularized. 

Producers’ equipment represents an area of pro- 
duction quite as broad and diverse as construction, 
though smaller in aggregate value. The classification 
embraces all types of durable equipment bought and 
used for profit—locomotives, motor trucks, electric 
generators, conveyors, machine tools, farm imple- 
ments, and so on down to surgical instruments and 
dentists’ drills. 

Although the output of such equipment averages 
over a long period only 5 or 6 per cent of the nation’s 
total output, it resembles construction in its extra- 
ordinary ups and downs. While its component items 
differ widely in the amplitude and violence of their 
fluctuations, the class as a whole is one of the most 
unstable sectors of the economy, making therefore a 
quite disproportionate contribution to the cyclical 
swings of total production and employment. From 
1929 to 1932, for example, the decline in the output 
of producers’ equipment (at constant prices) was 
65-70 per cent, in contrast to a decline of 25-30 
per cent in the national output exclusive of such 
equipment and construction. 

A more recent example of the volatility of demand 
in this field may be found in the movement of a 
monthly index of orders for industrial equipment, 
which rose from 92 in the spring of 1936 to 160 in the 
spring of 1937, falling thence to 65 in the summer 
of 1938 and rising again to 142 in the fall of 1939. 
Such fantastic oscillations present an obvious and 
inescapable challenge to all concerned with eco- 
nomic stabilization. 

Not only are these fluctuations bad for the econ- 
omy; they represent demonstrably bad buying policy 
on the part of the purchasers of equipment. Peaks 
in demand come characteristically just before a busi- 
ness depression (1919, 1929, and 1937, for example) 


when machinery costs the most to buy and install 
and when it has the lowest expectancy of continuous 
use. At exactly the wrong moment everyone wants 
to buy. In the depression itself, on the other hand, 
with costs down, and with nowhere for the economy 
to go but up, equipment is a drug on the market. 
No one wants it when it is cheap and has the greatest 
prospect for steady employment. Here is a behavior 
pattern so profoundly irrational there must be hope 
for its correction. 

There is an inveterate tendency for business man- 
agement to forecast the future simply by projecting 
the trends of immediate past. Although it is axio- 
matic that the chance for an extended period of fur- 
ther prosperity is inversely related to the duration 
of the prosperity already experienced, this truism is 
generally ignored. The longer the boom has run, the 
more certain is business management that it will 
continue indefinitely. Convinced at last by “actual 
experience” that prosperity is here to stay, execu- 
tives give the green light to commitments for expan- 
sion and modernization previously deferred in a 
skeptical attitude of “wait and see”. The result, so 
often repeated in our economic history, is an ex- 
plosive burst of demand for equipment coincident 
with, and contributing to, the final spasm of a 
boom. Witness the phenomenal rise in industrial 
equipment orders during 1928 and the spring of 
1929. 

The same prophetic illusion works in reverse dur- 
ing a depression. Recent experience is projected into 
the future. Although the mathematical probability 
of an imminent and prolonged period of prosperity 
increases directly with the duration of a depression, 
it finds little reflection in business decisions. Timidity 
and caution are the order of the day. 

Compounding the errors caused by faulty per- 
spective, are a number of influences which make 
it extremely difficult for individual enterprises to 
follow a policy geared to sensible long-term con- 
siderations. In a boom, particularly in its climactic 
phase, most producers find their order books crowd- 
ed beyond the potential of their current capacities 
and are faced with the alternatives of expanding 
or losing trade to competitors. In depression the 
situation is reversed, and producers with unused 
facilities find it difficult to justify increases in their 
capital charges. 

An even more controlling factor in many cases is 
the availability of funds. This is especially important 








for small coneerns. Typically such firms enjoy but 
limited credit, and with no ready access to the 
securities markets, their capital expenditures depend 
primarily on earnings. When they are making 
money, they can afford to buy equipment; when 
they are losing, they largely disappear from the 
equipment market. Even great enterprises, though 
less dependent on earnings as a source of capital 
financing, are profoundly influenced by the volume 
of internal funds available for the purpose, a volume 
as a rule far greater in prosperity than in depression. 
Moreover, it is usually easier in good times to obtain 
outside funds through the sale of stock or by bor- 
rowing, since in bad times bankers, underwriters, 
and investors are susceptible to the same timidity 
and caution that afflict business management gen- 
erally. 

We are dealing here with a combination of psy- 
chological, physical, and financial forces which con- 
spire to aggravate the instability of demand for 
capital equipment. What can be done to reduce this 
instability and thus to bring equipment purchasing 
into a more sensible and constructive pattern? 

There is no panacea, no royal road to the solution. 
The problem has been with us since the beginning 
of the industrial economy. It is complex and difficult. 
It is not, however, wholly intractable. We may rea- 
sonably hope that industry will, through intelligent 
effort, make substantial progress toward a satisfac- 
tory solution. The industrial equipment field is one 
in which government, except for war periods, has 
exerted little direct control. The best insurance 
against the institution of government measures is to 
so conduct activities in the equipment field that no 
justification for government interposition can be 
made. 

*% * * 


1. The first and most important step is for industry 
itself to reconsider its heretofore haphazard and oppor- 
tunistic policy in the purchase of equipment, substi- 
tuting so far as possible a regularized, long-range 
programming of expenditure that will resist both the 
excited long-buying of booms and the equally disturb- 
ing underbuying of depressions. Such long-range pro- 
gramming is particularly appropriate and advantageous 
for large enterprises in established industries such as 
railroads, electric power, steel, automobiles, and the 
like, but it makes sense much more generally. 

Once executives come to realize that a reasonably 
stable equipment program contributes not only to the 
welfare of the economy but also to the lowering of 
their long-run equipment costs, the opportunity to com- 
bine a public service with private advantage should 
induce them to recast their policies accordingly. 

There is an even more compelling reason for pur- 
chasers of industrial equipment to do everything pos- 
sible to regularize their demands. Some concerns 
unquestionably will find themselves in a postwar posi- 
tion where speedy delivery of needed equipment, even 
though it involves the payment of premium prices, will 
seem to be justified. But there is no system of accounting 
that can show it to be a profitable transaction to pro- 
mote an equipment industry boom that runs a brief 


course only to collapse when the backiog of deferred 
maintenance and development has been satisfied. That, 
historically, has been the trigger which trips the door 
to the depression phase of the business cycle. No imme- 
diate advantage can compensate for the contagious 
paralysis that infects all business enterprise when 
major layoffs occur in any major segment. No pre- 
cautionary measures, self-imposed by business, can be 
regarded as unduly severe if they can prevent this 
devastating blight. 

2. Financial agencies can and should play a respon- 
sible role in regularizing equipment demand. Funds 
for the purchase of producers’ equipment should be 
offered boldly and at low interest during depression 
periods, and should progressively tighten as a boom 
market bids up the price of purchase and installation. 
Banks and financial houses have excellent facilities for 
gathering and interpreting market and general eco- 
nomic information. It is good business for them, and 
for the national economy, to exercise their accepted 
discretions in a manner that will help to promote 
economic stability. 

3. There now is almost universal recognition of the 
need for a thorough-going revision of our corporate tax 
structure to the end that effective incentives may be 
offered for private capital investment. The possibility 
of including provisions which would offer special tax 
concessions to equipment investments made in depres- 
sion periods is worthy of intensive exploration. 


* * * 


The fundamental problem here is educational. If 
all business enterprises in a position to do so were 
to regularize their equipment expenditures, it would 
have a tremendously beneficial effect. True, it would 
accomplish no miracles. For many concerns it is not 
feasible to schedule equipment buying over a long 
period. Even those who do schedule it are likely in 
practice to attain only a relative stability. It must be 
acknowledged, moreover, that few programs could 
withstand indefinitely a very deep and prolonged 
depression such as we had in the thirties. Never- 
theless the adoption of stabilization policies where 
feasible would make a signal contribution both to 
the restraint of booms and to the mitigation of de- 
pressions. Here is something industry can do for 
itself. 

It is easy to disparage such remedies for economic 
instability as are here proposed on the ground that 
they are partial only. However, joined with others 
also partial, they can achieve in combination a solid 
progress toward the goal of sustained high level em- 
ployment—progress that is unattainable through eco- 
nomic cure-alls. The road suggested is a slow road, 
and difficult, but it leads upward. 





President, McGraw-Hill Publishing Co., Inc. 
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Putting Action Into Selling 


The “what-why formula” (what the product will do for the prospect and why it 


will do it) termed most convincing appeal for post war salesmen to employ. 


By G. L. BENJAMIN 


THERE IS NO DENYING that the need 
for intelligent salesmanship will re- 
turn after V-J day. And it will mean 
we must again outsell rather than out- 
manufacture our competition if we 
are to maintain our position in the 
competitive market which will exist. 

Buyers in the future will again 
weigh the merits of our proposition 
against those of our competitors and 
will not buy from anyone who merely 
can make delivery; priorities will be 
a thing of the past; and salesmen 
again will be paying the luncheon 
checks. That competitor will again be 
cutting our prices, exerting reciprocal 
pressure, giving undercover discounts, 
lavishly entertaining prospects and re- 
sorting to all the other unethical prac- 
tices that competitive salesmen, but 
never our own, resort to. 

I do not subscribe to the theory that 
salesmen are born, that in some mys- 
terious way successful salesmen have 
inherited the ability to sell. To the 
contrary, I believe that, given certain 
basic characteristics, it is possible to 
teach a man the basic laws of selling 
and if he will comply with these laws 
purposefully and constantly, he will 
be a successful salesman. These basic 
characteristics for sales engineers are: 
a reasonable objective personality, 
imagination, and engineering apti- 
tude. plus of course certain purely per- 
sonal characteristics such as appear- 
ance, manners, energy and ambition. 

Selling is the art of human persua- 
sion. It is the energy expended by 
one individual to influence another 
to take specific action. “Action” is 
the key-word. Let us visualize a sale 
as having motion, i.e., “action”. In 
making a sale we must move down 
a well-defined road from start to des- 
tination, the start being our initial 





The Author, Mr. Benjamin, is well 
qualified to discuss salesmanship 
fundamentals, having served in the 
sales field for more than 20 years. 
Originally he was a chemical engineer 
but he was attracted by sales work 
and spent some ten years in the equip- 
ment business with the Dorr Co., in 
New York, Denver and Los Angeles. 
He entered the oil business in 1932 
and is now assistant division manager 
in charge of industrial sales in the 
New York sales division of Gulf Oil 
Corp. The accompanying article was 
drafted by Mr. Benjamin from notes 
he prepared for an address before the 
New York Chapter, Power Transmis- 
sion Council. 








G. L, BENJAMIN 








contact and the destination being the 
order. As we move down the road un- 
der the energy of our sales presenta- 
tion, we will pass certain milestones. 
These are 

1. Our initial approach to the pros- 
pect. 

2. Gaining his attention. 
Creating interest. 
Stimulating his desire to buy. 
Driving for the close. 


The sale. 


I 


The trip may be made in a matter 
of seconds, as is the case with many 
retail sales; or it may require months, 
as it often does in sales of heavy goods 
to industry. The entire route must be 
covered and the intelligent salesman 
knows where he is on the road at all 
times. If he attempts to jump past 
some of the milestones, or take them 
in the wrong sequence, he generally 
loses the order. Probably we have 
all lost orders by driving for the close 
before we really had the prospect 
wanting to buy—a frequent mistake. 
Almost as common an error is devel- 
oping the desire to buy but neglecting 
to ask for the order. Polite interest 
frequently is mistaken fot desire and 
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attention for interest. All such errors 
result in lost sales. 
The 


where he is on his road by: (a) ob- 


alert salesman determines 
servation of facial expression and 
other reactions of his prospect; (b) 
by the nature of the prospect’s ques- 
tions; (c) by the prospect’s replies 
to the salesman’s carefully chosen test 
questions. The salesman should per- 
mit the prospect to talk as long as the 
prospect is moving with him down the 
road and helping to sell himself. How- 
ever, the salesman must be prepared at 
all times to regain command of the 
discussion and take over the reins 
when forward progress of the sale is 
halted. 

The salesman’s job is to impart mo- 
tion to the sales effort, that is, to cre- 
ate the mentioned _ before. 
There are things he can say or do 
about his proposition which will do 


energy 


this. Analyzing the reasons why a 
person buys, we find he does so for 
one of two reasons: To get something 
or to avoid losing something. The 
salesman’s job is to make it plain he 
is satisfying one of these motives. 
Some of the energy creators a sales- 


(Continued on page 255) 
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minder. Compartments for filling orders. Liter- 


Salesmen’s Semaphore 
Signals Operator 


When Dodge-Newark 
salesmen walk past the firm’s office on 


Supply Co. 


their way to or from their upstairs office, 
they are able to signal the telephone op- 
erator whether or not they are in the 
The signalling device is made 
about 
eighteen inches long, hinged on a metal 


building. 
of narrow strips of thin wood. 


The Engineering Products Co., Los 
Angeles, has arranged its surplus 
stocks of manufacturers’ literature to 
become part of the front office dis- 
play. C. F. Irwin, sales manager of 
the firm, shows how heavy paste- 
board boxes, with the front page of 
the brochure or catalog pasted to 
each lid, can serve as storage bins 
and display boxes at the same time. 
The company has 96 of the boxes in 
its reception room. 





r 


Signal for phone operator. Night work re- 


ature in boxes. Catalog pages in place of tools 


“shingles” are 
painted black and are inscribed with the 
When 
flipped up. the names of those men who 
are at their through the 
glass partition. 

Although the Newark supply firm 
uses an electrical inter-office communi- 
cation system. 


rod with screw eyes. The 


salesmen’s names in white. 


desks show 


the operator is helped 
during rush periods by the fact that she 
need merely lift her eyes to tell whether 
the man being called is in the building. 


Re 


mf 
ot | 
i! 
' 


John Connell, left, and Charles Green use the customer compartments to fill 
the orders given to the Alden Supply Co., Philadelphia. 
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The Dodge-Newark Supply Co. tele- 
phone operator knows that the men 
whose names are printed on the 
shingles leaning against the glass 
will answer the telephones on their 
Swan and Jones are out. 


desks. 













Numbered Bins 
Ease Materia! Gathering 


The shipping department of the Alden 
Supply Co., Philadelphia, is furnished 
with a row of numbered bins of several 
sizes. The distributor’s principal cus- 
tomers have been assigned the bins by 
number, and when orders reach the ship- 
ping department, the individual items 
collect in one compartment. The supply 
company has found the bin system help- 
ful in cutting down delivery errors, and 
in keeping the shipping room in good 
order. Compartments are cleaned out 
one at a time for delivery. 
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Tool Display Replaced 
By Catalog Pages 


When it had the spare tools to dis- 
play, the Campbell Hardware & Sup- 
ply Co., Seattle. used to attach them to 
swinging panels for easy inspection. 


Several years ago, however, the panels 
became barren of tools, having been 
“robbed” to fill orders, and a way was 
sought to keep them in use. After some 
deliberation, the management bought 
a supply of leatherette folders with cel- 
lophane windows, inserted the catalog 





Catalog pages replace the hard-to-get tools on the panels of the Campbell Hardware & Supply Co., Seattle. 


pages illustrating the tools formerly at- 
tached to the panel, and tacked the 
folders in place. Tabs on each give the 
discount applying to the items on the 
page. Thus, a customer has all the in- 
formation and there is no call for thumb- 
ing through papers in search of it. 
































This notice, about the size of a business envelope and 
concerning the firm's night-time phone number, is inserted 
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in the out-going mail, and sticks in the memory of cus- 
tomers of the H. N. Crowder, Jr. Co., Allentown, Pa. 
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NEW PRODUCTS 


with Sales Possibilities 





Vise 


Trigger Release 





The new “Quikcet” vise takes but a 
second to close or open. It features in- 
stant rachet screw closing, and opens 
instantly with trigger release. Balances 
precision grip at all points. The hard- 
ened serrated jaws are integral with 
body, no jaw plates to come loose. An- 
vil top, plus bottom screw clamp for 
quick shifting of vise. Opens instantly 
full 3-in. by pressure of thumb and fin- 
ger on trigger release after single turn 
of handle.—Grand Specialties Co., Chi- 
cago 22, Ill.—Mi.t Suppties, July 1945. 


Grinder 
Carbide Tools 


Designated as the “Series 500”, many 
‘new features have been incorporated in 
this carbide tool grinder. Large tool 
tables can be adjusted up to an angle 
of 45°. Grinder is supplied with large 
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water pan at each end. Water pot with 
spout for moistening either wheel is 
supplied as standard equipment. Pow- 
ered with 4% hp., 3400 rpm precision 
built motor. Motor is reversible so that 
either right-hand or left-hand tools may 
be sharpened, flanges accommodate 
steel-backed wheels, either silicon car- 
bide type for carbide tools, or aluminous 
oxide for high speed steel tools. Flange 
includes set of tapped holes for mount- 
ing diamond wheel.—Baldor Electric 
Co., St. Louis 10, Mo.—Muu Supp ties, 
July 1945. 


Metal Cutter 


Versatile Tool 





Converts any 14-in. electric or pneu- 
matic drill into a precision metal cut- 


ting tool. The “Royal Clipper Metal 
Cutter” is small and compact and will 
fit easily into any workman’s tool kit. 
It will work equally well on any light 
sheet material, metal, fibre or plywood. 
The cutter may be mounted in several 
different ways. Regardless of how it 
is used it produces a clean, workable 
edge every time.—C-B Tool Co., Lan- 
caster, Pa.—Mity Supp.ies, July 1945. 


Grease Fitting 
One Type of Coupler 


The “Bullneck” fitting was developed 
at the request of the Army Ordnance 
Department for use as standard equip- 
ment on military combat and _ trans- 
portation vehicles. Only one type of 
coupler is now needed for contacting 
the fittings, thus reducing to a minimum 
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the important task of lubrication. Some 
of the features include flush ball check, 
ball check is flush with the top of the 
fitting preventing dirt and foreign mat- 
ter from lodging in the opening. Larger 
grease passage permits greater volume 
of lubricant flow. Bearing pad for 
coupler jaws permits even distribution 
of wear on both the coupler jaws and 
the fitting itself. Non-collapsible spring. 
Spring cannot be forced out. These fit- 
tings are machined from steel bar 
stock, hardened to a uniform maximum 
degree throughout and have a heavy 
zinc plating to withstand severe usage. 
—Lincoln Engineering Co., St. Louis 
20, Mo.—Miuu Suppttrs, July 1945. 


Die Grinder 
High Speed Operation 


An increased power pneumatic die 
grinder for continuous high speed opera- 
tion. The grinder has a one-piece hous- 
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MAIN FEATURE 


MANUFACTURER 





PRODUCT OC) a LO 
Vise 108 
Grinder 108 
Metal Cutter 108 
Grease Fitting 108 
Die Grinder 108 
Link Joint 109 
Comparator 109 
Gage Tester 263 
Lighting Unit 266 
Welding Machine 26% 
Fire Extinguisher 237 
Gage 257 
Surface Plate 269 
Milling Machine 269 
Static Tester 270 
Rotary Pump 271 
Transparent Tape 271 
Clamp 273 
Belt Dressing 273 
Countersink 275 
Steel Stamp 275 
Pointer Adjuster 277 
Light Fixture 277 
Holding Fixture 277 
Socket Set Screws 279 








Takes but a second to close or open 


Converts drill into precision cutting tool 


For continuous high speed operation 
Features adjustable link mechanism 


Abrasive hardness and structure tested 


Designed to replace plug-in models 


For speed and accuracy in plate work 
Available in wide range of sizes 
Designed for a multitude of operations 


Simple assembly 


For 
needed 


Pours readily at freezing temperature 
Bell skirt gives added base support 
Chipping of striking head eliminated 


Eliminates removing glass or ring 


Prevents settling of air-carried germs 


For difficult drilling operations 





Many new features have been incorporated 


Only one type of coupler is now needed 


Can be used for bench or in the field testing 


Seli-conicined, portable for emergency service 


Prewar model with added seam strength 


Capacity of 500 gpm at 150 psi pressure 
Facilitates inspection and servicing of equipment 


use where extraordinary pressure 


Centerless, thread-grinding method adapted 


Grand Specialties Co. 

Baldor Electric Co. 

C-B Tool Co. 

Lincoln Engineering Co. 

Keller Tool Co. 

Piezoelectric Corp. 

Hanchett Mfg. Co. 

Mansfield & Green 

Electric Cord Co. 

Ergolyte Mfg. Co. 

General Detroit Corp. 

Cadillac Gage Co. 

Ideal Commutator Dresser Co. 
Fray Machine Tool Co. 

B. F. Goodrich 

Blackmer Pump Co. 

Irvington Varnish & Insulator Co. 
is 
Knu-Vise, Inc. 

Graton & Knight Co. 

Aircraft Tools, Inc. 

Acme Marking Equipment Co. 


Certified Guage & Instrument 
Corp. 


Edwin F. Guth Co. 
K & H Corp. 





Parker-Kalon Co. 








ing of aluminum alloy with head, muff- 
ler, and throttle lever blending with the 
general housing contour. A built-in oil 
reservoir which holds oil for 8 hours’ 
operation and which may be filled by 
simply removing one screw. Another 
feature is the air cooled cylinder. Bear- 
ings are rigidly mounted in end plates 
for perfect alignment. Three models are 
available, model No. 1505A, equipped 
with collet chuck for holding mounted 
grinding wheels with 14-in. diameter 
shanks; model 1505 B, equipped with 
adapter for holding unmounted grind- 
ing wheels; model No. 1505C, equipped 
with 14-in. capacity Jacobs chuck, de- 
signed especially for small, light drilling 
at high speeds.—Keller Tool Co., Grand 
Haven, Mich—Mitt_ Suppties, July 
1945, 


Link Joint 


Remote Control 


A new remote control product, the uni- 
versal link joint, features an adjustable 
link mechanism to transmit rotary mo- 
tion around corners, permitting the op- 
eration of shafts at angles adjustables 





from a straight line, 0° to a right angle, 
90°. With the use of solid shafting and 
the absence of flexing or backlash, this 
makes an ideal method for accurate re- 
mote controls. The output shaft turns 
in the exact angular rotation as the in- 
put shaft, giving an input turning angle 
equivalent to the output turning angle. 
The joint is mounted by means of three 
screws which hold it in position. Rec- 
ommended for hand operation and slow 
speed power  drives.—Piezoelectric 
Corp., New York 18, N. Y.—Muu Svup- 
pLies, July 1945. : 
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Comparator 
Grades Abrasives 


Abrasive hardness and bond structure 
can be tested accurately with this new 
camparator. Operation of the compara- 
tor is simple. A diamond or special al- 
loy steel grading tool oscillating under 
a given load gradually penetrates the 
grinding wheel or other material to be 
(Continued on page 263) 

















Practical applications of industrial 
supplies to pass on to customers 
for solving war-production problems. 



































ROLLER GU'DES AID SAW ACCURACY—The Packard Motor Car Co. formerly used 
the fixtures shown in the left hand illustration to guide metal-cutting bandsaws. These 
guides accumulated quantities of steel dust which would wedge between the blade 
and the guides, causing friction, heating and frequent breaking. Despite disc rollers 
backing up the blade, pressure of the work against the saw often caused the blade 
to twist. The motor company has now substituted the roller guides shown at right, 
with a subsequent reduction in the breakage of blades and a decided saving in labor. 
The roll-r- have a groove a trifle wider than the thickness of the blade and deep 
enough to clear the saw tooth gullet, thus backing up the blade to resist feeding 
pressure. In using this type of roller, the passage of the blade through the guide 
wipes off the ~teel dust, and the long contact with the sides of the groove holds the 
blade rigigt enough to prevent twisting. 
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ANGLE CLAMP FOR WELDING COR- 
NERS—Until the Oregon Shipbuilding 
Corp. developed the angle clamp illus- 
trated, it was necessary for a helper to 
assist a welder who was tack welding 
sheets at right angles. The clamp, made 
of structural angles, flat bar stock and 
a C-clamp, has made it possible for one 
man to make a workman-like joint with- 
out other assistance. Two short angles 
are welded at right angles to each other, 
their legs upstanding to form a stop. 
The top of the clamp is flat bar steel 
welded to form a right angle, but the 
outer ends are guided by round bars 
sliding through U-bolts fastened to the 
angles. At the apexes of the angle and 
top clamp is welded a C-clamp; the lower 
leg is welded at the under side of the 
joint of the angles, while the swivel on 
the adjusting screw is welded to the flat 
steel top clamp. When the sheets to be 
welded are placed in correct position, 
the thumb screw is tightened until the 
top clamp grips the thin metal firmly, 
and the welder may then proceed with 
the tack without assistance. The fixture 
has saved many man hours at the ship- 
yards. 
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DAMAGED SCREWS REMOVED WITH C- 
CLAMP—The use of an ordinary screw- 
driver for removing damaged screws fre- 
quently causes injury because of the 
impossibility of holding the blade firmly 
enough in the damaged slot. The Douglas 
Aircraft Co. modified a C-clamp so that a 
threaded-shank screwdriver turns in a nut 
welded to one arm while the pressure 
screw in the other arm has not been al- 
tered. The blade is placed in the muti- 
lated slot, then adjustment of the pres- 
sure screw is made to hold the blade in 
position. As the damaged screw is backed 
out, turning the pressure screw keeps the 
blade in constant contact. 









Copper or 
brass brazed 
faces : 











BRASS-LINED DOG FOR FINISHED PARTS 
—A lathe operator is generally forced to 
insert strips of copper, lead or other soft 
metals in lathe dogs that are to be 
clamped around highly finished shafts. 
The strips make it difficult to clamp the 
dog tight enough, and distortion may re- 
sult. One manufacturer found that lathe 
dogs permanently lined with brass made 
for better work. This material is fairly 
hard, but soft enough to take some im- 
pression from the shape held. The as- 
sembly can be welded or drop forged. All 
contact surfaces are covered by brazed 
brass which is finished to a uniform thick- 


ness. 





HOSE FITTINGS CRIMPED WITH PLIERS 
—When workers at the California Ship- 
building Corp. found that hose sent to 
the repair shop was too long in returning, 
they developed a hand crimper for repair- 
ing loose couplings. The crimper, made 
from light steel plate, allows for repairs 
on the spot and is a time saver. Each side 
is made of two thicknesses of plate, with 
spacers between, so that the jaws inter- 
lock. In each jaw are two openings ar- 
ranged to receive the fittings when the 
pliers are open, and to squeeze the 
sleeves into the hose surrounding the 
fittings when the jaws are compressed. 





POWER FILE SUPPORT AIDS WORK 
—Machine vibration and _ inability to 
maintain the file position makes it prac- 
tically impossible to produce flat surfaces 
with motor driven rotary files as ordi- 
narily equipped. With the use of the fix- 
ture illustrated, however, even filing is 
made possible. By clamping a substantial 
bar to the motor and having an additional 
support close to the chuck, a handle on 
the free end of the bar adds stability. 
With both hands directing the motion of 
the file, good surfaces should be pro- 
duced. The attachment is the idea of an 
employee of the Republic Aviation Corp. 








ates * 2 ‘ * - - “2 

DEBURRING WITH BRUSH AND PIPE—A manufacturer of threaded stud, recently 
advised the Osborn Mfg. Co. that his plant was using a unique holder for finishing 
and deburring. This fixture employs a length of familiar “gas pipe” placed at a level 
which enables it to use gravity as an aid in feeding threaded studs under a wire wheel. 
Opposing the gravity is a small side brush extending into a slot in the pipe, When 
the studs reach the opening under the power brush, they also engage the small side 
brush which follows the course of their threads and controls the time they are in 
contact with the brushing surface. If the parts being brushed are made of a soft 
material, the pipe should be made of wood, plastic, or. some other material 80 as. to 
avoid damage to the threads. 
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Putting Out the Welcome Mat 


Lodged in new quarters, Easton, Pa., and New York firms hold open house, 


entertain customers and suppliers. Here are some shots of the affairs 


WITHIN A FEw pays of each other, the 
H. N. Crowder, Jr., Co., in Easton, 
Pa., and the W. S. Wilson Corp., in 


liams St., a seven story building which 
the firm recently purchased. Hugh 
H. Hirshon, president, and E. A. Hir- 


men, friends and customers turned out 
for the Crowder open house at 624 
Lehigh Drive. The Crowder brothers, 





New York, conducted similar affairs shon, sales manager, and all of the 
company’s salesmen were on hand for 


the party and conducted guests 


Harry and Charles, were hosts. 

The single room comprising the 
largest part of the office is divided in 
half, one section being devoted to in- 
dustrial supplies and the other being 
a motor repair shop which is equipped 
with an overhead trolley system. 


last month. Both companies now oc- 
cupy new quarters and celebrated by 
holding open house for customers and 
suppliers. 

The W. S. Wilson Corp., moved 
from 123 Varick St. to 9 South Wil- 


through the part of the building the 

company will occupy,—the basement, 

first, second and seventh floors. 
Severai 


hundred manufacturers’ 





E. A. Hirshon, Wilson sales manager, gets in a few words 
with three American Chain & Cable men. Left to right are 
Mr. Hirshon, N. G. Smith, R. H. Foss and R. J. Teeple 


Among the W. S. Wilson salesmen on hand to entertain 
both manufacturers’ men and customers was Jack Joyce 
(right). He’s with W. H. Granger, Plymouth Cordage Co. 


VICTOR BALATA~TE) 


NEW YORK... ofF/ces 
facroey EASTC 


Pee 
a 3 


ce 








Perched on a counter, Harry Crowder, 
H. N. Crowder, Jr., Co., president, 
awards door prizes to guests. 


There was time for talking business. 
Here’s E. R. Aitkin, Jackson Wheeler 
Metals Service, and Charles Crowder. 


Marshall P. Kleinhans, Victor Balata 
& Textile Belting, found a good spot 
for his sign—over the water cooler. 
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Ovmes MORE PIPE 


— RECLAIMED BY POWER BRUSHING! 
























IPE and tubing are vitally needed today. ones—whatever your product—whatever the mate- 
Scores of industrial plants recondition old, rial—power brushing can help make your prod- 
rusted, discarded pipe with Osborn brushing — uct a better product . . . better performing and 
tools—thereby cutting out 9/10ths of the work- better selling! It can give you greater uniformity 
hours and releasing manpower for other essen- at a lower unit cost .... it can give you an edge on 
tial activities. The illustration shows how this your competition. 
is done. 


oe Write, wire or phone The Osborn Manufactur- 
Reclaiming pipe is only one of thousands of | ing Company now and a trained field engineer 

jobs which are done better, faster and more will make a study of your present or projected 

economically through the use of power brushing §operations—without obligation, of course. 

techniques pioneered by Osborn, 50-year leader 

in the field. THE OsB0RN MANUFACTURING COMPANY 


Whether you reclaim old parts or make new 5401 Hamilton Avenue! Cleveland, Ohio 

















WORLD'S LARGEST MANUFACTURER OF BRUSHES FOR INDUSTRY 
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.iowe 6 weem 8:5 STAT-ES 





Orders Orders 
per per 
Sales Sales- Volume Size of Work- 
Indi- man per Average ing 
Area cator perDay Salesman Order Day 


North Apr. 312.0 17 $15,700 $36.00 82 
Atlantic May 322.0 18 15,200 32.60 92 


South- Apr. 247.0 20 $15,900 $27,70 106 
ern May 266.0 18 16,750 35.60 111 





North Apr. 277.0 18 $17,200 $36.30 105 
Central May 275.0 19 15,000 29.10 110 





Western Apr. 401.0 oa $11,400 se * 


=~ et hULh 6 * THE SALES INDICATOR remained about the 

Pacific Apr. 350.0 12 $11.900 $41.50 49 same, dropping only one point to 280 for the month 

May 281.0 19 9900 38.60 50 of May. There was an increase in the North Atlantic 

: and Southern districts, while a decline was apparent in 

the Western and Pacific areas. The average order 

%& Omitted because of insufficient data. amounted to $32.60, and approximately 98 orders were 
received each day. 














N OC. ATO 





320 : 1 


310 se l 
300 12 
290 110 
280 * 
270 

260 90 
250 80 
240 70 






230 60 


220 ; 
210 JFMAMJJASONDJFMAMJJASOND 


200 











46 
44 
42 
40 
38 
36 
34 
Jon. Feb. Mor Apr. May June July Aug. Sept. Oct. Nov. Dec. 30 





Months 
(Seperation shows average for year) 





JFMAMJJASOND JFMAMJSJASOND 

















114 MILL SUPPLIES ¢ JULY, 1945 - 
UMI 





DCD __: ne 


> 


the 
onth 
antic 
nt in 
order 
were 












= 




















Gr EVERY CUSTOMER to TEST OUT 
Oster ''BESTOIL" in comparison 
with the cutting oil he is using. Sell him 
a ONE GALLON CAN. Let the test 
speak for itself. 


If the comparison test is made to develop 
the FACTS (let the chips fall where 
they may) your CAN customers will 
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How to Drum Up” 
Sales of Oster 


“BESTOIL™ 


develop into DRUM customers in enough 
cases to make "BESTOIL" business very 


much worthwhile. 


"BESTOIL" is sold in | gallon cans (no 
more glass containers!) and in 5, 30, and 
55 gallon drums. No priorities are required. 
Your market for Oster "BESTOIL" is wide 
open. Go fo it! 
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Britain's Export Plans 
Raise Reparation Issues 


Britain’s determination to revive its 
export trade as soon as possible will 
raise one, and probably two, interna- 
tional reparations issues, according to 
Business Week. 

The moment German coal production 
satisfies Allied military requirements, 
the publication stated, London will de- 
mand a share of the surplus in order to 
release domestic coal for export. 

If German heavy industry is allowed 
to revive, the article continued, London 
also will demand a share of output to 
release domestic output to boost exports 
and the same may be true of consumer 
goods lines. 

“The rumor that Britain is angling 
to become the post war oil distributing 
center for western Europe through en- 
largement of the wartime pipelines 
under the Channel to the continent 
shouldn’t be taken too seriously. Im- 
portant as the 1,000,000-gal-a-day de- 
livery of oil was during the military 
period, shipping continues to be of pri- 
mary interest in Britain. 


Soviet Orders Cancelled, 
Tool Situation Eases 


The halt of lend-lease shipments to 
Russia with the end of the European 
War has resulted in the cancellation of 
some $70,000,000 in AA-1 tool orders 
for the Soviet, which radically changes 
the status of the machine tool industry, 
and improves prospects for delivery of 


116 


automobile reconversion tools, accord- 
ing to American Machinist. The reason 
is that the $70,000,000 in standing Rus- 
sian orders (the balance of an original 
order of $120,000,000) were scheduled 
for delivery by September 30, 1945, and 
bore AA-1 ratings. However. tool 
builders had been trying to sandwich 
these orders into schedules laden with 
high priority military orders and ur- 
gently needed tools to reconvert the 
automobile and other industries back to 
civilian production. Tool builders had 
been trying to keep the military, the 
Russians, and the reconverting indus- 
tries happy, while France, Belgium, 
and other nations were clamoring for 
machine tools, also. 

The easier situation stems from the 
fact that Russian tool orders will be 
divided up among reconverting indus- 


POSTWAR CONSTRUCTION 


IN BILLIONS OF DOLLARS 





FORECAST OF VOLUME OF OPERATIONS 
FOLLOWING THE DEFEAT OF JAPAN 
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THIS WILL MEAN FULL EMPLOYMENT FOR 


2,800,000 CONSTRUCTION WORKERS 
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tries, France and Belgium. The French 
and the Belgians have been finally given 
a AA-3 priority for tool orders, and will 
be permitted to take over Russian tools 
in advanced stages of production, since 
they use the 50-cycle current that Rus- 
sia uses. Such standard tools: that can 
be used by reconverting industries will 
be diverted to them. This means better 
deliveries of reconversion tools than had 
been expected up to now. 


Unsalable Craft 
Being Torn Down 


Combat plane types are being torn 
down at a 100 per week rate under a 
new plan for “unsalable” craft, accord- 
ing to Aviation News. The publication 
reports: 

“At the moment, nearly 5,000 sur- 
plus bombers and fighters are being 
stored waiting for salvage crews and 
hundreds more, which will be assigned 
to the scrap heap, are arriving each 
week from the European ‘beater. 

“By the end of the » esr as many as 
15,000 to 20,000 surplu: sombat aircraft 
will be on hand for salvage. 

“Scrapping of the surplus planes is 
expected to produce more than 1,000,- 
000 pounds of aluminum within the next 
two years, which means that a larger 
supply of aluminum will be available 
for the civilian market than has ever 
been known before. 

“Thus far about 10,500 aircraft of 
various types have been sold for approx- 
imately $20,000,000, compared to an 
original cost of $65,000,000.” 
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Using one hand to control the 
Midget King, this woman oper- 
ator uses the other to locate 
heavy metal sheets with accu- 
racy in the machine. Two oper- 
ations performed safely with 
little effort and no waste of time! 









Yale Cable King 
Electric Wire Rope 
Hoists, available in 
types to meet all 
needs, are sturdily- 
built, power-operat- 
ed production lifting 
machines. Air-cool- 
ing assures perfect 
operation on a heav- 
ier duty cycle. 





Yale Spur-Geared Chain 
Hoists — "from hook to hook 
a line of steel”—permit 
quick and safe lifting and 
spotting with little effort, 
but maximum efficiency. 
Supplied with trolleys for 
use on overhead track. 
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@ Point out to a customer how he can outwit the hidden costs in 
materials handling—and you crown both his efforts and your sales 




















operations with profit! 
An electric hoist such as the Yale Midget King, for instance, can ; Yale Pul-Lift — the tool 
lift or lower loads up to 2 tons at merely the flip of a wrist on the f pend ———— a 
— one-hand bar-grip control—leaving the worker’s other hand free to eafely and efficiently per: 
og guide the load—an important factor when work has to be spotted en ll os ain iaies 
peer accurately in machines. And, equipped with a trolley for I-beam both in production and 
lication travel, the Midget King transfers materials quickly from one loca- aint eee 
tion to another. 
00 sur- Let your customers and prospects know how easily the fast- y 
> being acting Midget King Electric Hoist lifts, lowers, and spots loads— Ca 
ws and how it saves time and effort, gives the worker more opportunity to ~ 
ssigned concentrate on production, how it clears the hidden costs out of 
g each materials handling—and you boost your profits! The Yale & 
: Towne Manufacturing Company, 4530 Tacony Street, Phila- 
nany 8 delphia 24, Pa. 
aircraft 
1,000, MATERIALS HANDLING MACHINERY 
“ween CUTS PRODUCTION COSTS. SAVES TIME... SAVES EFFORT. . . PROMOTES SAFETY 
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HOISTS—HAND AND ELECTRIC + TRUCKS—HAND LIFT AND ELECTRIC « KRON INDUSTRIAL SCALES 
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Ten Years Agoi in Mill Supplies 





aeare ADDRESS 

BEFORE THE TRIPLE CONVENTION, 
WILLIAM @ JEFFERY, WELL KNOWN 
LAWYER, CONDEMNED THE LINSOUND 
PRACTICE OF SECRET CHICANERY IN 
BUSINESS, AND URGED THE ADOP- 
TION OF AN OPEN, FAIR AND 









A SIGN a 
TY WAS THE SIZABLE ATTENDANCE AT THE AN- 
NUAL TRIPLE CONVENTION HELD AT PINEHURST, 
N.C. DESPITE THE OUTSIDE ATTRACTIONS OF 
THIS FAMOUS RESORT, DELEGATES GOT DOWN 
TT BRASS TACKS AND REALLY ATTENDED 
MEETINGS | : 

—\N FORCE. 








REASONABLE PLAN OF y 





MERCHANDISING. 






BRIERLY = -LOMGAR 
EXHIBIT 





















KEPT PLENTY BUSY DISPLAYING 
AND DEMONSTRATING THEIR WARES AT 
THE WELL ATTENDED INDUSTRIAL EXHI- 
BIT PUT ON BY BRIERLY- LOMBARD 
& CO, WORCESTER, MASS. FOR ATTEND- 
ANCE, THIS SECOND ANNUAL BRIERILY- 
LOMBARD SHOW FAR OUT PULLED 
THE ONE oF HE PREVIOUS YEAR. 


gh og, 


35 MANUFACTURERS WERE ‘Gx 





veya 





A SILVER PITCHER wis 
PRESENTED BY THE NATIONAL 
ASSOCIATION MEMBERS TO THE 
RETIRING PRESIDENT — BILL 
TODD OF SOMERS, FITLER 
& TODD co. 

















UNANIMOUS AP- ‘i 
PROVAL WAS GIVEN THE JOINT 
TO FAR-REACHING MERCHANDISING COM- 
CHANGES IN CON- MITTEE WAS REPLACED 
STITUTION AND BY- BY A NEW ORGANIZA- 


TIONAL ASSOUATION, SUPPLN RESEARCH BU- 
PROVIDING FOR OR- REAU— WHOSE PRINCIPAL 
GANIZATION ON A PURPOSE WAS TO ENCOUR- 
TERRITORIAL BASIS. AGE AND PROMOTE THE 
ate xe ‘ave, DISTRIBUTION OF suP- 
‘ we) ‘a zi PLIES, EQUIPMENT AND 
ae Giga TOOLS FROM PRODUC 
ER THROUGH DISTRI- 
BUTOR, TO CONSUMER. 















LAWS OF THE NA- TION —“THE INDUSTRIAL 116. THE MEETING 
OF THIS ASSOCIA- 
TION AT THE CON- 
VENTION ATTRACTED 
GREAT INTEREST. 


Gs 





A GAIN OF 3 
MEMBERS OVER 
THE PRECEDING 
YEAR PUT THE TO- 
TAL MEMBERSHIP 
OF THE SOUTHERN 
ASSOCIATION AT 


OSCAR BER PRESIDENT, 
THE O. \BER co, CHICAGO, 
WAS UNANIMOUSLY ELECT- 
ED CHAIRMAN OF THE FIRST 
MEETING OF THE MACHINERY, 
MACHINISTS ANO MANU FAC- 
TURERS' SUPPLIES DIVISION 
SCHEDULES TO BE HELD Dur- 
ING THE 40th ANNUAL CON- 
VENTION OF THE NATION- 
AL ASSOCIATION OF CRED- | 














tT MEN AT PITTSBURGH. 
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that make National 


Pipe the nation’s 


GEST SGEMLER/ 


It is made by the largest and most experienced manu- 
facturer of tubular products in the world. 
2. It is manufactured from raw material to finished product 





OR countless industrial uses, no 









; : : 4 
other tubular material has been 4 by one organization. | sad 
developed that will serve more satis- y 3. The original scale free pipe . . . butt-weld sizes 12” to 3” 
factorily than steel pipe. are made by a special mechanical process. 


Architects, engineers, and con- 4. It is uniform, ductile, and strong. 
tractors have recognized this and 5. All butt-weld sizes are Spellerized to minimize corrosion. 
shown their preference by choosing 6. It threads easily; coils and bends readily. | 
Nationat above all other brands. [ 7. It can be obtained in Duroline . . . a highly improved 
cement lining that prevents interior corrosion. 
a 8. It is given the most thorough and exacting tests and 
inspections. 





Study the 10 major points shown 
at right. They will show you why you 
can depend on Nationat for any 
kind of steel pipe you need. It is sold by only high-grade distributors everywhere. 

Some day soon when civilian con- 
struction resumes, you will need 
more of this pipe. That’s when the 
uniform dependability of NATIONAL 
will stand you in good stead. 


It is the most widely used pipe in the world. 





NATIONAL TUBE COMPANY 


PITTSBURGH, PA. 


Columbia Steel Company, San Francisco, Pacific Coast Distributors « United States Steel Export Company, New York 
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Output Doubled 
By Arc Welding 


Tubular cases for 90-mm. shells are 
welded by the Coolerator Company, at 
the rate of 250 units per hour by three 
welding operators as compared to the 
former output of about 45 cases per 
hour with eight workers. 

The welding procedure supplanted 
the previous method of sealing the drawn 
cupped head of the shell case by dip- 
ping the edges into molten bronze. Al- 
though the fusing of the cupped head 
into the shell case is the only welding 
involved in the present set-up, it is one 
o! the principal operations in the entire 
fabrication procedure. 

The case is made of a 3% ft. length 
of 14-gage pipe, a dished head about 
514 in. in diameter and various circu- 
lar guides and reinforcements. These 
parts are all press fitted into one as- 
sembly, the cupped head being pressed 
into the cylinder so that the flanged 
edge fits flush with the cylinder edge. 

The cases are then placed on a ro- 
tary endless conveyor which feeds the 
assemblies in line to a motor-driven 
pick-up jig which holds the work in 
position for welding the cupped head 
to the cylinder while rotating the shell 
at a uniform speed of 14 seconds per 
revolution. The finished shell cases are 
tested for leakage under 10 pounds 
pressure with rejects averaging only 
about two percent. Completed welds are 
not buffed or ground, the weld head be- 
ing uniform and free from porosity.— 
American Machinist. 


Magnetic Inspection 
Aids Maintenance 


More exacting requirements for ma- 
terials and parts of highly stressed mod- 
ern equipment lead to more widespread 
use of nondestructive tests for 
equipment before shipment and for rou- 
tine examination as maintenance pro- 
cedure. New methods and new tech- 


new 
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ales Tips 


FROM THE TRADE PRESS 


Most iter.s appearing in this department 
have been reduced to their elemental facts. 
Where the reader's interest is particularly 
great, we recommend that the original 
article be sought out and read in detail. 


niques have been developed to better 
adapt established methods to problems. 

New parts and machinery are in- 
spected in insure that there are no 
defects in original material and that no 
detrimental effects have resulted from 
fabrication. However, nondestructive 
inspection has become even more use- 
ful as a preventive maintenance in lo- 
cating near-invisible cracks, which have 


developed in service and which would 
cause failure if not found early. 

Magnetic-particle inspection has been 
used for more than a decade to locate 
defects at or near the surface of mag- 
netic materials. In principle, a crack 
or discontinuity that cuts across the 
magnetic field acts as an obstruction to 
deflect the field through the surface of 
the part and create local poles which 
attract and hold magnetic particles. An 
accumulation of particles shows up de- 
fects that would otherwise be difficult 
or impossible to see. 

The particles may be used in the form 
of a dry powder or they may be sus- 
pended in a light kerosene-type oil. For 
the dry method, particles are somewhat 
larger than for the suspended-oil pro- 
cedure. The dry technique is well 
adapted to inspection of large parts, 
rough surfaces, or where maximum sen- 
sitivity is required for locating relatively 
large subsurface defects. The wet 
method is particularly effective on 
smooth or machined surfaces to show 
up very fine discontinuities. —Power. 
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“Then I press a button——out pop wings and halo and | say: ‘Why, I 


wouldn't lie to you, sir!’ ” 
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ewhat 


ll peo- rn WELDING FITTINGS 
anos , we AND FLANGES 


parts, 
Double |Light Gauge 
T ne Description are —— Extra Nominal | tron 
8 8 Strong Pipe Size | Pipe Size 
90° Long Radius Ya"-24" 3”- 


90° Short Radius 
45° Long Radius | ¥sr-30r* 
"1 








> 


180° Long Radius Yar-24" | 1-24" | 


180° Extra Long Radius} 1”-2¥a” 
Cy 


Tees | Straight 1-12" 
Tees | Reducing Outlet %"-24" Ya" -12” 


S 


180° Short Radius 


Reducers | Concentric & Eccentric | 1x¥%q-24x20 | 


mw SUPER Tube-Turn 45° long radius elbows, 
Shaped, 90° to Head 1%4"-12" 1%"-12” 
= eer : 90° long radius elbows, and 180° long radius 


Shaped, 45° to Header | 1%”-12” 1%"-12” 
> ? i returns available in both Standard weight 
Stage and Extra Strong in sizes from 3” to 12”. 


1%"-24” 1%"-24” ; 
Laterals | Reducing-on-Run 1-24" WaT Tube-Turn welding fittings and flanges con- 
form to applicable ASA and ASTM Stand- 


ards. For further details please refer to 


Welding | erie re wy 
Welding PRTC Tube Turns catalog and data book No. 111. * o/P * 


piaiebinciaee "a thy at eontrm oon pe sce helnesess FIRST \ 
\ 
TUBE-TURN FORGED STEEL FLANGES—RANGE OF SIZES SEAMLESS 


| 
NN BT TO TO OT I pee "er nenes 
Wang teak Dora rae Daraer Dron Darar | wrae [wrae 
sino wea wre Darr Dare Dara pear | wre 
wart [arae [wre] wre | War 


-12” 


: P20" | 

Ez 
[Threads | area? | are | War 20 
2 
P—socket type pwr twee] [wow] | | 
Reducing theaded or sipon | wre | wee | wort | wwe | we | we | IE 
oa ee ee Sa 
> ec!) ee ee ee: ee 
once welding neck |__| ra | wae | rar [Fae 
[tong Welding Neck | Par | rer [rao | rao] rar] rar] 


+Dimensions on sizes thru 3¥2” same as for 600 Ib. flanges. 
*Dimensions on sizés thru 2Ya” same as for 1500 Ib. flanges. 
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NEWS 


Patron Founds 
Export Firm 





The Patron Transmission Co., New 
York, has established the Patron Trans- 
mission Export Co., Inc., for the pur- 
pose of developing export sales in power 
transmission equipment and conveyor 
The new company will be 
headed by Irving Patron and F. Frank 
Kepes, a native of Brazil, will be ex- 
port manager. The export firm has al- 
ready obtained exclusive export rights 
to many of the manufacturers locally 
represented by the parent company, ac- 
cording to Mr. Patron. 


supplies. 


Loomis, Bellamy 
loin General Tool 


Jack appointed sales 
manager of the General Tool Co., Port- 
land. Ore.. and Cliff Bellamy 
the same firm as bearing service engi- 
neer of the bearing depaftment. Gen 
eral Tool is now distributor for four 
of the largest bearing manufacturers in 
the country. 

Mr. Loomis replaces M. M. Curtis 
and Mr. Bellamy had been with Tim- 
ken in Seattle for a number of years as 
a service engineer. 


Loomis was 


joined 


Four Newcomers 
At Tacoma Plumbing 


Thomas Moe, Joseph Mickus, Lionel 
Schmitt and Woody Goodman have 
joined the Tacoma Plumbing & Supply 
Co., Tacoma. The first three named are 
salesmen with previous experience in 
electrical and industrial accounts, while 
Mr. Goodman, formerly a purchaser in 
Washington shipyards, is now purchas- 
ing agent for the supply company. 


Employees Purchase 
Munnell & Sherrill 


A. J. Sherrill, who was sole owner of 
the industrial distributing firm of Mun- 
nell & Sherrill. Portland, Ore., has re- 
tired and sold the business to a group 
of 12 former employees who will con- 
tinue to operate under the old name.’ 
Donald F. Holden. generai manager, 
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Key field men of the Chicago Wheel & Mfg. Co., assembled in Chicago May 17 io 
May 19, to exchange ideas on war production, and to discuss several new products which 
Mr. A. T. Dalton, secretary of the firm, is shown 


the company plans to introduce. 
at the speaker's stand. 





and a committee of three including 
George W. Novak, William F. Gorrell 
and Wilson W. Holden, were chosen by 
the owners to manage the affairs of the 
new partnership. 

E. J. Munnell and A. J. Sherrill 
started the firm in 1915 as an outgrowth 
of the W. S. Knott Co., branch of a 
leather belting manufacturer, and oper- 
ated as a wholesale tire and industrial 
supply house. The firm enjoyed steady 
growth, being particularly progressive 
in fire-fighting and safety equipment. 
Mr. Munnell died several years ago but 
Mr. Sherrill was active in the business 
up to the time of the sale. 

The 12 partners and their back- 
grounds are: E. W. Dingman, who 
joined the firm in 1916 as a salesman; 
Mr. Holden, former bookkeeper and 
later credit manager and chief account- 
ant; H. L. Anspach, who started in the 
shipping department in 1924; Wilson 
W. Holden. who started in stock in 
1933; Mr. Novak, who came from Con- 
solidated Supply in 1933; Mr. Gorrell. 


ae 
an 
et 


©) 





who came from the tire and rubber busi- 
in 1933; Abe Caniparoli, 
started as a shipping clerk in 1937; 
Alvin Peterson, who started as office 
clerk in 1939; James P. Carney, who 
started as salesman in 1939; Joe Wreis- 
ner, who started as salesman in 1940; 
Oliver J. Swab, who joined the firm as 
salesman in 1942, and Alan F. Sherrill, 
son of A. J. Sherrill, who joined the 
firm as salesman in 1938. 

Fifteen employees, in addition to the 
partners, were retained in their same 
capacities. 


ness Ww ho 


New Supply Company 
Forms In South 


Industrial Suppliers, Inc., recently or- 
ganized general mill supply house. vecu- 
an entire block in Jackson, Miss. 
J. C. Pirkle. who held a similar position 
with an industrial distributor in At- 
lanta, Ga., is general manager. 

The company is divided inte 


pies 


five 
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Salesmen from the Boyer Campbell Co., Detroit, recently visited the plant of the 
Chisholm-Moore Hoist Corp., Tonawanda, N. Y., where the manufacturer's men gave 
them an intensive course on hoists. Pictured, left to right, Messrs. Brandt, Evans, 
Alcorn, Wilson, McKetchney, Paine and Anderson, all from Boyer Campbell, and E. J. 
Byrne, assistant sales manager of Chisholm-Moore. 


MILL SUPPLIES ¢* JULY, 1945 








y% 


UMI 





17 io 
which 
shown 


r busi- 

who 
1937; 
office 
y, who 
W reis- 
1940; 
irm as 
herrill, 
ed the 


to the 
> same 


itly or- 
. occu- 
_ Miss. 
Osition 
in At- 


eo five 


| 


e 





of the 


| gave 
Evans, 
is. j. 





+ Sale DY 


Practice makes perfect! To master the split-second 
technique of successful base-stealing, many a baseball 
player practices with a few ounces of LEAD in his 
shoes—deliberately handicapping himself during the 
training season so he will have a “plus” in speed for 
the pinches. 

It is that same PRICELESS “PLUS” that pays 
off in a product ...a process...a “know how.” 
It is that PRICELESS “PLUS” that has made 
Hewitt industrial rubber products outstanding for 





OUNCES 


aretes 


85 years... that led to Hewitt’s pioneering leader- 
ship in the synthetic rubber field 14 years ago... 
that makes buyers realize that when it comes to 
JOB-ENGINEERED Industrial Rubber Products, 
“Hewitt Can Do It!’ 
* * * 

specify “Hewitt” for quality industrial rubber products. Phone the 
Hewitt distributor listed in the Classified Section of your telephone 
directory . . . or write Hewitt Rubber Corporation, 240 Kensington 
Avenue, Buffalo 5, New York. 


HEWITT RUBBER » 214 





- Job-Engineered Industrial Hose - Belts + Molded Goods 





QUALITY RUBBER PRODUCTS FOR 


UMI 


INDUSTRY FOR 85 YEARS 
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Paul C. Nicholson, president of the Nicholson File Co., Providence, presents diamond 
set gold service pins to nine employees who have been with the firm fifty years or 


more. 


Forbes, Ira Ripley and George Kasparian. 


Left to right, first row: Anthony McLellan, Mr. Nicholson, Marietta Gavin, Annie 


Second Row: George Shaw, John Bates, 


Abelard St. Germain and William McWilliams. 





units; a line of general mill supplies 
will be carried for all types of indus- 
tries; a motor rewinding shop; elec- 
trical department; plumbing and heat- 
ing supplies. and textile supplies. 

Employing six outside salesmen, the 
company now represents 54 nationally- 
known manufacturers and 
represent more. 


expects to 





You Can Help 


Paper is a Number 1] war mate- 
rial shortage—because over 700.- 
000 different war items are 
wrapped. packaged, labelled, 
tagged. or made from paper or 
container board. The Pacific war, 
when it speeds up, will require 
stupendous amounts of paper and 
board since double and triple 
packing are required for protec- 
tion against weather, insects, etc. 

So please: 
1. Share this magazine with 
your associates. Because 
of the paper shortage, 
the number of copies is 
limited. 

2. Organize for a continu- 
ous drive in your office 
and plant to collect waste 
paper of any kind to put 
into paper salvage. Clean 
out old files, dead cor- 
respondence, 
records, useless display 
materials, cartons, etc. 


obsolete 


Aid the war effort—speed 
victory—DO THIS EXTRA 
BIT TO HELP. 
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Perth Amboy Firm 
Changes Name 


Finding the company’s old name of 
Perth Amboy Hardware Co. was caus- 
ing misunderstanding among industrial 
customers, R. D. Howell. president of 
the firm, and his advisers decided to 
change it to Madsen & Howell, Inc., 
thus using the two names identified con- 
tinuously with the company since _ its 
inception 36 years ago. During the pe- 





riod since, the company has specialized 
more and more in industrial and con- 
tractor supplies. Mr. Howell advises 
that there has been no change in the 


stockholders, personnel, or financial 
standing of the firm. 
Chester Butts Dies 

Chester C. Butts, treasurer of the 


Butts & Ordway Co., Cambridge, Mass., 
died in Boston on June 10. He had been 
connected with industrial distribution 
for many years in New England. 


Distributors Study 
Pulley Usage And Sales 


The third in the American Pulley Co., 
Philadelphia, series of Distributors 
Training Courses was attended by a 
number of distributors whose _ terri- 
tories run from Canada to Georgia. 
Among, those distributors attending the 
study course were W. W. Davison, 
Brierly Lombard Co., Worcester, Mass.; 
R. R. Fletcher, Haverstick & Co., Roch- 
ester, N. Y.; P. A. Dillingham, Belt- 
Rope Supply Co., Syracuse, N. Y.; 
G. K. Worsley, Montreal Gear Works, 
Montreal, Can.; T. H. Humphreys, 
C. A. Farmer Co., Macon, Ga.; G. H. 
Batchelor, Odell Mill Supply Co., 
Greensboro, N. C., T. M. Dempsey, 
Shingle & Gibb Co., Philadelphia; L. F. 
Perkins, Henry Walke Co., Norfolk, 
Va.; I. B. Horne, Harper Foundry & 
Machine Co., Jackson, Miss.; and J. H. 
Painter, Industrial Sales & Supply Co., 
Youngstown, Ohio. 


- Representatives of the American Pulley Co., Philadelphia, and members of firms dis- 


tributing the company’s products in the eastern part of the country gathered in 
Philadelphia for one of the manufacturer's Distributor Training Courses. 
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Only in Shovels 
made by WOOD 


can customers obtain this 


(usive 
aa ture 


@ YOU GET THE SALES . . . BECAUSE NO 
OTHER MAKE OF SHOVEL CAN OFFER 
Famous WQQD extras. 









The STEEL |-BEAM 
HANDLE REINFORCEMENT 
hds FO b more Strength 
where OS" of handle 

















Shovels, spades and scoops with Wood's famous exclusive 
features give you a selling edge on competition that means 
bigger sales, easier sales and extra profits. 

Shovels, spades and scoops equipped with these easier selling 
features come under three brands, each selling at a different 
price level. : 

“Moly” Alloy Grade . . . the finest shovel made, guaranteed 





to outwear any other shovel. es ee 
“STUART” B Grade . . . a really fine quality shovel, equipped Sceop with | Steel 
with finest construction features. inforcement. 


“WILSON” C Grade . . . low in price 
but equipped with finest construc- 
tion features. 


A National Organization Specializing Ex- 
clusively in Shovels, Spades and Scoops. 








MOLY D HANDLE 
The strongest yet most com- 
fortable shovel grip mode. 





CLOSED BACK BLADE 
Both blade ond socket heot 
treated . . . blade and frog 
given extro support. 






Never checks or splits... no 
rivets to come loose. 



















Carl B. McLaughlin has been made head 
of the newly established engineering 


service division of Tube Turns, Inc., Louis- 
DARNEI i oF: hy iB > RS ville. He was formerly associated with 
the Company's Pittsburgh office. 


DRO Rete Mm Orkteaewee = Johnson Buys 


harem Der ae miemriogg | Puliclo Building 


ice a l h hy lif : Don F. Johnson & Co.. Inc., Buffalo, 
to a minimum, ten g if en if e life O has purchased the four-story building it 


occupies at 48-50 Pearl Street, accord- 


equipment and increase the efficiency ing to Don F. Johnson, president of the 


distributing firm. The structure con- 


of employees—Write for 192 page vita Saag ier sagen 
Darnell Caster and Wheel Manual. 


C. W. Spalding Dies, 
| Link-Belt Manager 


DARNELL CORP LTD 6OWALKERST NEWYORK NY } C¢. Walter ve gee oF gon 
LONG BEACH CALIFORNIA, 36 .N CLINTON CHICAGO ILL oo ae ee 


Chicago, died suddenly in Chicago on 
| May 25. Mr. Spalding, whose head- 
| quarters were at the company’s Ewart 
| plant in Indianapolis, began his Link- 
| Belt career in 1910. He was a veteran 
| of the first World War. 
| He is survived by Mrs. Spalding, a 

son and a daughter. His son is a lieu- 
| tenant in the Army Air Corps. 


| Aeroil Changes 
| Firm Name 


Aeroil Products Co. has been adopted 
| as the new name of the firm formerly 
known as the Aeroil Burner Co., West 
New York, N. J. The company has 
been manufacturing oil-fired industrial 
| equipment since 1917 and in recent 
| years entered the gas-fired and electri- 
| cally-heated equipment fields. The man- 
agement feels that the new name avoids 
the apparent contradiction in the word 
| ‘burner’ as applied to the many different 
types of electrical units now being pro- 

| duced by the firm. 
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Buffalo, 
Iding it 
accord- 
t of the 
re con- 
ace. 


we | McGraw, Inc., of Richmond, Va., the distributor 
lt Co., who sold these traps, finds that with the Yarway Impulse 
tes Steam Trap, sa/es got hotter, too! 

head- P 8 

Ewart Their customer, Richmond Piece Dye Works, where more 
s Link- than 35 Yarway Impulse Steam Traps are on the job, says: 


veteran 
“Because Yarway Traps discharge continuously on heavy 


ing, a condensate loads, they bring our big dryer up to desired 
a lieu- temperature quickly, and their intermittent discharge on 
lighter loads keeps it hot—improves efficiency.”’ 


Yarway'’s acceptance is growing by leaps and bounds. 
More than 400,000 have been purchased in the few years 
since their introduction. 


idopted Yarway’s sound Sales Policy of Selective Distribution 
ormerly makes sales territories secure— powerful advertising makes 
-» West selling easy. 

ny has 

dustrial YARNALL-WARING CO., Mermaid Place, Phila. 18, Pa. 


recent 
electri- 
e man- 
avoids 
e word 


ce] DAVE Va Us) ed ee 


Ask about the new Yarway 30-minute color and sound motion picture with Lowell 
Thomas speaking—available for group showings. 











Millions of whirling abrasive wheels, trained 
in war's tough school of precision finishing, 
each doing a prime job in laboratory, tool 
room, aboard ship, on production line. And 
—they're all set and eager to tackle civilian 
goods. 


Whether it's removing burrs, smoothing edges, squaring surfaces 
so accurately that the finish can be measured in micro inches, or 
cut-off work—there's a Chicago ready to do a top-ranking job 
for you. 

VITRIFIED GRINDING WHEELS with a 50-year pedigree. Up to 3" 


in diameter in various abrasives and bonds including the famous FV Bond. 


MOUNTED WHEELS. The largest assortment made with a shape and 


abrasive to take care of every internal and external finishing job. 


CUT-OFF WHEELS. Alli types and sizes. Now offered with the sensa- 
tional new special-formula RT Bond (rubber or resinoid). 


— DISTRIBUTORS — 


This advertisement is appearing in leading industrial publications. Write 
for Catalog and Engineering Survey Forms helpful in solving your cus- 
tomers’ grinding problems. 


Send coupon for illustrated Catalog 


CHICAGO WHEEL & MFG. CO. 
1101 W. Monroe St., Dept. MB, Chicago 7, Ill. 


Half a century of specialization has established our reputation as 
the Smoll Wheel People of the industry. 


* 











Send Catalog. Interested in ()Grinding Wheels (] Mounted Wheels 
(Cut-off Wheels [)Send Test Wheel. Size............ 


Name 


Address 
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A. A. Grau (center), president of the Wash- 
ington Belting & Rubber Co., Tacoma, in 
the company of H. Tillotson (lett), one 
of the company’s salesmen, and H. C. 
Wallace, secretary and manager of the 
Tacoma office. 


Washington Belting 
Reorganized 


With the death last year of C. A. 
Rouse and the passing this year of J. H. 
McGrath, the Washington Belting & 
Rubber Co. was found to be in need of 
reorganization. This has now been done 
and the firm’s main office transferred 
from Seattle to Tacoma. A. A. Grau, 
who has been with the company since its 
inception 28 years ago, has been named 
president, A. H. Lanham is vice-presi- 
dent and manager of the Seattle branch, 
and H. C. Wallace is secretary and man- 
ager of the Tacoma office. 


| General Die Returns 


To Old Firm Name 


Finding that the General Die-Stamp- 
ing-Tool Co. name adopted two years 
ago was “too much name”, the manage- 
ment of the New York concern has re- 
verted to the firm’s original title and it 
will henceforth be known as the General 
Die & Stamping Co., New York. There 
will be no change in products or per- 
sonnel. 


Weller Advertisement 
Traces Company's Rise 


Leading off with a short history of 
the Carborundum Co., Niagara Falls, 
and the abrasive firm’s position in the 
industrial world, the H. P. Weller Sup- 
ply Co., Erie, Pa., recently ran a full 
page ad in the Erie Daily Times. 

The advertisement also told how Park 
Weller, the supply company’s founder, 
started in business in 1903 and how he 
graduated from a bike-peddling soap 
salesman to an industrial supplier over 
the years. 

The Weller company ad gives a par- 
tial list of the widely known tool and 
equipment manufacturers distributing 
through the Erie supply firm, a picture 
of H. P. Weller, founder and president, 
and a picture of the present Weller 
establishment. 
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FLUORESCENT and \NCANDESCENT 


CHAMPION 


POINT ] Champion Lamps put you in a po- 
sition to make the most of the con- 
stantly growing volume and the steady repeat 


business in a supply item that is a ‘‘must” with every 
single one of your customers and prospects. 


POINT 2 Champion Lamps have been made 

since 1900 by one of the largest 
specialists in fine lamps in the industry. Champion 
advertising has developed widespread recognition 
and acceptance of Champion Lamp quality and 
dependability for industrial lighting. 


The familiar Champion diamond mark that appears on every Champion lamp has 
these four “diamond points” of selling value for you: 


POINT 3 Champion backs you up with a 
lighting engineering staff at the 
factory and trained experts in the field, ready to give 


prompt, impartial and competent assistance on all 
industrial lighting and lamp problems. 


POINT 4 Champion Lamps are especially 
well suited to your selling needs — 
outright sale, no red tape, no fuss and bother with 


extra records. You are assured maximum handling 
convenience at minimum cost. 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 


DIVISION OF CONSOLIDATED ELECTRIC LAMP 

















Dosw the Application, 
Use and Maintenance of 
CARBIDE-TIPPED CUTTING TOOLS 


at the WENDT-SONIS FREE SCHOOL 


For tool salesmen, shop fore- 
men, tool room foremen, engi- 
neers, lead men, machine sales- 
men ... for anyone interested, 
Wendt-Sonis maintain this free 
factory school. Here you will 
learn what should be known 
about carbide -tipped cutting 
tools. No books, no wearisome 





written work—just hard, prac- Sel closes wig, 

° Sur, co, 

tical facts and actual shop ex- boiaet, a2 eas y ompe stent instruction 
perience. And it’s free! ° of instruction “*" 


THE MAN WHO SHOWS 
THIS CARD, KNOWS 


wenoty sons Upon completion of the course ~ 
a 1 ng aaergh which lasts one week—each “grad- 
Trin Certifies — A; Tatention an uate” is given a card attesting his 
Me Ant SO » having learned about carbide-tipped 
cutting tools. It “shows that you 
know.” For salesmen, particularly, 


this is valuable. 


Write or wire for further information, schedules and applications. 
Class registration limited. Director of training, WENDT-SONIS 
COMPANY, Hannibal, Missouri. 





(~~ Wenot\/sonis 





S 
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James R. Clark has been promoted to 
assistant purchasing agent for the Barcalo 
Mfg. Co., Buffalo. A graduate of the 
University of Buffalo, Mr. Clark has been 
with the Barcalo organization since 1933. 





Bradford Joins 
Schollhorn 


James H. H. Bradford, who operated 
the Howe Coe., Springfield, Mass., be- 
fore the war, has been made sales and 
advertising manager of the Wm. Scholl- 
horn Co., New Haven. Prior to joining 
the Schollhorn company, Mr. Bradford 
held the rank of captain in the Army 
Air Force. 


Herrick Advanced 
By American Chain 


Janiel A. Herrick has been appointed 
manager of sales of d’Este division of 
the American Chain & Cable Co., with 
headquarters at Reading. Pa. Although 
this is a new division of the company, 
the d’Este line of regulating, reducing. 
tank and float valves has been made by 
the company for some time, and Mr. 
Herrick has been active in selling the 
products. 


Norvell-Wilder Men 
Take Educational Trip 


After a two week training course at 
the plant of the Carborundum Co., Ni- 
agara Falls, E. T. Walker, J. M. Shaw 
and Irving Webb worked their way back 
to Beaumont, Texas and the Norvell- 
Wilder Supply Co. by stopping in to in- 
spect manufacturers’ plants on the way. 
They visited the A. Leschen & Sons 
Rope Co., St. Louis; the Hewitt Rub- 
ber Co., Buffalo; the Lunkenheimer Co.. 
Cincinnati; Republic Steel Co., Cleve- 
land; and Tube-Turns, Inc., Louisville. 
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PAINTBRUSH BRISTLES 
OF DU PONT NYLON 


outwear natural bristles by more than 3 to 1... 
are more resilient... safe with every type of paint 





ADVANTAGES: Nylon paintbrush bristles were introduced at just 
the time they were most needed—when war had cut off the 
supply of hog bristles. Nylon bristles have conclusively demon- 
strated that they possess a combination of advantages unobtainable 
in any other type of bristle, either hog or synthetic. They are not 
harmed by any kind of paint, lacquer or varnish. They are more 
resilient than natural bristles and in addition they last more than 


loted to 3 three times as long. Being man-made, their diameter, length and 
Barcalo taper are always “‘as specified,’ which makes possible the laying on 

of the THE OLD WAY: HOG-BRISTLED BRUSH, after paint- f h “F , f d aeiie 
Pasa oa ing 23,000 square feet of rough surface, brick and of a smoother, more uniform paint surface an provides tter 
concrete, is about ready to be discarded. balance and feel in the paintbrush. Over two million nylon-bristled 


— paintbrushes have been taken by Uncle Sam thus far to do the 
toughest painting job there is—painting ships of the U. S. Navy. 


AVAILABILITY: Nylon paintbrush bristles are all allocated for use by 
the Navy. When the present emergency has passed, you can get 
nylon-bristled paintbrushes from your regular manufacturer. Send 
now for free facts booklet. Address: E. I. du Pont de Nemours & Co. 


eee a ; (Inc.), Plastics Dept., Arlington, N. J. 

3s., be- 

es and a For Plastics . . . Consult Du Pont 
Scholl- THE NEW WAY: NYLON-BRISTLED BRUSH, used on 

eo oe : a ie 

joining an equal area of the same type of surface, shows BUY AND HOLD WAR BONDS 

-adford little wear. In another test of abrasion resistance 


Army simulating natural painting strokes, a nylon-bristled 
. . paintbrush, after one million strokes approximating 
840,000 sq. ft. of coverage, wore only * of an inch. 
Nylon bristles are produced by the Du Pont 
Company. Nylon-bristled brushes are made by 

leading paintbrush manufacturers. 
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CHECK THESE FEATURES AGAINST 
YOUR FUTURE CASTER BUSINESS 


- These cre 5 of the advantages 
enjoyed by Bassick distributors 


A Growing Market 


Through new, exclusive products like the 
**Floating Hub” casters, Super Heavy Duty 
Precision Casters, Positive Position Locks, 
etc., Bassick has played a leading role in 
broadening the market for caster usage. 


The Most Complete Line 


98%, of all possible caster requirements can 
be filled from the Bassick line, ranging 
from the smallest furniture caster to heavy 
duty casters that will handle up to 10,000 
Ibs. each. 


"A A Broad Price Range 


Bassick’s wide variety of sizes and types 
provide an attractive price range plus 
profitable margins. Attractive selling 
points offer opportunity to “‘trade up” 


” New Developments 

Constant new developments and improve- 
ments furnish salesmen with valuable 
“door openers’’. They are the source of 
much selling enthusiasm. 

A Aggressive Advertising Help 
ggressive advertising, covering all indus- 








try, is designed to stimulate immediate | 
sales and widen consumer acceptance. | 


Bassick offers more aggressive advertising 
and merchandising support than any other 
caster manufacturer. 
When you consider your lines objectively, 
with their future profit possibilities in mind, 
review these advantages. No other caster 
manufacturer gives distributors so many op- 
portunities to make profitable sales. 
THE BASSICK COMPANY 
Bridgeport 2, Connecticut 


Division of Stewart-Warner Corporation, Chicago, 
Ill. Canadian Division: Stewart-Warner-Alemite 
Corporation of Canada, Lrd., Belleville, Ont. 
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THEODORE J. KENNY 


Kenny Takes Over 
Hubbard Company 


Theodore J. Kenny, until recently 
general manager of the Cameron & 
Barkley Co., Charleston, S. C., has pur- 
chased the controlling stock of the S. B. 
Hubbard Co., Jacksonville, Fla., Mr. 
Kenny, whose former connections also 
include the Union Carbide & Carbon Co. 
and the Devoe & Reynolds Co., plans 
to make his home in Jacksonville and 
to operate the business personally. He 
had been manager of the Charleston dis- 
tributing firm since 1941. 


Prestholt, Link-Belt 
Honored By Chinese 


Lieut. Col. B. M. Prestholt, formerly 
engineer-designer at the Caldwell plant 
of the Link-Belt Co., Chicago, has been 
presented with the Chinese Grand Star 
of Honor for outstanding and distin- 
guished service rendered the Republic 
and the Chinese Army. A member of 
the United States Army since 1940, he 
is presently connected with the Chinese 
Combat Command and has been en- 
gaged in teaching Chinese troops the 
methods of modern warfare. He is one 
of the relatively few Americans ever to 
receive this medal. 


Hazzard And Showalter 
Advanced By Hajoca 


James T. Hazzard, formerly manager 
of the Hajoca Corp. branch, Staunton, 
Va., has been appointed manager of the 
company’s office in Chester, Pa. H. W. 
Showalter. chief clerk of the Charlotte 
branch, has moved into the manager- 
ship of the Staunton branch. 
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YEARS of skilled research 
and experience by “CARBO- 
RUNDUM” Abrasive Engi- 
neers have led to the finest, 
most complete line of abra- 
sive products on the market 
— abrasives that give you 
the maximum in efficient 
production at the lowest 
possible cost. Consult our 
nearest office to obtain the 
right abrasive product by 
“CARBORUNDUM” to meet 


your particular requirements. 


The Carborundum Company 
Niagara Falls, New York 


RADE MAR 





(“CARBORUNDUM?” is a registered trade mark of and indicates manufacture by The Carborundum Company) he 
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See the Delta Blue Book for dozens of examples from war-production experience 


DELTA-MILWAUKEE SERVES THE DISTRIBUTOR W 





ence 





unanswerable sales arguments and unmatched 


sales opportunities for Delta-Milwaukee Distributors 


Delta-Milwaukee Machine Tools help your custo- 
mer to cut his investment risk in retooling. This 
is an approach that makes sense to him — and 
gets his order. 


The chances are that he feels uncertain about 
the early years of peacetime production ahead. 
He faces unknown costs on new products, changes 
in specifications and routing on old ones, and 
other shifting conditions that make him wary of 
inflexible commitments for machine tools. 


But, he has to retool, if he is to regain a desir- 
able competitive position. The continuous shift- 
after-shift beating his present tools have taken in 
war work makes it necessary almost everywhere. 


You are sure of a respectful hearing when you 
show him how he can retool at big savings — yet 


| maintain volume and quality—with Delta-Milwau- 
| kee Machine Tools. He can see the dollars-and- 
cents value of using standard, stock-model Delta 


elements to (1) build special-purpose machines 


DR WHO SERVES AMERICA 
LUMI | 


that can be quickly converted to other uses when 
requirements change . . . (2) replace worn units 
of obsolete machines that can be salvaged . . . (3) 
revise or supplement production-line layouts to 
get the best sequence of operations for increased 


man-hour output. 


For the “big-smokestacks” and the “in-between” 
calls, here is a story of flexibility that is convincing. 
Take advantage of this timely opportunity to cash 
in on the diversity of the Delta-Milwaukee line — 
its variety of machines for a variety of operations 
in a variety of industries. 


THE DELTA MANUFACTURING COMPANY 


638G E. VIENNA AVE. MILWAUKEE 1, WISCONSIN 


Trade Mark Ikeg 


Machine Tools 


MILWAUKEE 





SHORT DISTANCE 


TO THE ANSWER ON POWER 
TRANSMISSION PROBLEMS 





Stewart Hollingshead, left, and R. M. 
Hollingshead, Jr., have been elected presi- 
dent and chairman of the board, respec- 
tively, of the R. M. Hollingshead Corp., 
Camden, N. J. The election was made 
necessary by the recent death of R. M. 
Hollingshead, Sr., founder of the business. 





Rubber-Lined Hose 
Needs Outlined 


Production of cotton rubber-lined 
fire hose cannot be stepped up to meet 
increased military requirements in full 
in the last half of 1945 unless additional 
cotton yarn and manpower can be made 
available to the industry, the industry’s 
advisory committee made known to 
WPB recently. Though several manu- 

Ee Ce. eee facturers still are able to operate on a 
three-shift basis, others are on a two- 
or one-shift basis, principally because 
of the shortage of yarn and manpower, 
the committee said. 
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Clark Changes 
Marketing Methods 


The Clark Mfg. Co., Cleveland, manu- 
facturers of traps, regulators, separa- 
tors and other steam specialties, will no 

| longer manufacture and market under 

| the name of “Strong Steam Specialties.” 
"Detects nhs Gob ° Henceforth, the company’s products will 
be marketed as “Clark Fluid Controls. 

*Shaft Hangers ‘Chain Drives Rigid Shaft Couplings 

“Bicycle Type Sheaves Set Collars #lexible Shaft Couplings ‘. 

“V-Belt Drives Hercules Pulleys Universal Shaft Couplings | Pinckney Represents 

*Cast Iron Pulleys “Wood Pulleys - Medart -Timken-Bearings Dodge In South 

*Steel Rim Pulleys Shatting fron & Semi-Steel Castings 

“Ring Oiling Bearings “Friction Clutches “Wire Rope Sheaves the mid-south for the Graton & Knight 

“Wick Oiling Bearings Sprockets *Cut Tooth Gearing Co., Worcester, for the past ten years, 

Belt Tighteners Pattern Work Molded Tooth Gearing has also taken on the transmission equip- 

ment of the Dodge Mfg. Co., Misha- 


waka, Ind. 


P. T. Pinckney, Jr., representative in 


_ Masback and Donald 
' Take New Posts 


Edwin R. Masback, Jr., who recently 
returned from Italy and Africa where 
he served as a volunteer for the Ameri- 
can Field Service, has been elected 

| vice-president of the Masback Hardware 
Co., Inc., New York. William K. Don- 
ald, a member of the company for two 
| years, has been named treasurer. 
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T iner Cast Bronze Bearings and Bars, 


than ever before, are now available from 
authorized Bunting Distributors. Com- 
pletely machined, made in hundreds of 
sizes, these Bunting Standardized Bearings 
and Precision Bronze Bars measure-up, 
fully, to today’s—and tomorrow’s—exact- 
ing requirements. Ask for catalog. The 
Bunting Brass & Bronze Company, Toledo9, 


Ohio. Warehouses in Principal Cities. 
I 
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Now Let’s ‘Take a Look 
At the Practical Side 
of Grinding Wheel 


Maintenance! 


Because it is the Industrial Distributors’ job to know such things, you 
realize the importance of using the right dressing tool for each par- 
ticular type of grinding wheel. But, how well are your customers 
acquainted with the necessity for the correct Dresser and Cutter? It 
will be to your profit to find out and at the same time refer your cus- 
tomers to the complete line of DESMOND Dressers and Cutters. If 
you need information on special problems we'll be glad to furnish it. 
Write for our catalog and distributor plan. 





Desmond Huntington Cutters 
Made in all sizes 


Desmond Crackerjack Dresser 


Desmond Huntington Dressers 





Desmond Hex Dresser 
Most durable made 





Desmond Diamo-Carbo Dresser . 


Best all-around tool room dresser 


There’s a practical side to the vise question too . . . and you can’t go 
wrong if you recommend the sturdy SIMPLEX Vise. There’s a 
SIMPLEX Vise for most all jobs-and all of them feature the exclusive 
Steel-Slide construction. Write for details. 








Swivel Base Type 


Drill Press and : | 
Milling Machine Vise | 


THE DESMOND-STEPHAN MFG. CO. 
URBANA © OHIO 






| 
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Thomas M. Skove Killed, 
Cleveland Twist Man 





THOMAS M. SKOVE 


Thomas M. Skove, a director and gen- 
eral superintendent of the Cleveland 
Twist Drill Co., Cleveland, was killed 
in action in Germany on May 4, accord- 
ing to word received from the War De- 
partment. He was overseas on a special 
assignment for the United States Stra- 
tegic Bombing Survey. Mr. Skove, a life- 
long resident of Cleveland, was 45 years 
old. He was a graduate of the Case 
School of Applied Science and a mem- 
ber of the American Society for Metals. 
He had been elected president of the 
Cleveland Engineering Society after his 
departure for Europe. 


Benjamin Electric 
Plans Expansion 


A three-year program of plant mod- 
ernization, product development and in- 
tensive. sales promotion has been an- 
nounced by the Benjamin Electric Mfg. 
Co., Des Plaines, Il]. Among the planned 
improvements is a new research and 
testing laboratory on which construc- 
tion will be started this year. The roof 
of this building will house a weathering 
tower for testing all types of outdoor 
lighting equipment. Another improve- 
ment calls for the repainting and re- 
lighting of all Benjamin plant facilities. 


Sheldon Heads 
National Purchasers 


Charles L. Sheldon, purchasing agent 
of the Hood Rubber Co., Watertown, 
Mass., has been elected president of the 
National Association of Purchasing 
Agents, succeeding R. C. Swanton. 
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..-an Army of Engineers 
Put in the Brain Sweat— 





’ 


Pick up a New Britain Hand Tool. You'll sense the fact—instantly—it took some 
real engineering to get that “sweet feel” of business-like ability. 


No other Hand Tool manufacturer can call upon as extensive engineering facilities 
as New Britain. Here, an acre of engineering science is devoted not alone to Hand 
Tools but to the development of the famous New Britain Machines that produce them. 
Significantly, this Company not only manufactures these superb Hand Tools but 
builds the big, amazingly precise Automatics that form many of them . . . New 
Britain Automatics, built to a degree of permanent accuracy as fine as 2/10,000ths 
of an inch—1/10th the thickness of a human hair. 


You'll see and “feel” it the very first time you pick up a New Britain Hand Tool. 
Ask to see the Line . . . once your customers try one of these Tools, they'll go for 
them all—they’re that good. The New Britain Machine Co., New Britain, Con- 
necticut. 





The Army-Nevy “E" Pennant, with sters, 
files ever New Britain's plents, signetiz- 
ing evtstanding production of machine 
tools, eircraft engine parts and projectiles. 


GREATER STRENGTH - BETTER FIT ENDOW eTeL bY 


[Stuclatn 








a MILL SUPPLIES * JULY, 1945 139 


UMI 








ey 


. 


When time means money, Air Express 
earns its weight in gold as thousands of 
companies, large and small, have learned. 

For instance, a Midwest manufacturer 
must retool almost in a matter of hours 
or lose a contract for a new radio part. 
So he wires Connecticut for new tools via 
Air Express and has them in the morning. 2 
He pays $45.15 Air Express charges, but 
makes over one thousand dollars on the 4 
contract he saves. 


OE a a 
: 


Specify Air Express-High Speed for Low Cost 


To prevent tie-ups or shutdowns, save man-hours, gain produc- 








tion time, serve customers — these are some of the reasons ane 2 tbs. | 5 tbs. |10 tbs.| 25 ibs. 
why you will find the speed of Air Express economicaliy 
important to your business. 250 | $1.04 | $1.25 | $1.57) $2.63 





Shipments travel at a speed of three miles a minute between 
principal U. S. towns and cities, with cost including special 
pick-up and delivery. Same-day delivery between many air- 1000 | $1.26 | $2.19 | $3.74] $8.75 
port towns and cities. Rapid air-rail service to 23,000 off- 


500 | $1.11 | $1.52 | $2.19] $4.38 


























airline points in the United States. Direct service to scores 2500 | $1.68 | $4.20/ $8.40/$21. 
of foreign countries. 





KRESS 


GETS THERE FIRST 
Write Today for interesting “Map of Post- 
war Town” picturing advantages of Air 
Express to community, business and in- 
dustry. Air Express Division, Railway 
Express Agency, 230 Park Avenue, New 
York 17. Or ask for it at any Airline or 
Express office. 

Phone AIR EXPRESS DIVISION, RAILWAY EXPRESS AGENCY 
Representing the AIRLINES of the United States 
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Members of the Casanave Supply Co., 
Philadelphia, and representatives of Henry 
Disston & Sons, Inc., recently gathered at 
dinner to discuss sales and future dis- 
tribution plans. 


Montgomery & Crawford 
Add To Sales Force 


Montgomery & Crawford, Inc., Spar- 
tanburg, S. C., have added Harold Ham- 
rick, L. K. Jordan and H. LeRoy Hill 
to the sales staff. 

Mr. Hamrick recently resigned from 
the Shelby Supply Co., Shelby, N. C., a 
company he had been connected with 
for the greater part of his life, and has 
become the Montgomery & Crawford 
representative in North Carolina. 

Mr. Jordan, who formerly headed his 
own manufacturing company in Monti- 
cello, Ga., has assumed the territory of 
Central Georgia. He has been active in 
the textile industries for many years. 

Mr. Hill, formerly connected with the 
Maytag Co.. Jacksonville, Fla., will han- 
dle wholesale hardware in the western 
part of South Carolina. 


St. Clair Heads 
Controller Group 


J. W. St. Clair, vice-president of the 
Hajoca Corp., Philadelphia, has been 
elected president of the Philadelphia 
Control, Controllers Institute of Amer- 
ica. 


William Linas Retires, 
Bingham Veteran 


William A. Linas has retired from the 
W. Bingham Co., Cleveland, after 54 
years service with the distributing firm. 
Upon his graduation from high school 
in 1890 he joined the organization, spent 
13 years in various sales positions, and 
was then promoted to the buying depart- 
ment, where he remained for 41 years. 
On his fiftieth anniversary with the con- 
cern, he was honored by a testimonial 
dinner given by 40 representatives of 
manufacturers distributing their lines 
through the Bingham firm. 
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INDUSTRIAL HOSE LINES 


In: addition to indus- 
trial hose, Weather- 
head plants moke ail 
types of fittings, 
valves, hydraulic cyl- 
inders and other parts 
for these industries: 


AUTOMOTIVE 
* 
REFRIGERATION 
* 
RAILROAD 
* 
MARINE 
* 


FARM 
EQUIPMENT 


* 


ROAD 
MACHINERY 





Leek Ahead with CD New uses are being found daily for the application of our 


improved industrial hose lines on machinery of all kinds. 
We a f h e r fb e a d We manufacture hose assemblies of all types to withstand 
pressures up to 10,000 P.S.I. They can be equipped with 

THE WEATHERHEAD COMPANY, CLEVELAND 8, OHIO . either permanent crimped ends or with re-usable, quick- 


Plants: Cleveland, Columbia City, Iod., Los Aageles attachable hose ends. For information or literature write 











Canade — St. Thomas, Ontario 
or phone any Weatherhead branch office. 


BRANCH OFFICES: WEW YORK . PHILADELPHIA * DETROIT . CHICAGO . ST. Louis * LOS ANGELES 











Take away the Stanley Flud-Lite 
Magnifier installed on this machine 
and try to read the dial. There are 
hundreds of “blind spots” in plants 
everywhere... not only machines 
that need close watching but proc- 
esses that depend on visual judgment 
and critical inspections that require 
perfect vision. 

One look through a Stanley Flud- 
Lite Magnifier makes a sale . . . some- 
times for hundreds of these produc- 
tion aids. Floodlighting the work 
with shadow-free fluorescent light 
and magnifying it through a high- 


SEEing with Stanley 
Flud-Lite Magnifiers 


- is believing and buying 


quality 5” lens saves materials, speeds 
up production and reduces worker 
fatigue. For super-magnification, 
there is the Stanley Auxiliary Lens, 
214”, easily attached to Magnifier. 

Take a Magnifier with you when 
you call on plants in your territory 
and you'll find how easy it is to sell. 
Stanley Electric Tools, Division of 
The Staniey Works, New Britain, 
Connecticut. 





= [STANLEY ] 





No. 701, bench type Stanley Fiud-Lite Magnifier. Removable from steel base for attachment 


to machine or fixture. No. 701K, portable type Stanley Fiud-Lite Magnifier. 
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Stanley Auxiliary 
Lens No..05, doubles 
the Magnifier’s Power. | 





| Groves Buys Out 
Portland Company 





Officials of the Frank Groves Co., Port- 
land, Ore. From left to right: A. W. 
Shirley, office manager; E. A. Thirkell, 
manager; H. A. Thomas, salesman. 


The Frank Groves Co., with head- 
quarters in San Francisco, bought out 
the business of the Manning Packing 
& Supply Co., Portland, Ore., owned 
by E. A. Thirkell. Thirkell, who has 
been made manager of Groves’ Port- 
land branch, had operated the Man- 
ning Packing & Supply Co. for six 
years, carrying packing, gaskets, steam 
traps, refractories and steam power 
plant specialties. The consolidation, it 
was explained, can give better service 
to the ship repair program looming and 
the promised industrial. expansion of 
the Pacific Northwest. 


Plane Cutbacks Due 
To Lack Of Red Bases 


Latest Army Air Forces cutbacks and 
others expected to follow show the AAF 
concentration on long-range planes, says 
Aviation News. 

“Had it been expected that Russian 
bases would be given this country, the 
cutback picture would have been en- 
tirely different. It is also obvious from 
British protests that they have not been 
given a large enough role in the Pacific, 
that high Navy personnel and some other 
official sources believe it would be bet- 
ter for the United States to trim Japan 
almost single-handed. This theory will 
have to come up for a test.” the maga- 
zine says. 


Overman Advanced 
By Thermoid 


H. W. Overman has been placed in 
charge of industrial friction materials 
for the Thermoid Co., Trenton. Mr. 
Overman was with the Ferodo Asbestos 
Co., New Brunswick, N. J., for nine 
years and was latterly in charge of orig- 
inal equipment sales to both industrial 
and automotive customers. He is a 


mechanical engineer and a member of 
| the Society of Automotive Engineers. 
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... that Morse Reamers on your job 
can mean money in your pocket! 


See the mirror finish on this piece? That’s the kind 
of work Morse Reamers do... work so accurate, so 
smooth-surfaced that internal grinding and other 
costly special operations are often unnecessary. For 
work that cuts out waste motion use Morse Reamers 


— put the savings in your pocket! 
ONE UNIVERSAL HIGH QUALITY 


TWIST DRILL AND 
MACHINE COMPANY 
NEW BEDFORD, MASS., U. S. A. 


NEW YORK STORE: 130 LAFAYETTE ST. +--+ + CHICAGO STORE: 570 WEST RANDOLPH ST. 
TT, SAN FRANCISCO STORE: 1180 FOLSOM ST. 
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OFFERS YOU 


BLADES YOU CAN SELL BY PERFORMANCE 
















. . that's 
why you will find it more profitable to stock 


IT'S easier to sell performance . 


and push Spartan Blades. They do a real 
selling job on industry's metal cutting by 
delivering the kind of service that brings 
your customers back satisfied. 


You can sell Spartans convinced that 
they're built for low cost, highly efficient 
production. Made in Genuine Tungsten 
High Speed, Kutall Molybdenum High 

Speed. Flexard, All Hard and Flexible 

types that give you the right blade for 
any job your customers may have. 


Write for details of the Spartan Fran- 
chise—it is a franchise to profit for 
many Distributors who are not only 
stocking and selling Spartan Hacksaws 
but the complete line including Spar- 
tan Band Saws made in Contour cut- 
ting, Flexible Back and Spring 
Temper Metal and Wood Cutting 


types. 
“S Cut 
Cutting Costs” S \nc- 


Ris, 
part BS sa Wao 
sprint 





HACK SAW BLADES 
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Milton F. Beecher, director of research for 


the Norton Co., Worcester, has been 
awarded an honorary degree of doctor 
of engineering by Iowa State College. He 
was also honored by the presentation of 
a Merit Award at Alumni Day. 


Caterpillar Shifts 
Sales Personnel 


F. D. Haberkorn, C. A. Barabe, Jr., 
and F. E. Rusher have assumed new 
posts in the sales organization of the 
Caterpillar Tractor Co., Peoria. Mr. 
Haberkorn, now assistant sales man- 
ager of the firm’s central sales division, 
has been with the company for ten years 
and was formerly in the eastern sales 
division. Mr. Barabe, newly appointed 
assistant sales manager of the eastern di- 
vision, joined the Army several years 
after coming to Caterpillar in 1937 and 
returned to civilian life as a lieutenant 
colonel in 1944. Mr. Rusher, now gen- 
eral sales manager. has been with the 
organization since 1931. 


Crimmins Takes 
Hajoca Territory 


Leo J. Crimmins has been appointed 
industrial sales engineer for the Hajoca 
Corp., Philadelphia. in the Norristown, 
Pa., territory. 


Hirsch Made Officer 
Of Bunting Brass 


Robert R. Hirsch, sales director of 
the Bunting Brass & Bronze Co.. Toledo. 
since 1944, has been made vice-presi- 
dent in charge of sales. 
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Avkward, hard-to-reach adjustments present no prob- 
lem for these slim, taper-jawed “Superrenches”’. Forged 
from alloy steel, they are thin enough to operate half 
nuts yet their strength is equal to that of the strongest 
wrenches made. 


Williams ‘Superrenches” are available in a wide range 
of patterns, with openings 
from 3/16" to 3-1/8”. When 
wartime regulations are 
lifted they again will be 
furnished in bright chrome 
finish. Sold by Industrial Dis- 
tributors everywhere. J. H. 
Williams & Co., Buffalo7,N.Y. 








Beat 
Competition by 2 


BEATINGs 


Plan your product to be a winner... . in the 
face of keen future competition . . . . by using Harper Everlast- 
ing Fastenings—the fastenings that (1) resist rust and corrosion, 
(2) stand up in the presence of many acids, alkalies and other 
tough conditions, (3) add years of service life AT LOW COST, 
(4) can be removed with ordinary tools and used again and 
again. Every Harper fastening is made of either brass, copper, 
naval bronze, silicon bronze; Monel or stainless steel (nothing in 
common steel). 

4360 ITEMS IN STOCK 


Harper is known as “Headquarters for Non-Ferrous and Stain- 
less Fastenings” . carries large and complete stocks of 4360 
different items and is continually adding others . . . maintains 
large stocks of metals in bars, rods, wire, sheet and other basic 
forms from which special fastenings can be quickly made. Write 
for 1945 Catalog. 


THE H. M. HARPER COMPANY 
2622 Fletcher Street, Chicago 18, Illinois 
BRANCH OFFICES: New York City « Philadelphia 
Les Angeles « Milwaukee « Cincinnati « Houston 

Representatives in Principal Cities 


HARPER. 





BRASS © BRONZES © COPPER © MONEL © STAINLESS 
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The new Portland, Ore., 
Star Machinery Co., 
services of, left to right, Kenneth Beaudoin; 


Dorothy Coykendall; L. Mindall; G. W. 
Hauck, manager; Edward Hughes; Janice 
Cady; and Harry Dean. 


Hart In West 


For Stanley 


J. C. Hart, a member of the Stanley 
Works, New Britain, since 1932, has 
been made manager of the San Fran- 
cisco district sales office of the concern. 
He has worked through the cost account- 
ing, advertising service and sales de- 
partments both in the plant and in 
branch offices, and was recently man- 
ager of expediting in the ordnance hard- 
ware sales department. Mr. Hart served 
19 months as maritime officer in the 
Civilian Army Transport Corps in the 
southwest Pacific. 


Gibson Takes New Post 
With American-Marietta 


William M. Gibson, superintendent of 
the American-Marietta plant in Kanka- 
kee, Ill., since 1940, has been given the 
newly created position of technical and 
production advisor to the eight paint 
company plants. A. L. Gately, who has 
been with American-Marietta for twenty 
years, has been made assistant superin- 
tendent of the Kankakee plant. 


Wheel Company 


Newly Organized 


The Hutton Wheel Corp. has been 
organized and is starting production on 
a full line of industrial and wheelbarrow 
type wheels. These wheels are used 
on all types of hand trucks, portable 
machinery and casters, and will be sold 
through industrial distributors. 

The firm is located at 5579 Pershing 
Ave., St. Louis. Mo., and W. L. Hut- 


ton is president. 
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J&L Hot Rolled Bars are available in round, hexagon, 
square, flat and bar sized angles. They conform to exacting 
standards for accuracy and finish and are stocked by J&L 
Warehouses and other distributors of J&L Controlled Quality 
Steel. Die-rolled sections and special shapes are, of course, 


made to your special order. 

















JONES & LAUGHLIN STEEL CORPORATION 
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for 
lifting 
heavy loads William F. Grimes has joined A. J. 
& Aulerich in forming the welding equip- 
m ovin g ment firm of Aulerich & Grimes, Dayton. 
= Mr. Grimes was previously connected with 
machinery the Weatherhead Co., Cleveland; General 
e Motors, Dayton; and National Cash 
m Register. 
pressing 
gears, 
pinions or 
bushings . 
B Watson In Detroit 
e 


For Bartlett & Snow 


John J. Watson. who has been con- 
nected with the Cleveland Office of the 
C. O. Bartlett & Snow Co. for more than 
eight years, has been transferred to 
the company’s Detroit sales office where 
he will be associated with C. O. Bartlett. 





H c N -W E R N E R Umstattd Reelected 
HYDRAU LIC JACKS Timken President 


° William E. Umstattd was reelected 
are super-powertul ond easy-operating president and H. H. Timken, Jr., was 

renamed vice president and chairman 
Dual operation of two speed pumps isan outstanding and exclu- of the board of directors of the Timken 
sive feature of Hein-Werner Hydraulic Jacks of 30 and 50 tons Retier Bearing Co, Contes, Otis, a 

a recent meeting of stockholders. A. 
capacity. (30 ton model is shown above). M. Donze, J. E. Fick, L. M. Klinedinst 
and W. Robert Timken were reelected 
| vice presidents; R. C. Brower, secre- 
tary and treasurer. and J. A. Riley, 
assistant secretary and assistant treas- 
urer. Directors for the coming year 
| are Messrs. Brower, Donze, Fick, Kline- 
| dinst, Umstattd, W. R. Timken and H. 
H. Timken, Jr. 

Tracy V. Buchwalter, chief engineer 
and a vice president of the company 
for 25 years, retired on April 30 but 
his services, in a consulting capacity, 
are being retained. 


HEIN-WERNER MOTOR PARTS CORP. The board named Albert L. Berg: 


strom, executive engineer for the firm 


WAUKESHA, WISCONSIN since 1938, to a vice presidency in 


charge of engineering. 


Small illustration at left shows handle ex- 
tended through both the high-speed and 
high pressure pumps. Handle should be 
used this way until jack contacts the load. 





View at the right shows handle extended 
through the high pressure pump only. 
Handle should be used this way after ram 
contacts the load . . . Tandem arrange- 
ment saves time and effort. 


Write us for full details on 3, 5, 8, 12, 20, 30 and 50 ton models. 
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SIMONDS 


“Red End”’ 


HACKSAW BLADES 


are made in types and tooth-sizes for all jobs 


... but in only one quality: 














CUT THE 


““RED END” Hand Blades 

Made of Simonds own electric Steel Standard, Molybdenum, 
and High Speed (recently restored to the line). Simonds 
Hand blades are made either hard edge or all hard. And the 
High Speed blades are extra-flexible to resist breakage 
even when twisted in the cut. 4 tooth sizes: 14, 18, 24, 32 
teeth per inch. These are the blades that give extra-smooth 
cutting with far less fatigue on the part of the workers. So 
“Red End” Blades are potent production-boosters. Order 
from the nearest Simonds office. 





“RED END” Power Blades 


Made to take the toughest service on any type of power 
machine ... and to keep on taking it. Smoother, straighter 
cutting ... added production ... longer blade life... all 
are now possible through Simonds scientific method of 
tensioning power hacksaw blades (ask for full particulars— 
also about Simonds new color-sound movie showing how 
to get better hand and power hacksawing). “Red End’’ 
Power Blades are made in Simonds Standard Molybdenum, 
and High Speed Steel . . . with 4, 6, or 10 teeth to the inch. 


BRANCH OFFICES: 1350 Columbia Rd., Boston 27, Mass.; 127 S. Green St., Chicago 7, Ill.; 228 First St., San Francisco 5, California; 
311S. W. First Ave., Portland 4, Oregon; 416 West 8th St., Los Angeles 14, California; 31 W. Trent Ave., Spokane 8, V on. 


PRODUCTION TOOLS 


FOR CUTTING METAL, 


woop, 
PAPER, PLASTICS 
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WAR SHORT...BUY WAR BONDS:«..AND THEN BUY MORE WAR BONDS 
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MADE RIGHT 
--SOLD RIGHT 


“Chicago” Standard Screw Products are accurately 
made of finest quality materials, and are sold 
under a sound distributor policy. The fact that dis- 
tributors helped us write our policy is one of many 
reasons why the line is so popular. 

Constantly alert to distributor problems, our 
factory-trained, distributor-minded salesmen give 
individual attention to each distributor account. 

We recognize the importance of service, anda 
large factory stock is maintained to provide prompt 
shipment of orders. This important factor, plus our 
method of selective distribution, margin of profit, 
sturdy clearly marked packages, plus aggressive 
advertising — all combine to make our distributors 
agree that “Chicago” Standard Screw Products are 
made right and sold right. 


These Fine Products are sold 
only thru Authorized Distributors 





ee 





THE CHicaGo Screw Co. 


ESTABLISHED 


1026 SO. HOMAN AVENUE 


1872 


CHICAGO 24, ILL. 
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Lou Jander (left), Henry Disston & Sons, 


Inc., Philadelphia, explains the operation 
of the chain saw to men of the Masback 
Hardware Co., New York. The visitors are, 
left to right, F. Yoerges, buyer; R. Lang- 
sam, sales manager; E. Myer; H. Devoe, 
and F. Tullipane. 





Many Nicholson Workers 
Win Service Awards 


During the annual family party held 
for all Nicholson File Co. employees 
and their guests at Rhodes-On-The-Paw- 
tuxet, R. I., Paul R. Nicholson presented 
gold service pins to 407 persons who 
had been connected with the firm for 
25 years or more and gold pins set with 
a diamond to nine who could .boast of 
50 years or more. 

Commenting on the unusual record of 
continuous employment, Mr. Nicholson, 
president of the Providence concern, 
said that he believed the making of fine 
tools brought a feeling of security to the 
skilled worker, thus making it unneces- 
sary for a man to move from job to 
job. He praised Nicholson workers for 
their loyalty and cooperation. 


In May News 


The May news item listing W. W. 
Woodward as sales manager of the Al- 
len Mfg. Co., Hartford, was incorrect. 
Mr. Woodward has been made assist- 
ant to William Waldo, who remains 
vice-president and sales manager: 


King Heads Division 
Of Fairbanks-Morse 


John S. King has been appointed 
manager of the pump division, Fair- 
banks, Morse & Co., Chicago. Starting 
as a student in the company’s Beloit, 
Wis., plant, Mr. King worked with elec- 
tric and Diesel motors, pumps and gen- 
erators in Wisconsin and in the Indian- 
apolis plant. Later he joined the sales 
force in the Chicago territory and, since 
1937, has been manager of the Firm’s 
New Orleans branch. 
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Snare FILLETS on metal parts or patterns — getting in behind overhanging 
lugs or projections — deburring or countersinking holes in hard-to-get-at 
places (like the inside of a tube) . . . these indicate the versatility of the 
Nicholson Ball Shape Rotary File operated by portable tool or flexible shaft. 

The Ball is one of 16 shapes Nicholson regards as standard for covering 
all practical machine-shop applications of rotary files. Each shape is offered 
in either Hand Cut or Ground type. The former, when no longer serviceable 
as such, can be converted into Ground type. The latter can be resharpened 
— usually a number of times — at slight loss of diameter. 

Hand Cut or Ground, each Nicholson Rotary File is accurately cut or 
ground from high-speed steel, true-centered, uniformly hardened — as 
sweepingly guaranteed for quality as the Nicholson hand files which are 
famed for their slogan, “Twelve perfect files in every dozen.” 

WRITE FOR CATALOG, PRICE LIST, DISCOUNTS, and any further 


information desired. The line offers excellent sales opportunities. 


NICHOLSON FILE CO. ¢ 91 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 
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..to sell Corbin Sanus 


There are a lot of sales angles in the screw business that you 
can put over without a degree from M.I.T. For instance, 
every screw buyer wants Uniformity — and Corbin takes 
extra care to cull out the troublemakers. Adequate line, a 
high production schedule, clear labeling, strong packaging, 
good warehouse delivery . . . are other powerful sales points. 

On the service side you have the profit-making features of 
CENTERED DRIVING* with Corbin-Phillips Screws and 
a whole host of fastening short-cuts in sheet metal and self- 
tapping screws. 

A little study will open the door to bigger and better screw 
business — screws are natural door openers to bigger and 
better sales all along the line. 

*Ask for the Corbin-Phillips Folder. st? 








CORBIN-PHILLIPS AND CORBIN SLOTTED 










Wood Screws, Machine Screws, Hardened 
Sheet Metal Screws, Self-Tapping Machine 
Screws, Stove Bolts. Aircraft Screws to gov- 
ernment specifications .. . 

Also — Steel Drive Screws, Lag Screws, 
Cap Screws, Set Screws, Hex Semi-Finished 
Nuts, Machine Screw Nuts, Escutcheon 
Pins and Chain. 


THE CORBIN SCREW CORPORATION 


The American Hardware Corp., Successor 
NEW BRITAIN, CONN. Warehouses: New York, Chicago. 
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Alfred D. Sullivan has ben made test and 
application engineer for the Brunner Mfg. 
Co., Utica. Mr. Sullivan, who was with 
the Carrier Corp., Syracuse, before joining 
Brunner, holds a B.M.E. degree from 
Cornell University. 


Steel Price Set-Up 
No Profit Barrier 


Despite the furor over the current 
steel price set-up, steel men say that 
industry now can make money, pro- 
vided it can operate at 75 percent of 
capacity, Business Week reports. 

“Earnings will be half of what they 
were in 1937, or $4 a ton against $8 
then. But given that production rate, 
with labor costs based on a 40-hour 
week at present hourly rates, and with 
the expected increase in labor efficiency 
which will come with the easing of the 
manpower situation, operations will at 
least be in the black after readjust- 
ment to peacetime operations is com- 
pleted.” 


McCrum Joins 
Wickwire Spencer 


Sidney E. McCrum, formerly assistant 
to the advertising manager of the Chi- 
cago Pneumatic Tool Co., New York, 
has been made assistant advertising 
manager of the Wickwire Spencer Steel 


Co., New York. 


Wadsworth In Tulsa 
For Westcott Valve 


W. C. Wadsworth has returned to the 
Tulsa territory for the Westcott Valve 
Co., East St. Louis, Ill., after three years 
spent in the company’s home office. 
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York 13, Chicago 6, Boston 10, Philadelphia 
Hudson 5t., New York 13, N. Y. 
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FOR THE HIGHLY 
COMPETITIVE 
PEACE-TIME 
MARKET.... 


Decentralization of industry will inevi- 
tably follow the war and will necessitate 
our offering some new distributorships 
for the COGSDILL line of Cutting Tools. 
This is your chance to tie in with a 
good sound organization which has been 
widely accepted by the big industries 
for more than three decades—in fact, 
we have been custom tool builders for 
the automotive industry during all that 
time. 

Metal Working, Automotive, Avia- 
tion and other high production, high 
accuracy industries will continue to 
want COGSDILL Tools even when 
the need for speed and precision 
for war work is no longer the dominant 
note—in this highly competitive peace- 
time market CO GSDILL Drills and 
Reamers have a very definite and profit- 
able place. Why not check with us on 
franchise possibilities! 


COGSDILL TWIST DRILL CO. 


BOX 97, COLLEGE PARK STATION, DETROIT, MICH. 








N. B. Hess, left, of the York Machinery & 
Supply Co., York, Pa. discusses his com- 
pany’s sales campaigns with James Tull, 
Delta Mfg. Co., Milwaukee, and Joseph 
De Jure, right, of the Charles Parker Co., 
Meriden, Conn. 


American-Marietta 
Buys Canadian Firm 


The American-Marietta Co., Chicago, 
has acquired the Ottawa Paint Works. 
Ltd., and its branches in Montreal and 
Toronto. Founded in 1900, the Canadian 
subsidiary has broad _ distribution 
throughout the Dominion, and Ameri- 
can-Marietta plans further expansion 
of manufacturing facilities as soon as 
permission can be obtained. The Ottawa 
company will be operated as a fully 
owned subsidiary and no changes will 
be made in policies or personnel. 


General Electric 
To Build In Ohio 


To meet the anticipated post war in- 
crease in small motors for electrical ap- 
pliances and in ballasts for fluorescent 
lamps, the General Electric Co., Schen- 
ectady, has chosen a building site in 
Tiffin, O., and is in the process of select- 
ing a second. Both will be operated un- 
der the management of the company’s 
Fort Wayne works. 


William Girard Dies, 
Richards & Conover Man 


William F. Girard, 83, buyer and 
manager of the builders’ hardware de- 
partment, Richards & Conover Hard- 
ware Co., Kansas City, recently passed 
away. An employee of the Missouri 
firm for 37 years, Mr. Girard formerly 
owned his own hardware supply busi- 
ness in Hartford, Conn., and had also 
been a buyer for a firm in Detroit. A 
remarkably active man, he celebrated 
his 82nd birthday by swimming a mile 
in the Kansas City Athletic Club pool. 
where he swam every Friday. Ten years 
ago he became a handball enthusiast. 
His survivors include his widow and 
two daughters. 
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WHEELS + BLOCKS «¢ STICKS +« RODS 
A COMPLETE LINE IN EACH TEXTURE 
ery & for 
} Com- ” a 
“Tull, Close-Tolerance, Precision 
oseph e 
:c. Manual and Machine 
re BURRING ° FINISHING - POLISHING 
RESILIENT, RUBBER-CUSHIONED 
icago, 7 
V orks. 
=| ABRASIVE 
adian 
ution 
\meri- 
insion 
ae e ELIMINATES GRIND-TO- 
ttawa BUFF PRODUCTION STEPS 
fully 
s will e ASSURES OUTSTANDING 
. PRODUCT-QUALITY 
e FINISHES ALL METALS 
Large present and postwar demand. 
Write for catalog, prices and Bright- 
‘ar in- boy’s proven sales promotion and 
al ap- distributor plan. 
escent 
Schen- 
ite in 
select- 
ed un- 
pany s 
Brightboy TUFF-TEX 
Tougher texture, for finishing hard 
m metals. The tougher binder accents 
the abrasive action, yet retains the 
r and soft rubber cushion, finishing and 
pte Bright boy FINE-TEX polishing in one operation. 
passed Smoother, finer texture for work on 
issouri — — os — BRIGHTBOY INDUSTRIAL DIVISION 
aie nishes and for applications where 
ny vs the coarser wheel might not be WELDON ROBERTS RUBBER CO. 
1d also suitable, Newark 7, N. J. 
oit. A 
-brated 
anil | Brightboy STANDARD 
pee | Brightboy STANDARD texture is 
n years ° ° . . 
aatiala a favorite for burring, finishing and 
w and | POlishing on the widest variety of 
metals and metal parts, 
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Here’s what one Distributor says... 


"I wish to thank and compli- 
ment you regarding your distri- 
bution. Your stand is correct and 





timely and I feel your action 
will be of real value to us... 


“There are problems in the fu- 
ture, but with cooperation such 
as yours I am confident we will 


1 


meet them with success. 


*name on request 


BONNEY FORGE AND. TOOL WORKS 
645 N. MEADOW STREET, ALLENTOWN, PA. 
In Canada: Gray-Bonney Tool Company, Ltd., St. Clarens & Royce Aves., Toronto 


BUY MORE WAR BONDS AND KEEP THEM 





BUNN Evy 4 
pity = ~ 





158 MILL SUPPLIES ¢ JULY, 1945 


M. A. Kelly Joins 
Harris Pump & Supply 





MARK A. KELLY 


Mark A. Kelly was appointed man- 
ager of the Tool Division of the Harris 
Pump and Supply Co., Pittsburgh, Pa. 

Formerly associated with the Joseph 
Woodwell Co., Pittsburgh, Mr. Kelly 
served that company in various capaci- 
ties for 27 years. For the past eight 
years he was manager of sales in the 
Woodwell hardware and industrial divi- 
sions. 


Keen Advanced 
By National Enamel 


Frank Keen. an employee of the Na- 
tional Enameling & Stamping Co., Mil- 
waukee, for 32 years, has been called 
in from the Texas territory and made 
assistant to the district sales manager 
of the Granite City, IIl., sales office. 


29,242 Vehicles 
Released In May 


A total of 29,242 vehicles were re- 
leased under the truck rationing pro- 
gram during May as compared with 21,- 
996 in April, the Automotive Division 
of WPB revealed. Civilian users re- 
ceived 4,699 light trucks, 13,328 medium 
trucks, 3,157 heavy trucks and 2,302 
trailers. 

Holders of Government exemption 
permits for government-use trucks re- 
ceived 395 light trucks, 3,820 medium 
trucks, 1,264 heavy trucks and 277 trail- 
ers. Since the truck rationing program 
became effective March 9, 1942, a total 
of 468,247 vehicles of all types have 
been released. Of these, 349,774 went 
to civilian users and 118,473 to holders 
of exemption permits. Of the total, 65,- 
782 were light trucks, 276,520 medium 
trucks, 74,276 heavy trucks and 51,669 
trailers. 
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New Lines Taken On 
Rv Distributors 


Oakland Mill Supply Co., Pontiac, is 
now stocking the leather products of 
the Graton & Knight Co. 

Central Rubber & Supply Co., Indian- 
apolis, is handling the lines of the 
Simonds Saw & Steel Co., the Abra- 
sives Co., and the Darling Valve & 
Mfg. Co. 

Sifred-Hossellman Co., Lima, has taken 
on the industria! products of Henry 
Disston & Sons, Inc., and the leather 
items of the Graton & Knight Co. 

Albany Hardware & Iron Co., Albany, 
is handling the farm and home freez- 
ers of the Harder Refrigeration Corp. 

Hajoca Corp., Philadelphia, is stocking 
the unit heaters manufactured by the 
Carrier Corp. 

Kirkby Machinery & Supply Co., To- 
ledo, is distributing the carbide tools 
of the Wendt-Sonis Co. 

Elizabeth Hardware Co., Elizabeth. N. 
J., is handling the abrasives of the 
Carborundum Co., and the products 
of the Lyons Metals Products Co. 

Wheeling Machine Products Co., 
Wheeling, is stocking the tools of the 
Hinsdale Mfg. Co. 

Crosbie Co., Washington, D. C., is dis- 
iributing the pneumatic tools manu- 
factured by the Aro Equipment Corp. 

Reynolds & Son, Inc., Barre, Vt., is 
handling pumps and mixers of the 
Chain Belt Co., and the V-belts of the 
B. F. Goodrich Co. 

Bond Supply Co., Kalamazoo, now dis- 
tributes the pumps manufactured by 
the Deming Co., and the heaters of 
the Bastian-Morley Co. 

Knoxville Belting & Supply Co., Knox- 
ville, is handling the pneumatic tools 
of the Aro Equipment Corp. 

John Pritzlaff Hardware Co., Milwau- 
kee, is distributing the machines of 
the Jones Superior Machine Co. 

Dawson Machinery Co., Seattle. now 
handles the regular and special-pur- 
pose pneumatic tools of the Keller 
Tool Co. 

Norvell-Wilder Supply Co., Beaumont, 
Tex., now distributes the products of 
the Republic Steel Co., the welding 
machines of the Harnishfeger Corp., 
and the wire rope of the A. Leschen 
& Sons Rope Co. 

Savannah Ship Chandlery & Supply 
Co., Savannah, is now stocking the 
tools of the Aro Equipment Corp. 

Tacoma Plumbing & Supply Co., Ta- 
coma, is distributing the items made 
by the Armstrong-Bray Co., the oil 
and grease absorbents of the Waver- 
ley Petroleum Products Co., and the 
steam traps of the V. D. Anderson Co. 

Star Machinery Co., Seattle, is hand- 
ling the cutting tools of the Firth- 
Sterling Co., the products of the 

















































































"So we used Weldolet Fittings 
for every Branch Outlet.” 








When branch pipe outlets are planned you 
have a chance to step in and grab some profit- 
able WeldOlet Fitting business. 


WeldOlet Fittings are accepted because engi- 
neers know that they provide stronger, more 
efticient leakproof branch pipe outlets. And you 
can sell your customers ease of insta/lation. 
No templates are needed and the branch pipe 
does not have to be formed to fit the run pipe. 


To meet almost every branch pipe need, 
WeldOlet Fittings are stocked in size-to-size 
and reducing sizes from 14"’ to 12" .. . for butt- 
welded, socket-welded or screwed outlet. 


Send for Catalog Today! 


The WeldOlet Fittings Catalog tells the 
whole story, and includes information 
on the four easy steps to make branch 
pipe outlets by the WeldOlet Method. 
A copy is yours for the asking. 





Forged Fittings Division 
BONNEY FORGE & TOOL WORKS 
645 N. Meadow St. « Allentown, Pa. 





BUY MORE WAR BONDS AND KEEP THEM 


$ pat off PAT INU S & FOREIGN COUNTRIES ie 


WELDING OUTLET-THREADED OUTLET-SOCKET OUTLET 
Gar Welded Branch Pipe Outledls 
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Simonds Saw & Steel Co., the welding 
equipment of the Air Reduction Sales 
Co., and the warehouse trucks and 
transmission equipment of the Ameri- 
can Pulley Co. 

County Hardware Corp., Mount Vernon, 
N. Y.. is distributing the pneumatic 
tools of the Aro Equipment Corp. 


COFFING 22° HOISTS 


% Actual photos of COFFING HOISTS on essential indus- 
trial applications, giving unfailing, dependable service. 
Each type is right for a particular job . . . SAFETY-PULL 
RATCHET-LEVER ... SPUR GEAR .. . “QUIK-LIFT” ELEC- 
TRIC . .. they'll help your customers solve tough produc- 





Many Salesmen 
Do Double Duty 


In common with many distributors, 
Cragin & Co., Seattle, has been forced 
to ask a greater effort from its sales- 
men during the war years. For some 
months now the six outside salesmen 
| have spent two nights a week in the 
order-filling department from six to ten 
in the evening. On these nights, the en- 
tire inside force also pitches in to re- 
lieve the congestion. 

The same condition exists in other 
firms. The L. A. Benson Co., Inc., Bal- 7 
timore, has had a night gang composed 
of all male employees for a long time. 4 


tion problems. § 
a : : 
4 








And the salesmen of the Carey Ma- 
chinery & Supply Co., in the same city. 
started to do “temporary” overtime work 
so long ago that it seems they have been 
doing it forever. 

Many industrial distributors have 
been pressed for the additional help 
never allotted to them, and many can 
thank the sales force for pulling more 
than their share of the load when the 
occasion demanded. 





Fleming Is Manager 
At Osborn Machinery 
C. G. Fleming has been made general 


manager of the Osborn Machinery Co., 
Inc., of Clarksburg. W. Va. 











Nelson B. Buehrer has joined the F. J. 
Evans Enginering Co., Birmingham, Ala. 
He will direct the sales of heating and 
air conditioning units throughout the south. 
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Have you ever investigated the demand by all industries for gauges? Have 
you ever looked into the profit possibilities of handling gauges? Do you 
know that U. S. Gauges are standard on more than 60% of original equip- 
ment and that territories for representing U. S. Gauge Company, manu- 
facturers of the world’s largest and most complete line of pressure and 
vacuum gauges, are still available? If not, write or wire today for ietementinn 
on the U.S.G. Distributors Plan. 


EVERYTHING TO MAKE SELLING EASY... 


Recognized acceptance by industry, a waiting market, a good future, a power- 
ful advertising campaign, a new, complete catalog, envelope stuffers, selling 
tips, distributor emblems and other sales aids. Deal yourself in on gauge sales. 


UNITED STATES GAUGE COMPANY, SELLERSVILLE, PA. 
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At the plant of 
representative 


tool manufacturer: 


FREE 
CATALOG 
SENT ON 
REQUEST 


Your customers will find that the ability of 
“AMERICAN SWISS” Files to outperform is 
the natural result of the way these precision 
tools are made. Their size is held to close lim- 
its—with a tolerance of only +.002 in. in some 
shapes. Their uniformity of hardness is assured 
by heat treatment with automatic control and 
regulation to within +5°F. And every step in 
their manufacturing process is conducted by 
long-skilled craftsmen guided by 45 years of 
experience in specializing on Swiss-Pattern 
Files. 


For best results and lowest costs on your cus- 
tomers’ intricate and accurate filing jobs, sell 
“AMERICAN SWISS” Swiss-Pattern Files. 


American Swiss File & Tool Co., Elizabeth, N. J. 


Cfmeriean Siviss ves 


SWISS 


PATTERN FILES 
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When the first "Highway Yellow” Diesel 
engine in several years emerged from the 
spray booth at the Caterpillar Tractor Co., 
Peoria, an appreciative audience of four 
applauded the change from Uncle Sam's 
“Lustreless Olive Drab”. They are, left 
to right, J. R. Munro, general factory 
manager; H. W. Smith, manager of engine © 
sales; D. E. Bamber, superintendent of 
painting and shipping, and F. W. Heg- 
gemeier, superintendent of engine 
assembly. 


Wheeling Corrugating 
Wins Fifth Award 


The Wheeling plant of the Wheeling 
Corrugating Co. has been awarded its 
fourth white star for continued produc- 
tion of material essential to the war 
effort. The company received its original 
Army-Navv E pennant in October, 1942. 


Detroit Manufacturer 
Forms Mexican Branch 


The Square D Co., Detroit, is forming 
a branch in Mexico to manufacture elec- 
trical distributing and control equip- 
ment under the name of Square D de 
Mexico, S. A. It will be jointly owned 
by the American company and prom- 
inent Mexican industrial leaders who 
have broad experience in Mexican elec- 
trical requirements, company officials 
say. 


Ratings Dropped 
On Extinguishers 


Applications for preference ratings 
to purchase fire extinguishers and port- 
able and stirrup pumps are no longer 
being accepted by WPB since these 
items are now in comparatively good 
supply and may be purchased in the 
open market. 

However, persons who are eligible to 
use maintenance, repair, and operating 
supplies ratings, as provided in Prior. 
Reg. 3, may use those ratings to obtain 
fire extinguishers and portable and stir- 
rup pumps. 





@ Making bolts and nuts requires much the same equipment 
as manufacture of aircraft engine valves, rifle barrels, axles 
for trucks, motor cars, tanks and tractors, and anything else 
made of steel which requires heat treatment to increase its 
strength and wear-resistant qualities. There are many differ- 
ent kinds of heat treating furnaces used in Lamson & Ses- 
sions’ plants—and each type provides a special “heat treat- 


stereseceaeet 7 re 
TRAN . if 
¥ ila bu " y ; 2 q “ 
bavasaneatrn ae ; ment” specified by our engineers. A Lamson 1035 cap 


LA eh! . : . 
ml screw for example requires entirely different heat treatment 


than a Lamson Carriage bolt, and a Lamson thread-forming 

screw has a different heat treatment than a Lamson machine 

_9 bolt. All are given precisely the correct heat treatment to 
make the strongest possible product, in its size, for the pur- 

pose intended. There is no guess-work about it for auto- 

officials matic controls operate all heat treating equipment. e Profits 
gus a , on the Lamson line are as consistent as the quality back of 

the Lamson name on the cartons shipped you. 


~~ 
‘- 
\ 


THE LAMSON & SESSIONS COMPANY, General Offices, Cleveland, 0. 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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MODELS, SIZES AND TYPES 


Skinner 3-Jaw Self-Centering Scroll Chucks are made with the 
strength and accuracy required in modern production practice. 
The Series 3900 illustrated has a forged steel body with heavy 
ribs to guide the jaws in their proper plane and is provided with 
Alemite fitting for lubrication of all moving parts. 

All moving parts are made of suitable alloy steels properly heat 
treated for their respective functions. The jaw lands, steps and end 
bites are ground after assembly and tested to run within .003” 
total indicator reading. 

Skinner self-centering chucks are made with either steel or semi- 
steel bodies and with 2-piece jaws or two sets of solid jaws. This 
type of chuck is furnished with flat back for threaded spindles or 
with taper seat backs for direct mounting on standardized taper 
spindle noses. 

Write for new catalog No. 57 which gives complete information 


on all Skinner products. 
SERIES 


3900 


SELF-CENTERING 
SCROLL CHUCK 





THE SKINNER CHUCK COMPANY 
345 Church Street, New Britain, Connecticut 
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The incoming president of the New York 
Chapter of the Power Transmission Council, 
John Carroll, Charles A. Schieren Co., 
New York, accepts the gavel from former 
president Jack Joyce, right, of the W. S. 
Wilson Corp., New York. 


Hajoca Makes 
Mass Promotions 


The Hajoca Corp., Philadelphia, has 
made a number of managerial promo- 
tions within the general offices and the 
outside branches. 

R. L. Rudulph, formerly zone mana- 
ger of Hajoca’s  Georgia-Florida 
branches, has been made sales manager 
of the industrial division with headquar- 
ters at the Philadelphia general office. 

S. Muir Stroh is now sales manager 
of the plumbing and heating division 
in the general office, having been pro- 
moted from zone manager of the Phila- 
delphia branches. 

John R. Trimble, formerly manager 
of the Bethlehem branch, is now zone 
manager of the Pennsylvania branches. 

Harold E. Tippett, now zone manager 
of all Philadelphia branches, was for- 
merly manager of one of the 
branches. 

John J. Owens, manager of the Cam- 
den branch, has been promoted to zone 
manager of the Camden-Bridgeton. 
N. J., branches. 

George T. Brecht, formerly manager 
of the Lansdale, Pa., branch, is now 
manager of the Philadelphia branch 
formerly run by Mr. Tippett. 

John C. Korpics is now manager of 
the Bethlehem branch, where he for- 
merly worked as a salesman. 

Dewey L. Behringer, formerly a sales- 
man in the Norristown branch, is now 
manager of the Lansdale office. 

Arthur A. Beattie. now manager of 
the Savannah branch, formerly worked 
out of the Jacksonville office as a sales- 
man. 

Vance A. Hazzard, formerly zone 
manager of the Pennsylvania branches, 
has been brought into the general office 
as company purchasing agent. 
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hila- with a Dake Arbor Press. 


All Dake Arbor Presses are built for long service. 
Machined parts provide dependable operation and reduce 
friction. The heat-treated alloy steel spindle and carbu- 
rized steel ram have ample strength to meet rugged 
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Move Materials Faster... 





Material really moves when the BUDA 
Chore Boy goes to work. It handles thou- 
sands of jobs speedily and economically 
—with no time lost for battery charging or 
extensive repairs. The BUDA Chore Boy 
Chore Boy with will pull, push or carry loads down narrow 

a aisles—"turn on a dime”—run all day on 
a few pennies. No wonder the list of users 


is growing so fast. 
Send today for descriptive literature. 
* Lowest First Cost... 
Lowest WMaintenance Cost!" 





BUDA BUDA 
Model 2210 25-B-10 
Automatic “Two Speed” 
Lowering Hydraulic 

Jack Jack 





\ 





BUDA 


Universal Diesel 
Nozzle Tester 15413 Commercial Avenue 
HARVEY (Chicago Suburb) ILLINOIS 
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T. P. Deupree, price clerk, glances over 
Odell Mill Supply's inventory control and 
cost record cards in Greénsboro, N. C. Pri- 
ority ratings of individual orders were 
also recorded on the cards. Miss Eliza- 
beth Vick is working in the background. 





New Branch Address 
For Richards-Wilcox 


The New York branch of the Rich- 
ards-Wilcox Mfg. Co., Aurora, IIl., has 
been moved to the company’s own build- 
ing at 105-107 Reade Street, New York 
13. 


Chinese Bristles 
Purchases Permitted 


The 1,031 cases of Chinese bristles 
purchased by the Defense Supply Cor- 
poration from the Amtorg Trading Co., 
U.S.S.R., which were partially damaged 


| in a warehouse fire in New York City on 


April 9, may now be purchased through 
a specific WPB authorization. 

The authorization is necessary in or- 
der to gain exemption to the inventory 
restrictions of Conservation Order M- 
51. Under this order, no person manu- 
facturing brushes may buy or accept de- 
livery of any bristles 214-in. or longer if 
he has more bristles on hand than are 
required to continue his current rate of 
operation for a period of 120 days. 

It is believed that a considerable part 
of the damaged bristles can be salvaged, 
WPB said, and DSC has decided to 
offer these for sale at this time rather 
than hold further for stockpiling, but 
manufacturers are advised that pur- 
chases beyond inventory restrictions 
cannot be made without specific WPB 
authorization. 


Sime And Brett 


On West Coast 


Fred M. Sime and William J. Brett 
have been appointed sales managers for 
the Maecwhyte Co., Kenosha, Wis., in 
the Pacific coast area. Mr. Sime will 
cover the southwest territory, while Mr. 
Brett handles the northwest. 
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Build Future Sales Volume with... 


ite SOCKET & ATTACHMENT SETS 
— : 





a 


%,” Sq. Drive Sets 
No. 4700-A. SOCKETS—1/4”-5/16"-8 Pt. 7/32” 
1/4” - 9/32” - 5/16" - 11/32" - 3/8” - 7/16". 
ATTACHMENTS—Spin Type Handle, Sliding Bor. Metal 
Box. 
No. 4700-B. Same as No. 4700-A with No-drag 
Reversible Ratchet added. 

3,” Sq. Drive Sets 
No. 5200-5. SOCKETS—12 Pr. 3/8”-7/16"-1/2”- 
9/16" -5/8"-11/16"-3/4". ATTACHMENTS—7 1/2” 
Hinge Handle, 3 1/2” Extension. Metal Box. 
No. 5200-°SR. Same as No. 5200-S with No-drag 
Reversible Ratchet added. 

V2” $q. Drive Sets 
No. 5400-S. SOCKETS—I2 Pt. 7/16”-1/2"-9/16" - 
5/8” - 11/16" - 3/4” - 13/16" - 7/8” - 15/16" -1". 
ATTACHMENTS—15” or 18” Hinge Handle, 5” Exten- 
sion. Metal Box. 
No. 5400-SR. Same as No. 5400-S with No-drag 
Reversible Ratchet added. 

3,” $q. Drive Sets 
No. 5500-N. SOCKETS—12 Pt. 11/16”-1 1/8’ - 
11/4" -15/16" -1.7/16" -11/2" -15/8" -13/4”. 
ATTACHMENTS—18” Sliding Bar, 8” Extension. Metal 
Box. 


No. 5500-NR. Same as No. 5500-N with No-drag 


Reversible Ratchet added. ae » . 
‘ Also Puller Sets Bows te” iin 





Set illustrated is 
No. 5200 SR 


FAVORITES 


PLOMB 


I. No-drag Ratchet... New feather 
weight, feather touch reversible type. 

2. Streamlined Sockets .. . Thinner, 
stronger walls... maximum clearance 
and strength. 

3. Forged Hinge Handle...New design 
... flexible, rugged, no excess weight. 


With the easing of restrictions on the sale 
of socket and attachment sets, we have de- 
signed key assortments that are ideal for 
the addition of other units out of your stock. 
They are being made available to Plomb 
Distributors in increasing quantities. Order 
your supply today... Plomb Tool Company, 
2215 Santa Fe Ave., Los Angeles 54, Calif. 


VPLY 
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JOB FOR DISTRIBUTORS ! 


Factual advertising that hammers home 






the salient features of Walker - Turner 
’ Machine Tools...to the right people... 
} in the right markets... helps prepare the 
way for the point-of-order selling of every 
Walker-Turner Distributor Salesman. 
This advertising tells the Walker-Turner story to 
everyone concerned — the man at the machine, 
the designer, the “big boss”, the builder and the 
vocational school executive. It spreads the gospel 
of “fitting the machine to the job’. It produces 


more effective sales “leads”. 


WALKER-TURNER CO., INC. Plainfield, N. J. 


Metal Coting Radial Drills 7: oe 


Radial Machines 
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METAL WORKING: 


Steel - Iron Age - Machinery - Boating 
Industry - Tool and Die Journal - 
American Machinist - Modern Machine 
Shop - Machine Tool Blue Book - In- 
dustrial Equipment News - Machine 
Production and Mill Supply - Western 
Machinery and Steel World - Canadian 
Industrial Equipment News - Canadian 
Machinery 


INDUSTRIAL 
MANAGEMENT: 


Purchasing - Mill and Factory - 
Factory M 9 t and Maint 
* nance - Thomas’ Register 





Ve ah | » F riNE aa 
Electronics - Product Ssgineering - 
Automotive and Aviation Industries - 
Plastics Catalog - Tool Engineer - In- 
dustrial Equipment News - Modern 
Plastics - Aviation : 


1 / 


American Exporter-Ingenieria Interna- 
cional-La Maquina-El Taller Mecanico 
Moderno-Oficina Mecanica Moderna 


American Builder - Practical Builder « 
Pacific Builder and Engineer 


SCHOOLS 
American School and University - 


Industrial Arts _ and Vocational 
Education - School Executive 


20°’ Drill Presses 
6-Spindle Model 


sivoio. wall 








NT: 


“en 
inte- 


ico 
ra 


al 


nee 





























Imagine stepping into your best customer’s 
plant, and slipping right on your ear! 

Boy, did Bert laugh. “That’s one on you,” 
he says. 


“If it was one of your employees,” says I, 
“that slip would cost you plenty.” 

“Yeah,” says Bert, “but I can’t afford com- 
plicated floor-cleaning outfits. And besides, I 
haven’t got people enough to operate them. 
What can I do?” 










And that’s how I got my best Speept-Dri 
customer. Regular as clock-work, every month, 


comes in an order for 1000 pounds. The last 
time I’m in the plant, there’s a carpet of light- 
colored, non-skid SpEED1-DrI, covering the shop 


floor. 


“Our magic safety carpet, we call it,” says 
Bert. “Not a slip or a slide. No danger of fast- 
spreading fire. SpeepI-Dri takes up oil and 
grease fast, keeps floors clean and dry.” 


SUPPLIERS: East — Refiners Lubricating Co., New York 1, New York. 
Midwest & South — Waverly Petroleum Products Co., Philadelphia 6, Pa. 
West Coast— Waverly Petroleum Products Co., Russ Bldg., San Francisco 4, Calif. 





Moral: 


Ninety per cent of your customers 
want SPEEDI-DRI. 


Write today for full particulars. 
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; F. L. Maus (above) has been appointed 
— iA. manager of the mill supply department 
F and buyer of industrial supplies for the 
Salem Steel & Supply Co., Salem, Ore. He 
replaces Glenn W. Stevens, who resigned 
because of ill health. Mr. Maus has been 
with the firm for 18 years and was for. 
merly auditor. 


| Myron Czarniecki Dies, 
Byers Sales Head 


Myron J. Czarniecki, vice-president 
in charge of sales, A. M. Byers Co, 
Pittsburgh, died suddenly on June 18 
at his home near Pittsburgh. He wall 
53 years old. 

Mr. Czarniecki entered the employ of 
the Byers organization in 1913, and by 
1919 had become manager of the com: 
pany’s Chicago sales office. He was 

| later transferred to the managership of L 
_ the New York office, and brought back 
to Pittsburgh in 1925 to become assist: 
ant general sales manager. Advanced 
to general manager in 1930, he was I 
elected vice-president four years later. 
He was a member of the Pittsburgh ass 
Sales Executive Club, the American tell 





CROSBY CLIPS are a demand item wherever they’re 
y 


sold. They’re usually specified —ordered by brand name. | Iron & Steel Institute, American Supph§ ter 
& Machinery Manufacturers Associa- 

_ ’ 1 ’ ) ry 0 
And why shouldn’t they be! They’re safe. They’re Sams; ‘i’ Cnatnene Genleny af Gael I 
dependable—and have been for over fifty years. Users Pennsylvania, and other business asso inc 
. —— 1: ciations. Do 
recognize the quality—the absolute dependability and | He is survived by his widow: a son 5 
economy they get when Crosby Clips are on the job. | Lt. Myron J. Jr., of the Navy; and 4 = 
. ee daughter, E. Louise, student at Ran al 
Repeat sales are the primary reason why we say “Crosby ak Seeen Glies tor Sees. oe 

Clips sell themselves.” 

P ] 
Manufactured by reé 


Evans In Detroit 
For Russell, Burdsall 


Aaron L. Evans, who formerly rep: 
| resented Russell, Burdsall & Ward Bolt 
| & Nut Co.. Port Chester, N. Y.. in Texas 
| and nearby territory, has been made as- 
| sistant sales manager of the company’ 

Detroit office. A representative of the 

firm for more than ten years, he has 

also been active in the Wisconsin terri 

tory and the cities of St. Paul and Min 
| neapolis. 


AMERICAN HOIST & DERRICK CO. - ST. PAUL 1, MINN. 
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ARLING fully revolving double disc parallel 
seat gate valves are first choice for the tough 
jobs in hundreds of big and little companies. 


Here are some of the better known, bigger com- 
panies now using these valves, and we will be glad to 
tell you the names of other Darling customers in your 
territory. 


In the chemical industry users of Darling valves 
include E. I. du Pont de Nemours & Co., Inc., Dowell, 
Dow Chemical, American Cyanamid & Chemical Corp., 
Atlas Power, Chemical Process Co., Hercules Powder, 
Carbide and Carbon Chemicals Corp., Solvay Process 
Co., and many other equally prominent manufacturers. 


In the oil industry. practically every big producer, 
refiner, or distributor uses Darling valves, companies 


If you are interested in this nationally accepted line of iron, bronze, cast steel, 
forged steel and corrosion-resistant gate valves, we will be giad to give you our 
policy and full information. Write to: Darling Valve & Mfg. Co., Williamsport, Pa. 


“TRADE > 





such as: The Texas Company, Sohio, Standard of Cali- 
fornia, Socony-Vacuum, Atlantic Refining, Pure Oil, 
Shell, Sinclair, Skelly, Cities Service, Gulf, etc. It is signif- 
icant of the reputation of these valves in this industry 
that they were chosen for the “Big Inch” pipe line. 


Other fields in which Darling valves are well establish- 
ed are the natural gas, railroad, textile, paper, steel, ship- 
building, glass, and general manufacturing industries. 


Darling is now selling 


through selected industrial FB 
distributors. We want well- congas 
established distributors, * nc 
who can handle this busi- I] 


ness with profit to them- 
selves, the customer and us. 





VALVE & MANUFACTURING CO. 


WILLIAMSPORT, PA. 
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“Dyno: 
—— Mares” 


Industry’s “Small Arms” 










Dyno-Mite Drills are the world’s 
smallest and finest production drills. 
Streamlined, simple, powerful, cool- 
running. Small and light enough 
for easy one-hand control. Two 
capacities; 3.” in steel, speeds 3500 
and 5000 RPM: 1” in steel, speeds 
800, 1600 and 2500. 


One Thing In Common 


“QUALITY” 


Dyno-Mite Screw Drivers and Nut 
Runners with the patented velvet- 
smooth, sensitive “Adjustomatic” 
clutch control transmit the precise 
torque desired. Light weight, stream- 
lined and efficient. Two capacities; 
wood screws up to 1!4”, machine 
screws from No. 10 down to No. 2; 
speeds 800, 1600 and 2500 RPM. 


Light but efficient, small but powerful, Millers Falls 
Dyno-Mite Drills, Screw Drivers and Nut Runners 
are vital “small arms” so essential in industry's pro- 
duction battle of keeping costs down, output up. 

All Dyno-Mites may be equipped with full ball-bearing right angle 
drives to insure the most efficient operation in close quarters. 

Millers Falls’ electric tool line includes Screw Drivers and Nut Runners, 
Portable Grinders, Bench Grinders, Hammers, Disc Sanders and Polishers. 
Their reputation for quality makes this a worthwhile line for you to in- 
corporate in your postwar merchandising plan. We would welcome an 
opportunity to discuss a Millers Falls selective distributorship with you. 


MILLERS FALLS. COMPANY 
GREENFIELD » MASSACHUSETTS 
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W. H. Robinson, Jr., has been made man- 
ager of General Electric's Lamp Depart- 
ment's advertising division with head- 
quarters at Nela Park, Cleveland. He will 
serve as successor to the late H. Freeman 
Barnes. Mr. Robinson has been with the 
company since 1925. 


Batt And Dodd 
Head Management Group 


William L. Batt, vice-chairman of the 
WPB and president of SKF Industries, 
Inc., Philadelphia, has been reelected 
chairman of the board of the American 
Management Association. Thomas Roy 
Jones, president of American Type 
Founders, Inc., will be the group’s vice- 
chairman, and Alvin E. Dodd is presi- 
dent. 


Hazeltine Men 
Study Cutting Tools 


Since taking on lines of the Carboloy 
Co., Inc., Detroit, several months ago, 
several salesmen of J. E. Haseltine & 
Co., Portland, Ore., have gone to the 
Carboloy school and returned to the 
west as instructors for the other sales- 
men. Fred Robbins, J. L. Christensen 
and Dick Ferguson traveled to Detroit. 


| and came back to Portland with a lot 


of knowledge about carbide tipped 
tools. Carboloy men also visited the 
city recently to conduct a five-day school 


| session supplemented by motion pic- 


tures. 


| Corning Glass 


Plans Canadian Plant 


| With the purchase of a plant at 
Leaside, Ont., Canada, the Corning 
Glass Works, Corning, N. Y., is going 

| forward with its plan to manufacture 
in Canada for Canadian consumption. 
The new plant is not expected to swing 
into production until early 1946. 














NDUSTRY’S CHOICE.... 





FOR TOP 
PRODUCTION 
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_ W HEN industry had to meet today’s unprece- 

qo dented production schedules there wasn’t time to = 

Type shop around for the proper equipment — not < 

ao for tool bits at least. GORHAM High Speed Steel < 
Tool Bits were well known to industry then and ee 
the outstanding work they did to speed the intri- © 
cate and difficult types of war manufacturing WD 

Liter served to establish them even more firmly as 

may industry’s choice. This confidence in Gorham 

= High Speed Steel Tool Bits is the distributor’s 

sales. assurance of a ready market. 

trot, Keep your stocks replenished—for increased busi- 

dete ness. Carried in stock for immediate shipment. 

—— Order today! 

asl 1. GORHAM Standard .. . . . for the commercial field 
2. GORHAM N-40-B . . . for heavy cuts in hard material 
3. GORHAM Gormet . . . . for more abrasive materials 





SIGORHAM TOOL CU. 


— 14400 WOODROW WILSON « DETROIT 3, MICH. 
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A HORSE FOR WORK —there’s a reason 
why this Silver Streak Metal-Working Cloth 





Belt keeps cutting clean and fast long after 

‘ordinary aluminum oxide belts, costing as 
much or more, give up the ghost. It’s because 
S7EVER STREAK is insulated — insulated to 
stay cool at grinding heats as high as 1700! 
2 S7REAK | Grits— 40, finer. 
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Ferguson, Letchworth 
Take Barcalo Posts 


J. Allen Ferguson has been elected to 
the newly created position of vice- 
president and assistant to the president 
of the Barcalo Mfg. Co.. Buffalo. He 
joined the company in 1944 as coordi- 
nator of post war planning and product 
development. 

Geoffrey J. Letchworth, in addition to 
being reelected assistant treasurer, was 
also given the post of secretary. 

Edward J. Barcalo, chairman of the 
board; Nelson M. Graves, president; 
Alban W. Kirton, vice-president and 
Francis A. Chandler, treasurer, were 
reelected to their positions. 


Vivid Prose 
From Tennessee 


E. C. Blackstone, president of the J. 
E. Dilworth Co., Memphis, forwarded 
a copy of a letter which the superintend- 
ent of the Nashville River Terminal sent 
his superior in explanation of a tattered 
chart attached to the letter. Mr. Black- 
stone vouched for the authenticity of the 
letter, and warned that the writer had 
been very serious and had not supposed 
he was adding to anyone’s mirth in his 
dramatic explanation of “l’affaire billy- 
goat”. The letter follows: 

Dear Mr. Rhodes: 

We reluctantly call your attention to 
the attached chart on which we are so 
sure that you will notice that Tuesday 
was badly chewed, that we decided it 
was best to come clean, by telling you 
the truth of just what happened. 
(briefly). 

This chart was chewed by one of our 
Billy-Goats, that we keep here to keep 
the grass eat down to a lawnmower fin- 
ish. 

During the time Mr. Rhodes was here 
on his last visit, he told me that a Goat 
could climb on top of these Tanks if 
the Gates were left open, so we closed 
the Gates and managed to secure the 
Goats, and naturally we didn’t think of 
them having such a craving appetite for 
charts. 

Now, to get back to the chart, you 
will notice that this Goat chewed Tues- 
day; but he didn’t chew it Tuesday, he 
chewed it the Monday that follows that 
Tuesday. In other words he chewed 
Tuesday even tho the chewing was ac- 
tually done Monday. 

This is what actually happened, Mr. 
Schroeder who usually changes these 
charts on Monday, did so, and on his 
return to the Office stopped (he says) to 
pet one of these Billy-Goats, and while 
he was in that slightly stooped position 
with the hand that held the charts 
slightly behind him, he felt something 
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Because of the versatility of our 
odern equipment, Buffalo Bolt is in a position 


Bply you with any size or shape circle © fastener— 


or special—for your present war effort or post-war planning. 


COMPANY 


NORTH TONAWANDA, NEW YORK 
SALES OFFICES IN PRINCIPAL CITIES 


Drilling the rods for cartridge cases. Millions have been 
turned out by Buffalo Bolt Company since Pearl Harbor. 


f 











Your Post-War Sales and Profits 
Are Now in the Making 


“During the six months we have had our catalo g, 
it has increased our business so that the cost has been 


fully absorbed and with profit to spare.” 


This kind of sales lifting power, paid for out of 
today’s profits, will not end when war spending stops. 
Already seventy other distributors are having us com- 
pile new catalogs to be ready for the time when sup- 
plies again will be sold rather than bought. 


R. R. DONNELLEY & SONS COMPANY 


350 EAST TWENTY-SECOND STREET, CHICAGO 16, ILLINOIS 
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lay hold of his chart and upon turning 
his head cautiously, he discovered that 
another Billy-Goat had evidently de- 
cided to eat his chart, and wouldn’t let 
go. Mr. Schroeder realizing that if he 
accepted the Goat’s challenge to pull 
and they both pulled simultaneously in 
opposite directions, they would tear it 
in two at its weakiest point, which 
would be right through the middle 
where there is a Whole on the center, 
and if he let go the Goat would eat it. 
But Mr. Schroeder having more intelli- 
gence than this particular Billy-Goat out 
thought and out acted anything the Goat 
did. By gathering all his wits and mus- 
cles together and making a dive, he 
latched onto this Goat, one hand on the 
throat, the other on his mouth, so that 
he couldn’t chew. Mr. Schroeder held 
this Goat thus from the top of #2 Tank 
firewall all the way across the enclosure, 
which is seventy feet it it’s an inch, all 
this time Mr. Schroeder realized that 
he was gradually wearing this Goat’s 
resistance to a frazzle, and even tho the 
Goat couldn’t realize why he was being 
so roughly treated, he fully understood 
that he had definitely met his match. So 
when Mr. Schroeder did let go of his 
mouth, he let go 6-a-a and the chart 
also, Mr. Schroeder seeing that the chart 
was badly chewed, gave this Goat an 
open handed wallop beside his head and 
let him go with the comment, I bet you 
will run from the next chart you see. 

This matter was discussed with Mr. 
Houk while he was in Nashville, who 
insisted that a brief note should ac- 
company this chart to your office, ex- 
plaining why Tuesday was chewed. 
Yours very truly, — — — 








Edward K. Hirsch has been elected to the 
board of directors and also named treas- 
urer of Beals McCarthy & Rogers, Inc., 
Buffalo. He has been identified with 
finance and credit control for more than 
twenty years. 
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AS WE GO TO PRESS, DELIVERIES 
ON UPSON-WALTON OVAL STEEL 
BLOCKS ARE GOOD 








Established 1871 


What makes this 


Upsou-Woltcn Oval Steet Black 


Upson-Walton oval steel blocks for use with Manila rope are 





specifically engineered to give maximum service under actual 
operating conditions. Check these features that make Upson- 
Walton oval steel blocks better blocks! 


STEEL SHELLS ARE ALL FLANGED to 
prevent the rope from chafing 
against the sides; lengthens op- 
erating life of the rope. 


SHEAVES ARE MADE FROM CLOSE- 
GRAINED GREY IRON, hence they 


are stronger. Closely inspected 
to exclude all blow-holes, 
pits and other weakening in- 
clusions. 


SHEAVE RIM AND CENTER PIN ARE 


CONCENTRIC. Center pins are 
made of cold rolled steel. Un- 
usual care is taken to insure 
true-running sheaves. Close tol- 
erance between sheave bearing 
and center pin results in longer 
life for the bearing. 


STURDY STEEL STRAPS are securely 
riveted to the shell assembly 
producing a more rigid block. 


HEAVIER DROP-FORGED HOIST HOOKS . . . wot the usual and weaker 
round stock type, but specially-designed, heavy-duty hoist type as used 
on cranes and heavy equipment. Permits greatly increased safe 


working loads. 


All Upson-Walton oval 
steel blocks are furnished 
complete with becket. 


THE UPSON-WALTON COMPANY 


Wanupacturers of Wire Rope, Wire Rope Hittings. “Jackle Blacks 


MAIN OFFICES AND FACTORY: CLEVELAND 13, OHIO 


114 Broad Street 
New York 4 


737 West Jackson Boulevard 


Chicago 6 
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Set up flush in holding thin plates or super- 
posed parts, without weakening the metal 


with deep countersink. 


V-head fits counterbore with no gap between 
screw head and surrounding metal. This 
gives frictional grip and a locking rigidity, 
reinforced by the tightest of set-ups possible 
only by powerful wrenching with an Allen 
Hex Key. 


The screws are “pressur-formd” of ALLEN- 
OY steel, with uncut metal fibers shaped to 
the head. Threads also are pressur-formd, 


with tolerances held to a high Class 3 fit. 


Diagram at left shows how flush 
surface is achieved with shallow 
countersink as compared with or- 
dinary socket head cap screw. Note 
more binding surface under the head 
than is had with a fillister or cheese- 
head type. Angle helps lock screw 
in place by drawing down ona 











conical surface. 


Our Distributors discover a special field and fast-developing 
demand for this type of Allen Cap Screw. Above-featured are some of 


the technical points that account for the new sales-openings obvious to 


you. If you haven’t yet offered this Allen line, write for particulars on 


stock requirements, discounts and data for your prospects. 
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THE ALLEN MANUFACTURING COMPANY 


HARTFORD, * ALLEN a aa en 


MILL SUPPLIES ¢ JULY, 1945 


This high speed saw is rarely idle at the 
M. L. Foss warehouse in Denver. The firm 
has one of the finest stocks of steel and 
non-ferrous metals in the area. Floyd 
Comito, operator, finds cutting stock for 
customers is a full time job. 





Russ Chamberlin 
Adds To Lines 


The Russ Chamberlin Co., Portland, 
Ore., formerly devoted itself to the sale 
of automotive supplies exclusively. Dur- 
ing the past few years, however, R. C. 
Chamberlin, G. E. Barker, and Larry 
Wiggins have increased the firm’s in- 
terest in industrial lines to the extent 
that they now represent 40 percent of 
total sales. 


Pye-Barker Supply's 
New Catalog Issued 


An attractive new 478-page catalog is 
being distributed now by the Pye-Barker 
Supply Co., Atlanta Ga. Bound in top- 
grain leather covered stiff board, the 
catalog is printed on coated stock, the 
cover being black with white and red 
lettering. 

In the words of Ben S. Barker, Jr., 
and John C. Pye, partner owners of 
Pye-Barker, the catalog contains “data 
which from our experience we believe 
will cover most of your requirements.” 
This includes power transmission equip- 
ment, metal cutting tools, hand service 
tools, portable tools and other indus- 
trial supplies. 

The trade practices of the firm are 
printed prominently opposite the first 
page of a comprehensive and easily read 
index of 27 pages. In addition to list- 
ing items available, the catalog con- 
tains one of the most complete practical 
reference sections yet compiled. This is 
called the Useful Information Section 
and contains 42 pages of engineering 
data and reference tables. 

Sharply defined half tones and cleanly- 
engraved line cuts are used for illus- 
trations. Several pages are printed in 
two and three colors. The standard size, 
8 x 11 inches, has been used making it 
easy to file. 
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Your 
customers 
want the pipe 
wrench with 
the money-saving 


* 
UNCONDITIONAL GUARANTEE 


If this Housing ever 
Breaks or Distorts we 
will replace it Free 


COPR. 1937 
THE RIDGE TOOL CO. 
ELYRIA, O. 


@ That straight-forward guarantee means that the 
RIBAIDsaves your customers all bother and ex- 
pense of wrench housing repairs—an important 
saving. But this unusual wrench gives them also 
full-floating hookjaw and replaceable heeljaw that 
take hold instantly, won’t lock on pipe, won’t slip. 
Adjusting nut in open housing always spins easily. 
Safe powerful I-beam handle has comfort-grip 
everybody likes. It pays you to sell the economy 
and easier work of the iGal& —we’re doing 
everything possible to increase the supply. 





















Millions of RIFID 


Tools in use 
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WORK-SAVER PIPE TOOLS 


4 MILL SUPPLIES 













Quick Clean Threads 


RikaIb 


RATCHET THREADERS 


Profitable 


sellers! 





No special 
dies needed 
for close-to- 








The better threading your customers ask for 


@ Snap in the size die head wanted—from either 
side, it can’t fall out—and this threader is ready 
to cut smooth clean threads from 1/8” to 11/4”— 
quickly, easily. The heat-treated toolsteel dies are 
beautifully precision-cut and individually tested. 
A handy feature is the easy reversal of dies to 
thread close-to-wall pipe—no special dies needed. 
Smooth internal ratchet, strong malleable drive 
ring. Demand now exceeds supply—but keep 
asking. 





“WE Handy carrier 
with any combina- 
tion of sizes. 





The Ridge Tool Company 
Elyria, Ohio, U.S. A. 
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PACKING 


RECOMMENDATIONS 


for water, steam, oil and gasoline service 








Belmont's current advertising features the handy PACKING 
RECOMMENDATION CHARTS which help your customers select 


the right packing. 


There iS a BE 
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Belmont advertising . . . working to 
bring you additional business . . . urges 
equipment operators to have Belmont's 
PACKING RECOMMENDATION CHARTS 
near at hand when giving stuffing boxes 
the regular, frequent check they need 
under today’s operating conditions. 

We also tell them that there is a Bel- 
mont distributor in every large industrial 
center, ready toserve them promptly from 
local stocks. Inquiries from this advertising 
will be turned over to you. 


They'll See Belmont Advertising in: 
POWER « POWER PLANT ENGINEERING 
e SOUTHERN POWER & INDUSTRY - 
INDUSTRY & POWER « MILL & FACTORY 
e NATIONAL ENGINEER e THOMAS’ 
REGISTER « REFINERY CATALOG. 


THERE BELMONT 


THE 


BUTLER AND SEPVIVes 


PACKING 


{MONT Packing 
Service ang 


This is one side of the two-color 
insert we have prepared for our 
distributors associated with 
MILL & FACTORY. Have you sched- 
uled this yet? 


on the blue-and-orange box 


rOoR EVERY SFRVICE 


75, Spira 


BELMONT PACKING & RUBBER COMPANY 


STREETS e PHILADELPHIA 37 PA 
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Edward M. Welty has been made general 
manager of sales of the industrial fastener 
division, Oliver Iron & Steel Corp., Pitts- 
burgh. With the company 34 years, Mr. 
Welty has been manager of the Philadel- 

phia office and has also advised the WPB. 


Chilled Steel 
In Industry 


In a recent tabulation of the major 
uses of refrigeration equipment during 
the war, the Refrigeration Equipment 
Manufacturers Association dwelt espe- 
cially on the development of the heat- 
chill method of tempering tool steels. 
The association’s report was as follows: 

“An example of how this has been ac- 
complished is revealed in an announce- 
ment from the aircraft industry that 
the life of welding tips has been length- 
ened greatly by the use of “cold” weld- 
ing in which water chilled by mechan- 
ical refrigeration is supplied to intensely 
hot welding tips so that a worker can 
make as many as 800 welds with one 
tip instead of 30 to 40 before it is 
necessary to clean or change the tip. 
In peacetime production, this procedure 
will find applications in many industries 
and will result in faster output and low- 
ered cost to the consumer, the Refrigera- 
tion Equipment Manufacturers Asso- 
ciation says. 

Nearly everyone is familiar with the 
indispensable part played by heat treat- 
ing in practically every phase of metal- 
lurgy and metal production. Experi- 
ments and experience in various types 
of war manufacturing have proved con- 
clusively that cold treating not only is 
an essential adjunct to heat treating, but 
in many processes is of fully equal im- 
portance. 

Cold treatment is, in many cases, a 
continuance of the heat treating proc- 
ess—that is a metal or alloy is sub- 
jected to the maximum temperature re- 
quired for heat treating and then cooled 
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“_ MILWAUKEE 
itts- 
Mr. 
Jel- SAR INDUSTRIAL BRUSHES 
PB. Pe ee ; 
for All Industrial Needs 
In the past few years, when speed and 
performance in production tools were 
sorely needed, MILWAUKEE Industrial 
Sen Brush Tools went into “action.” 
or This “action” has been synonymous 
pe- with widespread industrial use of 
_ brushing tools. In terms of peace-time 
“% markets, it has served a two-fold pur- 
ac- pose — the introducing of high-quality 
ce- products and the recognition of their 
_ highly diversified applications. 
a Production men who are depend- 
ely ing upon MILWAUKEE Brushes 
can now, are the potential users in the 
7 peace-time market. Tomorrow, as 
tip. today, they will continue to recog- 
ure nize these high standards of 
sm design, engineering, quality and 
a. durability ... this is the “future” 
$$0- — which is being created by the 
“action” of today. 
the 
at AERO ’ 
eri- THE MILWAUKEE BRUSH MANUFACTURING CO. 
pes MILWAUKEE, WISCONSIN 
on- 
y is 
but 
: Key to Industrial Brush P 
| REL EZORILIS GETS mend 
ub- S 
led FLUE BRUSHES FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNDRY BRUSHES. 
EC - - 
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POSTWAR TRENDS 


























ye MORE BUSINESS 


One of the many advantages of buying 
B&L Cold Finished Bar Steels is that your 
B&L distributor is always on the job, ready 
to make good on his promises of quality, 
value and service. 


He has available a full line 6f B&! Carbon 
and Alloy Steels in all bar shapes. 


He keeps up his inventory of grades and 
sizes to fill your needs promptly. 


He has the experience and “know how" to 
help you on your steel problems. 


He is backed up by an alert B&L organiza- 
tion for maintaining warehouse stocks. 


He builds up his business by selling good 
steel and giving good service. 


¢ | QUO 


Whether your requirements are standard or special, B&L Bar 
Steels will fit your job . . . available as-cold-drawn, annealed, 
Strain-Tempered or otherwise furnace-treated to meet specific 
applications. 


Ask your Local Distributor for his stock list today. 


(BLISS & LAUGHLIN, INC. 


ie yee ah 
EEX 
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continuously down to a level of 80 to 
130 degrees below zero by mechanical 
means. This operation affects certain 


| changes in the crystalline structure of 
| the metal, making it harder, stronger 


or more ductile and developing uniform 
metal structures, something which heat 
treatment alone frequently fails to ac- 


| complish. 


Some spectacular results have been 


| attained as a result of cold treatment. 
| all of which will be useful when peace- 
| time products again go into volume pro- 
| duction. Tool steels. for instance, have 


been benefitted in particular by the dual 
heat-cold treatment. In some cases, tool 
life has Leen increased as much as 100 
percent after treatment for two or three 


_ hours at 120 degrees below zero. Hack- 





saw blades. “cooled” to 100 below, have 
lasted up to 119 per cent longer. Mill- 
ing machine cutters have withstood 24 
hours of continuous service after chill- 
ing instead of seven. Certain drills. 
cold treated, have cut 250 holes instead 
of only 50 before resharpening is neces- 
sary. 

It may be expected that peacetime 
products of metal will have longer life 
and thus be far more economical be- 
cause of the new methods of cold treat- 
ment developed during the war.” 


Military’s V-Box 
Requirements Set 


V-box requirements of the military 
are programmed at 300,000 tons for the 
third quarter, WPB advised the indus- 
try’s advisory committee. June alloca- 
tions have been set at almost 80.000 
tons solid fiber and over 12,000 tons 
corrugated board. Total board alloca- 
tions to V-box manufacturers during the 
second quarter amounted to almost 
335.000 tons. WPB said. 

Over-all military cutbacks now tak- 
ing place will release more boxes to 
essential civilian products later this 
year, the committee was told. 








John Mummert of the purchasing depart- 
ment, American Chain Co., York, Pa., 
listens to a presentation on carbide tipped 
tools by C. H. Wolfe, right, of the Carey 
Machinery & Supply Co., Baltimore. 
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HE frees business from 
the curse of idle facts 


What is unusual about this man? 

It’s his ability to inject the price- 
less element of contro/ into your busi- 
ness records ... to give them “Fact- 
Power.” 

Without control, records are a 
mere history of stock ... cost... 
personnel... sales. Such records fail 
to indicate in themselves what action 
Should be taken, and when. Minor and 
major decisions alike must wait upon 
analysis of recorded facts, unless 
record systems provide control. 

Sight analysis, 
made possible by 
the development of 
Kardex Graph-A- 
Matic charting sig- 
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KARDEX IS 





. 1 among many methods and types 
of equipment from which the Sys 
tems Technician selects and combines 
those best suited to individual needs. 


nal control, is saving thousands of 
man-hours every day because some- 
body called in the Systems Techni- 
cian. While providing the all-im- 
portant control, this man also knows 
how to simplify and consolidate du- 
plicated and overlapping records. He 
can design them to eliminate waste 
effort, house them for faster, easier 
reference, protect them from fire at 
the point of use. 

Through knowledge interchanged 
with his hundreds of colleagues, he 
offers you the accumulated record- 
control experience of leading organi- 
zations everywhere. He is at our 
nearest Branch Office, and can go to 
work for you today. 


HE started a stock control “revolution” 
with a slip of paper. One “new idea” helps 
scores of leading war producers to meet de- 
livery schedules with lower stoc kpiles and 
less expediting. Gives simple, speedy, pos- 
itive coordination of supplies with actual 
needs. Saves clerical labor and executive 
time. Ask about the new “Graph-A-Matic” 
Computing Chart, if you are interested in 
combining high stock turnover with low 
operating costs. 





HE puts “Fact-Power” in Strong, Carlisle 
and Hammonds selling. Kardex Individual 
Account Control gives this prominent 
wholesaler the data it needs to build busi- 
ness. The Sales Manager’s master record 
shows customer activity, with monthly sales 
by lines, and yearly totals. Signals on visible 
margins form a “performance chart,” flash- 
ing the time of latest call and sale. Depart- 
mental records employ Kardex Graph-A- 
Matic signal control, point out vistb/y the 
% of quota obtained, by lines, by customer. 





HE makes signals tell the whole truth 
fast. Modern records are self-analyzing re- 
cords. With Kardex Graph-A-Matic signal 
control they visually separate abnormal 
conditions from normal ones, indicate at a 
glance where attention is needed. One hun- 
dred and thirty-six examples of successful 
management-by-exceplion on the part of 
prominent companies are illustrated 
in “Graph-A-Matic Management Control.” 
This valuable and important study is avail- 
able to executives on request. 
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SYSTEMS DIVISION 


REMINGTON RAND 


315 Fourth Avenue, New York 10, N.Y. 


REMINGTON RAND INC 
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TO FURNISH THEM PROTECTION 


As our fighting men return to take their place again in industry it’s 
your turn to see that they’ re protected with safety approved equipment. 





Justrite Safety Products furnish that extra margin of safety that is | 
industry's obligation to plant employees. With Justrite on the job 
you get maximum protection at a minimum cost. 


Grant M. Hinkamp, who has enginered 
water works and sewerage systems at 
many Army projects during the war, has 
joined the Allis-Chalmers Mfg. Co., Mil- 
waukee. He will be in charge of the 
public works activities of the industrial 
sales department. 


The New Justrite Handy-Safety Flashlight 


The light with an instant appeal. There’s 1500 candlepower 
at the flick of a switch... from 3 standard cells for depend- 
able service. It fits in the palm of the hand, on belt clip, finger 
ring or stands alone on a flat surface. A rugged plastic case 
“‘seals-in” all the famous Justrite Safety Features. A mighty 
midget flashlight that’s . . . Justrite. 


Portable Lights for Hazardous Locations 


The Safety Flashlight, model No. 17-S described above, and 
the All-Purpose Safety Lantern, Model No. 44-S shown be- 
low, are tested for safety by U. S. Bureau of Mines for safety 
in Methane gas and air mixtures and by Undewriters’ Labora- 
tories, Inc. (Class 1 Group D). 








Aufricht An Officer 
In Oklahoma Group 





Gene Aufricht, Oklahoma City Hard- 
ware Co., has been elected second vice 
president of the Oklahoma City Associa- 
tion, and H. W. Fowler, Eureka Tool 
Co., named secretary of the group. 


Model No. 17-S 


All-Purpose Safety Lantern 


The finest of portable electric lanterns. Twin-bulbs with “‘kick- 


out” bulb safety features and spark-proofed guards. All parts | No Spares Planned 
made of the finest material for long wear, service and safety. 
For New Cars 





Justrite Safety Cans 
The Oily Waste can and the Safety Gasoline Can are inspected 


for safety and so marked by Underwriters’ Laboratories, Inc., 
Model No. 44-S and the Associated Factory Mutual Fire Insurance Companies. 


Ask Your Supply Distributor about Justrite Safety Products 


JUSTRITE MANUFACTURING CO., 2063 N. Southport Ave., Dept. A-1, Chicago 14,1, | Hill & Boone \ 
Advanced By Peden 


C. E. Hill of the marine department, 
Peden Iron & Steel Co., Houston, has 
been promoted to assistant purchasing 
agent in the firm’s general purchasing 
department, and L. Wirt Boone has suc- 


New automobiles built this year will 
probably be delivered without spare TH. 
tires, according to present plans of the 
WPB. Because of continued emphasis 





Safety Gasoline Can Oily Waste Can on the big-tire programs, production The 
The safety approved canforhan- - The approved con- schedules for private car tires will fall your 
dling and storing of flammable tainer for danger- below what have been estimated as rock- —— 


bottom requirements, according to pres- 
ent indications. able 
Far from worrying about possible re- 
conversion headaches, the rubber in- Not 
dustry must buckle down to an even assu 


liquids. Easy to fill, pour and ous, oily waste. 
carry. Large nozzle and rounded _—‘ Furnished with or 
dome with no channel above the _—_—without foot lever 
seam to catch dirt or liquid. Body opener. Body made 
made of heavily coated 24 gauge _— of No. 24 gauge gal- 








steel double seamed and sol- _vanized sheet steel, greater production job in order to meet the | 
dered. Nozzle and handle of mal- | double seamed and military and essential civilian needs, 
leable iron, electrically tinned. soldered. | says WPB. troll 


SAFETY CANS -. FILLING CANS <= OILY WASTE CANS 
APPROVED SAFETY ELECTRIC LANTERNS ceeded L. E. Duckworth as a buyer. 








DIAMOND <— 


Coutrolled“/ensiou 


SPRING LOCK WASHERS 


” 


LENGE BBO TERMOR de “a i Pie H, 


THE DIAMONDGLINE Counds (fut THE NEEDS OF YOUR CUSTOMERS 


The fact that the Diamond G Line meets the needs of 
your customers is sound reason why it provides distribu- 


tors with the means of holding and maintaining a profit- 
able business in Spring Lock Washers. 


Not only is ‘‘Diamond G" a round-out line, but it also 
assures definite sales-promotion features. For example, 
the well-known Diamond G Spring Action and ‘‘Con- 
trolled Tension” are effective regardless of temperature 


changes, because Diamond G Lock Washers are properly 
tempered to maintain the right tension at all times. This 
“‘Controlled Tension'’ accounts for the wide recognition 
and acceptance of the Diamond G Line for all types of 
holding applications, making it possible for users to 
standardize on their lock washers, and for distributors to 


cash in on large volume repeat business. 


Write today for full details, prices and samples. 











Sell this Time Saver and 
MAKE MONEY! 


INDEXING 
COLLET 





Legal protection unnecessary 


When a prospect tells you he 


can’t employ women to lift loads 


because it’s against the law, he’s % Sure-fire Seller and Profit Builder! A 


given you a splendid chance to permanent, accurate, dependable Indexing 
make a Budgit’ Hoist sale. e DRILL PRESSES Device for vocational and training schools, 


e SURFACE GRINDERS tool rooms, production or jobbing shops. The 





Al . . Angle Plate Design is a feature which makes 
All you aced go i to tell him e MILLING MACHINES the HARCO Indexing Collet Holder adayr- 
that a woman using a “Budgit able to uses not ordinarily handled by a mo 
Electric Hoist can machine, PRICE s 50 let holder. Graduations in 15° multiples are 
assemble, or inspect parts of the ONLY " established in plain view of the operator 
heaviest machines, tanks, trucks, below the locking head. General industrial 


Adaptable to 21 sizes for round CCeptance and usability give you a good 


airplanes without danger of stock from 1/16 to 3/8”, 6 sizes start on sales—we want you to handle this 





strain, rupture, or sprain to her. See ee ee eo esdgene! 900d business getter—the need is immediate 
Just tell him about the safety stock from 1/8 to 5/16”. and profitable. 


features—safety upper and lower | 
steel hooks; Kee bearings HARCO PRODUCTS co. oumees - i. 
throughout; two brakes, each | 
able to hold capacity loads inde- 
pendently of the other; roller- 


type load chain that does not, | res EMBURY 
stiffen, stretch, or bind — built ‘one Ge 


into a ‘Budgit’ Hoist. Tell him apie ca 4 Dependable 


about the mechanical superiority 


of a ‘Budgit,’ and all its many bi WARNING 
other features that insure smooth, + LANTERNS 


efficient, effortless lifting and 
you'll soon turn your prospect 
into an enthusiastic ‘Budgit’ 
Hoist owner. 




















The proper 


SODER or FLUX 


to solve needs 
of Industry 


Check the laws in your state 
on women in industry being for- 
bidden to lift heavy loads. If 
you're selling in such a state, 
your potential of ‘Budgit’ Hoist 
sales is greatly increased. 





soc 
@ We have 130 flux formulas for 
varied applications besides scores 
: . of standard formulas. These are at 
For more complete infor- the disposal of your customers. 
mation to help you sell 
‘Budgit’ Electric Hoists, 


write for Bulletin No. 356. 


Ml ‘BUDGIT™ 
Hoists 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties 


Make use of our Technical Service 
to help your customers in the proper 
selection of soder for a given metal 
or condition—for sodering prob- 
lems involving repair and main- P: 
tenance of vital equipment — for 
production sodering and fluxing 





problems. Get all details now. 


L. B. ALLEN CO. INC. 


6731 BRYN MAWR AVENUE 


aot mane 


























Makers of Ashcroft Gauges, Hancock Valves. Order Through Your Jobber | 

Consolidated Safet d Relief Val d CHICAGO 31, ILLINOIS ‘ 
— maslona? Léiiid ae ma EMBURY MFG. CO., WARSAW, N.Y. | ‘ 
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TNBRAR SCREW pRODUE 


Reg. y. 5, Pat. OF- 





It pays to handle the “UNBRAKO” Line. It's popular—in demand throughout 
industry. Repeat orders testify to this popularity and to the superb craftsmanship 
which is the secret of it. There is still some territory open, so why not write to 
us for our attractive dealers’ proposition? 

The Knurled “UNBRAKO” Socket Set Screw shown below, left, is a Self-Locker 
without equal. Because of the ingenious knurling of its cup-point, vibration posi- 
tively cannot shake it loose. 

The Knurled Head of the “UNBRAKO” Socket Cap Screw affords a non-skid grip 
for oily fingers—speeds production, saves time, and therefore expense. 

The “Flexloc” is an all metal, one-piece stop and lock nut. Robust, efficient, 
dependable, popular, and therefore millions are in use. 

“HALLOWELL” Ready-Made Shop Equipment of Steel includes work-benches, tool 
stands, foremen’s desks, stools and chairs, trucks and other items. The work- 
bench shown below is just one of many available styles—sturdily constructed for 
lifetimes of wear. 

For more detailed information, write for the Catalogs of 'UNBRAKO” Socket Screw 
Products, “Flexloc” Bulletin and ‘HALLOWELL” Shop Equipment of Steel. 





KNURLED 
“UNBRAKO" 
SOCKET SET SCREW = SOCKET CAP SCREW STOP AND LOCK NUT 





Pat'd & Pats. Pend. 


STANDARD PRESSED STEEL CO. 


BRANCHES: 





Pat'd & Pats. Pend. Pat'd & Pats. Pend. 





JENKINTOWN, PENNA. BOX 519 
Bos 


OVER 40 YEARS IN BUSINESS 
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cane e(> HALL()WELL WORK BENCH of STEEL 


TSN 06° © «60DETROIT)«6©¢)6INDIANAPOLIS ¢ CHICAGO «¢ ST. LOUIS * SAN FRANCISCO 
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AMPCO TWIST DRILL COMPANY 


FACTORY AND MAIN OFFICE 
ns 2 
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AND SELL — 



































There's Volume Sales and Profit tu the 
ARMSTRONG Cutter Tool Service 


TOOL HOLDERS LATHE DOGS 
— nei pegalamaaes he Industrial Distributors often overlook the volume and 
profit possible in tool-bits, blades and cutters. ‘‘Con- 
sumed” wherever machine tools run, replaced con- 
a stantly and bought in quantity day after day, tool-bits, 

“¢ CLAMPS 
For Every Requirement blades and cutters are repeat items that build volume. 
esr “ARMSTRONG” has made it possible for Industrial 
Distributors to get their full share of the. business. 
(1st) By developing a complete and modern line of 
a 1 LUT TERS HOLD-DOWN and superior Bits, Blades and Cutters for standard opera- 
? see ye ta tions.* (2nd) By widely advertising these better cutters, 
Nuts & Washers bits and blades and directing users to their ARMSTRONG 
Distributor and; (3rd) By pro- 
*ARMSTRONG HIGH SPEED— viding Armstrong Distribu- 
individually Heat-treated, Tool- tors with special promotional 

Pose sl supehiar nab Cik Bits, Blades and Cutters materials. 

This is just one more example 


Both Carbon and Alloy Stee! ARMALOY CA BITS and BLADES 
Eiginad , in —a new Cast Alloy, for modern 


and non-ferrous metals. increase profit and sales—why 
EYE Bours ARMIDE Carbide-Tipped CUT- they Catalog, Stock and Sell 
Proof Tested: Dependoble TERS—in suitable gradesforhigh- , ‘ARMSTRONG Across the 


est speeds and longest runs on ad 
the hardest and toughest steels, Board. 
cast iron, brass and non-ferrous 

materials. 


ARMSTRONG BROS 
PIPE TOOLS 


ARMSTRONG BROS. TOOL CO. 


MSPECIALTICS ecole ewhidk “The Tool Holder People” 


Ber ong ARMSTRONG BROS 305 N. Francisco Ave., Chicago 12, U.S.A. 
CHAIN TONGS Eastern Whse. and Sales: 199 Lafayette St., New York 12, N.Y. 


— Pacific Coast Whse. and Sales Office: 1275 Mission St., San Francisco 3, Calif. 


[ ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Tool Rooms 
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WHITNEY 


MILLING CUTTERS 


for Uniform Seating of 
Whitney Woodruff-type Keys 


















No need for skilled 
labor...or for filing 
and fitting ...when 
Whitney Milling 
Cutters are used for seating 
Whitney Keys. Cutters are 
madein all sizes to correspond 
with the keys which can’t 
roll over. Complete informa- 
tion in Catalog V-111. Write. 





The Whitney Chain & Mfg. Co. 


HARTFORD 2, CONNECTICUT 




















] 


+a 


Ct, 
Gat yi’ : CAP SCREWS 


SET SCREWS 
COUPLING BOLTS * MILLED STUDS 
SCREW MACHINE PRODUCTS 








PREFERENCE FOR 
OTTEMILLER PRODUCTS 
HAS MEANT REPEAT 
BUSINESS FOR OUR 
DISTRIBUTORS 


Users recognize the advantages to them in 
the thread accuracy and strength which are 
inherent in Ottemiller Screw Machine Prod- 
ucts. They have found by experience that 
these quuitties can be depended on to insure 
faster assembly and better holding. 

All this adds up to a “'preference’’ which 
builds good business for Ottemiller Dis- 
tributors. 


WM. H. (QtftomilWon co. 


YORK, PENNA. 
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OVER THE 
SALES MANAGER’S 
SHOULDER 


By J. A. PROVEN 
General Sales Manager 
Sterling Tool Products Co. 


The secret of post- 
war sales’ success 
will be Specialty 
Selling. 

Now what is SPE- 
CIALTY SELLING? 
Here's a very simple 
definition. It is the 
art of demonstrating, 
illustrating and ex- 
plaining a product 
or service in a manner that arouses interest, 
builds desire, and results in a sale. 

In contrast, COMMODITY SELLING is 
the act of waiting on buyers or satisfying 
a demand which already exists. 

The distinction is important because we 
shall shortly pass from a period of Com- 
modity Selling into one of Specialty Selling. 
We shall move from a passive into an 
active state of mind. 


WE SHALL —or else... because the buyer's 
market is upon us. 

The lush days of boom prices and scarce 
supply are almost history. But what about 
us? Are we, we salesmen, history, too? We 
are definitely UNLESS we change our 
mental pace from that of the commodity 
salesman to that of the Specialty Man. 
Now what is the basic fact which char- 
acterizes this specialty man? Simply this: 
That he knows a need of mine (the pros- 
pect) which I don’t ever. know myself. He 
comes in on me cold and shows me a prod- 
uct and a way of using it TO MY ADVAN. 
TAGE which had never crossed my mind 


before. He CREATES a sale! 
The Specialty Man must know his prod- 
ucts and his markets thoroughly. He must 
know his merchandise and his customers’ 
needs. He won't try to cover the moon. He 
will concentrate on a few good specialized 
lines. 
Such men will indeed be specialists. They 
will know more, far more, om a given set 
of problems than the rank and file of men 
in the average distributor’s organization. 
They will know more about those same 
problems than the average group of factory 
or production men. 
Specialty salesmen will be schooled to their 
lines. They will be those who have attended 
the various manufacturer’s training schools 
which have been started in recent years. 
They will be the men who study and ap- 
ply the bulletins alert manufacturers will 
be sending out. 
My company and others are now priming 
our district sales managers and our market 
study men to train and work with these 
specialty groups in our various jobbing or- 
ganizations. There’s still a lot for all of us 
to learn. But I’m convinced — others are 
convinced —that after the order-taker 
comes either the undertaker or the order- 
creator. Me, I’ve made my choice. Now — 
what about you? 

Sincerely, 





é 


workine ror YOU! 


Month-in and month-out Sterling advertisments like the one shown 
below appear in 43 national publications reaching prospective 
buyers in every market that offers sander sales possibilities for you. 


STERLING TOOL PRODUCTS COMPANY 


MANUFACTURERS OF 


ELECTRIC AND 


AIR-DRIVEN PORTABLE FINISHING SANDERS 








It'S THE 
FINISH 


THAT COUNTS! f 





FASTER FINISH 


SMOOTHER FINISH 


co 


EASIER FINISH 


Give your product the “finishing touch’ 
that attracts the customer's eye... and 
leads to quick sales! 


Finish is important. Smooth, uniform sur- 
faces are easily obtained . .. on wood, 
metal or plastics . ... with the Sterling 
1000 Portable Electric Sander. When 
you lift this sander, you will be pleased 
with its light weight. As you glide it 





CHECK SQUARE IF YOU FINISH (Sand) 
ON ANY PART OF THESE PRODUCTS... 
C) autos (2) Blackboards 

(J trucks (1 Caskets 

CJ Furniture () Misc. Metal Parts 

C) castings ) Misc. Wood Parts 

C) Boats C) Misc. Plastic Parts 

0 aircraft () Misc. Lapping or Polishing 


USE THE STERLING SANDER FOR THE 
BEST FINISHING JOB! 


Write for descriptive folder—or, better 
still, ask your distributor! 
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across the work, you immediately notice 
its fast, easy, vibrationless action. 

Then rub your fingers on the product's 
surface. No other method will prepare a 
surface so well for a perfect finish! Ask 
for a demonstration now from your local 
distributor or write: STERLING TOOL 
PRODUCTS COMPANY, 384 EAS1 
OHIO ST., CHICAGO 11, ILLINOIS. 


STERLING 
1000 


PORTABLE ELECTRIC 


SANDER 





MAKE UP THE DIFFERENCE 


CHECK YOUR TRAPS NOW 


Sediment accumulations, worn 
seats and pins, “dead” thermo- 


stats—any one of these may be 


causing a serious loss of steam. 
The only way to guard against 
this waste is to open up your 
traps—once a year at least—and 
eliminate the troublemakers. 
Remember that the tiniest 
steam leak, during a year’s 
operation, can waste an un- 
believably large amount of fuel. 


HOFFMAN No. 8C TRAP 


An all brass trap for radiators and 
other low pressure jobs. The ther- 
mostat consists of noncorrosive 
alloy diaphragms, full spring, for 
long life under countless flexings. 
Pin is of tough, special alloy. 
Thermostat and seat are renewable. 


HOFFMAN 5O SERIES TRAP 


This heavy duty trap does a pre- 
cision job under toughest service. 
All working oy are mounted on 
the cover—easily removed for clean- 
ing without eneider pipe connections. 
Reversible Valve Pins and Seats 
assure longer life. 


HOFFMAN 


HOFFMAN SPECIALTY CO., Dept. MS-7, 1001 YORK ST., 
INDIANAPOUS, 7, IND) MAKERS OF HOFFMAN VALVES, 


wile aay ty poe wa Lief 


The fuel shortage losessmost of its terrors when 
the remarkable results being accomplished by 
steam plant modernization are considered. In 
plants the country over, replacing worn out, in- 
efficient equipment is enabling operators to main- 
tain full heat requirements on reduced amounts of 
fuel. Modernization of heating equipment cannot 
be considered an expense, but a safe investment 
paying substantial dividends in fuel saved and a 
protection against production loss. 

Hoffman Steam Specialties make any heating 
plant modernization a genuine success. Not only 
are they recognized as highly efficient units, but 
they have features which amazingly prolong 
service life. 

Quality has real meaning when applied to 
Hoffman Steam Traps. They are so constructed 
that all parts subject to wear can be easily and 
inexpensively renewed—no need to junk an entire 
unit because of a worn seat. They have non- 
corrosive thermostats, capable of standing up 
under countless flexings and high temperatures. 
All together, these traps are a rare combination 
of sound design and excellent material, assembled 
with genuine pride in good workmanship. 


HOFFMAN 


Fqwpment be 
tee "eam ond Hot Wate Honing 


These two catalogs 
will bring you up 
todateon 7 


Pumpsand Tra 


Send today oy 


your copies. 


ff ff A 





‘HOT WATER 


TRAPS, VACUUM AND CONDENSATION PUMPS, FORCED 
HOT WATER HEATING SYSTEMS 


STEAM / 
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aking Stainless Steel Electrodes 
is a McKAY Specialty. . . 
Using them is yours! 





Woldiig Sila Stel 


McKay Stainless Steel Welding Elec- 
odes are “tops” in quality. There are 
ood reasons for this leadership. 


ST 
Among these are the standard McKay Al NL Fee. 


practices of: (a) Continued research in 
he Mellon Institute at Pittsburgh, Pa., TRY YOUR HAND AT THESE QUESTIONS 
s well as in our own laboratory at York, ABOUT STAINLESS STEEL 
Pa.; (b) se pe _ correct i TRUE FALSE 
before coating, of 2// core wires; (c) use , 
eet Titacis oo kine Couting sa.9ne- . A stainless steel electrode operated a [] 
erred by you... . not just one coating on reverse polarity sends its metal 
jor all grades; (d) Every “batch” pilot droplets across the arc against the 
ested before production; (e) production stream of the electrical current. 
ns crack tested, pad analyzed, weld metal : ; 
nalyzed, physically tested . . . or all of When welding stainless steels a CJ CJ 
hese if necessary . . . to prove quality; short arc is preferable to a long 
f) Exact analysis stamped on each pack- arc. 
ge and certified upon request. These : 
precautions, plus most modern produc- In order to be certain of the alloy Tq O 


on facilities, assure you of complete content of welds the user of stain- 
niformity and successful performance. less electrodes should specify the 


You can weld better with these better analysis of the electrode core wire. 
electrodes! To test your knowledge of 
practical stainless steel metallurgy, ask 
for your free copy of the new booklet, 
‘Things to Know About Welding Stain- 
less Steels.” 


“osjog “OL OMSL “SL ONAL “HL USYAMSNV 


Questions 1 fo 13, inclusive, have appeared in preceding advertisements. 


BS GENERAL SALES OFFICES: YORK, PA. 
i ~S 


ae Ph) 
"ope iy ANY = 
f, /; p “we wey, : aS ; 


PITTSBURGH, PA. 





WELDING ELECTRODES ... COMMERCIAL CHAINS ... TIRE CHAINS 








WORKING TOOLS 


Working with Tubing 


roadest lines of - 
sae eoois to go 
es it easy for 


TUBE CUTTERS 


Make quick, clean, right- 
angle cuts without flattening 
tubing. Also sawing vises for 
larger sizes. 








HI-DUTY FITTINGS 


Exceptionally easy to assemble. Excellent where vibration is 
encountered. Extensively used on machinery, tractors, trucks, 


power units, general purpose work, etc. > FLARING TOOLS 


Make perfect flares quickly 


ae, on soft copper, brass or 
Poe aluminum tubing to make up 
mes S.A.E. flare joints. Also tools 


FLEX FITTINGS oe. for double-flaring. 


ideal for applications where there is considerable vibration, 
minor tube movement, or possibility of mechanical shock. 
Can be used in place of flexible lines in many instances. 








TUBE BENDERS 


ge Form neat, accurate bends 
oe to a short radius. Spring-type 


benders and coil makers also 
COMPRESSION FITTINGS 


available. 
Widely used for connecting gasoline, grease, oil, vacuum 
end air lines because of their efficiency and simplicity. 


Make joints that will withstand high pressures. Joints stand A 
up under severe tensile pull. Pioneered by Imperial. ice 
Feeree 


= 


INVERTED FLARE FITTINGS 


Used for automotive and general purpose work—low, me- 
dium and high pressure. 





SOLDERING OUTFITS 
Handle light, medium and 
heavy soldering and brazing. 
Burns acetylene, produces 
very hot flame. 





SWEDGING TOOL 


Enlarges one piece of tubing 
to fit over another—both 
are soldered to make a joint 
without the use of a fitting. 











Pioneers in Tube Fittings 
and Tube Working Tools 


THE IMPERIAL BRASS MFG, CO., 511 South Racine Avenue, Chicago 7, Illinois 
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REPRESENT Ariyy . 


PRINCIPAL Crrips 


HMinois 
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will endure POSTWAR. 


LINCULN) 


LUBRICATING EQUIPMENT fF 


The Lincoln Line affords every Mill Supply 
Wholesaler an outstanding opportunity to step- 
up lubricating equipment business for indus- 
trial, agricultural and automotive applications. ~ 


Model 1798 
Heavy-Duty Drum Pump 
400-Ib. 





Model 1271-A 
Bucket Pump 











Model 987 
Powerluber 


Model 1035 
Lever Gun 
This nationally advertised line in- 
cludes Air-operated Barrel Pumps, 
Push-Type Grease Guns, Lever-Type 
Grease Guns, Bucket Pumps, Trans- 
fer Pumps, Filler Buckets, Power- 
lubers, Handi-Lubers and a complete 
line of Grease Fittings as well as 


Model 1103-A 
Push-Type Gun 


ws 


grease and air line accessories. 


Investigate this profitable, fast-moving line. Write for 


seated prices and complete information today. 


All Sizes—All Types 





CINCULN 


- Pioncen Builders of Engineered Lubricating Equipment 
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$s 
The proof of the pudding is in the eating. And the .pta fe ; 
hacksaw blade is what it will do in your customers’ " pigt P 


If, as in the actual case cited, one blade can be made to eof i 


of 8 or 10, and double production besides, the benefits are aby et 


lower production and tool costs. 


An on-the-job demonstration of Atkins “Silver Steel” Blades,’ 


chy arranged for your prospects and customers 
ey it choose. Write us today for details. a 
v eo 


. C. ATKINS AND ccs ee 


AT K | N S$ 455 South Illinois Street, Indianapolis 9, In 


ayy 
Agents and Dealersin all Principal Cities twe. ‘ rls « 


or } 
att a 


Wakera of Better Sams ju Boomy Caclage tale 


Power and Hand Blades ¢ Milling Saws. ¢ Segmental Cold Saws - Metal Cutting Bands 
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WORLD’S STANDARD OF ACCURACY 


. .. and builds resales! First, 
because GLOBE Woven Belts 
are finest quality, thus give 
more efficient service over 
longer periods . . . and, sec- 
ond, because the GLOBE line 
covers a variety of belting 
sufficient to meet most any 
requirement. Write for cat- 








alogs today. 


GLOBE 
Woven Belting Co., Inc. 


1405S CLINTON STREET 
BUFFALO +++ NEW YORK 











"COMEBACKS" are welcome for 


CAPITAL "RED CAP” 
INDUSTRIAL BRUSHES end BROOMS 





Customers always come back where they get the 
best value for their money and all the “comebacks” 
you'll get when you sell CAPITAL “RED CAPS” is for 
MORE. This line works for you day in and day out— 
it is modern, practical, and complete—longer wear and 
fewer replacements can be expected from every CAPITAL 
Brush and Broom sold. Sell this maintenance equipment 
that saves time and expense. We will cooperate with 
good service on orders. 


INDIANAPOLIS 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STS. — Es#. 1890 == INDIANAPOLIS 7, IND. 











Immediate Delivery! 


TRUCKS 


e Rubber Tired Wheels 
e Roller Bearings 


*@)99 


N 
LOTS 
OF 12 


Lots of 3—$11.95 
Single—$12.95 


Order one. 
See how you 
like them — 
order 11 more 
at 12 truck 
price. 


HANDEE ANDY tubular steel trucks can 
be shipped NOW. Cap. 600 lbs. 5 x 2” 
rubber wheels. Curved steel cross straps. 
Ht. 44”. Nose width 14”. Wt. 28 lbs. 
This is a fine, first quality truck—the only 
one we sell—our specialty—so you can 
bet it’s a good one. For all purposes. 
Not a “novelty”. Return immediately ex- 
Press collect if not better buy than you 
expected. Terms 1% 10 days. Unrated 
firm, cash with order. f.o.b. Bloomington. 


HANDEES CO., Dept. C16, Bloomington, Ill. 
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A Wide All-Metal Gasket 
with Reduced Contact Surfaces 


For services requiring an all-metal gasket with high unit gasket 
stress at moderate bolt loads—the Goetze Serrated Gasket is 
ideal. Growing in popularity for sealing joints in high pressure 
steam, process equipment and piping, this gasket is supplied 
in a wide range of materials and with serrations of a pitch de- 
signed to meet individual requirements of specific operating 
conditions. 


An excellent example of advanced Gasket Engineering, this type 
is literally custom-built to meet the specifications of each use. 
The Serrated Gasket is another illustration of Goetze mechan- 
ical and metallurgical research that is producing the many 
modern developments in Gasket Engineering about which you 
will want to know. 


Ask to have your name added to the list of engineers receiving 
“The Gasket” —a series of technical bulletins containing orig- 
inal gasket data emanating from the Goetze Research Labora- 
tory. Write on your company letterhead giving your position. 


GOETZE GASKET & PACKING CO., INC. 
26 ALLEN AVENUE, NEW BRUNSWICK, NEW JERSEY 








LOWELL THOMAS 
Speaks on 
New Gasket Film 


Now available to employee 
groups, technical societies, 
engineering schools and other 
organizations throughout the 
country, this new 45-minute 
Kodachrome film, “Only a 
Gasket,” tells why these are 
the “Biggest little things” in 
modern Industry. Write for 
full information. 


& fon GASKETS © 


“Americas Oldest and Largest Industrial Gasket Manufacturer. 
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IXON WAS FIRST to perfect and introduce a number of 
features that greatly improved the efficiency and safety of 


industrial hose fittings. Among them were the Ground Joint Union 


in female couplings; the Offset Interlocking Clamp for male and 
female couplings; and two-way ‘‘Cor-o-Zig'’ corrugations on the 


shanks or stems of couplings and nipples. 





The Ground Joint Union is incorporated in the 
construction of the ‘‘G J-Boss'’ Female Coupling, 
Style X-34, shown at left. It provides a washer- 
less seal between stem and spud that remains 
leakproof, regardless of wear or the presence of 
abrasive particles, and eliminates replacement 
of worn or mislaid washers. 





“G J-BOSS” 
GROUND JOINT STYLE X-34 


suanas wees COUPES The ‘‘Boss’’ Offset Interlocking Clamp is regu- 


larly furnished on ‘‘G J-Boss"’ 
male Couplings and ‘‘Boss’’ Male Couplings, on 
sizes 1’ and larger. Dove-tailing fingers and bolt 
lugs are set in staggered or offset relation to each 
other, so that when clamp is tightened a power- 
ful, evenly distributed grip is exerted around the 
full circumference of the hose. Reinforced exten- | 
sions on both clamp segments engage collar on 
coupling stem, to anchor coupling to hose. 





“BOSS” 
MALE COUPLING STYLE MX-16 
With “Boss” Offset 


“Cor-o-Zig’’ Corrugations are shown on the 
Interlocking Clamp 


“‘King’’ Combination Nipple, at left. In this de- | 
sign, the outer half of the shank or stem is spi- 
ralled, to provide easy application to the hose, 
while the inner half is of zig-zag formation, to 
increase the holding power when clamp is tight- 
ened and prevent stem or shank from turning in 
the hose. ‘‘Cor-o-Zig'’ Corrugations are also | 
furnished on stems of ‘‘G J-Boss’’ and ‘‘Boss’’ | 
Couplings. 





“KING” 
COMBINATION NIPPLE 
With “Cor-O-Zig” Corrugations 


Sold Only in Accordance With Our Established Distributor Policy. 
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Marking his tenth year in the service of 
Industrial Supply Corporation, Richmond, 
Va., Joe W. Young, store manager, spent 
his usual busy day handling phone orders 
and inquiries at his desk right behind the 
counter. Joe is thirty years old and 
estimates roughly that he handles some- 
thing like 20 to 30 calls per hour, besides 
keeping things moving behind the counter 
and in the stock rooms. 





Walton In Dallas 
For Derrick Company 


George W. Walton has been made 
manager of drilling machinery sales of 
the International Drilling & Equipment 
<o., Columbus, O., with headquarters 
in Dallas. 


Uniform Freight Rates 
Termed Boon To All 


Far from being a catastrophe as re- 
gards the prosperity of one section of 
the country compared to another, the 
Interstate Commerce Commission’s deci- 
sion ordering uniform rate classifica- 


| tions and equalization of all freight 
| rates east of the Rockies should prove a 
| good thing for the country as a whole. 
| declares 
| Engineering. 


Chemical and Metallurgical 


“Probably no single event since the 
war between the States will do more to 
make this in reality one nation econom- 
ically and to make it stronger and more 
prosperous,” according to the article. 

“While the immediate effect will be 
to benefit the south and west at the ex- 
pense of the east, the long term outlook 
is the economic strengthening of the 
whole, for what benefits vast sections of 
the country is bound to be beneficial to 
all. The decision, coming at this time, 
will enable the south and west to retain 
and utilize many of their wartime-con- 
structed plants. Its potential effects de- 
immediate reconsideration of 
every plan for plant expansion or de- 
centralization of manufacturing facili- 
ties,” the article concludes. 
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Power Transmission Unit 
Stages Annual Outing 


New officers of the North Jersey 
Chapter, Power Transmission Council 
were installed at the annual golf tourna- 
ment and dinner of the unit on June 
8 at the Cedar Hill Country Club, Liv- 
ingston, N. J. More than 100 members 
and guests attended the outing and re- 
mained for dinner over which Frank W. 
Barton (Rossendale Ruboil Co.), out- 
going president, presided. 

Mr. Barton turned over the toastmas- 
tership to Gus C. Fritschmann (L. H. 
Gilmer Co.) president-elect. Other new 
officers are C. W. Ludlow (Philadel- 
phia Gear Works), vice-president; and 
T. L. Jones (Dodge-Newark Supply), 
secretary-treasurer. 

Low gross prize went to Norman 
Good (Clipper Belt Lacer Co.) who 
scored an 87, edging out Frank J. Mac- 
kenna (Seither & Ellis) by two strokes. 
A special prize was awarded to Howard 
Dayer (Abrasive Machinery & Supply) 
for scoring 143. Guy Duke (Keystone 
Lubricating) pressed him with a 141. 





Taking things easy while others struggle 
over the links are: C. J. Sullivan (Rossen- 
dale Ruboil Co.); George Roden (Dodge- 
Newark Supply), chairman of the dinner 
committee, and J. M. Dreisbach (Scandi- 
navia Belting Co.). 


Watching events on the 18th green are 
P, Johnson, Doc Abate (Seither & Ellis) and 
G. H. Anderson (G. H. Anderson & Co.). 








| 
| 
| 











“We selected GREENLEE Hydraulic 
Benders because they seemed the 
most practical type for construction 


purposes—light weight, portable, 
simply operated,” reports R. Walters, 
Purchasing Agent, Ferguson Electric 
Construction Co., Buffalo, N. Y. 
And GREENLEE equipment has cer- 
tainly delivered as expected . . . effi- 
ciently expediting that company’s 
jobs such as the one shown above, 
where 600 feet of 4-inch conduit were 
bent, mostly in 10-foot lengths. 
You sell real satisfaction when you 
sell GREENLEE Benders . . . the ac- 





knowledged leaders in the field. For 
. big or 
small . . . pipe up to 4%", rigid and 
thin-wall conduit, tubing, bus-bars. 


all kinds of bending jobs . . 


Portable, one-man operated for fast, 
accurate, smooth bends. 

Get the facts now on GREENLEE 
Hydraulic and Hand Benders and 
other special labor-saving tools for 
industry... write today for 
your free copy of Catalog Rie 
33. Greenlee Tool Co., 
Division of Greenlee Bros. 
& Co., 1927 Herbert Ave., 
Rockford, III. 






Wax. Get Ready ait Geccnckee/ 


REGISTERED TOOLS 


GREENLEE 


YOUR SALES OPPORTUNITIES WITH THE GREENLEE LINE 


Hydraulic Conduit, Pipe and Bus Bar Benders 
Pipe Pushers «+ 
Cable Pullers + Spiral Screw Drivers « 


Bits ¢ Bit Extensions * Draw Knives 


Steel and Copper Tube Benders «+ 
Knockout Punches and Cutters 
Automatic Push Drills « 


Chisels and Gouges * 


Hydraulic 
* Radio Chassis Punches * Joist Borers 
Auger Bits + Expansive 


And Many More. 
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400 Attend Outing 
Held by Keystoners 





Enjoying lunch at the Keystoners are 
Hyman Goldburg (Parker Kalon); Dave 
Moffat (L. S. Starrett Co.); Eugene Brown 
(Brown Engineering Co.); E. G. Murray 
(J. Fegely & Son Hardware) and Earl 
Goodbold (American Screw Co.). 


The annual baseball game at the Key- 
stoners’ outing was won by the purchasing 
agents. They posed before the game with 
the Keystoners team. J. J. Mathe, J. J. 
McCann and W. H. Tuppeny were umpires. 





J. A. Cunningham, H. F. Linder, Joe 
Sweeney and J. H. Topkis are getting set 
to be the winning foursome at the Key- 
stoners’ outing. 


Low gross trophy was won by J. K. 
Scott (General Steel Castings Co.) 
when the Keystoners of Philadelphia 
held its annual birthday party at the 
Manufacturers Country Club. More than 
400 distributors and plant man helped 
the members celebrate the occasion. 
Low net trophy was won by F. Marion 
Willis (R. F. Willis & Bros.). The 
three legged race was won by Bob 
McKay and Bill Davenport. 
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wwe CBE Treedom 
shall not perish 
from the earth.” 


IN PHILADELPHIA on the Fourth of July 
1776, there was signed an historic document, 
conceding government by the consent of the 
governed... liberty and independence to the 
individual . . . and establishing a society in 
which all men are free and equal. 

The bell which rang out from the tower 
of the old State House to mark the signing 
of the Declaration of Independence. . . ‘‘pro- 
claimed liberty throughout the world’. Here 


“loa” hal 


were laid the foundations for a great Nation 
of freedom loving people. 

Here was kindled the torch which today 
lights the way to world freedom. Here were 
born the ideals which even now are prompt- 





ing brave men to lay down their lives in 


defense of the Four Freedoms... may their 
sacrifice not be in vain. 

Just eighty-one years after the signing of 
the Declaration, T. B. Wood’s Sons started 
in business. Some of the children of the 
younger listeners upon whose ears fell the 
joyful peal of the Liberty bell, were among 
the first users of Wood's products. 

Today, Wood’s planned power transmis- 
sion for direct drives, modern group drives 
or V-Belt drives are serving industry de- 
pendably and efficiently. We solicit in- 
quiries from progressive dealers interested 
in securing productive territory. 


EVERYTHING IN TRANSMISSION 

Bearings — Collars — Clutches — Couplings — Contactors 

— Hangers— Pillow Blocks — Pulleys —V-Belt Sheaves 
and Complete Drives 
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REGISTERED U.S. PAT. OFFICE 


A.C. ARC WELDERS 


The unbeatable combination of Thorough Penetration and Perfect Arc Control, 
both at the same time and with a single rod, puts Marquette A. C. Are 
Welders “out in front’. No question of straight or reversed polarity. Always the 
same accurately regulated, matchless welding power. The selling features of 
“No Magnetic Blow” is important because it saves time and tempers, especially 
when working in close quarters. 

All metal working plants are prospects whether they use cast iron, malleable 
castings, aluminum, in fact, every size and type of metal, no matter what the 
job, Marquette A. C. Arc Welders will turn out strong, dependable, good looking 
welds faster and at less cost. 


MAINTENANCE 

Every factory, coal mine, contractor, rail- 
road, refinery, etc., in your territory has 
costly machinery breakdowns. Each break- 
down proves to your customer the value of 
having Marquette A.C. Are Welders on the 
job, ready to make quick, dependable repairs 
on vital machinery ... and for general con- 
struction of racks, frames, jigs, dies, etc. 


MARQUETTE ELECTRODES 

Besides giving you a generous commission, 
each Marquette Welder sale opens the way 
for a profitable repeat order business selling 
high quality Marquette Electrodes and other 
Marquette Welding Equipment. 


SELL THE BEST .. . SELL MARQUETTE 


MARQUETTE MFG. CO., 
INC. 
Minneapolis 14, Minn. 








ELECTRODES AND SUPPLIES 


———_ 
Ce nena ar 
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Jack Smith (Holo-Krome), right end, won 
the Eastern Hardware Golf Association 
Championship. With him, left to right, are 
George Kohler (The McKay Co.); J. C. 
Miller (Bethlehem Steel Co.), and T. D. 
Van Dervoort (Clemson Bros.). 


Smith Wins Eastern 
Hardware Golf Tourney 


The Red Cross was the chief winner 
when the Eastern Hardware Golf As- 
sociation held its annual tourney at 
Shawnee on the Delaware. No matter 
how well players teed off on three short 
holes, the Red Cross collected a pen- 
alty. 

Low medalist in the qualifying round 
was Sam Allen (Henry Disston & Sons), 
twice winner of the event. He tallied a 
76. 

Interest centered on the play in the 
championship flight which was won by 
Jack Smith (Holo-Krome) who de- 
feated George Kohler (McKay Co.); 
John Ora (Mitt Suppties) ; Jay Miller 
(Bethlehem Steel Co.), and “Cy” Peck 
(McKay Co.). 

L. A. Hoeflich (Supplee-Biddle Co.) 
was elected president, succeeding Mr. 
Peck; Douglas W. Franck (Safe Pad- 
lock & Hardware Co.) was named vice- 
president, and H. L. Gilliam (Wood 
Shovel & Tool) continues as secretary- 
treasurer. 





It's rest period for Hanson Thomas (Rus- 
sell, Burdsall & Ward); Amos Herr (Herr 
& Co.) and Earl Grenier (John K. Larrabee 
& Co.). 
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A steady source of 
profitable, repeat business 


6 sizes of Calder Dressers provide complete dressing service. Fewer 
replace Dresser parts simplify stock requirements and help you provide 
complete service to users. Leading industrial distributors are building 
profitable repeat business on the Calder line because its special advan- 
tages are gaining wide recognition by Grinding Wheel users. 


Good dressing means more 
grinding at less cost 


Cutters are made of high carbon tool-steel, heat 
treated in modern electric furnaces to the proper 
toughness and hardness to assure clean, fast dressing 
action with maximum Cutter life. 48 years specializing in making fine 
Cutters means a clean, sharp dressing action with minimum time and 


effort by operators using Calder Cutters. 


@ 


Quickly and easily 


Oil holes in each 





Quickly replaced 
bushings 


Bushings threaded left and right for au- 

tomatic tightening with Cutter rotation 

and made of hardened steel to reduce wear. 
replaced when worn and easy to change Cutters. 
bushing for easy oiling. 





Smooth, fast 
dressing 
action 


The extra weight of 
each Calder Dresser re- 
duces vibration, help- 
ing to produce a smooth, accurate wheel face quickly. Cutaway shows 
how pin is locked securely in place with minimum number of parts. 


Cire 


Calder makes diamond hand tools in six sizes: +1, 2, 3, 4, 5, 6, as well 
as "Ga" diamonds in any size diamond or nib. Calder's unconditional 
guarantee of satisfactory service assures full protection to jobber 
and user. 


Diamond dressing 
tools 


OF: FB) 2: 6-0. ROD W-VOw MOP <a 0. Cam 01 O be 


628 N. PRINCE ST., LANCASTER, PA., U.S.A. 
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| Hardware Trade Men 
Battle Par And Rain 





Bob Doti (Igoe Bros.), the association's 
story-teller, rounds out the evening for 
members of the Hardware Trade group 
with a few comments on the golfing abili- 
ties of all present. 





Will Kemp (Yale & Towne) and Cliff Cecil 
(Jos. F. Gleason) fought the thunder and 
downpour to a standstill by retiring in- 
doors at the Hardware Trade Association 
outing and ‘shooting the breeze”. 


As guests of Hal Usher, (Oliver Iron 
& Steel Co.) more than fifty members of 
the Hardware Trade Association of 
New York got together at the Upper 
Montclair Country Club on June 13 for 
a day of golf. 

Despite the fact that a downpour in- 
terrupted the players at four in the 
afternoon, many returned to the course 
and finished out in the gathering dark- 
ness. The association cup, won last year 
by J. C. Hansen (Hansen & Yorke Co., 
Inc.) was awarded to Jack Smith (Holo- 
Krome Screw Corp), who posted a low 
of 77. Fay Edgerly (National Twist 
Drill Co.) was unable to beat last year’s 
champion, and came in third behind 
J. C. Hansen. 

After a turkey dinner, Charley Mer- 
ritt (Reed Mfg. Co.) presided at an 
informal meeting during which a vote 
of thanks was given the host for arrang- 
ing the day. 
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FOR ECONOMICAL MAINTENANCE : 
KEYSTONE WIRE CABLE TREATMENT 
AND LUBRICATION consists of the use of 
“Keystone” Penetrating Oil #3 and “‘Key- 
stone” Wire Cable Grease, embodying two 
prime operations . . . a flushing process and 
a protective process. “Keystone” Penetrat- 
ing Oil #3 is brushed or dripped on the 
cable . . . its low surface tension permitting 
it to penetrate throughout the cable. Where 
the cable is heavily rusted, this penetrant’s 
purgative action flushes away the rust, leav- 
ing the cable supple and strong, restoring 
normal resiliency to absorb shock loads. 
Once the cable is clean to the core, the 


wha The life of any wire cable de- 


pends on proper and effective 
lubrication . . . just as scores of 
human lives depend on the 
safe operation of these cables. 


application of “Keystone” Wire Cable 
Grease is the protective step that penetrates 
and lubricates all of the inner sections. 
Covering each separate wire, it prevents 
premature breakage of invisible 
wires. It is applied without heating. Cable 
dressings that require heating soon dry out 
and crack, leaving unprotected surfaces ex- 
posed. “Keystone” does the dual job of 
lubricating inside and outside. 


inside 


More than a million feet of wire rope 
in elevators, mine shafts and cable cars 
are protected by Keystone Wire Cable 
Treatment and Lubrication. 


There is a “Keystone” distributor near you who will be glad to cooperate with you 
to make “Keystone” Specialized Lubricants available to your customers. 


KEYSTONE LUBRICATING CO. Est. 1884 
21st, Clearfield and Lippincott Sts., Phila. 32, Pa. 


save 


¢ 


GREASE 
WIRE CABLE 


Send for booklet on 
cable conservation... 


see how The Keystone 
Treatment will prolong 
cable life and effect 
savings in upkeep. 


TRADE MARKS 
REG. U.S. PAT. OFF, 


SPECIALIZED 
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While waiting for the call to dinner, this 
trio went into a huddle on golf scores at 
the W. S. Wilson outing. With the un- 
identified man on the left are H. D. Foster 
(Goodyear) and J. G. Stromp (W. S. Wilson). 


GAUGES 


Marshalltown gauges are manufac- 
) tured in the widest range of sizes and 
capacities for all applications. Pres- 
sures from a few ounces or inches of 





George Barenborg (formerly of Fafnir 
Bearing) employs a few gestures to get 


water to 50,000 PSI can be most over the point of his story to Matt Ober- 
accurately measured with Marshall- holzer (Gilmer). 

town gauges. Designed for maximum 
durability; they are giving lasting sat- Wilson Corp. Entertains 


isfaction in a wide range of applica- 
tions. Present your gauge problems 
to an organization with the “know how" gained from years of experience 
to perfectly meet your requirements. _Write for complete information. 


Manufacturers’ Men 





More than 40 manufacturers’ men 
were guests of the W. S. Wilson Corp., S 
New York, last month when the indus- 
trial distributing firm staged its annual 


DIAL THERMOMETERS = °°5,22ss, ex" 
The company continued its custom of pr 





Marshalltown Bi-metal and Vapor Ten- — ene Sane ae ae ee in, 
‘ a Ir. : 

sion Dial Thermometers are manufac- mo 
tured in both distant and direct reading Fribley Joins Master Rule Pr 
types in various dial sizes and for various h | 
temperature ranges. Flush, panel, or Frank G. Fribley, until recently head = 
stem mounting. Write today for full : pa be ggg hie seni . 
, of the Firestone Tire & Rubber Co., jo 
details of these accurate and dependa- Akron, has become associated with the ter 
ble instruments. You'll find that your Master Rule Mfg. Co., New York. He | 
customers will quickly accept Marshall- has been appointed district sales man- 7" 


town gauges and dial thermometers as standard equipment .. . and you'll ager for the west coast. 


find Marshalltown a dependable source of supply. Mitchell In N P 
itchell In New Post 


With Carnegie 





John Mitchell, formerly alloy metal- 
Me RSHALLTOWN MFG. CO. lurgical engineer for the Carnegie-Illi- 
nois Steel Co., Pittsburgh, has been 
made manager of the products section 
of the alloy sales division of the com- 
pany. 


MARSHALLTOWN, IOWA 
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Yion-industiial desietbuide.: 


e- Another in the series 
about J-M Packing Distributors 
on the Johns-Manville 
News Program 





Manville news program five times a week CBS NEWS BROADCAST 


over the C.B.S. coast-to-coast network. 
. 5 ‘ Tonight, Johns-Manville pays tribute to one 
From time to time, listeners on this popular of the unsung heroes of American Industry - 
program are told about Johns-Manville Pack- the industrial distritutor. His is an organiza- 
ing ... and the part which the Industrial Dis- tion that serves industry in many ways. Take 
tributor plays in helping industry maintain vital packing, for example. Today, scarcely & piece 
dual died of machinery can run without it. And, when you 
production schedules. need packing, you need it in a hurry. To meet 


One of these announcements, reproduced this important need, 400 industrial distributors | 


; : throughout the country stock countless forms and | 
here, recently told this audience how these styles of IdunaVMinettid Padlidie. This. in cals 


“Minute Men of Industry” are always on the | one of hundreds of industriél items provided by 
job, ready to supply essential tools and ma- these "minute men" of industry. Whenever there's 
terials at a moment’s notice. need for an essential part or tool or material, 
the industrial distributor is on the job to supply 
it at a moment's notice. 


_ 4,000,000 Americans hear the Johns- | JOHNS-ANVILLE 





Such announcements, frequently repeated, 


build up a reservoir of good will for J-M Pack- 
ing Distributors . . . are another ex- This is CBS...the Columbia Broadcasting System. 


2OWNS MANVILLE 


ample of the promotional support 
which goes hand-in-hand with the 
we ee: Johns-Manville Packing Franchise. | + 


' 
i 
—— 


_ Johns- Manville 


22 East 40th Street, New York 16, N. Y. & 





PACKINGS & GASKETS 
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- ++ THEY CONTINUE IN THE 


BIG SALES CLASS 


% Even though manufactured articles change in character — 
even though new selling approaches are demanded with the gradual 
swing to more peace-time manufacture—BLUE DEVIL screw products 
continue to be good sellers. BLUE DEVIL products set a standard 
in war production and this same standard of perfection is adhered 
to in setting the pace for future industrial progress. BLUE DEVIL 
Socket Screws are the choice of particular manufacturers .. . 
the complete line is: Socket Set Screws, Socket Head Cap Screws, 
Socket Head Stripper Bolts, Socket Screws—Dardelet Thread, Socket 








Production Awards 








Honeywell Workers 


_ Win Fifth E 


The Minneapolis-Honeywell Regula- 
tor Co., Minneapolis, has been awarded 
its fourth white star for the original 
Army-Navy E pennant awarded in 
August, 1942. Company officials say 
that their concern is the first to win the 
E Award five times in the Chicago Ord- 


nance district. 


Fifth Award 
For Independent 


Employees of the Aurora, IIl., plant 
of the Independent Pneumatic Tool Co., 
Chicago, have been awarded their fifth 
Army-Navy E production award. The 
new award permits the company to add 
a fourth star to the pennant originally 
presented in October, 1943. 


McKay Granted 
Fifth Award 


A fifth renewal of the Army-Navy E 
award for outstanding war production 
has been given the McKees Rocks, Pa., 
plant of the McKay Co., Pittsburgh. 
The firm manufactures arc welding elec- 
trodes and commercial and tire chains. 


Fourth Production E 
For Aro Equipment 


The Army-Navy E has been awarded 
to the Aro Equipment Corp., Bryan, O.., 
for the fourth time. The firm manufac- 
tures high-precision type aircraft prod- 
ucts. pneumatic tools and lubricating 
equipment. 


Second Award 


| For Vita-Var 


The Vita-Var Corp., Newark paint 
manufacturers, has been advised that 
the company’s Army-Navy E pennant 
may now be flown with the star repre- 
senting an additional production award. 











Screw Keys, Socket Pipe Plugs, Square Head Set Screws—Alloy 
The firm has been supplying the armed 


Steel, Tool Post Screws—Alloy Steel. 

SHETY SOCKET Y SCD COMPA | 
. ' ® forces with finishes which render cloth- 
CHICAGO 30, ILL. ing, equipment, and supplies flame 


4445 N. KNOX AVE. 
proof and element proof. 
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BELT DRIVE HEAD used COMBINATION MOTOR AND 
where electric current is BELT HEAD designed for 
not available. Belt drive two sources of power for 
parts easily removed and rotection against possible 
replaced with standard ailure of electric current. 
hollow shaft motor. 


Actual and potential water shortages in 
many localities are responsible for a 
rapidly increasing demand for Deming 
Deep Well Turbine Pumps. 


Factories, institutions, hotels, hospitals, 
dairies, ice and refrigeration plants, food 
processing plants, and many municipalities 
are among the diversified types of large 
volume users of water who are finding it 
necessary to drill their own wells and install 
their own pumping equipment. All this 
means excellent potential markets for 
Deming Distributors. 


Advantages of Deming Turbine 
Pumps 


1. Water Lubrication: Water pumped from 
the well floods and lubricates the Goodrich 
cutless rubber bearings. As no oil or grease 
is used below the pump head, no contami- 
nation of the water supply by lubricants 
is possible, 


2. Multi-stage vertical construction not only 
permits the pumping unit to be placed at any 
depth below the surface but reduces floor 
space to an absolute minimum. 


3. Drive Shaft of high grade SAE No. 1040 
steel is turned, ground, polished and fitted with 
polished stainless steel or monel metal sleeve 
at bearing points, 


4. Impellers are bronze, semi-enclosed type, 
View at left shows Deming Turbine 


Pump with Standard Electric Motor Head. 
A typical installation appears at right. 


FLEXIBLE COUPLING HEAD SPEED INCREASER GEAR 
designed to accommodate HEAD for use with horizon- 
any type of vertical solid tal drive shaft with flat or 
shaft motor, or any type V belt pulley or direcc 


connected through flexible 
shaft to prime mover. 


of steam turbine, 


dynamically balanced to insure smooth oper- 
ation; easily adjustable for changes in well 
capacity and to maintain high efficiency. 


5. Bowls are scientifically designed and care- 
fully machined to insure a free flow of water 
from stage to stage. 


6. Low power consumption and a minimum 
of maintenance are among the important 
advantages of Deming Turbine Pumps. 


Send for Bulletin 4700-8 and prepare for 
Deming Deep Well Turbine Pump business 
in YOUR locality. 
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WATER SHORTAGES 


create nation-wide need for 


EMING DEEP WELL TURBINE PUMPS 
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FORD TRIBLOCS 





The FORD TRIBLOC is as smooth in opera- 
tion as the panther. It is easy to operate, 
extremely durable, low in maintenance cost. 
For the plant man this means safety, depend- 
ability and efficiency. 


FORD TRIBLOCS are ideal for constant hard 
usage. Spur gear construction, ball-bearing 
load wheels, both high tensile strength and 
elasticity in load chain, and many other fea- 
tures assure enduring efficiency. Capacities: 
4 to 40 tons. 


FORD SCREW GEAR HOISTS are used where 
smoothness in lifting and lowering of loads is 
desirable and where portability is essential. 
Lightweight: highly portable. Capacities: 
¥% to 10 tons. 


FORD DIFFERENTIAL HOISTS are constructed 
for light service where speed, portability and 
price count. Capacities: % to 2 tons. 


Order from Your Distributor 


Philadelphia, Chicago, Denver,Los Angeles, 
co Portiand, San Francisco, Bridgeport, Conn. 


FORD CHAIN BLOCK DIVISION 


AMERICAN CHAIN & CABLE 
In Business for Your Safety 
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Jack Loomis (left), new sales manager, 
and Cliff Bellamy, bearing service engi- 


| neer, of the General Tool Co., Portland, 


Ore. 


Hughes And Miller 
Join Bond Supply 


Thomas Hughes, formerly connected 
with the Sloan Valve Co.. has been 
made sales manager of the Bond Sup- 
ply Co., Kalamazoo. Gordon Miller, 
once a member of the Kendall Hard- 
ware Co., Grand Rapids. has joined the 
sales force of Bond Supply. 


| Critical Materials 








Committee Named 
Roger E. Williams of WPB, Lt. Col. 


N. G. Kenny, of the Army Service 
Forces, and Donald L. Colwell of the 
Navy, were appointed on the Joint Com- 
mittee on Critical Materials and Prod- 
ucts, J. A. Krug, WPB chairman, an- 
nounced. Mr. Williams will serve as 
chairman of the unit which will con- 
solidate the functions and responsibili- 
ties previously carried on separately by 
the WPB, Army and Navy Departments. 
The functions of the committee are: 


1. To identify those materials or 
products which are now, or expect to be 
in short supply, and which may bottle- 
neck war and war-supporting programs 
of high urgency. To determine the rea- 
sons for these shortages. 

2. To make recommendations to the 
appropriate vice chairman of WPB and 
to the claimant agencies for actions, 
methods or policies to reduce the short- 
ages or improve the supply of critical 
materials and products. 

3. To publish at regular intervals a 
joint list of critical materials and prod- 
ucts for the guidance of WPB and 
claimant agencies. This list must give 
the names of the materials or products 
determined to be critical and a brief 
statement of the reasons. 


Harris An Official 
Of Credit Men's Group 

Glenn Harris, assistant to the treas- 
urer, R. C. Neal Co., Inc., Buffalo, has 


been elected a director of the Western 
New York Credit Men’s Association. 
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They HOLD 
Dependably! 





anager, 


e encgi- 


onions. | CHICAGO Spring-wing 
__| TOGGLE BOLTS 


Here's the ideal anchor for fastening 
to lath, plaster, hollow tile or any type 
of hollow wall. Furnished in sizes from 
— Vg" x 2" to I" x 6". All types of 
d Sup. | screw heads. Write for complete, illus- 


Miller, | trated catalog covering these and 


























Hard- | other dependable Chicago Anchorin ‘ ‘ . . 
red the ~iteiys . , ll build sales with the K & M family of 
Devices. 
IMMEDIATE strainers... Y” basket and straight-flow 
DELIVERIES ~ oe - . - 
models from 1/2” to 18”... to give positive 
CRE Gc ico ceransion protection to pipe lines and equipment in 
BOLT CUMPA . . . 
“athe: ihesaeiet ol! steam, gas, water, oil and chemical appli- 
ied ae cations. Every size and every type is cor- 
om- 
| Prod. rectly designed with oversize open basket 
an, an- | \W/ \ 
ve 88 oysy m Dye) R areas to deliver minimum pressure drop, 
con- 
aa pai . GRINDERS regardless of pressure conditions. Baskets 
tely by P ° 
tments. are easily removed, with plug or blow- 
are: 
als or | down connection for cleaning. 
*t to be 
bottle. Prices are rea- 
“sm sonable ... with 
os: tid worthwhile 
-B and ou ua 
jes spread” for you. 
» short- “ 
ithe Write for our 
vas | | ASK FOR BULLETINS Catalog 66-C 
1 prod- ON COMPLETE LINE ewes 
B and BALDOR Grinder No. 101 — built for the 
— Soules Senter TS coos A, lie of our sales 
roducts 60-cycle. 10’’x1” Aloxite wheels, exhaust ; Basket 
a brief —_=_ — = Strainer plans. 
BALDOR ELECTRIC COMPANY 
4370 Duncan ‘Ave. St. Louis 10, Mo. 
‘ KIELEY «x MUELLER, 1nc 
Monufacturers of 9 * 
FLECTRIG MOTOR GRINDERS MANUFACTURERS OF PRESSURE AND LEVEL CONTROLS SINCE 1879 
, treas- BATTERY CHARGERS 2003—43rd St., North Bergen, N. J. 
lo, has HATTERY TESTERS 
Vestern Write jor Bulle lio A 
ion. 
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MAINTENANCE 
TOOLS 


A NON-COMPETING LINE 
FOR DISTRIBUTORS 


The OTC line is a Specialized Top Quality line of 
Pullers and allied tools with its own strongly estab- 
lished market. Many repair operations—such as re- 
moving and replacing bearings, gears, wheels and 
other close-fitting parts—are handled by the OTC 
PULLING SYSTEM with greater ease, speed, safety 
and savings than is possible with any other equipment. 
These advantages are widely known in every mainte- 
nance field, making OTC TOOLS easy to sell. 

In addition to profitable large unit sales, OTC 
TOOLS often get your salesmen into shops and de- 
partments heretofore neglected, offering opportuni- 
ties to sell other equipment. 


Industrial Distributors and Mill Supply Houses will find profit- 
able reading in the “OTC Merchandising Plan". Write for a copy. 


OWATONNA TOOL CO. 


312 Cedar Street, Owatonna, Minn. 


MILL SUPPLIES °¢ 












JULY, 1945 








Paul W. Evans, sales manager of Beals 
McCarthy & Rogers, Inc., Buffalo, has 
been elected secretary of the company 
and a member of its board of directors. 
He has been connected with the firm for 
eight years. 


Collyer An Executive 


_In World Commerce Group 








John L. Collyer, president of the B. F. 
Goodrich Co.. Akron, has been named 
a member of the executive committee of 
the International Chamber of Com- 
merce, according to an announcement 


| by Philip D. Reed, chairman of the In- 





ternational Chamber and chairman of | 
the board, General Electric Co., Schen- | 


ectady. 


Cutting Tool Industry 
Approves Disposal Plan 


The industry and government cooper- 
atively developed plan for orderly dis- 
posal of government-owned surplus tools 
was recommended for adoption to the 
cutting tool industry by the Cutting Tool 
Manufacturers’ Association at a general 
membership meeting at the Detroit-Le- 
land Hotel last month. 

“With this plan it becomes possible 
to immediately scrap such surpluses as 
have no market value in their existing 
form,” said the association president, 
W. G. Robbins, Carboloy Co., Inc., De- 
troit. “The raw material will then be 
available for other purposes, and stand- 
ard types of tools will be available for 
resale at market value without the dan- 
ger of ‘dumping’. The plan also pro- 
tects the earnings of workers, since it 
provides for proportionate sales of sur- 
plus the newly produced tools of the 
same type by each manufacturer.” he 
concluded. 
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STRONG Steam Specialties give you these 7 advantages 


* The STRONG line is complete—enables you to 
meet any need with the right steam trap, and to 
take the whole order, including strainers, reducing 


valves, etc. 


* Experienced sales engineers are always available 
to assist in solving individual steam problems, to 
increase your sales and to insure your customers’ 


satisfaction. 


* Quality of STRONG Steam Specialties, the result 
of this continual contact with practical problems, is 
known and accepted throughout the United States, 


Canada and foreign countries. 


* Every STRONG Steam Specialty is guaran- 
teed, and backed by the reputation and resources 


of Strong, Carlisle & Hammond Company .. . 


STRONG...THE NAME THAT MEANS 


a selling advantage that cannot be duplicated. 


* Years of national advertising, emphasizing both 
the completeness of the STRONG line and the 
value of its engineering service, have pre-sold your 


customers on STRONG Steam Specialties. 


* Selected distributors, operating in protected terri- 
tories, comprise a nationwide pool of sales and tech- 
nical experience that provides material advantages 


to every firm handling STRONG Steam Specialties. 


* In 37 years, STRONG has built and justified a 
nationwide reputation for being “good people to do 
business with”. Each year adds to the value of that 


reputation and experience forSTRONG distributors. 


STRONG, CARLISLE & HAMMOND COMPANY 
Cleveland 13, Ohio 


“EVERYTHING” IN STEAM SPECIALTIES 








® i Anum-Meti 


ARK Reg Trade Mork 


STRONG 


STEAM SPECIALTIES 











Strainer 


Open Bucket Trap Reducing Valves 
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Oosterhouse Wounded, ((, 
Idema In Far West y 


Word has been received that William 
Oosterhouse, former city desk salesman L 
for the Manufacturers Supply Co., 

Grand Rapids, is recovering in England 
from wounds received in Germany 
shortly before the surrender. 

Second Lieutenant Henry Idema, 
USMC, whose father is president of 
Manufacturers Supply Co., is now lo- 
cated at Camp Elliott, San Diego, Cal. 





Elastic Stop Nut 
Wins Judgment 


A civil action in the Illinois District 
Court between the Elastic Stop Nut at 
Corp. of America, Newark, and the de- 
fendant, the Frederic Greer Co., has 
been brought to final judgment in favor \ 
of the Newark concern. The Court has pai 
enjoined the Greer company from imi- 





tating in any manner the nuts made by Ra 
the plaintiff, or suggesting in any way gui 
that the Illinois concern holds a license ant 
. sp 
to manufacture nuts of the Esna design. « 


Gasoline Stickers 
No Longer Required 


“With the increase in ‘B’ ceilings of 
gasoline volume, many present ‘C’ card 
holders whose mileage is less than the 
new ‘B’ ceilings will be issued ‘B’ cou- 
pons on the next renewal date. Contin- 
ued use of the windshield markers here- 











That not only describes two of the most popular models in the Bond tofore required, therefore, would only 
line of industrial casters—it characterizes the wide-awake produc- cause confusion and their use will be 
tion men who standardize on Bond casters in their plants. discontinued,” says Max McCullough, 

Bond distributors never have to sell casters that are “almost” deputy administrator of rationing, OPA. 


what their customers want—they can supply the right caster for 
the purpose, every time. 

Bonds come in a wide variety of styles and sizes—to meet every 
requirement of modern industry. 

Write today for the free Bond catalog . . . and select the proper 
truck casters for your materials handling needs. 


+~ + + + + 
{A) Bond 136-A Caster. Combines easy (B) Bond V-Grooved Wheel Caster. 








swiveling with long service because of spe- Built especially for use on track line as- 
cial double ball race design and use of sembly. Saves time and floor space— 
durable Bond caster metal. Pressure lubri- reduces effects of floor vibration. Pressure 
cated throughout. lubricated throughout. 


BOND FOUNDRY & MACHINE COMPANY, MANHEIM, PA. | 





TRUCK 


Larry Hull, right, of the Hull Supply Co., 
New York, shows W. R. Wyly, Sterling 
Tool Products Co., Chicago, how a dis- 
tributor can display the mechanism of the 
Sterling Sander. 


CASTERS 
Built-for-the-Job 
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| THERES AN EXTINGUISHER 
« |EVEW [ CAN USE” & 


land 
many 






lema, 
it of 
w lo- 


Cal. 


strict 


Nut | “DESIGN AN EXTINGUISHER 
° fe | for the AVERAGE EMPLOYEE!” 








a And that’s what Randolph engineers oa 
hod, did for the safety experts ... with TO OPERATE 
“6 . - ‘“ 4 AMP LOGE 10 BASE OF Awl 
le by Randolph ‘*4’’, the lightweight extin- ) saplliogedpelgal 
way guisher that nips stubborn fires with os te 
_— split-second, one-hand action! 
— SIMPLIFIED fire-fighting, made 


possible by Randolph’s patented 
thumb-touch ‘*V”’ valve, gives dis- 
tributor salesmen ihe right to claim 
‘Here's the easiest-to-operate extin- 
guisher on the market!” 








hed Equally important to customers are 
baton sales-protection facts that carbon 
cou- dioxide, a dry, odorless gas, cannot 
yntin- damage material or conduct elec- 
here- tricity, leaves no liquid to clean up, 
—_ doesn’t freeze or deteriorate in ex- 
sugh, treme temperatures. 

IPA. Provided with a genuine sales mes- 


sage, Randolph selective distributors 
are building sales with a complete line 
of approved fire-fighting equipment. 


SIMPLIFIES 


FIRE-FIGHTING 





AIMING AT FLAMES AND PROFITS! 


Randolph advertising reaches over 2,000,000 buyers in 18 leading business 


and trade papers. A firm jobbing policy protects your territory. 


= | RANDOLPH LABORATORIES 2zy 3.13, 07 x: 
“ | CHICAGO 11, ILL., U.S. A. 
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W. E. Remmers has been named vice- 
president of the Electro Metallurgical Co., 
New York, a unit of the Union Carbon & 
| Carbide Corp. He joined the company in 
| Chicago in 1936, and has been in the 
New York offices for four years. 








B. G. Erskine Dead, 
Sylvania Official 

B. G. Erskine, chairman of the board 
and former president of Sylvania Elec- 


tric Products, Inc., New York, died on 
June 23 at his home in Emporium, Pa. | 


ae 





He was born in Buffalo sixty-two years 
ago. 

full-time job was that of a telephone 

Distributed te operator in Buffalo at a salary of $2.50 

electrical contracting business and then 

THOUSANDS OF METAL "iin 
electrical installation in a new factory, 

| r _ 

CUTTING SAW BUYERS: i Scvcis incandescent Lamp Co. 
which plant soon showed a profit and 


& 
As a young man, Mr. Erskine’s first 
--and Being young 
a week. He left this work to learn the 
1904 he went to Emporium to make the 
was soon bought by General Motors. 


Here, in this complete new “Handbook of Metal Saw- Mr. Erskine was then put in charge of 
ing,” Barnes has assembled a wealth of important information | all General Motors Pennsylvania Lamp 
gained through over a quarter century of experience in the man- plants. 
ufacture of hack saws and metal cutting band saws. In 1921 Mr. Erskine and two associ- 


ates bought the lamp plants, then the 
property of the General Electric Co., 
_ and they are now part of the Nilco-Syl- 
vania group. The Sylvania Products 
Co. was started by Mr. Erskine in 1924, 
when commercial radio was only four 


Because of its valuable and up-to-the-minute content, this hand- 
book will be read and referred to by thousands of hack saw 
blade and metal cutting band saw buyers and users throughout 
the country—your customers. In addition to building even greater 
prestige and acceptance for Barnes blades and band saws, this 


book will help you do a better selling job Write for your free years old, and by 1929 the Nilco-Syl- 
copy today! vania factories were turning out 40,000 
| radio tubes a day. In 1931 the Nilco- 


ESTABLISHED 1919 } Sylvania interests were merged with 


~W. 0. BARNES CO., INC. 


those of the Hygrade Lamp Co., Salem. 
| Mass.. with Mr. Erskine as president of 
| the new combination. In 1943 he was 
DETROIT 14, MICHIGAN 6 made chairman of the board. 

Mr. Erskine was president of the Em- 
porium Trust Co., a director of the | 
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THE NEW BLACK ARROW LINE of gas 


cutting and welding apparatus. If you’re 


's first } 
phone | 
$2.50 

rn the 
1 then 
a. In 
ke the 
ictory, 
» Co., 
it and 
[otors. 
rge of 
Lamp 


an established distributor who may be 
seeking a new source of supply, now or in the 
future, please write. One of our Field 
Engineers will describe our 


proposition to you in detail. 


iSsoci- 
‘n the 
C Co., : 
10-Sy|- 
»ducts 


1924, 
r fou 
o-Syl- Thé BLACK MANUFACTURING Co. 


i 1416-1428 W. BALTIMORE ST. BALTIMORE 23, MD. 
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eva _ FORMERLY THE ALEXANDER MILBURN CO. 
e Em- hie daha prs cm APPARATUS SINCE 1907 
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-.- the Republic 
Upson Line has the 
Fastenings you need 


A wide line of more than 20,000 different 
types and sizes of headed and threaded 
products is just one feature of Republic 
Upson Quality. The others go all the way 
to give complete satisfaction. : 


Republic Upson Products have had a repu- 
tation for quality for more than 90 years. 
It’s the nearest thing to a guarantee you can 
get that heads and nuts are sharp-cornered, 
straight-sided, accurate to size—that shanks 
are tough, fit standard hole sizes—that 
threads are strong, sharp and accurate. 


Sum up these facts and you'll agree that 
here’s a Line that has everything. More than 
enough to pay you to standardize on Repub- 
lic Upson Quality. 

REPUBLIC STEEL CORPORATION 


BOLT AND NUT DIVISION e CLEVELAND 13, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 


This advertisement appeors in Iron Age, 
Steel, Southern Hardware, Hardware Age REPUBLI 
and Railway Purchases and Stores. 


Other Republic Products include Pipe, Sheets, T 
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? = — — _ ERSTE 
One @Gank Adjustable Hole Cutter Replaces 
a Whole Tool Kit of Fixed Radius Cutters 


You have a tool crib at your elbow when you’re using Clark 
Cutters. They give a smooth finish the first time without filing 
or deburring in steel, hard fibre, plastics, wood and other 
materials. Models cover variable expansions from %” to 5” 
holes and have thickness capacities from thin sheets to 1”. 


Clark Hole Cutter In portable electric 

is simple to adjust, drill, Clark Hole 
yet performs more Cutter easily cuts 
ding nadia than steel plateas well as 
xed radius cutter Pe plastics, hard 

» of same size. fibre, Transite, etc. 





CLARK (@) CUTTERS 
Robert VM Clark 


9330 SANTA MONICA BOULEVARD + BEVERLY HILLS, CALIFORNIA 
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Cameron Mfg. Co., and a founder and 

president of the Emporium Foundation. 
He leaves a widow, Jane Evans Ers- 

kine; three sons and a daughter. 





Hewitt Makes Pact 
With Mexican Firm 
The Hewitt Rubber Corp., Buffalo, 


has made a working agreement with 
FFRING A - Fabrica de Artefactos de Hule Eureka, 
MINING phe j = S. A., whereby the Buffalo company will 
m3 supply mechanical equipment and tech- 
_/ ‘ nical know-how to increase the output of 
the Mexico City firm. In consideration 
a a | Consiruction : : of the assistance, Hewitt acquires a pre- 
f \ Methods at ferred stock interest in Eureka, plus an- 
eactl ay eae | nual service fees. Manuel Escandon. 
general manager of the Mexican com- 
pany, applauds the combine and states 
that the application of northern indus- 
trial methods will eliminate many handi- 
caps of production in Mexican factories, 
aside from improving working condi- 
tions and the quality of products. Hew- 
itt men will occasionally visit the Eureka 
plant to keep the employees up-to-date 
on methods, and the Mexican plant will, 
in turn, send men to Buffalo for first- 
hand study and analysis of Hewitt’s 
manufacturing operations. 





oo 


¢ " 


I : : Lauer Joins 
. TION tre. ~ j 

ANEQUIPMEN J Ya fee Sea Stilliter-Holden 

Fred Lauer, formerly connected with 
the purchasing departments of the 
Chance-Vought division, United Air- 
craft Co., and the Glen L. Martin Co., 
is now using the knowledge gained 
through his industrial purchasing in the 
outside sales staff of Silliter-Holden, 
Inc., Hartford, Conn. 











These 17 magazines blanket your entire prospect list. 


In them, Laughlin carries steady advertising schedules from 6 to 13 appear- 
ances a year. These ads, along with full pages in important Buyers Guides and 
Annual Directories, keep the Laughlin name and prod ucts before vour customers 
Featured in these ads are such unusual sales leaders as *‘Fist-Grip’’ Safety Clips, 
Improv ed Safety Hooks, Genuine ‘Missing Links’’ and the most complete line 
of Wire Rope and Chain Fittings. A new catalog containing valuable engineer- 
ing information is offered. Laughlin’s ‘‘buy from your distributor’ policy is 
emphasized. Backed up by Laughlin’s reputation for quality, these sales mes- 
sages will help build volume sales for you. 





Plan now to catalog and stock the Laughlin line 
LAUGHLIN PROTECTS THE DISTRIBUTOR 


AUGHLIN & 


LA MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 





H. L. Hutchinson, manager of the former 
Dallas branch of the Keystone Tool & 
Supply Co., Los Angeles, has been trans- 
ferred to the managership of the com- 
pany’s Seattle office. 
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with FOR THE PIPES OF PEACE 


ureka, 
y will As new construction gets under way...to fill the Backed by nearly half-a-century’s experience... 
tech- big backlog of orders for new homes,commercial Toledo-Engineered for accurate, easy operation and 
put of buildings, new plants and reconversion...do a long-life dependability. Specify TOLEDO to keep 
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No. 999 2” POWER PIPE MACHINE. 
Save time, cut costs and do a 
better job—with this small, 
compact, portable Toledo 
Power Pipe Machine. For cut- 
ting, threading and reaming 
up to 2” capacity. It threads 2 

pipe in 22 seconds, cuts off 2” 
pipe in 10 seconds. Smaller 
sizes relatively fast. Widely 
used and preferred in ship- 
yards and large war plants. 
Ideal for .production-line 
speed in new building! The 
Toledo Pipe Threading Ma- 
chine Company, Toledo, Ohio. 
New York Office, No. 2 Rec- 
tor Street Building. 


RELY ON THE LEADER... 
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Grinding Wheels Need 


REGULAR 
Care 


E VERY plant manager in your territory can use VINCENT 
HUNTINGTON Grinding Wheel Dressers and Cutters. Help 
industry in general to get the most efficient service possible 
out of grinding wheels — advise them to true them regularly 
to square off face and remove nicks and to dress them regularly 
to remove impregnated metals and then supply the proper 
equipment to do a first class job — VINCENT HUNTINGTON 
New Improved Grinding Wheel Dressers and Cutters. Our 
catalog sheets are punched to fit your binder. 
| Our 2 production heat treating plants (largest in the 


country) turn out approximately 300 tons of war 
work daily—7 days a week—24 hours a day. 


FOR CORRECT DRESSER 
SIZE USE THIS CHART 


@ Use + 0 Dressers on Wheels 
up to 12" Face 


@ Use + 1 Dressers on Wheels 
1%" to 2" Face 


@ Use + 2 Dressers on Wheels 
over 2'4" Face 


@ Use # 11 or # 22 Dressers 
on Wheels of extra wide 
Face 


“If it's a Huntington Dresser or Cutter Vincent Makes It" 


THE VINCENT STEEL PROCESS CO. orrroit 7. micnican 
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Members of the Siferd-Hossellman Co., 
Lima, O., recently attended a sales meet- 
ting with representatives of Henry Disston 
& Sons, Inc., Philadelphia. The distributing 
| company has just taken on the Disston line 
| of industrial products. 


Baldwin Marks 
Quarter Century 


Leslie A. Baldwin, vice-president of 
Johns-Manville Sales Corp., New York, 
recently celebrated his twenty-fifth year 
with the company, and was honored by 
his business associates at a luncheon 
at New York’s Hotel Commodore. Mr. 
Baldwin assumed his present position 
in 1941 and manages sales of the com- 
pany’s products to the oil, natural gas, 
synthetic rubber and basic chemical in- 
dustries. 


| Coats Resigns 


From Doherty 


B. C. Coats, credit manager for the 


| Doherty Hardware Co., Ltd., Baton 





Rouge, since 1922, has resigned. His 
duties have been taken over by M. A. 
Tregre. 


Carbon-Brush 
Publication Out 


Printed copies of Simplified Prac- 
tice Recommendation R210-45, carbon- 
brush terminals (electric), and Miscel- 
laneous Publication No. 180, guide 
chart for carbon-brush terminals (elec- 
tric), are available at the Superintend- 
ent of Documents, Government Printing 
Office, Washington 25, D. C.. according 
to the Division of Simplified Practice, 
National Bureau of Standards. 

This illustrated recommendation, et- 
fective July 15, provides a practicable 
simplified list of stock sizes, types, and 


| varieties of carbon-brush tefminals to 


satisfy normal requirements for all 
sizes and types of rotating electric ap- 
paratus, and is intended to assist the in- 
dustry in expanding production to meet 
the needs of the war agencies and of! 
regular industrials users, and to pave 
the way for future uniformity. 
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ANOTHER MEMBER 
OF THE LARGE GILMER FAMILY 








Non-endless Belting 


This hard-pulling, firm-gripping belting is constructed on the 
“two-belts-in-one” principle which has made Gilmer’s Kable 
Kord Endless Belts so universally popular. The same con- 
tactor principle is retained, but the pulling element consists 
of strong belting duck which, with the tough jacket, forms a 
firm base for connectors. 


It is the ideal belting to offer a customer who wants excep- 
tional quality ... power, endurance, dependability. Its a 
profitable buy for him—a profitable sale for you. 


Available in running lengths, or in rolls of 250 or 500 feet. 
In widths up to 24 inches, and in various plies. 


There is a Gilmer Belt for every power transmission need 


V-BELTS—F.H.P. and multiple—in standard and special sizes. Gilmer has the argest 
assortment of V-moulds in the world. 

KABLE KORD FLAT ENDLESS BELTS. The Gilmer first-line belt for flat pulley power trans- 
mission. Its "two-belts-in-one” construction (contactor and power) offers an effective 
selling point. 

STANDARD CUT EDGE FLAT BELTING. A competitively priced, rubber-fabric belting of 
first quality. Tough structure provides a firm foundation for connectors. 

HIGH SPEED BELTS, from 7,400 f.p.m. up to 10,000 f.p.m. and over... flat, endless, 
fabric belts of different types .. . each noted for grip, toughness and extreme flexibility. 
LIGHT DUTY POWER TRANSMISSION BELTS. A complete line, including Spliced Endless 
Cotton Belts, Solid Woven Endless Belts, Special Cotton Duck Belts spliced according to 
special requirements, and Gilmer F.H.P. V-Belts. 

LIGHT CONVEYOR BELTS for a wide range of applications including confectionery, 
bakery, paper box, cannery, fruit sorting establishments, etc. 

ROUND ENDLESS BELTS for drives on small high-speed drills, hammers, tappers, saws, 
light wood-working machinery, valve refacers, etc. 

SPECIAL INDUSTRY BELTS, widely used in textile plants (cone, lickerin, winder, spinner, 
gainer), for the lumbering industry (Planer Belts), and the like. 

Gilmer regular belts and belting are for general applications — industrial plants, quarries, 
mines, shops. Because of their general use, they are carried in stock by the distributor. 
Besides the Gilmer Belts which the distributor should stock—consisting of V-Belts. (F.H.P. 
and multiple), Kable Kord Flat Belting and, where desired, Standard Flat Belting— 
Gilmer offers a line of Special Purpose Belts that open up a broad sales field. Since these 
belts meet the specialized requirements of plant engineers, need not be carried in stock, 
and are not subiect to general competition, they are attractive to sell for prestige as 
well as profit. 
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Cafalog of Special Purpose Belts, and 
Catalog of Belts for the Textile Industry. 
ordering easy. Engineeri formation is 
completely in simplified form. 


L. H. GILMER COMPANY, Tacony, Philadelphia 35, Pa. 


DIVISION OF UNITED STATES RUBBER COMPANY 
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Hack Saw bla 


_ MADE BY G. 7. W. GRIFFIN cO., FRANKLIN, N. fas ° + 1880- 1945 





| wer oe repeat sales are a sure index to any 
product’s value, the ever- increasing popu- 
iaaiey of Griffin Hack Saw Blades is something 
no mill supply house can afford to overlook. 
Griffin sales repeat because: 


qa Gio Blades have precision quality — 
maintained through 65 years of progres- 
sive manufacturing methods. 


eae Griffin line of power and hand saw 
blades is complete—a right blade for every 
metal-cutting purpose. 


== ‘sriffin Blades are backed by a sound sales 
policy and informative advertising to blade 
users. 


grees large production facilities enable 
prompt deliveries. 


Profitable territories are still open for more com- 
plete Griffin representation. Write for our 
proposition. 


General Sales Agents 


JOHN H. GRAHAM & CO. Inc. 
105 Duane St., New York 8, N. Y. 
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Industrial Supplies Ruled 
As Essential Cargo 


Industrial materials and supplies for 
the rehabilitation of industries, includ- 
ing construction materials, tools, repair 
parts and agricultural implements, were 
among the types of cargo recommended 
as essential by the Philippine Govern- 
ment in drawing up a list for the War 
Shipping Administration. Resumption 
of limited commercial cargo ship serv- 
ice between the United States and the 
Philippine Islands was announced on 
June 23. 

The first vessel carrying a limited 
commercial cargo as well as shipments 
for agencies of the United States and 
the Philippines, was scheduled to leave 
during the latter part of June and a 
second sailing is planned from the 
West Coast in July under the agency of 
the American President Lines. Subse- 
quently there will be service from At- 
lantic and Gulf ports, as well as from 
the Pacific Coast. 

Cargo accepted by the shipping com- 
panies acting as agents for WSA will 
be limited to categories essential to the 
Philippine economy. Other items recom- 
mended as essential by the Philippine 
Government are: general consumer 
goods and transportation units and 
equipment. 

Shippers holding bona fide orders and 
desiring space should apply directly to 
the steamship companies designated by 
WSA as berth agents. They are: Ameri- 
can Mail Line, Ltd., for Pacific North- 
west; American President Lines, Isth- 
mian Line, for California; Lykes Bros. 
Steamship Co., Inc., for the Gulf, and 
American President Lines, American 
Pioneer Line and Isthmian Line for 
North Atlantic. 





* 


F. J. Hood, vice-president of the Ansul 
Chemical Co., Marinette, Wis., has been 
elected president of the Refrigeration 
Equipment Manufacturers Association. 
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BOOR OPENERS 


EACH month “Greenfield” helps you open doors to more business. “Green- 
field’s” full page color “Show-How” advertisements in all leading trade 
magazines reach more than 380,000 readers. This is by far the most inten- 
sive advertising job in the field. It sells prospects on Greenfield Taps, 
Dies and Gages. It sells prospects on the “Greenfield” Distributor. It is 






part of Greenfield’s long-established policy of distributor cooperation. 
Your comments and suggestions on “Greenfield” advertising are 
always welcome. 


GREENFIELD TAP and DIE CORPORATION 


ee Greenfield, Massachusetts 


MILL SUPPLIES ¢ JULY, 1945 227 

















Metal Cutting Band Saw Blades 


Designed for fast precision work 
for all contour sawing opera- 
tions. Adaptable for all band 
saw machines. Accepted by 
industry everywhere. 


PACKAGED IN THE 


LENOX SAFETY BOX 


Packaged in 100 foot coils in 
safety box—any length can be 
drawn out, cut off and unused 
portion rolled back, no end left 
hanging out or no metal cor- 
ners to be scratched or cut on. 
This SAFETY FEATURE is im- 
portant. Window shows unused 
portion of coil. 





ROLL BACK UNUSED PORTION 


“THE BLADE IN THE PLAID BOX' 


AMERICAN SAW & MFG. CO. SPRINGFIELD 1, MASS. 
































For Oilers of exceptional quality, pick GEM! 


The Oilers shown here feature (as do all | 
GEM Oilers) welded steel construction i 
throughout. Bushings and ~ necks have 





machine cut threads. Necks are welded to 
the oiler body. Bodies are heavy gauge 
drawn seamless steel, polished and lacquered. 
Bottoms are made of high carbon tempered 
spring steel. Body and bottom assemblies 
are electrically welded, triple thickness, 
guaranteed leakproof. The flexible pent 
shodn on the left is interchangeable with GEM 
rigid spouts and features a cold rolled steel 
tip, brazed on. 


GEM manufactures a 
complete line of Sup- 
ply Cans, Tallow 
Pots, Torches and 
Heavy Welded In- 
dustrial Oilers. Write 
for price lists and 
distributor plan. 





GEM MANUFACTURING COMPANY 


PITTSBURGH 12, PENN. 
HEAVY WELDED INDUSTRIAL OILERS 


1229-1243 GOEBEL ST., NORTH SIDE STA. 
SUPPLY CANS ©¢ TALLOW POTS © TORCHES °@ 
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An additional 60 ft. by 100 ft. space has 
been added to the A. W. Davis Supply Co., 
Portland, Ore., warehouse. 
used for the storage of heavy items such 
as steel, nails, refractories, etc. 


This is being 


Hergenroether Back 
With International 


E. J. Hergenroether, who recently 
resigned as chief of the metallurgical 
branch, Steel Division, WPB, has re- 
sumed his duties in the development and 
research division of the International 
Nickel Co., Inc., New York. He had 
served with WPB and _ predecessor 
agencies for four years, and was con- 
nected with the Detroit office of Inter- 
national Nickel for a dozen years prior 
to the war. 


_ Carbon Brush Unit 





Still Pressed 


The carbon brush industry had felt 
little or no effects from military cut- 
backs, the industry advisory committee 
reported to WPB. 

WPB suggested that the industry 
should assume the responsibility of es- 
timating the future military demands 
and allowing for potential cutbacks. 
As sub-contractors the plants come in 
on the “tail-end” of most cutbacks, and 
notification of terminations frequently 
trickle down only after a period of 
weeks. 

A continued shortage of Ceylon graph- 
ite was reported. The shortage, WPB 
said, will continue through the sum- 
mer, although the military program that 
was expected to consume large quan- 
tities of the material has been post- 
poned until the fourth quarter of 1945. 

Even with the postponement of the 
military program, Ceylon graphite will 
be about 10 percent short of essential re- 
quirements with no relief expected this 
year or in the beginning of 1946. The 


| committee was also warned that the in- 


dustry should put in purchase orders on 
unallotted controlled materials now, pre- 
dicting that such materials may be in- 


| creasingly difficult to obtain. 
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Hose 








The General Detroit Corporation, manufacturers 
of fire extinguishers, asked Thermoid to produce 
5/16” wire braid hose, duplicating or improving 
upon the hose they were then using. Thermoid 
turned the problem over to its engineering and 
research staff and they came up with the solution. 
They engineered a special hose. The tube particu- 
larly was designed to handle CO2 under pressure, 
with the added feature of being made resistant to 
the permeating effect of COo. 

Speaking of this problem, E. A. Warren, Vice-Presi- 
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“(T'S GOOD BUSINESS TO DO BUSINESS WITH THERMOID” 


dent of The General Detroit Corp., says: “'It is simply 
a grand job of cooperation between Thermoid Com- 
pany and The General Detroit Corporation, another 
case where cooperation can make a fine record of 
necessary goods turned out for the Army and Navy.” 
This problem is one of the many which Thermoid 
engineers are solving to improve the quality of the 
products of American industry. If you have a prob- 
lem concerning the use, design or manufacture of 
industrial rubber, why not call in the Thermoid 


field representative. 


Thermoid 
Rubber 


DIVISION OF THERMOID COMPANY 
TRENTON, NEW JERSEY 















THE THERMOID LINE INCLUDES: Transmission Belting « F.H.P. and Multiple V-Belts and Drives « Conveyor Belting + Elevator Belting « 
Wrapped and Molded Hose « Sheet Packings + Industrial Brake Linings and Friction Products *« Molded Hard Rubber and Plastic Products. 
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BETTER WORKMEN 
ask for the 


BEST BLADE 


and that’s they 


HACK 
SAW BLADE 


ST 


A master tool for industrial workmen — plant electricians, plumbers, main- 
tenance men, garage mechanics, and even for the handyman householder. 

The Star “Moly” * High-Speed Steel blade is recommended for jobs where 
speed and accuracy must be combined. The Star Unbreakable Special Flexible 
blade is ideal for all-around cutting where toughness and a certain flexibility 





are important. 









METAL CUTTING 
Get your copy of this pocket-size booklet on Metal 
Cutting. You will appreciate the practical sug- 
gestions on the selection, use, and care of hack 
saw blades. 


*T. M. Reg.—Blades bearing the name 
only by Clemson Bros., 


“MOLY” are made 
Inc.,. and affiliated companies. 


a 
Py 


@ 8153 






CLEMSON BROS, Inc., Middletown, W. Y. 
Mokers of hand and power hock saw blades. 
frames, metal cutting bond saw blodes ond 


the Clemson 0-17 lawn mochine 
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Olliver Manages 
Reynolds Supply 


H. K. Olliver has replaced A. K. 
Brown as general manager of Rey- 
nolds & Son, Inc., Barre, Vt., according 
to Cleora Reynolds, president and treas- 
urer of the firm. 


Committee Advises 


Retention Of Curbs 


Retention of the order governing dis- 
tribution of plumbing, heating and cook- 
ing equipment (L-79) was recommended 
by members of the industry advisory 
committee at a recent meeting. It was 
explained it would maintain an even 
flow of equipment. 

The committee reported the supply of 
cast iron soil pipe as far below increas- 
ing requirements and said that before 
the war wholesalers and contractors 
maintained a stock of approximately 
100.000 tons of soil pipe while little 
stock is now available and many con- 
struction jobs are delayed because of 
the shortage. 


Duckworth Leaves 
Peden Iron 


L. E. Duckworth, formerly a buyer 
for the Peden Iron & Steel Co., Houston. 
has assumed the duties of manager of 
the W. & K. Wholesale Distributors. 


Texas. 


Fort Worth, 





Leo F. McCaffrey has joined the Allis- 
Chalmers Mfg. Co., Milwaukee, as an 
industrial engineering specialist for the 
industrial sales department. He will head 
the department's metal industries activi- 
ties, having had long experience in the 
steel industry in this country and Canada. 
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One Machine... 





That does precision die mak- 
ing, die sinking, slotting, side 
milling, facing, key seating, 
jig boring, angle slotting, etc. 


That handles wood, plastics 
and metals. 


That mills vertically or hori- 
zontally simply by interchang- 
ing spindles. 

That can be designed as a 
production mill. 


That COSTS LESS than com- 
parable equipment. 


benchmaster Bench Machine Tools for a Million 
Machine Shops and Work Shops Today and Tomorrow 


Potential customers in every conceivable business 
... sizeable initial sales, plus quality accessories to 
to build volume... high profits... plenty of na- 
tional advertising and distributor co operation. 
That's what benchmaster offers its distributors 
now and in the not-too-distant post-war period. 

Machine Shops: Name a customer of yours now 
and we'll show you a man with a dozen reasons to 
own a benchmaster. More than that, benchmaster 
tools lead you to new sales and new customers. 
The biggest industries—steel, shipbuilding, air- 
craft, automotive. The precision plants—radio, 
watchmaking, musical instruments. The smallest 
shops—toy manufacturing, technical schools, job 
shops. All need compact, versatile machines that 


ou unasler mavelcleriag compony 





benchmaster 


MILL SUPPLIES 


manufactured means 


save space, save big-machine time and do “‘any- 

thing.” That's where you.cash in with benchmaster. 
Workshops: Thousands of men and women are 

now mechanically skilled due to the great war- 

training programs—those hands are ready to build 

the greatest home workshop boom 1n history. 

They won't buy toys or trifles, esther. Trained on 

precision equipment, they'll insist 

on precision tools—handy, conven- 

ient, versatile tools that do almost 


everything in a small space. All benchm, 
' , Y toby, Mills 
sorts of materials, all types of Ps eee 
a Csse 
work requirements, and all at ©r8 com, occa. 
° ; Plert, “vies 
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Billings A CRAFTSMEN SINCE 1869 


WRENCHES 


IN WAR 
IN THINGS TO COME 


Right from the start, Billings and its Distribu- 











tors “went to war’. A tremendous job, yet it Wrench and Tool users know the 
. . 7 Billings trade mark—"Triangle B’— Lic 
is being accomplished by teamwork... is the mark stamped on dependable | C 
When the victory flag is raised, Billings Dis- rr i: paella ; 
tributors will be ready for things to come, in ligt 
a peace-time industrial world, with new and : 
even better Billings Wrenches and Tools. ... rec 
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THE BILLINGS & SPENCER CO. IE 
HARTFORD 6, CONN., U.S.A. : 
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William R. Manske has been made works 
manager of the Denver plant, Amsco 
division, American Brake Shoe Co., New 
York. Associated with the company since 
1936, Mr. Manske had been acting works 
manager for a year. 





Light Steel Sheets 
Continue Short 


The continuing difficulty of obtaining 
light-gage steel sheets will prevent ap- 
preciable increases in enameled ware 
production for some time, despite the 
recent revocation of the enameled ware 
order L-30-b, the industry’s advisory 
committee emphasized at a recent meet- 
ing. Steel sheets of the type and qual- 
ity needed by the industry are expected 
to be available only in sufficient quan- 
tity to fill orders against allotments 
under the Controlled Materials Plan in 
the third quarter, WPB indicated. It 
was considered doubtful whether manu- 
facturers would be able to obtain de- 
livery of sheets on orders without allot- 
ments. Such orders were permitted to 
be placed in anticipation of the open- 
ending of CMP, but mills are permitted 
to fill them after July 1 only if it did 
not interfere with delivery on orders 
against authorized CMP allotments. 


Precision Measurement 
In Home Study Course 


Feeling that wider knowledge of pre- 
cision measurement will aid industry 
in cutting costs and increasing produc- 
tion, Continental Machines, Inc., Minne- 
apolis, has prepared a group of eight 
lesson brochures for industrial and vo- 
cational gage training programs. The 
course, known as “Science of Measure- 
ment”, is arranged to be studied over 
a two month period. 

















WESTON e-2zozer THERMOMETERS 


are stable and rugged over wide temperature ranges 


Here are advantages of Weston All-Metal Industrial Ther- 
mometers that provide long-term dependability for Diesel 
engine applications and for industrial heat control. 


e WESTON all-metal temperature element has proved 
its stability throughout the years. 


e Rugged all-metal construction resists vibration, shock 
and other mechanical abuse. 


e Large gauge-type scales permit accurate readings 
even from a distance. 


Weston All-Metal Industrial 
Thermometers are available in 
types and sizes for most applica- 
tions, with stem lengths from 
242" to 48”. Ranges + 1000° F 
to — 100° F. Literature sent on 
request... Weston Electrical In- 
strument Corporation, 617 Fre- 
linghuysen Avenue, Newark 5, 
New Jersey. 
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OR nearly two 
decades, ESICO 
has stood for superb 
quality and over-all 





ESICO economy in solder- 
SOLDERING ing equipment. The 
IRONS name ESICO on 
Designed for your soldering tools 
tough, long- is definite assurance 


lasting factory 
service. Widely 
used in indus- 
trial plants 
everywhere. 


of long, uninter- 
rupted service. Spe- 
cify ESICO — the 
name that assures 
you of satisfaction. 


Write Today for 
Complete 
Information 
On the Esico Line 





A real _ time-saver. 
Treadie-operated. Au- 
tomatically advances 
iron and solder, 
leaves operator’s 
hands free for work. 


ESICO 
SOLDERING IRON 
CONTROLS 


Positive TIP control pre- 
vents over-heating — tip 
cannot fall below solder- 
ing temperature. The only 
practical method of con- 
trolling heat in the tip—an 
exclusive ESICO feature! 


ESICO 
SOLDER POTS 





Rugged construction. 
Variety of sizes. Designed 
for continuous non-stop 
operation. Elements re- 
placed easily and 

quickly. 















Pat. Off. 


ELECTRIC SOLDERING IRON CO. Inc. 


2745 West Elm Street, Deep River, Conn. 
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% BADGERS are right on the job 
helping the nation’s railroads to 
speed the MILLIONS of car load- 
ings being handled today. Our 
Distributors really have a job to do 
with twice as much shipping than 
is handled in ordinary times. The 
importance of BADGER Car Movers 


MOVERS 


~FREIGHT 
SPEEDERS 


assumes staggering proportions 
under these circumstances and we 
suggest that you check the needs 
of your customers who have rail- 
road sidings—supply the BADGER 
Car Mover best fitted for each job 
. . . heavy, medium, or light. We 


will give our full cooperation on 
deliveries. 





ADVANCE CAR MOVER CO., APPLETON, WIS. 























for Greater Operating 
Savings 


ECONOMY PRODUCTS make possible 
economical and efficient plant opera- 
tion. They help to maintain increased 
schedules because of precision manu- 
facture and great holding power. 
ECONOMY PRODUCTS are preferred 
by plant men and we urge you to 
recommend our Hollow Set Screws, 
Socket Head Cap Screws, Headless Set 
Screws. 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE., CHICAGO 30 





NEW! Another 
GRAND CLAMP 


EXTRA DEEP THROAT 
QUICK SETTING 
INSTANT TRIGGER RELEASE 


y 
* 
v. 
re 
Se 


ERE IS THE EXTRA-DEEP 
THROATED SPEED CLAMP 
YOU HAVE BEEN ASKING FOR 
Grand A.S.L. Deep Throat Clamps 


Position instantly with push 
on combination ratchet 
screw (no waste motion run- 
ning down screw) and 
tighten with turn of vise- 
type handle — Holds work 
with firm tension grip on 


any surface, even slanting 
Extra Deep or irregular; ball and socket 
swivel (replaceable) prevents 
Throats shifting or creeping. 
No 4.ASL Release instantly — simply 
. loosen handle and push on 
Opening Throat trigger — clamp lifts free, 
4344" 4%" ready tor application to 
other work. 
No. 6-ASL 
3" 3/4" Made of Alloy-Steel of 
“— Forced Clamp Capacity. 
No. 8-ASL SPATTER - PROOFED — 
8%" 6” All working parts are COP- 
: PER PLATED against 
PROMPT welding spatter. 
SHIPMENT 


Write for Catalog on Complete 
Line of GRAND Speed Clamps 
for every kind of work. 


GRAND SPECIALTIES COMPANY 


3104 Grand Avenue, Chicago 22, Ill. 
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Educational Films : 
Used by Bond Supply 


Thomas Hughes, newly installed sales 
manager of the Bond Supply Co., Kala- 
mazoo, has been going in for an intensi- 
fied system of sales meetings, covering 
the lines handled by the supply firm. 
According to officials, he has made the 
most of educational films offered by 
manufacturers. 


Visitors Tour 
Asbestos Plant 


Several thousand visitors recently 
toured the plant of the U. S. Asbestos 
division, Raybestos-Manhattan, Inc., in 
Manheim, Pa., during an ‘Open House’ 
period of four days. Employee-guides 
conducted groups of visitors through 
14 buildings and 55 separate manufac- 
turing departments on tours. The four 
day period culminated a two-months’ 
manpower drive during which key em- 
ployees served as door-to-door and farm- 
to-farm solicitors. Many prospective em- 
ployees attended the ‘Open House’ to 
look over the factory before being 
signed up. 


Spears Joins 
Huge-Fayle 


F. D. Spears, technical and mechani- 
cal engineer, has joined the Huge-Fayle 
Supply Co., Houston, and will represent 
the distributing firm in the Dallas-Fort 
Worth territory. 





C. G. Geiersbach, who has been connected 


with the Brunner Mfg. Co., Utica, since 
1936, has been appointed design and 
development engineer for the company. 
He is experienced in general machine and 
tool design. 
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AGAIN AVAILABLE 





Whittaker Metal-Workers’ 


WRITES WHITE 

STICKS TIGHT 
The heavy demand for metal-working crayons can now be met 
with WHITTAKER STEELRITE and CLOVER crayons. New and 
increased production of both natural and composition crayons 
account for large stocks on hand which are available without 
priority for distribution. 

STEELRITE crayons are made of powdered soapstone, contain- 
ing no wax binder and are free of grit. They are uniform in 
strength, will not flake and actually wear twenty percent longer 
than natural crayons. STEELRITE can be used on dry, grimy, hot 
or cold metals producing a clear, sharp, easily discernible mark. 

CLOVER, a clear white talc crayon is cut with the grain from 
selected soapstone. It is free from hard spots, or other impurities, 

and takes a fine, long-wearing edge that 
will not feather or flake in use. 
Both grades are made in standard five 





TABLE OF SIZES inch lengths in square, wide flat, thin flat 
Su Wx. do vqewrs and round shapes. 
Sx¥ex¥i, .... flat Write today for additional information 
Bute oii vss round on this urgently needed product. Samples 
5x 1%4x Vis . wide flat of STEELRITE and CLOVER crayons are 
5 x Vo x V2 large square available upon request. 


Sx Vax ig . . thin flat. 














SALES REPRESENTATIVES —————> 
Sn eS 

a 1 prmapenema opened 

; ‘o ~ Paltz & Company Rich : A 

Clark & ie nes seaman oan 


.. ’ 260 West Broadway, New York 13, N.Y. 
Deniels, INC. Plant: South Kearney, New Jersey 
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Three Models Avaitable 


Model A-1 furnished with 
c@ 1 inch turbo-rotor ond 
will accommodate volumes 
from 1 to 8 cubic feet. 
Model A-2 hos a 2 inch 
turbo-rotor and con ac- 
commodate volumes from 
10 to 35 cubic feet. 
Model A-4 has o 4 inch 
turbo-roto? and con ac- 
commodate volumes from 


* Purify Any Pressures, Air or esd 
. With Bird-White Multiple 
Unit Pree Ofter 












35 to 100 cubic feet. 
= J 











PATENT 
APPLIED 
FOR 


Regardless of fluctuating volumes or high pressures there is a Bird-White 
Pur-O-fier to solve your purification problem. Volumes of over 100 
cubic feet are assured positive purification with Bird-White multiple 
unit installations. Sensitive to velocity, the non-cushioning, perfectly 
balanced Turbo-Rotor purifying action of the Bird-White Pur-O-fier 
makes it the only standard unit to operate efficiently with both regular 
and intermittent pressures. 

Every compressed air or gas system is subject to contamination by 
moisture, oil and other foreign matter being passed along to the dis- 
charge point. Save money—protect your air-operated machines, gauges, 
and controls. Wherever purified air or gas is Soqueree ‘ou can be sure 
with Bird- White Pur-O-fiers. Write today for Bird- White Bulletia No. 10. 


BIRD-WHITE COMPANY 
Dept. MS, 3119 W. Lake Street + Chicago 12, Illinots 


What Union 
has two bronze 
seats ground 
to a true ball 
joint? 














WRAPLOCK HOSE CLAMPS 








\ 


WRAPLOCK 
“NEVER LEAK” 
HOSE CLAMP 





Tie Thor 


the Pavenrene Os" 





“@ acre 0 » 
OK on any job 7 







a 








Why have manufacturers in every 
line used millions of WrapLock 
Hose Clamps. 


They‘re practical. A simple, inte- 
grated assembly~no pieces to drop. 
One clamp will fit any size hose, or 
anything that can be bound by a 
metal band—round, oval, square. 
You save installation time. They are 
the “fastest” clamps made. Inventory 
investment and inventory space are 
small. They are extremely flexible 
and easy to install—after assembly of 
your job. WrapLock Hose Clamps 
are quick, versatile, dependable. 





PRODUCED BY AMERICA’S FOREMOST CLAMP MANUFACTURER 


ACTUS PRODUCTS CO. 


MOUNT VERNON: NEW YORK 
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In case you like oven-warm pastries— 
and who doesn’t?—you’ll be interested 
ina baker out in Oak Park, Ill. He sells 


/unbaked—but  frozen—pies, cookies 
cakes, rolls. What’s more, he gets full 
price for them, because housewives save 
the messy preliminaries to “doing their 
own baking.” 


Speaking of freezing, a new gadget 
is the screw-conveyor quick-freezer. 
Food is prefrozen at 25 deg. F. in an 
airblast Shaker-type freezer to avoid 
frosting the conveyor, then passed 
through. Refrigerant inside the con- 
veyor screw and outside the jacket cir- 
culates at —25 deg. F. to do contact 
quickfreezing. 


Elsewhere I have pictured a proposed 
windmill power plant. There is already 
a twin-bladed 1000 kw. unit on a 110-ft. 
tower atop Grandpa’s Knob, near Rut- 
land, Vt. After a year or so of experi- 
mental operation, it generated 61,780 
kwhr. in 143 hr. last March. 


Newest postwar bus is a twin-deck 
streamlined job, with blister side win- 
dows for lower compartments and a rear 
observation deck. Chassis and body are 
largely aircraft in design. Seating ca- 








pacity is 68. 


Laminated resin and glass cloth, made 
into a honeycomb, then sawed across 
into strips, form a new structural ma- 
terial. The sections are used as light- 
weight filler between aircraft fuselage 
skins. They can be placed rapidly to 
fill any shape, weigh only 9 lb. per cu. 
ft., are 50% stronger than aluminum 
and 90% stronger than plywood. 


A mixture of precooked, dehydrated, 
flaked lima beans, soya grits, potatoes, 
cabbage, parsley, tomatoes, onions and 
leeks, with 17 flavoring ingredients and 
a bunch of vitamins and minerals makes 
anew food product. It will make soups, 








PROVE that 


“Boss, these records 


CAN- 


TOL has smoothed 


out our production.” 


‘“‘Belt-Hours’ Count, Too! 


Man-hours are of first importance to your customers in these 


days of fast production. 
ing must be properly dressed 
in shape to deliver uninterrupted service 
in your plant are to deliver their top value. 


But “belt-hours” count, too! Belt- 
properly PROTECTED—kept 


if the manhours 


CANTOL BELT WAX is a belt preservative that seals out 
injurious foreign matter and produces smooth, steady oper- 


ation. It is more than just a belt dressing. 


It is a TREAT- 


MENT that will increase power, production and profits for 


you. 


Write for complete information about CANTOL 
ent and better belt preservative. 


Cantol Belt Wax is a product of 


CANTOL WAX COMPANY, Bloomington, Indiana 


Cantol Belt Wax is sold only 
through distributors and dealers 
in every state. 


BELT WAX 


From Old Mexico comes Cande- 
lilla Wax, Properly combined and 
rightly blended with other ingredi- 
ents, Candelilla becomes the secret 


of CANTOL superiority. 


the differ- 
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Amazing, New 


CANNERS BELTING 





Now You Can Recommend 
The Ideal Belting for 
All Food Conveying 


Users of belting for conveying 
food will welcome this wonderful 
new “Buffalo” development. Rec- 
ommend it for carrying acidy, 
oily, greasy, wet, moist or alkali 
substances month after month — 
impervious to odors, easy to clean 
and long wearing. Write for 
sample. 


Also Available Now! 


Solid Woven Cotton Belting 
Waterproof Cotton Belting 

Paraffine-Treated Belting 

Conveyor Belting 





Prompt Shipments 
Write Dept. B 


BUFFALO WEAVING & BELTING CO. 
BUFFALO 7,N.Y. NEW YORK 


Serving Industry for Over Fift,s Years 


CHICAGO 
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Foot Control Leaves 
Both Hands Free To Work 






Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 


milling and assembly. 


Reduces costs, lost motion and fatigue. Husky, compact, 
precision-built; exerts a grip of 15 times air line pressure! Tried once—re- 
ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... 


‘24 


Territories Open for Distributors and Factory Representatives 


W. R. BROWN CORP. 5727 W. ARMITAGE AVE. CHICAGO, ILL. 
SPEEDY AIR VISES « AIR REGULATORS « AIR FILTERS * PORTABLE COMPRESSORS + PAINT SPRAYERS 


AMERICA'S MOST TALKED-ABOUT VISE . : mi & PRICE! 














WHITNEY 
LEVER PUNCHES 





BUILT FOR SERVICE FAR 
ABOVE RATED CAPACITIES 


There are many types of WHITNEY 


Punches . . . hand, channel iron, angle 
iron, close corner, bench, hammer, 
thinner’s, round, square, button, sky- 
light, ventilating tank, flange ... each 
in a variety of types and sizes and 
with individual characteristics that 
make them most adaptable for its spe- 
cial field of work. Men who use them 
like them because they give a good 








BUFFALO 
WHEELS 





Molded-on Resilient 
Rubber Tired Truck Wheels 


Easy rolling tires—resilient tread 
Prevent floor damage 

Molded-on type—tiong life 

Strong one-piece wheel casting 
Guaranteed adhesion of tire to core 
Grease retaining dirt proof thrust 
washers 


These wheels roll quietly and easily 
over all kinds of floors, saving time and 
effort, reducing breakage and avoiding 
floor damage. Available now. 








looking, t finished job. Get - 

= am ——, Benn Preset BUFFALO CASTER 

circular, 

W.A.WHITNEY MFG. CO. & WHEEL CORP. 
187 Breckenridge Buffalo, N. Y. 

ROCKFORD ILLINOIS || 
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stews or main course, depending on the 
amount of water you add. 


Now they're planing dirt too. They 
discovered that lumpy furrows in plowed 
land speed evaporation, so they smooth 
em out with a big scraper. Such treat- 
ment cuts irrigation-water requirements 
25 to 30%. 


To handle the tremendous areas of air- 
ports and golf courses, a gangmower 
capable of cutting a swath 21 jt. wide at 
20 miles an hour has been devised. It 
can mow 370 acres in an 8-hr. day. 


Surface finish is difficult to describe 
or specify. So Douglas Aircraft electro- 
plates the desired finish, then strips off 
the plating and sends it to contractors, 
draftsmen, machinists, etc. A set of 20 
such gages has been developed, each 
accurate to the millionth of an inch. 


G.I. prayers have been answered at 
last. A new potato peeler cleans off 
spuds at 100 bags an hour. A worm con- 
veyor carries potatoes through a 14-in. 
dia. steam cylinder 12 ft. long. Steam 
at 60 lb. loosens the peel, which is then 
knocked off by high-pressure water 
sprays. 


Henry Kaiser is talking about assem- 
bly-line houses to sell for less than 
$5.000. to have 2 or 3 bedrooms, a 2- 
car garage, air conditioning, central 
heat, dishwasher, garbage-disposal unit, 
laundry machine and full insulation. 
He expects to frame with light steel and 
have variety in roofs, and finishes. 


Partially precooked, then  quick- 
frozen, meals are thawed and _finish- 
cooked in 15 min. on special electric 
stoves in Air Transport Corps planes. 
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To separate grains, nuts and seeds 
by weight, shape, size and surface 
characteristics, engineers developed 
this gravity-table air separator. A fan 
drives air through a porous deck 
mounted on springs and driven as a 
conveyor. The deck can be tipped 
endwise and tilted sidewise to pro- 
duce flow by gravity. Material is fed 
on at one corner. Rising air strati- 
fies it, light material rising, then flow 
ing by gravity to a chute. Heavy par- 
ticles travel to the chute at the far 
end, intermediates to one in-between. 


CYCLONE 


Faster action, higher operating 





efficiency, lasting endurance, eas- 
ier handling—that’s what you get 


in the aptly named High Speed 





| CYCLONE Hoist. You can depend 


on this “tops in performance,” be- 


cause only in the CM Cyclone will 
you find 12 anti-friction bearings 
—a ball or roller bearing at every 
rotating point. Other extra value 
features are: Extra safety from the 
smooth gyrating yoke action... 
internal guides to prevent load 
chain slippage...accurate meshing 
of machine cut gears...shielded 
lift wheel...CM “Inswell” electric 
weld load chain. For a hand oper- 
ated chain hoist here, definitely, 


is outstanding value. 


Capacities from 14 ton up. 
CM Bulletin No. 100 contains complete 
details. Write for it. 


-CHISHOLM=MOORE 


HOIST CORPORATION 


(Affiliated with Columbus-McKinnon Chain Corporation) 
GENERAL OFFICES AND FACTORIES: 120 Fremont Ave., TONAWANDA, N. Y. 
SALES OFFICES: New York * Chicago * Cleveland * San Francisco + Los Angeles 
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Safety 


BELT HOOKS 
AND LACERS 


Today, productive time must be sacrificed because of belt 
Therefore, urge buyers to use the SAFETY SYSTEM 

. @ combination of a Portable Lacer and numerous size 
Belt Hooks that answers the need for a sound belt connecting 
Each Lacer has full 6" capacity .. . 
with ribbed jaws... 


failure. 


system. 


hook. 


business for you! Write to us today... we'll send the full story. 


SAFETY BELT-LACER 


TOLEDO 





This sinks hooks easily and permanently below the 
surface of the belt. 
to hold, and by serving so well today, is establishing future 
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is constructed 
arranged so that rib contacts only one ff} 


The SAFETY Belt Hook is guaranteed 
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“Pilot” Glass Body 
Sight Feed Oif Cup 





“Automatic” Spring 
Compression Grease 
Cup 


DETROIT 7 





ESSEX BRASS 
CORPORATION 


2000-2006 FRANKLIN ST. 


LUBRICATING DEVICES 


The line of 
tangible returns 


Industry relies on the Distributor to supply the equip- 
ment best suited for the job in hand, and the man who 
supplies ESSEX Devices to plant managers is insuring 
uninterrupted production—he’s also insuring a good 
Lubricating Device business for himself. ESSEX units 
have more than 30 years of practical engineering experi- 
ence to recommend them and they are equal to any job. 
Get complete facts on this line of good returns. 


Sight Feed 
Lubricators 
Plain Lubricators 
Hand Oil Pumps 
Plural Oilers 


Grease Cups 
Oil Gauges 
Water Gauges 
Oiling Devices 
Air Cocks, etc. 






rOoua%YN—v 


For use in 


every 
equipped for air. A profitable addition 
for the plant and for your line. 


industrial plant 


MICHIGAN 




















DRIVE 


HOSE 
CLAMPS 








“Tuy this 
FOR YOURSELF: 


Get a FREE sample “‘Aero-Seal” Hose 
Clamp and see for yourself how much 
better it is than ordinary clamps. See 
how it pulls up tight and leakproof 
with only moderate effort. See how the 
WORM DRIVE works—how compact 
it is—how much greater take-up it af- 
fords. See the quality features: no-slip 
cup, hardened screw, spring steel band, 
rustproofing. See how quick and easy 
“Aero-Seal” is to put on, take off, 
tighten up. Let “Aero-Seal”’ prove its 
own worth. 

FREE! Use this coupon. 


~ 














AIRCRAFT STANDARD PARTS CO. 
1777 19h AVE., ROCKFORD, ILL. 
Please send me one sample ''AERO-SEAL" 
Hose Clamp. Size preferred 
NAME 
COMPANY. 
ADDRESS 
CITY. STATE. 
ee 8 8 oe oe oe Ue he Ue Um Um Um Ue 
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Flavor is said to be better than that of 
completely precooked frozen foods. 


Barrel (semi-cylindrical) concrete 
roofs over a huge Army warehouse at 
Dayton were made between truss-and- 
plywood forms which rolled on tracks. 
The span was 45 ft., and an 80-ft. sec- 
tion four bays wide was cast at each 
form setting. The warehouse covers 
750,000 sq. ft. 


Latest guess is 100 million radios 
within five or six years after the war. 
More people will pay $75 extra for tele- 
vision than $10 for FM. The 31 million 
American homes that now have radios 
average 1.54 sets per home. 


Ithaca, N. Y., is connected by plane 
with New York—even though popula- 
tion is only 25,000. plus 7,000 Cornell 
students. The line makes one round trip 
a day—going in the morning, returning 
in the evening. Thus far, it has carried 
full payload on every trip. 


China has been figuring out how much 
power she needs. Best guess is 900,000 
kw. of steam plants in 21 provinces, 
serving 711 industrial plants in 107 com- 
munities. About 540 miles of transmis- 
sion lines will be needed. 


To build the 1265-mi., 24-in. pipeline 
that brings natural gas from Texas to 








THAT SMILE 
MEANS 
HE USES 


Ruby Fluid 
SOLDERING PRODUCTS 


Ruby’s Stainless Steel soldering flux does 
a perfect job without special equipment, 
excessive heat, or discoloration. A 
pleasure to use. 

Rubyfluid Soldering liquid or paste can 
be relied upon to meet the most exacting 
requirements of any soldering work. It 
makes possible a strong, neat, endurable 
union quickly and without fuss, or harmful 
fumes. e 


(Pr 





RUBY 
CHEMICAL CO. 


76 McDOWELL ST. 
COLUMBUS 8, OHIO 
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new hammer 
Hits 
battering. Useful ¢ W 
d by oil or gasoline. 

k, chip or defor 


Here’s a 
time discovery. 
marring, cutting OF 
workmen. Not affecte 


burn or exp 


tool every 
sell at a handsome pro 


m. It’s 
i ot crac 
lode. Will n i¢’s a hammer you can 


craftsman wants, 


fit. 3 sizes, 7 weights. 


MAKING SALES FOR you 


in leading 
azines. Demon- 
dy to sell 
day! 


DVERTI SED 
A national mag 


strator counter-card rea 


for you. Write or wire to 


NEW PLASTIC CORPORATION 
1017 N. Sycamore - Los Angeles 38, Calif. 


PLASTIC 
HAMMERS 


MIGHTY 


beet Govstle 
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Perfect answer! 


When a prospect asks you, 
“Which hoist should I buy to 
handle a tough, round-the-clock 
lifting job?” just say 


‘LOAD LIFTER 


and you'll give him the perfect 
answer. 

Tell him about the simple yet 
rugged construction, the exclusive 
features which make a ‘Load- 
Lifter’ Hoist able to withstand 
hard, long hours of heavy lifting 
with the minimum attention. 
Point out the safety features of 
‘Load-Lifters’ and explain to him 
how he can order them in almost 
every combination within their 
Capacities to meet specific or 
difficult conditions in any type of 
industry. 

Give him a copy of Catalog 
No. 215 and call his attention to 
the pages showing the various 
kinds of ‘Load-Lifter’ Hoists, the 
double spread of installation 
photos, and especially to pages 
18 and 19 which graphically show 
and describe the advantages of 
‘Load-Lifter’ Hoists. 

If you need more copies of this 
catalog, send for as many as you 
can use. 


MAEWELLE 


ivy? LOAD LIFTER 
iM; Hoists 


Teepe mane |) 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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SPEAR YOURSELF EXTRA PROFITS 





<>- The SPEER brush line 


helps you get business from 
profitable sources that your 
competitors may be overlook- 
ing. With SPEER brushes, you 
can serve all motor users—be- 
cause there’saSPEER brush just 
right for every need. SPEER 
brushes are repeat sellers, easy 
to handle. SPEER helps you 
build a reputation for quality, 


upmomcaco * CLEVELAND * DETROIT 
MILWAUKEE * NEW YORK * PITTSBURGH 


too, for they have been known 
nearly 50 years wherever 
brushes are used. For new, 
profitable business, cash in on 
the SPEER reputation. Write 
for details. 


ed 
SPEER 


CARBON COMPANY 
ST. MARY'S, PA. 
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ALWAYS A DEMAND FOR THESE 
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i size f 
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bsolute rigidity. 
, For full details . 
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osk for BULLETIN No. 6 


DRILLING sno TAPPING 
PRODUCTION BOOSTERS 


<P 


D 
FOOT - OPERATE 
TAPPING MAGHINE 


ir-trigger sensitive 
ore eet friction clutch, 
omatic reverse an 
itively counterbalance 
All the — 

is fee 

r to do is 
pl ot step on se 
edal. Unskilled oes : 
oa maintain wens _ 
rates up to 12,000 hole 


per hour. ‘ 
For full detatls 
ask for BULLETIN No. 4 


TAP CHUCKS 


-. ig visible- assuring 
ieewe insertion of taps 
every time. 
No 0 to I" taps . 

or full detatts 
ask for BULLETIN No. 6 


aut 
sens 
foot pedal. 





Write for the Bulletins ond 
details of the Dealer set-up 


ETTCO TOOL Co. 600 Jehnson Ave., Brooklyn 6, WN. Y. 
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Pittsburgh, 67 streams, 300 highways 
and 62 railroads had to be crossed. Most 
crossings were made by shoving the pipe 
through a hole drilled under the obstruc- 
tion. Overlead suspensions, with the 
pipe carefully braced against sway, 
were required on only seven rivers 500 
to 1282 ft. wide. 


In making the line, 320 miles were 
welded with “pressure” oxyacetylene 
welding. Abutting pipe faces were 
cleaned, pushed together and heated by 
a ring of 365 jets. At 1,050—1,200 C., 
jacks pushed the plastic ends together 
to form an upset weld. Time per weld 
is about 14 min. 


The postwar Pullman may have three 
tiers of berths, sleeping 42 per car in- 
stead of the present 28, or 24 instead 
of the present 18 roomettes. Seats on 
the diagonal in dining cars would per- 
mit diners to leave without disturbing 
others. Playrooms for children and 
night-club and movie cars are planned. 








Hotter spark for gasoline engines is 
produced by a high-frequency ignition 
system. Each plug has a tiny trans- 
former sealed in it. This steps up 1,200- 
volt primary current to 10,000 volts, in- 
_ creasing power and plug life, cutting 

radio interference and magneto weight, 
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| THE FIFTY-TO-ONE FILE 


IT’S CARBIDE—the Ford Carbide Rotary Cutter. 
IT’S NEW—on the market only a few months. 


ITS PERFORMANCE is so superior that its production econ- 
omy can’t be denied—outlasts high speed steel fifty to one. 


| IT’S BACKED BY an extensive and intensive advertising pro- 
| gtam which is telling the story of Carbide Cutters to the key men 





in all the metal working industries. 


| IT CARRIES the name of FORD—the name of the oldest manu- 
| facturer of rotary files and cutters in America. 
| 


IT’S YOUR CHANCE to cash in on the sales possibilities of our 
COMPLETE LINE of rotary toolh—CARBIDE CUTTERS-- 
| HAND CUT FILES—GROUND FROM THE SOLID CUT- 
| & TERS. Write today for full particulars—catalogs, prices, discounts. 
| : M. A. Ford Mfg. Co., Inc., 742 W. First Street, Davenport, Iowa. 





i 
| 





Windmills may do more than water 
the livestock if this idea proposed by 
a Federal Power Commission engi- 
neer finds acceptance. He has de- 
signed a 7,500-kw. wind-driven gener- | 
ating unit, with two 3-bladed fans | 
atop a 500-ft. tower, each blade 80 ft. 
long and weighing 30 tons. With 
fixed charges at 6% and figuring a 
34-mph (for full-capacity) or greater 
wind available 60% of the time, cost 
would be $0.00134 per kwhr. 


Ss 
fr 


aa 
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DASCO Tools are made of the finest steel obtainable. 
Electrically tempered — and Diamond Point Tested 
for hardness. DASCO Tools are beautifully fin- 
ished and numbered separately for easy reference 
in re-ordering. DASCO supplies a complete line ina 


wide variety of dealer displays — these sales making 
displays are furnished without charge. DASCO 
Tools are sold only through recognized wholesale- 
dealer distribution channels at fair prices and a 
profitable mark-up. Send for Literature. 


DAMASCUS STEEL PRODUCTS CORP. 


ROCKFORD, ILLINOIS 


* 
$ 





30,000 Dozens 


PWdelislel tice ticle a iclamiiileal-tel) 
ate delivery of CORNING 


STANDARD PYREX 


HIGH 


PRESSURE PYREX RED LINE 
and PYREX BROAD RED 
LINE GAUGE GLASSES 


Machine facilities available 


for special lenqths. Also Glass 


Cylinders Oil Cup’ Glasses 


WU clale-baclan Clniti-. mei ee 


Write. wire, or phone 


laa 


ELMIRA 
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Lubricator Co., Inc. 
330 JAMES BLDG 


NY. 








| 


7 may ti 


FLEXIBLE 
COUPLING 


Provides: 


MAXIMUM FLEXIBILITY 
COMPENSATES MISALIGNMENT 
ABSORBS SHOCKS 

MINIMIZES VIBRATION 
SMOOTHES OUT LOADS 


* 
Here's Why: 


Due to the shape of the 
patented pin block it is 
bushed with the same 
thickness of resilient rub- 
ber at all points in the 
line of force. 





The bearing pressure on 
the rubber bushing is 
equal at all points in the 
line of force and the 
amount of rubber at all 
points remains equal. 


In rubber bushed coup- 
lings with round pin 
blocks, the rubber is 
crushed in the line of 
force as shown at the left 
—a condition overcome 
by the Fabco design. 





Fabco confined rubber bushings cannot 
be overstressed, they are kept alive by 
constant flexure, are not affected by 
conditions of moisture, oil, steam, acid 
or dust. They are just eminently satis- 
factory for the purpose. 


Dealers Wanted 


FABCO Couplings have long enjoyed an 
enviable reputation in the Western 
States and we are now seeking com- 


plete national distribution for a proven 
product. Write us for our Coupling Cata- 
log, Distributors Proposition, and terri- 
tories still open. Tell us of your facilitie: 
for distribution. 


F.A.B. MFG. CO. 


1249 SIXTY-SEVENTH STREET 
OAKLAND 8, CALIFORNIA 
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and giving better performance from air- 
craft engines. 


To get 114,000 gpm. of Ohio River 
water clean enough to produce 120,000 
tons of butadiene and a third as much 
styrene each year, Kobuta (Pa.) plant 
of Koppers Co. has an extensive water- 
purifying system. It could provide pure 
drinking water and service water for a 
million homes. 


To take nightshade (poison) berries 
and other impurities from shelled green 
peas, they've invented a special puri- 
fier. Peas pass through an oil-and-water 
emulsion into which air bubbles are 
pumped to get foam. Air bubbles at- 
tach themselves to the materials pass- 
ing through. That’s enough to float the 
impurities off, but the good peas go 
right ahead and sink anyhow. 


Sulphite liquor, heretofore a fish- 
killing waste product of pulp making, 
now has a use. Seattle chemists have 
figured out a way to get butyl alcohol 
from it—which has 6,000 Btu. per lb. 
heating value, about the same as wood. 
Further, they’ve found a high-vitamin 
yeast as a byproduct. 


The Argentine is starting 28 “air- 
parks” along main highways. To serve 
air and auto tourists, they'll include 
landing strips, service stations, control 
towers, hotels, restaurants, and so on. 


Ultraviolet lamps, if placed to irradi- 
ate the air over our heads in a room. 
will kill over 90% of the bacteria which 
cause respiratory infections. 


The same lamps are killing molds, 
spoilage bacteria and the like in dozens 
of food plants processing everything 
from asparagus to spaghetti. 


Do suggestion awards pay? A recent 
study of 53 such systems gives an em- 
phatic “Yes!” Number of suggestions 
per thousand employees ranged from 
1% to 2000 per year, with an average 
of 286.5. Acceptances ranged from 0.08 
to 680 per 1000. Top award was $5600. 
average $16.88. 


Up in Maine, they’ve recently finished 
a 400-ft. bridge made almost entirely 
of timber. Surprisingly, the superstruc- 
ture is treated Douglas fir from Oregon 
—which proved cheaper than local 
wood. The latter would have had to be 
shipped out for processing. 


The Army now has a 7-lb. water- 
purifier that can produce a quart of 
potable water a minute from anything 
but sea water. It incorporates filters 
and chlorinating chemicals. 


A Mississippi miss showed her father 
how to electrify his dairy, saving $100 
a month in ice and labor and releasing 
one man for other work. 








POWER BLADES 


. « « are giving industry efficient service and by 
their uniform performance are continually build- 
ing up repeat sales for Mill Supply Distributors. 


Customer Satisfaction is assured by the reduc- 
tion of blade failures caused by breakage, strip- 
ped teeth and premature wear. 


Super-Sterling offers a complete line of Hand 
and Power Hacksaw Blades and Metal-Cutting 
Band Saws. There is also the Super-Sterling 
High-Speed Steel Flexible Hand Blade, originated 
by "Sterling" and the Super-Sterling Broach Saw 
with patented graduated teeth. 


Distributors find the Super-Sterling line of saws 
easier to sell. 
® 


Write for our distributor plan! 


The Complete Line.....PLUS 


DIAMOND SAW WORKS, inc 


NEW YORK 





BUFFALO, 
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abrasives’ profi 


woe See ee | 


by carrying the complete 


CLOVER COATED ABRASIVES ,— in al! grains, 


grades, backings, coatings, sizes and shapes. 


‘ _ 
over ComPOUN? 
Wms crinding  POLISHme | 


CLOVER LAPPING AND GRINDING 
COMPOUNDS, —Famous since 4903. 





- bx 


CLOVER GRINDING WHEELS, —technical, 


general purpose and hardware. 


When you concentrate on the com- 
plete CLOVER Abrasives Line in a 
territory that is all yours, you buy at 
lowest prices and sell at maximum 
profit. 


Abrasives’ selling is stable business. 
Sales are obtainable throughout in- 


dustry. Repeat business is enormous. 
Write for full information. 


CLOVER MFG. co., Norwalk, Conn. 


CLOVER 


Le 





246 


CLOVER LINE 


genuine KANT-LINK 


SPRING WASHERS 


KEEP BOLTED ASSEMBLIES permanently TIGHT 


BEALL Spring Washers compensate for wear, bolt- 
stretch, corrosion and break-down of finish. They 
meet rigid Army, Navy and Air Corps specifications. 
Available in Carbon Steel, Stainless Steel, Phosphor 
Bronze, Everdur and Monel Metal. Finished in Cad- 
mium Plate, Galvanized, Silver and Parkerized. 
IMMEDIATE SHIPMENT of all standard sizes. 











WIRE US your requirements 


BEALL jgelo) i Cc. (Div. Hubbard & Company) 
EAST ALTON, ILLINOIS 














BALL 

















BEARING 
HEAVY-DUTY 


VALLEY GRINDERS 


Accuracy and Performance 
Records already established 


In the 27 years that Valley Grinders have been used by 
many of the country’s largest industrials, they have estab- 
lished fine records where accuracy and performance 
count. These grinders are all powered by Valley Motors 
and every unit is built to a single high standard of quality. 
This means complete satisfaction in service which builds 
a post-war reputation for these efficient, low-cost tools. 





Valley Electric Corp. 


4221 FOREST PARK BLVD. e ST. LOUIS 8, MO. 
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Union Pacific was having a lot of 
trouble with the Platte River. Every 
tree or log that stuck started an island 
that altered the channel and threatened 
to wash out a bridge. So bulldozers 
scrape the top off and diesel pumps 
suck up the sand-water base mixture 
and spit it back into the Platte. Islands 
as big as 21 acres have been thus re- 
moved. 


That British “town-buster” bomb has 
a body cast around a collapsible wooden 
core. On the core bars, a rope made of 
wood shavings is wound until desired 
shape is reached. All. this can be taken 
out readily before the bomb is loaded. 


To keep dust swirling off the surfaces 
of new airfields from getting into and 
ruining engines, the Army developed a 
straw spreader. It shreds and spreads 
straw over the ground, then disks it 
in to hold dust particles down. 


Deepest dive inland was recently in 
the Columbia River, by five divers who 
went down 207 ft. below Big Eddy to 
see how the bottom looks for a big dam. 
Current, even at the river bottom, was 
so swift they had to descend an an- 
chored cable. The dam site looks prom- 
‘ising, too. 


Boeing has adopted the pinball ma- 
chine—to find shorts in wiring of the 
B-29. The pinball lighting mechanism 
is connected to wiring so that each 
wire flashes its own number momen- 


Transparent and shatterproof plastic 
panels form this cylindrical crane 
cab. It provides full vision in every 
direction except straight down, and is 
air-conditioned. The operator sits in 
a comfortable chair, with hoist and 
trolley switches on the arms, bridge 
and bell pedals properly spotted for 
the feet. 











e He’s finished his job for the Signal Corps— 
strung his last communication line under enemy 
fire—run his last power line to light an emer- 
gency first aid station. 




















Now he’s home again—back 
on the job of keeping Amer- 
ica’s peacetime communica- 
tions moving—the motors of 
industry turning. 





It will feel like old times up 
on the sticks with a pair of 
sturdy Klein pliersinhishand. = 1" posse - 
For these quality pliers that = of sols will be 
served him so wellinthe Army  ‘“¢"" °” "e4#«s 
will serve him as faithfully on 
his peacetime job as they have 
other linemen and electricians 
“since 1857.” 


WEMIER mM LENG & Sons 


3200 BELMONT AVENUE CHICAGQOGRLS ILLINOIS 
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You sell safety aud durability 
when you offer 


IRON HORSE 


BRAND 





OILY WASTE CANS. 





Constructed in accordance with Un- 
Approved by Associated Factory 
Mutual Fire Insurance Companies. 


Reinforced top—extra strength to 
stand up under rough treat- 
ment. Gravity closing for safes 
ty—can’t stay open. 


Opening mechanism hugs can ¢x- 
terior—no place for clothing to 
catch, 


Men-size handles—securely rivet- 
ed, make moving and handling 
much easier. 


Full apron body amply ventilated for 
eir circulation. Firm foundation 
eliminates tipping. Constructed 
of galvanized steel. 


j 


ROCHESTER CAN COMPANY 


84 GREENLEAF STREET, ROCHESTER 9, N.Y. 








ot 


your 


Supply 


House or write 
for Data Sheet 


4 


DOES NOT CONTAIN GRAPHITE 
Joseph DIXON Crucible Company 


Div. 71C7 Jersey City 3, N. J. 
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SELL . .. To every plant 


in your area. Wherever 
belting is used this Dixon 
" Product goes over Big. Plant 
men know it. Show it, sell it 
and profit. Do you know 
Graphite Gus and his lively 
profit makers? Write for 
Data Sheet Directory. 


MILL SUPPLIES ¢ JULY, 


1945 








tarily on the screen. If a wire is 
shorted, the light of corresponding num- 
ber stays on until the short is fixed. 


To catch little imperfections and 
cracks in glass jars, they whirl ’em in 
front of an electronic photo-tube and 
strong light. Any flaw causes the light 
to flicker—and rejection follows. 


The Navy’s fog generator, designed to 
hide ships by dividing oil into minute 
particles, turns out to be good for 
spreading insecticides. It sprayed 4 gal. 
of DDT over ten acres of orchard in one 
recent test. 


Philadelphia Electric has a remote- 
control switching system to clean up 
power failures quickly on underground 
power lines. To cut out a line or throw 
a switch, an operator merely dials its 


| number. The dialtone actuates a relay 


that does the work. 


To reduce the amount of concrete 
needed in reflooring an old Arsenal 
building, the Army used waste sawdust 
as a filler. It was wetted, compacted 
with a hand tamper, and covered with 
a single layer of bitumen-impregnated 
paper. The fill is 4 in. thick, the slab 
3 in., and no cracks have developed thus 
far. 


Some shops have had to abandon 
pushbutton controls—the girls get their 
long fingernails caught in the space 
around the button. That has forced a re- 
turn to the lever switch. 


San Antonio Transit is equipping 15 


supervisor's cars and service trucks 
| with two-way radio. 


The idea is to 
speed bus road repairs. 




















| Really a gas-turbine-compressor set, 


this is a cross-section of the GE jet 
engine which powers the Airacomet 
(now a trainer) and has been rede- 
signed for powering newer ships. 
Simplicity is the keynote. The com- 
pressor, driven by a single-stage tur- 
bine, supplies air to multiple combus- 
tion chambers, where kerosene is in- 
jected and burning occurs. Products 
of combustion form the tail jet. There 
is no supercharger, propeller or cool- 


| ing system. 
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LOOKS AT 


BUSINESS 


An increasing number of industrial 
purchasing agents report poorer busi- 
ness conditions, indicating a definite 
trend downward. Cancellations, while 
becoming more noticeable among sub- 
contractors, are affecting the aluminum, 
electrical and machine tool industries 
very little to date, because of new and 
back orders. Even so, new orders are 
reported as much as 20 percent off from 
the previous month, according to a 
compilation of information for June by 
the Business Survey Committee of the 
National Association of Purchasing 
Agents. 

Commodity Prices: There is a substan- 
tial increase in the reports of higher 
prices over last month. The new steel 
prices are generally less than expected. 
Buyers generally find it difficult to un- 
derstand how prices can be expected to 
decline in view of labor’s attitude on 
wages, and look for OPA to finally in- 
crease prices for most commodities and 
products. The general tendency now 
is to increase prices wherever it can be 
done without direct violation of govern- 
ment rulings. Lower prices are not 
expected soon. 

Inventories: The trend toward lower 
inventories appears to have been 
checked. Increase in inventories, where 
indicated, is apparently due to the fact 
that many war contracts are being re- 
duced and, before the necessary paper 
work and red tape to halt shipments 
can be taken care of, the material is 
shipped and shows up as increased in- 
ventories. Buyers having reconversion 
problems are intent in reducing inven- 
tories, while those not experiencing an 
upheaval in turning over to civilian pro- 
duction are trying to maintain fairly 
large stocks. Caution against inflated 
inventories is recommended in view of 
further contemplated cutbacks. This is 
no time for panicky buying to increase 
stocks. 


Now Available... 




















De-Sta-Co mo ARAMA | STOCK 


STEEL OR BRASS seo aoe anaes 
from .001 to .015 


4 (A) Sheets 6” by 12” 
Rolls 6” by 120” (B) > 





Made from selected materials, rolled to precision limits... carefully oiled 
to resist rust and stains... all stock is clean and free from burrs or ragged 
edges . ... DE-STA-CO is the finest shim stock available. 


Two convenient styled packages ... (A) contains twelve sheets of assorted 
thicknesses, .001 to .015, each sheet measuring 6” by 12” and each iden- 
‘tified to indicate thickness . . . (B) contains a roll measuring 6” by 120’, 
identified every six inches of its entire length to indicate thickness. These 
packages allow ease in storage and prevent waste and damage to stock. 









A PRECISION PRODUCT 


Essential for close tolerance work. é 
Used for fitting pipes valve tap- { — 7 ae 
pet clearance, spark plug gaps, for gO 
inspection and production work | 
where accuracy must be main- 
tained. 


12” lengths . . . Y2” wide / 
Rounded on Both Ends ys 


14 standard thicknesses from .0015 
thru .015. Every piece identified 
to indicate thickness. Each piece , 
is packed in a moisture-proof, 
cellophane envelope. 12 pieces of 
a thickness to a box. Standard | 
display carton, packed with ten | 
boxes of most popular thicknesses, . 
is available. x 
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De-Sra-Co ARBOR SPACERS 
and SHIMS 


for fast, accurate spacing of Milling Cutters, Gang 
Saws, Slitters. 


*SPACER 
*SHIMS 


for Gears, Bearings, etc. 


THICKNESSES .001 to 3” 
20 STANDARD SIZES from 3/8” to 4” 








ors STAMPING. -co., : 


[intshed Products Division. 
IGS 3. 
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DAYTON 


{ 





“Listed By Underwriters Laboratories, 


Our Safety Department has a complete lin: 
of satety equipment for your every 


DAYTON SAFETY LADDER CO. 


2337 Gilbert Ave. 
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fit any standard 
ladder rails! 


st | 


HAIN | SPIKE TOE 

WAG IN POSITION 
| FOR OUT- 

DOOR USE 








RUBBER TREAD 


INDOOR USE 


Shoe or base is made of +16 
gauge and the side plates are 
of +13 gauge steel. Suction 
grip treads are renewable. Lock 
nuts and spring washers insure 
proper adjustment. Easy to 
install. 


Write for Bulletin No. 4 today. 


requirement. 


IN POSITION FOR 


Cincinnati, Ohic 


SAFETY | 
LADDER 
SHOES 








sELL |,()WELL 


FINGER TIP CONTROL 








Here is YOUR BIG 
Selling Point. 


Finger-tip control of the reversing 
ratchet feature at end of handle, 
has made the LOWELL 1916 Re- 
versible Ratchet Wrench the fa- 
vorite with mill and factory me- 
chanics. Turns in either direction 
with safety and sureness and with- 
out lost motion. Once on, always 
ready for instant use. Now modern- 
ized in design, these popular 
wrenches are more handy than ever 
for operating hand taps, tube ex- 
panders, vice shanks, valve stems, 
etc. 


1869 LOWELL WRENCH CO. 


1945 


Worcester, Mass. 
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HEADQUARTERS , 


. esta, 


@ Men who lace belts like Alligator because 
it can be put on with a hammer and it drives 
straight. Its compression grip protects the 
belt ends and there is no ply separation. It 
embeds in the belt and is smooth on both 
faces. The two piece rocker hinge pin greatly 
increases the service life, and yet the belt 
fastening can easily be separated at any time. 


EAR in and year out mill supply 

houses have made money out 
of Alligator Steel Belt Lacing and 
Flexco HD Belt Fasteners and Rip 
Plates—made money because Alli- 
gator and Flexco are used every- 
where belts are used—made money 
because a small stock will show a 
remarkably good turnover. 





Why not go after some additional 
business on both Alligator Stee] Belt 
Lacing and Flexco HD Belt Fasteners 
and Rip Plates? You may be sur- 
prised to find how many dollars you 
can add to your profits by checking 
up on the requirements of printing 
plants, laundries, repair shops, plan- 
ing mills, dairies, sand and gravel 
plants, and every type of industrial 
outfit in your section. 


@ Men who have charge of conveyor belt 
maintenance like Flexco HD Belt Fasteners 
and Rip Plates because the fasteners make 
a tight butt joint with long life. The recessed 
plates embed in the belt and prevent ply 
separation. Patching and other repairs with 
rip plates save expensive conveyor belt re- 
placements and extended shutdowns. 


FLEXIBLE STEEL LACING COMPANY 


4633 Lexington Street, Chicago, Illinois 
ALLIGATOR Steel Belt Lacing for transmission belts 








For conveyor belts FLEXCO &-&5-® Fasteners and Rip Plates 
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Buying Policy: Until the war ends and 
reconversion is an accomplished fact, 
there appears little chance to set up a 
definite buying policy. Each situation 
appears to require special treatment. In 
general, current buying policy depends 
on the conditions surrounding each 
commodity and the prospective need for 
it. It would appear sound to extend 
coverage for raw materials on standard 
production items and cover reasonable 
inventory. We must, of course, protect 
requirements: but bargains today may 
be headaches tomorrow. 

Specific Changes: While a great num- 
ber of limitation (L) and conversion 
(M) orders have been revoked, there 
is little change because shortages of 
manpower and material regulations still 
in effect, prevent it. A general advance 
in the price level is expected. Increases 
of 10¢ per cwt. on common wire nails 
and 15¢ per cwt. on black and galvan- 
ized wire is reported. Coke prices are 
higher. and grey iron and aluminum 
castings easier on deliveries. There is 
a chance for lower prices on aluminum, 
since scrap inventories are vast and pro- 
ducing capacity tremendously expanded. 
Wooden boxes are expected to advance 
in price soon, and crating lumber is still 
in short supply. Canvas and leather 
palm gloves are still very tight. Swedish 
pulp, soon to be expected in this coun- 
try, should help lift the paper situation 
generally. 

Employment: Labor is still a bottle- 
neck in the lumber, textile and tobacco 
industries. A large industrial in the 
east reports plenty of business and 
work, but loss of help. Workers appear 
tired, and a great many are returning 
to old homes, old occupations, or just 
“going fishing.” Released workers are 
still needed in other war work, but the 
middle west finds that they seem to 
migrate back to homes in Kentucky and 
Tennessee, which does not help the 
situation. Experienced help is now tak- 
ing a vacation between jobs. Employ- 
ment on the west coast, particularly in 
the San Francisco area, appears to be 
decreasing. Shipyards there are re- 
ported to be releasing 1.000 workers a 
week. A few of these take jobs locally, 
but most are returning to homes in 
other states. The net result is a serious 
shortage of workers, the Navy having 
stated that 20.000 workers are needed 
in the Bay area shipyards. 

General: Industrial purchasing agents 
are of the opinion that business gener- 
ally continues to be good, but that we 
are in a period of great uncertainty due 
to the Japanese war. The switch over 
to peacetime work may take up any 
slack in the near future, but the labor 
situation rates as a top problem in re- 
conversion. When things begin to slide 
off seriously, we may have a wave of 
labor trouble. Such a condition can 
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Seller, Too! 


@ Here's a brand new, easy, 
quick way to handle heavy reels 
efficiently. Requires no jacks or 
other cumbersome methods — 
merely roll the reel up the low 
incline into position on the roll- 
ers. Convenient—sturdy—light 


Patents 
applied for 








weight—built to carry loads in ae 
This simple, positive 
excess of that normally required elnino 


and unloading of reel 
without the use of 
jacks or other trouble- 
some methods. 


2—Ball Bearing Rollers 


The ball bearing rollers 
with hex ends lock in 
the slots in the chan- 
nels and insure the 
reel rolling on the ball 
bearing rollers smooth- 
ly and without friction. 


for maximum reel sizes. 


OUR DISTRIBUTOR TERMS 
WILL INTEREST YOU 





Style A—weight 50 lbs.—Reel width Style B—weight 110 Ilbs.—Reel 
28 inches—capacity 2,000 lbs. width 48 inches—capacity 4,000 lbs. 


PRICES ON REQUEST 
Write for full descriptive bulletin 


ROLL-A-REEL 


327 WEST FOURTH STREET, CINCINNATI 2, OHIO 
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LOOK... MILL SUPPLY MEN! 






A DOUBLE-BARRELED PROFIT ITEM 
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It will pay you to include the QUADRILL and QUAD- 
TAPPER in your line of supplies. Soles are quick and 
easy. Discounts are L-O-N-G. Moreover, from our na- 
tionol advertising we are receiving many inquiries . . . 
probably o number from your own customers. And, we 
want you to get the orders plus the profits. But that 
isn't all... every drill press owner in your territory will 
want this amazing 4-way turret attachment. It increases 
the drilling and tapping capacity of a single press 4 
times. Write for details and liberal discount informa- 
tion at once. Ask us to send you inquiries from your 
territory. Don't wait . . . write today! 

Immediate Shipments From Stock! 


CHICAGO Drillet Corporation 


WE STAND 
BEHIND EVERY SALE 
WITH OUR 
UNCONDITIONAL 
GUARANTEE 


919 S. Michigan Ave. 


Chicago 5, Illinois 
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LAMINATED SHIM COMPANY 
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58 Union Street ° 











Glenbrook, Conn. 
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ment. Supply the proper unit from 
a complete range of types and sizes negat 
for Drill Sleeves and Sockets, Lathe far si 
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Drifts. We will handle your orders {man 
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only delay the whole economic switch 
from war to peace. Thus far, surplus 
materials are being gradually released 
in so orderly a manner that business 
has not been disturbed. 





Hyper-Machining 


(Continued from page 97) 





moly and other hard steels are being 
machined 5 to 15 times faster by 
this method. Some of the pieces are 
heat-treated to 40 Rockwell C and 
180,000 lb. per sq. in. tensile strength, 
but these cutters mill them anyway. 
Cutters are usually of the inserted- 
blade type, with 10 to 14 blades 
ground with both negative rake and 
negative helix angle. They produce a 
far superior finish at higher speeds, 
(many times not requiring later 
grinding) and reduce frequency of 
regrinds. Cutter speed ranges from 
490 to 600 rpm. and 800 to 1285 sur- 
face ft. per min., but the time saving 
really results from higher table feed— 
which is from 15 to 21 in. per min., 
instead of the usual 1 to 3 in. per 
min. for cutters turning at 40 to 
70 sfpm. 

With such milling, called “hyper- 
milling’, chips come off at blue heat 
and 0.002 to 0.003 in. thick. The 
chips seem to carry away all the heat, 
however, because neither cutter nor 
work normally rise above a tempera- 
ture bearable to the hand. Very thin 
heat-treated forgings heat up some- 
what, but usually only to 200-300 deg. 
F, Standard milling machines are 
used, except that power may have to 
be increased. 

Similar principles have been 
adapted in hyper-turning, facing and 
boring on the lathe. Tools are car- 
bide-tipped, normally have 5- to 
7-deg. negative rake on the back and 
have 5-deg. negative side rake for fac- 









ing but positive side rake for turn- | 


ing. Average reduction in cutting time 
is 85 per cent, with better finish, 
reduced stops for regrinding and the 
other advantages characteristic of the 
development. 


To the distributor, these modifica- | 


tions in practice mean several poten- 


tial things. Some machines will re- 
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PEERLESS PIPE THREADER 


Peerless No. 2 Pipe Threader threads 
a 2” pipe in less than one minute. 
Uses any standard No. | or 2 pipe 
dies or bolt dies up to 139”. Has uni- 





peor ents 





Peerless Bolt and Pipe Dies are ‘every 
day" items that assure your salesmen 
an order on almost every call, Peer- 
less Saw Blades, too, are nice repeat 
business. 
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F} versal motor. Easily moved to job. 5 











USY shops need these 

Peerless Products to 
speed up work and to keep 
costs down. Heating con- 
tractors, plumbers, building 
maintenance men, as well as 
large and small metal-work- 
ing shops can profitably use 
this equipment from the 
Peerless line. That's the tip 
to mill supply men, too... 
investigate the desirable 
Peerless franchise... NOW! 
Write today for interesting 
details of this complete Peer- 
less line which has been well 
received in industry for more 
than thirty years... . Write 
Dept. MS-745. 







PEERLESS 


MACHINE COMPANY 
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DIENER CANS 


| LOW-COST INSURANCE 
| AGAINST CARELESSNESS 


F IRE HAZARDS are a constant threat to life and prop- 
erty in all manufacturing plants, public buildings, ware- 
houses, etc. DIENER Protective Equipment is essential 
for controlling the menace. This equipment stores vola- 
tile liquids, excelsior, waste, straw, and many other 
combustibles. A great deal of waste and loss is pre- 
vented by the proper use of these DIENER Cans—one 
such saving is in keeping packing material neat and 
clean. .. . DIENER Cans are the most economical fire 
protection your customers can buy and they are 
approved by insurance companies and safety engineers. 
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Read our leaflets for full descriptions of each type of @ top . . “PROTECTION” Safety 
DIENER Can shown here. We can promise reasonably = ® {Sf cz, PERFECTION Excel. | 
\ | Prompt service on deliveries. @ bottom, . |; QUICK-SERVICE” 

1895-1945 man 
Half o Century iat 
of Dependable ‘ 

Service the 
mot 

VER 1,000,000 - 

0 ER r) ’ peal 
effe 

BUSINESS BUILDERS o 

| at ¢ 
10 BACK UP | gor 
400-420 N. Monticello Ave. vali 
YOUR SALESMEN | GEO. W. DIENER MFG. CO. "‘chicsge'24, ‘ii |}. 
. — uct. 
Literally thousands of inquiries for | pro 
Smooth-on Repair Handbooks come | . con 
in every month in response to womens 4 u my iv & R e A L’$ or 
ing. Over 1,000,000 copies are al- | ies 
ready in circulation, in the hands of | DRILL PRESS TURRET HEAD a 
engineers, mechanics, repairmen as 1 
well as home owners. COMPLETE NEW smesonie mu 
This popular, practical metal repair 100% Rigid and Accurate! pré 
manual can help you sell large quanti- of 
ties of Smooth-On No. | and other of 
Smooth-On Iron Cements. It pays No. A12402% Ne. M81110 Ne. M82115 pr 
you to put this useful little book into Industrial Dial Recording 4 
your customers’ hands. “s 
Check your supply of Smooth-On No. | TEMPERATURE CONTROLLERS ‘a 
and the other Smooth-On Cements. ; | 
Keep amply stocked for emergency | the 
demands. Smooth-On has no rival for | du 
stopping leaks, sealing cracks, tighten- | ” 
pe ‘vate ond ato b-O No. 90000 Ne, ves002 Ne. M87000 hi 
And chec your supply o mooth-On | Self. Air-Operated Air-Opere or 
Handbooks. If you're running low, | SIZES TO FIT ANY ay ene Saw és 
write us for more copies. || STANDARD DRILL PRESS PRESSURE GAUGES ne 
SMOOTH-ON MFG. CO., Dept. 25 | | Jacobs Chuck or Morse Taper | | 
570 Communipow Ave., Jersey City 4,N.J. | | For completespecifications or other he 
information, write or wire today. he 
No. 800 No. 600 No. 730 w 
KY] y ice) Your Steel Case Iron Case Hydraulic - 
@ektielssl ae Write for Catalog 101-G | 








k 
Universal Engineering Co 
NA Na AVENUE * SAN DIEGC r FOReNTA 





th 
; » H.O.TRERICE Co. 
General Sales Offices Manufacturers of Temperature Instruments - 
e Book Bldg., 1249 Washington Blvd. 1420 W. LAFAYETTE BLVD. al 
Satwaly 26, Wichigen DETROIT 16, MICHIGAN 
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quire rebuilding to stand the loads, 
other will need more powerful motors. 
Carbide-tipped toolbits are needed, as 
well as modified forms of cutter bod- 
ies and flycutters. The trend is defin- 
itely toward higher-alloy, tougher 
steels and the light alloys. so such ma- 
chining methods may be expected to 
grow in popularity. 





Action in Selling 


(Continued from page 105) 





man uses may appeal to a man’s rea- 
son and others to his emotions. In 
the industrial market rational buying 
motives predominate but even with 





the analytical type of buyer some ap- | 


peal to the emotions may be found | 


effective. The strongest appeal how- 
ever is the one that is directly aimed 
at a man’s reason and in this cate- 
gory we find the user benefit 
value or benefit the prospect will get 
from the use of the salesman’s prod- 
uct—by far the most effective. The 
prospect will buy when he becomes 
convinced that the salesman’s product 
or service will benefit him to a greater 
degree than competitive products. To 
achieve this decision the salesman 
must talk in terms of the prospect's 
problems and the salesman’s solution 
of them rather than solely in terms 
of the good qualities of the seller’s 
product. The prospect is interested 
in these only in terms of what they 
mean to him. To be more specific, it 
is far more effective to tell a prospect 
that a product will increase his pro- 
duction or conserve power or reduce 
maintenance expense than it is to bore 
him with a description of how well the 
product is manufactured of what an 


the | 





efficient company the salesman repre- | 


sents. 


But these claims to benefits may 


be challenged and the salesman must | 


be prepared to prove them. Here is 


where the description of the good 


qualities of the product comes in 

tied right in with the benefits to prove 
that they can be delivered. The un- 
supported user benefit appeal used 
alone may be weak because it is not 


proven and the good quality appeal | 





FISHING FOR BIGGER PROFITS? 


Here’s a “prize catch” for profit-minded mill supply houses 

in the post-war selling period ahead. 

Naylor's distinctive Lockseam Spiralweld Pipe provides a line 

with selling advantages that is sure to attract customers who want 
extra pipe performance at substantial savings. 

No other light-weight pipe can match Naylor’s combination of 
strength, leaktightness and safety. Find out, too, 

about Naylor’s revolutionary coupling methods that save 

time, work and money. 

Sizes from 4” to 30” in diameter—lengths up to 40 feet—thickness 


from 14 to 8 gauge. All types of fittings, connections and fabrication. 


Write today for full details. 


NAYLOR PIPE COMPANY 


General Office 





1253 EAST 92ND STREET « CHICAGO 19, ILLINOIS 


New York Office 
350 Madison Avenue + New York 17, N.Y 


NAYLOR LOCKSEAM 
SPIRALWELD PIPE 











ADVERTISING 
LIKE THIS 


Powerful 
CLEMENTS 


CADILLAC 


portable electric — 
CLEANING TOOLS iy © DESIGNED TO 
STIMULATE 
BUYING INTEREST 
IN THIS NEEDED 
AND MUCH-IN-DEMAND 
CLEANING TOOL 








“‘Let’s Call 
it Quits’’ 


Of course, machinery can’t 
talk like that, might not 
even warn you with grunts 
and groans when something is 
ailing, when ready to give up. 
Usually, trouble is caused by 
hidden dust and dirt. Regular 
care, easy cleaning’ with 
CLEMENTS-CADILLAC CLEAN- 
ING TOOLS, will eliminate those 
destroyers before trouble starts. 


3) 
f . J CLEMENTS MFG. CO. 
J 


APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGAZINES 






IF YOU 
WANT A 
Profitable 
SELLER 


WRITE US 
FOR DETAILS 






6624 S. NARRAGANSETT AVE. 
iLL. 


RAR 


DAGGETT 


BALL BEARING LOOSE 


PULLEYS 


CHICAGO 38, 











GRIP-TIGHT 
. 


Hose Bands and Menders 


“The Best for All Hose 
Connections”’ 


-——————__—_ 








| ECONOMICAL 


mt | @ EASY TO APPLY 
e EFFECTIVE 


panies 


\ 4 


¥ 
\ Qo 
for Air, Water, Hr 

Steam and all 
other kinds of 


hose 





Easy to Install 


No inconvenience —no time lost 
installing DAGGETT Pulleys — sim- 
ply slip off the old and slip on the 
new. This is only one reason why 
DAGGETT Pulleys are a good item 
to handle — they also save on oiling 
time — cost of lubricant — cost of 
replacements and they save count- 
less operating dollars for any shop. 
Our transmission engineers. are at 
your service to help on your cus- 
tomers problems. 


e 
‘CHICAGO PULLEY AND 
SHAFTING CO. 


| 21 N. DESPLAINES ST. CHICAGO 6, ILL. 








@ Made for all sizes of hose 
from % inch to 6 inch. 


@ Write for circular and prices 


ERCO 


MANUFACTURING CO. 


4010 W. Montrose Ave. 
CHICAGO 41, ILLINOIS 
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WALDEN WORCESTER 
WRENCH SETS 


Engineered for Strength and to fit 
the mechanics need. Thousands of 
these sets have been sold here and 
abroad. 


= Standard 
Set No. 26T 

@ The Mechanics Favorite. Wide range 
of Sockets, Special Handles, Revers- 
ible Ratchet Wrench. 22 pieces in a 
Steel Box. 


Set No. 16T 


7 A very handy set of 17 pieces in a 
+ Stoel Box. 


Wide range of Sockets, Special 
Handle, Reversible Ratchet Wrench. 
21 pieces in a Steel Box. 


Send for Catalog No. W 
es 141 picturing a full line 


DEN 


WORCESTER 


Poof A bile, Aircraft —— =~ 

Fd ee eae <= qs = 

STEVENS WALDEN, INC. 
468 SHREWSBURY STREET 


WORCESTER, MASSACHUSETTS 
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alone is also weak because the pros- 
pect doesn’t see the benefits which re- 
sult from the good quality. But tied 
together, the What-Why formula 
(What the product will do for the 
prospect and Why it will do it) is the 
most forceful, convincing and produc- 
tive appeal to a prospect’s reason the 
salesman can use. Performance stories 
also are effective to prove how user 
benefits can be delivered. 

Other appeals are (a) judicious re- 
minder of waste or loss that may re- 
sult from inferior merchandise but 
with the caution of not knocking com- 
(b) a tactful reminder of 
the prestige of the salesman’s com- 
pany and himself; (c) appeal to the 
prospect’s pride; (d) assurance: 


petitors ; 


(e) 
The 
salesman will run into rough going 
and detours but the obstacles may be 
overcome by sparring orally with the 
prospect and leading him back on the 
road with judiciously selected ap- 
peals. 

While these principles apply to all 
forms of selling, the industrial market 
has unique aspects which have to be 
taken into consideration. Robert F. 
Elder in his book; “Fundamentals of 
Industrial Marketing”, (McGraw-Hill. 
1935) listed these as follows: 


service: (f) intelligent questions. 


In- 
dustrial demand is a derived or sec- 
ondary demand, depending on de- 
mand for consumer goods. A ma- 
chinery manufacturer cannot hope to 
sell new equipment to a steel mill, re- 
gardless of inducements or sales pres- 
sure, if existing equipment is sufh- 
cient to meet the demand for steel 
the new equipment offers 
some other advantages than increased 
capacity. On the other hand, if de- 
mand for steel exceeds plant capacity 
new equipment will be purchased re- 
gardless of cost. So first, there is no 
evidence of any relation between 
prices and consumption of industrial 
goods and producers cannot hope to 
broaden market by cutting prices. In- 
dividual marketers may take business 
away from competitors but the latter 


1. The inelasticity of demand. 


(unless 


eventually meet the lower price. Since 
no new volume is secured, the net re- 


sult is usually a lower gross return to | 


the entire industry. 


2. The secondary nature of 


de- | 





| 








KESTER 
CORED 
SOLDERS 


© Highest Quality 
¢ Correct For Every Job 


Orders come easy when you sell a 
standard, universally-known product 
like Kester Cored Solders! .. . Every 
month over 40 leading publications 
tell about Kester quality. That means 
they're pre-sold! . . . Over 46 years 
of research and successful experience 
has proven Kester superiority. That 
means rd knowledge backs 
your asl . There’s an accu- 





i KESTER SOLDER COMPANY 


KESTER? sure... 
its tops in Solder! 


~ yy 
Ma 4 
o 


© Established Reputation 
¢ Consistently Advertised 


rately compounded solder for every 
type of work. That means a complete 
line to sell! . . . Dependable Kester 
alloys and scientifically-correct, self- 
contained fluxes; plus mistake-proof, 
one-application soldering assure fast 
production — permanent  solder- 
bonds. That means satisfied custom- 
ers—more reorders! 


4214 Wrightwood Avenue, Chicago 37, Ill. 


Eastern Plant: Newark, N. J. 


Canadian Plant: Brantford, Ont. 


KESTER 


STANDARD 





INDUSTRY 





| mand for industrial goods is mainly 
responsible for the extreme suscep- 


,U I ; C A, tibility of most portions of the indus- 
het @) @) i S* trial market to general business con- 
~ ea eae 
ditions. 7 





for More Tool 3. ome of the most significant dif- torque screw driver 
¥ ferences between industrial and con- by 
Mileage | sumer marketing is the dominance of APCO MOSSBERG 





rational buying motives in the former 





and of emotional buying motives in New precision tightening of 


the latter. Primary consideration in screws (also small nuts, studs and 
_ any industrial purchase is profit (or socket screws). Same simple, sure 
tension principle as famous Apco 


savings) to be made from the pur- 
P Mossberg Torque Wrenches. 


chase, and the seller’s problem is to 
demonstrate this in tangible form. 

1. Organized purchasing. The in- | 
dustrial buyer’s efficiency is meas- 


ured on a dollars and cents basis and 
while he may buy for emotional rea- 


sons for his own consumption, in buy- 


ing for his firm he must be prepared 


to offer tangible justification for his | 


decisions. 


5. Relatively small number of cus- 
tomers. 








6. The larger units of purchase are 
conducive to more direct relations be- 


tween producer and user since a 


Two screw bits . . . one for 


broader base exists for absorbing sell- ’ Phillips and one for slotted screws 
ing costs involved in direct contact. ... and adapter for 4" square 
Consequently, the industrial marketer | socket. Range, 0-25 inch-pounds. 


tends to think in terms of particular 
customers rather than of a general 
market. Customer and prospect lists | 


assume a greater importance than do 








mass statistics. 


Pliers for teed 7. Infrequency of sale. Somebody 
Every Need ; somewhere buys a food or clothing 


producer’s goods every day but pro- 


ail ducers of capital goods make sales at 
| | much less frequent intervals. 

4 

| 


8: Concentration of industrial mar- 
kets. 


9. Multiple purchasing influences. 


According to a McGraw-Hill survey 
in only one percent of industrial 





transactions does a single individual 


make the purchasing decision. In i 
nine percent, two men are involved, 
while in ninety percent, three or more 
men make the decision. To reach the 

man who places the order is not WRITE for comprehensive 
enough, the salesman must reach folder to... 
every one who has a voice in the 
decision to buy. 

10. Prevalence of direct selling. 

ol -Lel mm te) -1 et rm gel e) & 11. Reciprocity. This is peculiar 


COGPORATION to industrial marketing. It is natural 
UrTAw ALN. 





APCO MOSSBERG 
183 Lamb Street, Attleboro, Mass. 
SOR RR OS 
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for a buyer to patronize the seller 
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sive 





who is also his customer. It is mutu- 
ally beneficial. While reciprocal deal- 
ing is a perfectly defensible prac- 
tice, its use as a club is open to ques- 
tion. When carried too far, as in the 
case of forcing a buyer to pay pro- 
hibitive prices or buying goods he 
doesn’t need, reciprocity may inter- 
fere with legitimate marketing activi- 
ties. 

To sum up, in selling industrial 
goods, it is important to study the 
motives which are likely to influence 
the prospect’s decision as to whether 
to buy at all, where to buy, and to 
appeal to those motives which will 
carry the most weight. General busi- 
ness conditions and competitive con- 
ditions are apt to cause variations in 
the importance of motives from time 
to time. The war has proved this. 
The salesman should keep in mind 
that many people may be involved 
in buying decisions. He must also 


bring to bear a coordinated series of 





specialized appeals to his sales 
problems. 
Specialization 


(Continued from page 89) 





go after competent men who were 
willing to pitch in and study under 
an intensive sales training course. In 
other words, the emphasis was on 
the man himself, not so much his 
specialized background, if any. 

The first step for each new man 
was, of course, to learn about the 
products he was to sell. This meant 
trips to factory schools. Every Shin- 
gle & Gibb man spent his first five 
or six weeks as a student in the fac- 
tories of the firm’s principal sup- 
pliers. These trips were not junkets: 
the men had to learn; they were 
tested for their newly acquired knowl- 
edge. Then followed a continuing 
series of special classes in the com- 
pany’s quarters conducted by factory 
representatives. These are arranged 
in a series of eight weekly lessons. 
Sometimes there are more than one 
And _ these technical 
classes, not sales meetings which are 


a_ week. are 
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and you do a 
profitable business in 
Western Socket 
Screws 


There’s profit in telling your customers about the extra strength 
and holding power they get in Western Socket Cap and Set 
Screws. Made of alloy steel, heat-treated in electric atmos- 
phere-controlled furnaces, these modern screws give maximum 
tensile strength with essential high Izod impact value. 


It pays you to tell them about these other extras, too: 


% Western Socket Screws are Safer . . . because 
internal wrenching permits flush-to-surface appli- 
cations, does away with dangerous, protruding 
bolt heads on moving parts and exposed shafts — 
an essential in post-war products. 


% They’re Economical ... fewer screws will do 
the job and do it better, resulting in faster assem- 
bly, savings of time, money, manpower. 





Western carries complete and extensive stocks of socket cap 
screws, set screws, stripper bolts. A few distributor territories 
are open. You’ll like Western products and policy. Write 
today for catalogs and full details. 











WHERE DIO you 
GET THIS WELDED 
STEEL BENCH OER 9 


TTI 


‘BEEN USING ‘EM 
HERE EVER SINCE 

EAGLE ORIGINATED 
WELDED STEEL 
OILERS, 40 YEARS 











Forty years ago Eagle introduced welded construction for 
steel bench oilers, and have been making welded oilers 
ever since. That's why you can always depend on Eagle 
Oilers to give leak-proof service and to stand up under a 
long life of rugged usage. Eagle Welded Steel Bench 
Oilers are available in sizes | /3 to | pint with 4, 6, 9 or 12 
inch rigid welded steel spouts; also 7 inch flexible spouts. 


Order from your Distributor 


EAGLE MANUFACTURING COMPANY 
Wellsburg, W. Va. 








AMINCO 


WATER TRAPS 


They “Route the Enemy” 
WATER 


is a thief to effi- 
cient usage of com- 
pressed air and gas 
—AMINCO Wa- 
ter Traps remove 
the water efficient- 
ly, economically, 
and automatically. 
Our bulletin tells 
you the reasons 
why AMINCO Wa- 
ter Traps can help 
your customers to 
profitable produc- 
tion. They are test- 
ed to 250 lbs. pres- 
sure — completely 
automatic — easy 
to install and are 
low in initial cost. 
Get particulars. 


AMERICAN 
INJECTOR COMPANY 


1481-1491 Fourteenth Ave. 
Detroit 16, Michigan 























Why do saws break out teeth, 

crack, or lose their temper? Nine times 
out of ten it is because they are used when 
too dull or imperfectly filed. Then they get as 
too hot,—and the trouble starts. 

With Foley Automatic Saw Filing, your saws 
can be filed so much faster that you can 
always work with sharp saws, which not only 


prolongs saw life but increases 

power saw output from 25% to 40%. 
Also—your saws will be automatically jointed 
they are Foley-filed, keeping all teeth 
even in size, shape, spacing. Foley-filed saws 
run so smooth, true and cool that breakage 
is practically eliminated. If your saws are 
hand-filed,--investigate the many advantages 
of Foley-filed saws. 


30-DAY TRIAL TO 
YOUR CUSTOMERS 


This ad gives the story we are 
telling your customers every 

month. We give them 
ry 30-day trial when 
sold through you. 
Practically every in- 
dustrial plant is a 
potential customer 
for a Foley Saw 
Filer. 


ONE MACHINE 
FILES ALL SAWS 


The Ay] Automatic Saw Filer is 
the ONLY machine ~¥ files cross- 
cut circular saws 3” to 24” in dia- 
meter, band saws up 5% 4,” wide, 
—all hand saws. Simple attach- 
ments come 
with the ma- 
chine for 
each type of 
saw. A Foley 
Automatic 
Saw Filer can be 
purchased under a 

M MRO. 













Prompt delivery 
can be made. 


FOLEY MFG. CO., 63 2nd St. N. E., Minneapolis 13, Minn. 
Please send literature on the Foley Automatic Saw Filer and dealer proposition. 
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DRILLING 
MILLING 
GRINDING 
FILING 
FITTING 
MARKING 





Solve Difficult Angle Jobs 


% For Tool Room—Production Line —Bench. 
%& Speed up work—End Makeshift Methods. 
% Quick Accurate Setups at any Angle. 

% Sturdy Longlife Construction. 

% All Parts Accurately Machined. 

% Jaws Hardened Steel—Plain or Grooved. 
%& Made in Sizes from I!/2" to 8" Jaws. 

We make HEAVY DUTY 
ANGLE VISES— PRODUCTION 
VISES — GRINDING VISES — 
MILLING ATTACHMENTS 
— ELECTRODE HOLDERS — 
CABLE CONNECTOR S— 


CHUCKS — AIRCRAFT PRO- 
+ il etait EQUIP- 
















MENT 

Write for Circular 348 
CHICAGO TOOL & ENGINEERING CO. 
8392 South Chicago Ave., Chicago 17, I. 


Manufacturers of 
PALMGREN PRODUCTS 


for over 25 years 
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held weekly on Saturday mornings. 
The technical meetings are held on 
week nights. 

“If you think this sounds like a 
pretty stiff course,” said Mr. Baldt, 
“you're right. But it is paying off. 
In every single month since we set 
up business our sales have increased. 
We have held to this steady increase 
despite the fact that for two recent 
months we were shy one salesman. 
And even though the men may grum- 
ble sometimes, especially when they 
get two classes in one week, they 
know, too, that it pays off for it shows 
up in their earnings.” 

The weekly technical classes, like 
the earlier weeks spent in manufac- 
turers’ factories. put the salesmen on 
their mettle. 

Mr. Baldt is looking forward to 
adding to his sales staff as condi- 
tions permit. He is in no hurry, he 
said, but he is going to continue to 
hammer on specialized training. “We 
are specialists,” he explained, “and 
it is as specialists that we shall sink 
or swim.” 
non-specialist 


Competition for 


houses which stock or order lines 
similar to those carried by Shingle & 
Gibb has made itself felt sometimes, 
Mr. Baldt said, adding though that 
he is determined to make technical 
know-how offset any concessions com- 
petitors might offer. 

“We believe intelligent, prompt 
service is a better sales argument,” 
he declared, ‘and Shingle & Gibb is 
prepared to give that kind of service 
in transmission; we are streamlined 
to meet transmission needs and our 
sales staff is far better informed than 
most graduate engineers on mechani- 
cal power transmission.” 

“It is our opinion that the true 
function of a distributor is to main- 
tain an adequate stock and offer with 
it the greatest possible technical 
knowledge. We do not feel that this 
can be done unless we specialize.” 

One manufacturer’s representative 
introduced a post class quiz which 
has proved popular with Shingle & 
Gibb men. After the manufacturer’s 
man has finished his discussion, each 
salesman is given, say, ten dimes. 
Then, under the chairmanship of the 
manufacturer's agent, the salesman 





































































ANotum Roper Pump installation that has given outstanding service 
for many years! Illustrated above is the pump room of the Weaver-Wall 
Co., Cleveland, Ohio, makers of asphalt siding, shingles and roofings. 
Roper Pumps have been on the job here for over 20 years, and plant officials 
report their service as “amazingly satisfactory” at remarkably low main- 
tenance cost. 


Subject to extreme tests of efficiency, the 8 Roper Pumps have been em- 
ployed in pumping asphalt of various grades at an average 500° temperature, 
and oil for the hot oil system at 600°. They operate 24 hours a day, 6 or 7 
days a week. 


Here, again, the simplicity of Roper design (only 2 working parts) has 
proved its merit. When you sell Ropers you too can rely on the many features 
that insure dependability, economy, and longer life. 


ROPER SIZES AND CAPACITIES 


13 Sizes... 3 Series... Standard 
drives and mountings to fit every 
job. Capacities 1 to 300 g.p.m. 
pressures up to 1000 Ibs. p.s.i. 


WRITE FOR FREE BOOK ON 
“HOW TO SOLVE PUMPING 


PROBLEMS” No. 7-42 with 32 
pages of valuable data. Also ask 
for Catalog which illustrates and 
describes the Roper principle, 
illustrates individual parts and 
explains how Roper models can 
be adapted to individualized re- 
quirements. 





GEO. D. ROPER CORPORATION 


Rockford, Illinois, U. S. A. 
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NO WONDER 


THEY'RE POPULAR. 








Famco Foot Presses are popular with 
manufacturers for many _ reasons. 
They are the inexpensive solution to 
light forming, stamping and punch- 
ing jobs. They can be easily op- 
erated by women or girls. They offer 
mass production speed without elec- 
tric power cost. Famco Foot Presses 
are ruggedly built in 10 models, for 
bench or floor mounting. Sell the 
Famco line of powerful machines 
that need no power. Write for cata- 
log and distributor discounts today. 


=e 


Famco Arbor Presses, Famco Foot Powered 


POWERFUL 
PRESSES 


THAT NEED 
NO POWER 





os or ae Squaring Shears, in 
will deliver up to 15 en, Omens 


tons pressure . . . 
require no electric 
power. 


FAMCO MACHINE CO. 
1321 18TH ST., RACINE, WIS. 


will cut up to 18 
gauge mild steel. 


| 
| 
| 











famco 


ARBOR PRESSES 
FOOT PRESSES 
SQUARING SHEARS 








In this field, we have the long 






experience, large capacity and 
an established reputation. Our 
conviction is — tools as good 
as Porter Cutters cannot be 
made and sold for less by us or 


anybody else. 


H. K. PORTER, INC., EVERETT 49, MASS. 


PORTER 20 














G ES ELECTRIC HAND SHEARS 








NEW 
MARKETS-- 


@ Yes .. . war work has ac- 
celerated saies of GES Shears 
—but the end of hostilities 
will not mean the end of this Model GES-12 Nibbler Type weighs 12 lbs. Cap. 
good business. New uses are Ye" boiler plate—1l4 gauge stainless steel. Price 
being discovered daily and _ complete with cable and plug, $195. 
when industry swings back to 
normal manufacturing, oppor- 
tunities will arise for distribu- 
tors to build a good substan- 
tial foundation for a well-pay- 
ing business. GES Shears are 
lightweight, powerful, fast- 
cutting, and require little or 
no maintenance or repair. 
Send for circulars to get com- 
plete facts—remember, every 
call is a prospect! 


JEFFERSON ENGR. & MFG. COMPANY 


269 WALKER STREET DETROIT 7, MICHIGAN 





~ 


Model GES-9 Nibbler Type weighs 6 lbs. Cuts 
14 gauge hot rolled sheet steel or 16 gauge 


Price complete with cable and 
plug, $125. 


stainless steel. 
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ask questions of each other. The 
manufacturer’s man is umpire: he de- 
cides if the question is in order and 
he determines if the correct answer 
is given. If the salesman who asks 
the question does not get ‘a satis- 


factory answer, the man asked must | 


pay him ten cents. If he is given a 


satisfactory answer, he must pay the | 


person giving the answer ten cents. 


It's a game with the men, and usu- | 


ally some one goes home jingling $3 | 


or $4 of dimes in his pocket. But 
it also is an excellent way to sharpen 
wits and to drive home the lessons 
of what otherwise may have been a 
quickly forgotten lecture. 





New Products 
(Continued from page 109) 





graded. The number of oscillations is 
pre-determined for each material, based 
on comparative tests made on wheels, 
hones or material previously proven sat- 
isfactory. This sturdy unit has a rigid, 
vibration-proof base, and a rectangular 
table 15-in. x 22-in. Maximum work 
height is 6-in. The timer, set for re- 
quired number of oscillations, automati- 
cally shuts off on completion of cycle. 
Spindle is ruggedly constructed to with- 
stand heavy thrusts and is mounted in 
precision anti-friction bearings.—Han- 
chett Mfg. Co., Big Rapids, Mich.— 
Mitt Suppties, July 1945. 


Testing Unit 
For Pressure Gages 








A multi-purpose pressure gage tester 
combines in a single unit a pressure 
gage tester that can be used with equal 


facility for bench testing and for port- | 


able testing in the field. On bench test- 


ing, the unit can be used with test gages 


or with a dead weight attachment. A 
unique, doubly sealed check valve com- 
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TYPE P-150 
for the 24-hour-a-day 
production schedules 


Typically a prociuction iron—where 
a large reserve of heat is required 
at the coi’e .t temperature —the 
HEXACON P-150 is extensively used 
in Emerson assembling. Scale-resist- 
ing, high-alloy element core main- 
tains this heat reservoir, while “Bal- 
anced Heat” design minimizes pre- 
mature burn-outs. 


Utilizing the principle of surface 
radiation, hexagon-shaped barrels 
dissipate up to 20% of excess heat 
when intermittently used. Thus 
there is a reserve heat. for continu- 
ous soldering demands, without ex- 
cessive, life-shortening temperature. 


WRITE FOR ILLUSTRATED LITERATURE 


The complete HEXACON line of screw tip and 
plug tip irons—ranging from 40 watts for light 
soldering work to 700 watts for heavy duty 
production, is described in detail in the HEXA- 
CON catalog. Your copy will be sent promptly 
on request. 


HEXACON ELECTRIC CO. 


138 WEST CLAY AVE., ROSELLE PARK, N. J. 


CON 
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Stainless 
Steel 


/\ 
T 


BOLTS 
SCREWS 
NUTS 
WASHERS 


UUUUUUUUUUUUU 


A Complete Line 
Available from Stock 


Stainless Steel 
BOLTS SCREWS NUTS 





WASHERS RIVETS FITTINGS 
All Types All Types All Types 





KALAMAZOO | (J Band Saw 


The most practical, convenient and efficient equipment for HIGH SPEED PRODUC- 
TION in cutting off metal to lengths. Handles solids, tubes and all metals. 


Compact coolant attachment eliminates messy floor pans, does not interfere with 
operction of machine and enclosed saw frame prevents all splash or drip on back 
travel. High grade pumping unit assures uninterrupted service and has ample 
capacity for any job. 


Supplied without coolant for intermittent cutting. Portable—plugs in anywhere. Two 4 
sizes—8” x 16” and 8” x 24”. (GI a4 PSS 


First choice of efficiency engineers. Ask your dealer or write for bulletin. S Cc REW & B OLT C ORP. 


MACHINE TOOL DIVISION ‘tts"szoe tanx & sto co ae «. 


In Canada—Bridge Machinery Co., Montreal ef. Y. 


TO MEET TODAYS CONDITIONS — 
CONCO HANDLING EQUIPMENT 


% These rugged, easy - handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this 

ment, then recommend it with 
confidence. 











Qrwvert ANY MOTOR 


into a Flexible Shaft Machine with an 


ELLIOTT unit 
DRIVE 

















Elliott Unit Drives 
can be attached to any 
motor in your plant easily 
and quickly, and will give you 
efficient service at low cost. Unit Drives 
can be applied in hundreds of finishing op- 
erations or wherever constant power in a portable 
tool is needed. Many types of attachments can 





be used. 
Torpedo Electric Hoist. Differential Hoist. Ca- 1-Beam Trolley. In four Spur Gear Hoist, High Dicteibut tigate the odvontoges of the Elliott 
Capacities 250-, 500- pacities Y%, '/2, |, I models, piain or speed, high quality in Unit Drive ... Write for Bulletin 44A giving com- 
and (000-lbs.; hook, ae 2 —. . — oaer,. a in ce sens A n A "3 plete information end prices. Fronchices for Elliott 
= ——— a eau 10 —" : —— Ms ata Flexible Shaft Machines and Unit Drives are still 





available for many territories. 


CONCO ENGINEERING WORKS Rte an secnsarse «+ 


Division of H. D. Conkey & Co.,. DIVISION ST., MENDOTA, ILL. 
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Where are YOUR PUMP PROSPECTS? 


a“ a: 


























No matter where you are located . . . no matter what industry pre- 
dominates in your territory . . . there are two significant facts about 


Goulds that are important to you. 


Your prospects know about Goulds For each of these fields, for every pump- 
Pumps. They have read about them in ing application, there is a Goulds Pump 
OR Goulds advertising in their own trade that is designed specifically to do that 
publications. Goulds ads appear regu- work best. 97 years of exclusive pump 
nan larly in trade papers covering general designing and manufacturing experi- 
INIT manufacturing and industry, the marine ence provide the background that en- 
fields, the oil and gas fields, paper and ables Goulds, through you, to supply 
RIVE pulp industry, chemical industry, your pump prospects with the pump 
industrial engineering, and power. for the job. 
ft, GOULDS PUMPS, INC., SENECA FALLS, NEW YORK 
table 
} can 
Iliott 
com- 


lliott 
still 


a the PUMP FOR the JOB 
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When a prospect guesfions you 
about the light weight, ?mechan- 
ical superiority, Or {perfect bal- 
ance of* ‘Budgit’® Chain Blocks, 
tell him about them. Tell him 
that the new design, the alloys 
and steel stampings from which 
‘Budgits’ are made account for 
its light weight so that the 
heaviest ‘Budgit’ weighs but 81 
lbs., yet. it’s so strong, it lifts 2 
tons — easily, quickly! 


Explain to him the other struc- 
tural features—anti-friction bear- 
ings throughout; all working 
parts operating. in grease in a 
sealed housing;.a roller chain 
which dees not §tretch, stiffen, or 
bind; safety upper and lower 
hooks —,and the many other 
features that ‘ontribute to the 
quick, easy lifting job done by 
‘Budgit’ Chaigy Blocks. Tell him, 
also, that\a gradsic is the most 
modern, efficient, dependable, 
hand-opérgted hoist he can 
install. And, be sure to tell him 
that one man can pick it up and 
carry it from place to place, hang 
it up, lift the load, then move on 
to the next job. 


These are the facts that will 
convince your prospect to buy 
‘Budgit’ Chain Blocks for jobs 


that must be lifted by hand. 


Should you need more copies of 
Bulletin No. 357 to help you sell 
‘Budgit’ Chain Blocks, write for 








ei) BUDGIT 
tl Chain Blocks 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of "“Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Vaives and 
‘American’ industrial instruments, 
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pletely eliminates leakage and loss of 
pressure even with grit in the system. 
whether using oil or water and for pres- 
sures up to 10,000 p.s.i. Principal uses 
of the testing unit include testing and 
repairing of pressure gages and instru- 
ments, the setting of relief or other 
pressure actuated valves and general 
hydrostatic 

Ohio.—Mi1. 


Green, SuPPLIES, 


1945. 


July, 


Lighting Unit 


Emergency Service 





When usual current supply is  inter- 
rupted, this emergency 
lighting system instantly and automati- 


self-contained 


cally floods the protected area with light 
from its own power. The “Minuteman 
Light-Warden” can be installed any- 
where, no special wiring is required, it 
The unit is 
self-contained and portable, it can be 
from 


is always ready for use. 
carried its regular station and 
other emergency 
“Minuteman” can also be 
with a built-in transformer 
to permit every day use on your regular 
current supply without draining battery 
Electric Cord Co., New York 
Mitt Suppwiers, July 1945. 


used for 
work. The 


equipped 


rescue or 


power, 


i, ns ee 


Welding Machines 
All Metal Case 


Announcement has been made of a new 
line of AC are welding machines that 
replace plug in models. The new ma- 
chines are built in octagonal all-metal 
The control panel is located on 
the front to provide easy view of plug in 
knobs. They are called standard 16] 
and standard 251. Features of the ma- 
chines are the with which the 
whirlwind air cooling assembly and 
cyclone automatic arcing assembly can 
convert either one of these machines to 
specific welding needs. The standard 
machines plus fan and conversion acces- 
sories provide AC welding machines for 


case. 


ease 
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We LIVE 
CoPCENTER 








THE TAPERED 
SEAT ASSURES 
ACCURACY OF 
x .0001 


Empire Toolmaker’s 
Set available in 
wooden case— 
each tool in 
its own re- 
cess. 


Points for 
Various Operations 


A. Very large, for pipe or 
tubing work 

B. Extra long point used in 
facing operations 

Cc. Extra wide point 
large diameter work 

D. Standard point 

E. Blank made of soft tool 
steel for nests 

F. Female for work not hav- 
ing centers 


for 


Send for Literature 


$I IS 


Manufactured in all tapers, straight shanks, 
and specials, 


ters 


ive CON 


PreooucrTs 
74 SPRING STREET eo 


NEW YORK 12, N. Y. 
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continuous welding or machines that 

strike a quick are with practically any 

R type of rod.—Ergolyte Mig. Co., Phila- YOUR CUSTOMERS 
delphia 40, Pa—Mi.. Surpuirs, July 

its 1945 


DUTY 1 are reading about TUMICO PRODUCTS in the 





leading trade journals. 





, Fire Extinguisher 







































és Pannen Many of them are us- 
opper Finis 7 
PP | ing these BETTER 
at. } ° 
- Th a 7 : | measuring tools. 
| <€ 
| YOU can improve your 
EASY to USE TU-MI-CO TUB- supply service and expand 
ULAR FRAME of i 
r's special homogeneous grain structure steel is 25 to | eed profits by stocking 
ta | 50% — than solid frame—yet highly shock the TUMICO TUBULAR 
| resistant. Lessens fatigue. ° 
a Hermetically sealed, low line. 
in | thermal conductivity, oa 
re- less expansion. ‘Triple 
plated—copper, nickel a " 
and chrome, buffed and Write for Discounts 
. “aa ey eX ee .“ or lished — ttractive, 
Production is being resumed on the pre- high te get and Sales Helps. 
war line of copper finish soda-acid and tool. Prompt delivery. 
foam type extinguishers. It is stated, | 
“Red Star” soda-acid and “Floafome” | Tuvan MicRomeTER Co, T U ug U L A R 
foam type extinguishers will be available ST. JAMES, MINN. U.S.A. 
early in July. The “Red Star” construc- MICROMETER co. 
Ye oF tion is of cold rolled copper lined with 
corrosion-resistant alloy. Special fea- ST. JAMES, MINN.,U.S.A. 
od in tures are said to include superior seam 
a strength. The “Floafome” foam type 
rk extinguishers are similar in construc- 
tion, and produce approximately 22 gal- 
tool lons of fire-killing foam. Recommended ssi 
i for use on fires in gasoline, oil, paint, 
chemicals, textiles, and grease.—-Gen- 
eral Detroit Corp., Detroit 7, Mich.— 
Mitt Suppuirs, July 1945. Semi-Steel 
Gage V I I'S E S 
Surface Plate Work 
anks, Guaranteed accurate from .00005-in. for 
any size from .001-in. to 12-in. from the 
S surface of the plate, the “Pla-Chek” is | 








made from a hardened steel bar with 12 
steps spaced ]-in. apart, with a microm- 


‘S. 


Basic construction features of accuracy, precision, rigidity, and 
strength plus good production records are strong selling points for 
MORGAN VISES. They are well known to American manufacturers, 
especially for their able assistance in war production work. They give 
steady, dependable service—prevent shutdowns and delays—keep pro- 
duction flowing smoothly, and are responsible for great savings in time 
and manufacturing costs. It is now a good time to look over your future 
profitable selling possibilities—let us tell you more. 























e MACHINISTS BENCH @ SOLID NUT 
© COMBINATION PIPE CONTINUOUS SCREW 
© COACHMAKERS @ QUICK ACTION 
e WOODWORKING © LIGHTNING GRIP 
NY MORGAN VISE C0. tcs.112w.serrensow sr CHICAGO 6, ILL. 
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Grip Like a Grizzly 


this boy 
means 


BUSINESS! 


And so do the vises that “grip like 
a grizzly”! An aggressive bear with 
an overdue meal ticket goes out to 
‘play for keeps’. 

Similarly, a spirit of determina- 
tion to constantly produce a high- 
grade product has guided the Parker 
policy in this and three other wars. 


For steadfast purpose, that’s sure 
‘playing for keeps’ too! 

Charles Parker has been making 
vises for over one hundred years! 
That’s a long time to be building 
solid dependability into a product. 
It’s why these vises have stood the 
test of time and service! 

This combination of a superior 
product, plus a policy of ‘playing 
for keeps’ in business — means vol- 
ume profit for distributors! The 


Charles Parker Company, Meriden, 
Connecticut. 





PARKER VISES 


America’s Oldest 
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Live prospects for ‘‘BELT-SAVER” 
PULLEYS are all around you 


Some or all of the industries 
which can use ‘Belt Saver" Pul- 
leys to advantage are in your 
territory. Sales prospects exist 
in every industry handling abra- 
sive materials on belt conveyors 
or belt bucket elevators. Pros- 
pects exist, too, in industries 
handling sticky, gummy mate- 
rials on these types of conveyors 
and elevators. 


With the Belt Saver Pulley ma- 
terial cannot become crushed 
between the tail or boot pulley 
and the unprotected 
underside of a convey- 
or or elevator belt. 
Material cannot build 
up on the pulley face 
to cause misalignment. 
Over 3000 users report 
belt life extensions 
ranging from 25% to 
400%,. Think of the 
goodwill you sell when 
you sell a small item 
that saves a customer 
that much money .. . 
that much grief! ! 


Write for bulletin with 









Used as an 
elevator boot pulley 
e 


conveyor tail pulley 


Used as a belt 





price lists and dis- 
counts. At the same 
time, investigate the 
BEARINGS merit in the entire line 
of Sprout-Waldron ma- 
terial handling and 
power transmitting 


equipment. 


Pm) 
i 
CONVEYORS 


SPROUT 


Manufacturing Engineers Since 1866 








WALDRON & CO. 


MUNCY, PA. 








APPLETON-ATLAS CAR 











The key to the 
power and speed 
of ATLAS CAR 





MOVERS is the 
“compound lev- 
erage." 


IN 


THE MORE 
USE — THE FASTER 
FREIGHT MOVES — 


Distributors can help in the nation’s 
big transportation job—they can see 
that every receiver and shipper of 
freight is supplied with the proper 
ATLAS Car Mover to do the important 
work of speeding shipping. There is 
an immediate profitable market with 
good future prospects. Stock up now— 
we can deliver at once. 


MOVER CORPORATION 


1533 No. 6th Sf. Milwaukee, Wis. 
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BRUSH CLEANER 


— 
CABOT 


OLD BRUSHES 
Lthe Nou 











Introducing 


THE BRUSH CLEANER 
witH THE FAST 


TURNOVER 


Cabot’s Brush Cleaner means satisfied 
customers because this amazing clean- 
er smacks out hardened paint right 
down to the heel—leaves bristles soft, 
lustrous, like new! Non-inflammable. 
Non-caustic. Very economical. Easy to 
use. Harmless to bristles and setting! 


Stock it to increase trade—to make re- 
peat sales! Write today for prices, dis- 
counts, and display materials. Samuel 
Cabot, Inc., 1546 Oliver Bldg., Boston 9, 
Mass. 






Cabot’s 
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eter screw thread ground on the lower 
end. A large micrometer thimble grad- 
uated in .001-in. on the upper end of 
the bar and a simple triangular shaped 
support bracket. When checking work 
on the surface plate, the micrometer 
thimble is set at zero. The lower end of 
the bar and the surface plate are now 
exactly level. The micrometer is set 
for the desired dimension in thousandths 
and tens of thousandths. Measurement 
is taken from the desired inch step. It 
is said that “Pla-Chek” will speed sur- 
face plate work and increase the accu- 
racy of this type of inspection.—Cadil- 
lac Gage Co., Detroit, Mich.—Mu.u Svur- 
PLies, July 1945. 


Surface Plate 


Made of Granite 





Accuracy to .000l-in. when gaging 
points, laying out drill jigs, dies and 
fixtures, is now possible with a granite 
surface plate. These plates are made of 
Vermont granite, ground and lapped to 
precise tolerances. The plates cannot be 
damaged seriously as nicks or scratches 
will not raise a burr and effect the ac- 
curacy. Having a low coefficient of fric- 
tion, tools and fixtures can be moved 
over the granite with ease. Being non- 
magnetic, will not attract and hold iron 
chips or dust. Available in wide range 
of sizes from 8-in. x 10-in. to 30-in. x 
72-in.—Ideal Commutator Dresser Co., 
Sycamore, I[ll—Mitt Supruirs, July 
1945. 


Milling Machine 


Electronic Speed Control 


Announcement has been made of a new 
model milling machine, Fray No. 9, 
turret head, ram type. built for vertical 
or horizontal work operations, featuring 
variable speed to power feed, achieved 
by an electronic control panel built in 
as an integral part of the equipment. 
Since it is both a horizontal and vertical 
milling machine, almost any operation at 
any angle or compound angle can be 
completed without changing the orig- 
inal work setup. Work operations which 








A Distributor's Line of Rotary Pumps 


@ Blackmer pumps are SELF-ADJUSTING 
FOR WEAR. 


@ Blackmer dependability brings repeat 
sales. 


@ It's easy for distributors to sell the RIGHT 
pump for every job by using the 
simplified, UNDERSTANDABLE Blackmer 


catalog. 


@ Blackmer pump capacities 1 to 750 GPM— 
Pressures to 500 psi. 


7 lan this adds up to .... 


EXTRA PROFITS FOR DISTRIBUTORS 


Write NOW for Catalog No. 106. 


BLACKMER PUMP COMPANY 


1810 Century Avenue Grand Rapids 9, Michigan 


POWER PUMPS - HAND PUMDS 


- EZY-KLEEN STRAINERS - 
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WHEN COLLET WORK IS INDICATED - SPECIFY 


Collets 


For 10" ATLAS & LOGAN, SOUTH BEND, 
SHELDON, CRAFTSMAN, POWR-KRAFT, 
CLAUSING and other important lathes. 


No. 700 Powr-Kroft. 
@ MODEL 3C: 


Adapters for @ MODEL 4C: 


3AT, 3C, 1A 






c 


KLUTCH - KOLLET 
(Step Chuck) for 
chucking work to 2%" 
diometer with collet 
eccurecy. Head un- 
hardened for easy bor- 
ing. Fits 3AT, 3C, IA 
eaten only, List 
unbored $7.50 each. 








IMMEDIATE DELIVERY FROM STOCK 


The Precision name on a collet is your uncon- 
ditional guarantee of accuracy in machining, 
hardening and grinding. Make sure then to 
specify Precision when ordering from your 
dealer. Literature on request. 


@ MODEL 3AT. For 10" Atlas, Logan, 12" Croftsman, 


For 8" & 9" South Bend, Clausing, 
Hordinge No. 3, 10" LeBlond, etc. 


@ MODEL IA: For 8” & 9 South Bend. 

@ MODEL SC: For 9", 10", 16", 
capacity Sheldon, Schauer, Sebastian, etc. 

For 14/2" Sooth Bend, %" capacity 
Sheldon, Hardinge No. 4, Elgin, etc. 

@ MODEL 480: For Logan Screw Machine, Tur-et Lathe 
ond attachments; Warner-& Swosey No. |, etc. 


@ BREN Collet: For Handwheel & Lever-Type Speedi- 








saa 
Memo 1 


MR. DISTRIBUTOR 


<— Push 


this line 
{ of Collets 
and lathe 
attachments 


@eltis fast 
selling, 
wanted 
e q uipment. 

@ It offers tre- 
mendous re- 
peat possi- 
bilities 

eit is all 
around prof- 
itable busi- 
ness. 

® AND sold 
only through 
the Indus- 
trial Distrib- 
utor. 


Do you have 
our 
literature, 
distributor's 
discount and 
sales policy? 









18" South Bond, I" 


| 
| 





* 5C KLUTCH-KOLLET NOW READY. List unbored $10.50 e 
GENERAL DIE AND STAMPING COMPANY © 262 Mott St., New York 12, N.Y. 





At Parker Pen Factory 
CURTIS COMPRESSORS Deliver 60 cfm 
of Air at Low Cost of only 12c per hour 





Using two Curtis Air Com- 
pressors, the Parker Pen 
Company factory at Janes- 
ville, Wis., uses air for a vari- 
ety of jobs in their factory. 

Air is being used to replace 
noisy blowers on gas fur- 
naces, tO Operate air valves 
on various special machines 
—such as operating a high 
speed internal grinder and 
Operating ejectors to clear 
work from 20 punch presses, 
blowing dust out of dies, and 
for cleaning up around automatic screw- 
machines. 


Compressed air also controls the “dry pipe’’ 
sprinkler system, ¢liminating the possibility 
of water lines freezing. 


D. A. McLaughlin, Supt., states that “the 
power cost on our larger Curtis Compressor 
does not average over 36c a day for three 
hours’ operation, making our cost for air remark- 
ably low. The operation of these Compressors, 
with no repairs and only ordinary oiling 
and cleaning—has been so satisfactory that 
we are highly pleased with Curtis Com- 
pressed Air Service."’ 


CONSERVE METALS—BUY WAR BONDS 


270 


CURTIS srt. tours * NEW YORK * CHICAGO * SAN FRANCISCO * PORTLAND 


Here is just another example of the depend- 
able, efficient service your customers can ex- 
pect from Curtis Air Compressors . . . the 
result of such experienced design features as: 

* Tapered Roller Bearings 

¢ Centro-Ring Lubrication 

¢ Carbon-Free Disc Valves 

+ Automatic Pressure Unioader 

¢ Precision Construction Throughout 

Curtis Compressors are available in capaci- 

ties up to 360 cfm. Write for full information. 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufocturing Compony 
1919 Kienlen Avenuc, St. Louis 20, Missouri 


F-432 
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can be performed by the No. 9 include 
precision jig boring, slotting, drilling, 
tapping, keyway milling, end milling, 
profile milling, die sinking, plastic mold 
routing, serrating, spot facing, counter 
boring, punch forming and spline mill- 
ing.—Fray Machine Tool Co., Glendale 
4, Calif.—Miuu Suppuies, July 1945. 


Testing Method 


Static Conductivity 





An easy method to determine whether 
any rubber V-belt, flat belt, hose or 
other product is static conductive has 
been developed. The company recom- 
mends that all static conductive rubber 
belts be tested for conductivity at reg- 
ular intervals. A simple assembly, using 
a 5 or 6-ft. length of lamp cord with 
standard rubber socket plug, a 2-watt 
neon bulb, 2 ordinary clamps or metal 
prongs and 2 insulated handles can be 
readily constructed for the tests. One 
of the wires of the cord is cut, the neon 
bulb inserted in a standard base, the 
insulated handles installed near the end 
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A 


of each wire and the prongs or clamps 
attached to the wires. To make the test. 
part of the belt or other rubber prod- 
uct is moistened with water, leaving a 
dry section 8 to 12-in. long between the 
moistened surfaces, the testing assembly 
is plugged into any 110 volt alternating 
current line, and the clamps or prongs 
applied to the moistened surfaces, with 
the dry in the middle. If the bulb glows, 
the rubber product is a static conductor. 
The belt or other article under test must 
be suspended in the air between the 
clamping joint, or rest on a table or 
other surface which has been insulated 
so it is non-conducting.—B. F. Goodrich 
Co., Akron, Ohio.—Mit. Supp irs, 
July 1945. 


Rotary Pump 


Steam-Jacketed Head 








A steam-jacketed rotary pumping unit 
of improved design has been put into 
production. The unit is designed for 
handling sludge and other viscous liq- 
uids. It has a capacity of 500 gpm at 
150 psi pressure and is powered by a 
75 hp gearhead motor with a speed of 
155 rpm on the drive shaft. The pump 
construction is iron, bronze-fitted and 
the entire unit is mounted on a cast 
iron base. The steam jackets are suit- 
able for pressures up to 125 psi and are 
located on both heads. Units in capa- 
cities of 50, 90 and 200 gpm, with gear- 
head motor or reduction gear drive are 
also available with steam-jacketed heads 
of this construction.—Blackmer Pump 
Co., Grand Rapids 9, Mich—Mi.u Sup- 
PLIES, July 1945. 


Transparent Tape 
Inspection and Servicing 


A transparent, flexible thermo-plastic 
tape greatly facilitates inspection and 
servicing of equipment. Useful not only 
as electrical insulation, “Fibron Tape 
No. 3” also protects wiring, cables, and 
equipment against abrasion. The tape 
is heat sealing, flame resistant, flexible 
at low temperatures, and resists attack 
by acids, alkalies, moisture, oil, grease 
and corrosive fumes. With proper adhe- 
sives, it may be bonded to fabrics, metal, 





THE END MILLS 


From MACHINE To FRONT OFFICE 


Zag? 


(A 
A Total of Nearly 


§00 — 
2 Mee 


in varied types 











and all sizes 
for every 
milling 


need 


@ SINGLE END MILLS 


@ DOUBLE END MILLS 
@ BALL END MILLS @ HEAVY DUTY END MILLS 


@ CORNER ROUNDING 
END MILLS 


@ HEAVY DUTY SHELL 
END MILLS 


@ T-SLOT CUTTERS @ SPLINE MILLS 


PUTNAM today offers the largest and most complete line of end 
mills in the country. Preferred in hundreds of leading plants 
of the country producing war materiel, Putnam end mills have 
proved to be better end mills—cutting faster, lasting longer. 
They have proved their economy—a very important factor in 
postwar production planning. 


Stocks of Putnam end mills are complete, enabling us to ship 
immediately, from stock, the tools required for your customers 

. another important advantage distributors of Putnam end 
mills will enjoy in tomorrow's great reconversion market. Write 
for new 92-page Putnam catalog today. 


There are 1023 standard metal cutting tools in the 
full Putnam line, including Hi-Speed chucking reamers, 
continuous pilot counterbores, holders, adapters, etc. 


: gous PUTNAM TOOL COMPANY 


2981 Charlevoix Ave. Detroit 7, Michigan 
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| COLLMER and HUNTINGTON | |-- 








Your Customers 


will buy thousands of igen cons 
Grinding Wheel Dressers and Cutters igh 
Mill Supply Men will find the demand for COLLMER Products steady and they offer and 
a profitable source of revenue. Send for booklets that give types, sizes, and important 1 
details. Su a 
UPE 


FLEXIBLE DRILL SHAFTS 
TOMORROW! 


Will You Make the Sale? 





Cli 


To 








COLLMER Lathe 
COLLMER Cutter Wheels Dogs — LeCount Pat- 
furnished in all Pipe Cut- tern Bent Tail—No. | | 
ters — originators of this to 21. 


thin or knife blade type—we put it on 
the market for the first time in 1913. 





(Buffalo Plant). 
Just one more | 
if of America's} 
leaders in war 








production who 
















































No. 3 
depend upon COLLMER 
STOW Flezible Dresser 
Drill Shafts to Handle. Standard 
7 ed work on} Huntington 
j € Wl spots) Dresser nee Huntington Cutter— 

= ’ : Handle. 1%”, 1%”, 194” diameters. No. 4 COLLMER Cutter—214” dia. 

- ‘ . f —width 7%”—bore 3%”. To m 
’ ° ress 

There's no question about the market for Cc '@) a L M & ie Pa R @] S e a Ie 
STOW Flexible Drill Shafts—that's already gle 
there. YOUR own customers need this great SOUTH BEND 4, INDIANA 221 
aid to fast production—in large quantities— EST. 1890 This 
often hundreds go on a single invoice! But— = se : inside 
will they buy them from you? Perhaps you; : aia mas it = 2 
didn't believe we could take on more dis- of . 
tributors. You may have thought that priority locati 
requirements would make Drill Shafts hard to fixtur 
get. Or you may have been just too busy to and 
write for our distributor proposition. Whether 6Y ei 
your customers are working on high priority 8 
jobs or not—reconversion changes are coming at the 
thick and fast. It's time to prepare for the 240-1] 
new, peace-time economy! Mich. 

Angle heads for every duty make it possible 
for you to sell STOW Flexible Drill Shafts for 
a wide variety of jobs! Ask today about how 
profitably you can handle this well-established B ] 
item. Someone will sell them to your customers e€ 
—it might as P 
well be you! — 

MODEL M A nev 
FOR be m 
GRINDING, 

SANDING, trade 
BRUSHING, is its 
thd FOR DRILLING 12” up to 2” di- sion ¢ 
DRILLING ameter holes in concrete and is cl 

FILING! : 18 Cla 

: , — , other hard materials. 2 

vailable with tools for drilling, cutting or spading. an in: 

Will do light duty work or any heavy duty work. | gor cuttiING concrete and other 
: The Master Hammer runs without striking a blow . a mula 

" ; “pa x 4 : materials. For vibrating, tamp- 

until pressure is applied, enabling operator to control “ hippi 1 t i under 

MOBILE POWER UNITS blow as job requires. Easy and economical to operate. | ing chipping steel, cast iron oils cx 
. Built for light weight and long service. Used through- and wood...scaling and caulk- 

sone. ee gh a Bg ee —- out the world. Power blow hammers operate on 115 | ing...peening welds and other to lea 
ri up to the jo us t be iage : 
re for this item—based on wartime experience. volt AC or DC, 25, 50, or 60 cycle. If and reg hae heavy work. life, | 

When you sell the STOW Mobile available use Master Portable Generator Plant Mode li bl 
Power Unit — you create a perma- 650 (illustrated above). FOR SPADING, cutting clay and pllabl 
nent market for a wide range of Write for Bulletin 500 for complete details. similar materials. sary fi 
attachments, too. . 
. dressi: 
MASTER VIBRATOR COMPANY DAYTON 1, OHIO perati 
Distributors throughout United States, Canada and other countries up on 
| Products include: Portable Gos-Electric Generator Plants, 500 watts to 17,000 wotts, ularly 
MANUFACTURING co. } Veltgee Regulators and Portable Mountings Optional @ Master Flood and Shovel Lights E zs 
| | ® Concrete Vibrators (Gas or Electric) High Speed Tools and Concrete Surfacing steam 
Sh t Attochments .@ Big. J—Generators and Tool Equipment @ Concrete Vibratory Finish a 
5 ear St., Binghamton, N. Y. ia Sense © Contiete ‘Troweling ‘Machines (Gai ier Electric) © Electric Hommer ton & 
and Spade, Hammer Tools @ Pavement Breaker and Tie Tamper ®@ Back-Fill Tamper MILL ; 

and Tie Tamper @ Grinding Machines ond Tools @ Electric Hoist (Export Only 
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ceramics, wood and other materials. 
“Fibron” tapes have been applied suc- 
cessfully as gasketing material, in the 
construction of automotive and aircraft 
lighting and ignition harnesses, and in 
the splicing of plastic insulated wire 
and cable.—I/rvington Varnish & In- 
sulator Co., Irvington, N. J.—MILu 
Suppuigs, July, 1945. 


Clamp 


Toggle Action 





To meet situations where extraordinary 
pressure is required for clamping at an 
angle to the base mounting, model DV- 
221 has been placed on the market. 
This clamp can be used to advantage 
inside of jigs where operating space may 
be limited. It can also be used as a 
locating device in progressive drilling 
fixtures. The clamp weighs 23-ounces 
and measures 7)%-in. in height and 
64-in. in length. Its recommended load 
at the end of the standard toggle bar is 
240-lbs—Knu-Vise, Inc., Detroit 16, 
Mich.—Muu Supptirs, July, 1945. 





Belt Dressing 
Pours Readily 


A new formula liquid belt dressing will 
be merchandised under the “Grako” 
trade name. The most important quality 
is its ability to restore power transmis- 
sion capacity to transmission belts. It 
is claimed that this dressing produces 
an instantaneous power rise. This for- 
mula gave an outstanding performance 
under severe competitive tests. All the 
oils contained in “Grako” are nutritive 
to leather and will greatly prolong its 
life. Regular use will keep the belting 
pliable and glove-like which is neces- 
sary for good transmission capacity. The 
dressing pours readily at freezing tem- 
perature and it will not cake or gum- 
up on pulleys and belts, and is partic- 
ularly adaptable for conditions where 
steam and water are bothersome.—Gra- 
ton & Knight Co., Worcester 4, Mass.— 
Mitt Suppuies, July, 1945. 
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Consider the better perform- 
ance and the economies of 
Morse Silent and Roller Chain 
Drives. Positive, no-slip opera- 
tion ... TEETH NOT TEN- 
SION .. . eliminates power 
waste, assures smooth, trouble- 
free operation. When your 
power transmission problem is 
on the drawing board, call the 
Morse engineer that’s 
where savings can start! 


SPROCKETS CHAINS FLEXIBLE COUPLINGS 


MORSE ® fie CHAINS 


MORSE CHAIN COMPANY « ITHACA,N.Y. © DETROIT 8. MICH. « A BORG-WARNER INDUSTRY 


CLUTCHES 


oy 
ak 





Distributors 


The COLUMBIAN VISE & MFG. C0. 


9025 BESSEMER AVE. ° CLEVELAND 4, OHIO 
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1290 ELSTON AVE 
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The best “‘soft’’ ham- 
mers and mallets are 
rawhide—tough, resil- 
ient, long-lasting C/R 
mechanical rawhide. 
They strike effective blows 
without battering or marring 
. . » Without fatiguing re-coil. 
They hold their true striking 
surfaces. Sizes and weights 
for every need. Hammers are 
malleable iron with replace- 
able C/R Rawhide insert faces. 


Write for Catalog Sheets. 


sofa hideur MF 


CHICAGO. ILLINOIS 








Customers Repeat 


when you sell them 


KEY-TITE 


The Proven Pipe 
Joint Sealing Compound 





KEY-TITE PIPE JOINT SEALING 


repeats and repeats. That means 


COMPOUND — once tried — 
greater profit for you. 


Key-Tite repeats because of its quality—joints once sealed with 


Key-Tite stay sealed and never leak again. 


be easily opened without damage 


They can, .however, 


to gaskets, threadgmor fittings. 


Year ‘round national trade paper advertising“ind liberal sam- 
pling create demand for you to cash in on. Let your customers 


(ae coke | 


Mil. 
2621 McCasiand Ave. ° East St. Louis, 


know that you are head- 
quarters for Key —the 
brand that means 
greater profits for you. 
Write for liberal free 


samples and available 
territories. 





STYLE ‘'F’' 


FLEXO JOINTS 


MAKE PIPE FLEXIBLE WITH THE 
SAFETY OF RIGID FITTINGS 








FLEXO JOINTS are safe and efficient and 
are made for all pressures up to 1350 Ibs 
superheated steam. They maintain the 
alignment of piping and are ruggedly con- 
structed to outlast the pipe to which at- 
tached. No springs, ground surfaces or 
delicate parts are embodied in their con- 
struction. All moving parts are entirely 
enclosed and fully protected from dirt and 
grit. 


FLEXO JOINTS are used for handling 
steam, compressed air, water, oil or other 
fluids through pipe lines that must be 
moved or swung in different directions or 
to supply machinery or equipment with 
any fluid while in motion. 

For every flexible or swing pipe joint 
service—sell FLEXO JOINTS—a non-stock 
item that you can deliver promptly. 


4 styles—pipe sizes to 3 inches. 
Write for details. 


FLEXO SUPPLY COMPANY, Inc., 
4215 Olive Str. St. Louis, (8) Mo. 
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* HEATS IN ONLY 90 SECONDS 
* MAINTAINS PROPER HEAT 
® LESS RETINNING NEEDED 

* COOL, SAFE HANDLE 

» TIPS LAST LONGER 

* CAN'T OVERHEAT 

* LIGHT WEIGHT 

* 6 TIP STYLES 


INTERCHANGEABLE 


The Kwikheat 

lron is powerful 

—225 watts. A 

built-in thermostat 
maintains ideal 
temperature *for 

best soldering, pre- 

vents overheating, 
prolongs life of tips, 
saves retinning time. 
Kwikheat is hot, ready 

to use only 90 seconds 
after plugging in. Light 
(14 ounces); well-balanced, 
cook handle. Choice of #0, 
#1, #2 or #3 tips... $11.00 


*potented 


THERMOSTATIC SOLDERING IRON 
A DIVISION OF 
SOUND EQUIPMENT CORP. OF CALIF., GLENDALE 4, CALIF 
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Countersink 
Large Bell Skirt 





A micro-set stop countersink with large 
bell skirt has been announced. The bell 
skirt gives added base support for bet- 
ter tool alignment and greater chip 
clearance. The new model, AT-400-B, 
has positive micrometer adjustment. The 
shaft runs in Oilite radial bearing with 
ball bearing thrust. Concentricity of 
shaft, pilot and cutter limits is held 
to close tolerances. Polished flutes 
eliminate chips at high speeds, and give 
chatterless performance. Spring re- 
tracts drive shaft for cutter protection. 
The countersink takes up to 5% cutters. 
All parts are interchangeable.—Aircraft 
Tools, Inc., Los Angeles 1, Calif —Mtu 
Suppuies, July 1945. 


Steel Stamp 
No Chipping 


A steel stamp of improved quality has 
been developed. With this stamp clear 
impressions can be obtained without 
the common fault of a chipped or mush- 
roomed striking head. Chipping and 
mushrooming of the striking head is 
eliminated by a special process of heat 
treatment and tempering. After heat 
treatment stamps are double drawn in 
temperature controlled salt baths. Made 
for marking letters and numbers, they 
are sold under the descriptive trade 
name “Rams Head”.—Acme Marking 
Equipment Co., Detroit 16, Mich.— 
Mitt Suppuies, July 1945. 
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The Magor line of Shovels, Scoops, Spades and Scrapers 
backed by Magor’s broad, protective guarantee to deal- 
ers—is your ace in the hole when you make your play for 
a share of the vigorous business in building tools that will 
come with the post-war construction boom. The well-known 
name of Magor is your assurance of sales that will satisfy 
customers, for Magor Shovels, Scoops, Spades, and 
Scrapers are aces for performance, too. 





Magor tools are built by 
skilled craftsmen to high 
engineering standards. 
They are made of nor- 
malized steel for maxi- 
mum resistance to split- 
ting and turning at the 
cutting edge, and for best 
@ sin all-around ruggedness. 














yi Utility 
2 DRILL 
32" 


; The Way to SPEED PROFITS in 1945 
Stock the SPEEDWAY 89-J 3” Drill 


One way to build up profits this year is to stock the SpeedWay 
89-] 42” drill retailing for $32.50. It’s a light weight, handy. 
high powered general utility tool for close quarter drilling in 
tight places, for maintenance, installation and general repair 
work. 

The sales possibilities with this drill—the favorable discounts, plus the 
enormous demand built up through over 3 years of war shortages, make 


this the one drill to stock for 1945 above all others. Deliveries are not now 
prompt but will soon improve because of Victory in Europe. 


Better order now! 


SPEEDWAY MANUFACTURING CO. 


1832 S$. 52nd AVENUE CICERO SO,ILLINOIS 
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1. New products offering new mar- new uses and increased salability. 
. d 1 +. 

kets and increased volume possi 3. Modernizing present products 

bilities for Lyon dealers. / na 

for greater value, sales simplicity 


2. Redesign of pre-war products for and easy installation. 


LYON METAL PRODUCTS 
INCORPORATED 
General Offices: 753 Madison Ave., Aurora, Illinois 


WHAT ABOUT POST-WAR? 


Our post-war plans include new products with 


widespread applications; also manufacturing 
facilities that will help you expand your 
market and increase your profitable volume. 


Branches and Dealers in All Principal Cities 
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Pointer Adjuster 
Easily Reset 























Announcement has been made that all 
Certified pressure gages are now 
equipped with “Hairline Pointer Ad- 
justers”. With this new device, pointers 
can be quickly and easily reset without 
removing the glass or ring. Convenient 
when testing gages on test pumps and 
dead weight testers. Slotted adjusting 
screw in back of case changes the rela- 
tive position of the roller and the cam 
of the helicoid movement, thus chang- 
ing the position of the pointer. Fine 
adjustment is obtained by slight turn 
of the screw.—Certified Guage & In- 
strument Corp., Long Island City 1, N. 
Y.—Mi.t Suppuies, July 1945. 


Fixture 


Ultra Violet Beam 





Equipped with a highly concentrating 
“Alzak” reflector, these new fixtures 
can be arranged to curtain off an entire 
area against outside germs. Or, over 
food counters, the ultra violet beam can 
be directed on exposed food to prevent 
settling of air-carried germs. The “Bar- 
rier Germ Killing Light” is available 
in two sizes, and is for use with 15-watt 
and 30-watt germicidal lamps.—Edwin 
F. Guth Co., St. Louis 3, Mo.—Mui 
Suppiies, July 1945. 


Air-Operated Fixtures 
Machining Operations 


Development of an efficient air-oper- 
ated holding fixtures has been an- 
nounced. Originally designed to elimi- 
nate difficulties encountered in tapping 
heat-treated aircraft parts, the same 
technique is also being effectively ap- 


































































there’s DOLLARS 
for DEALERS 


in VICTOR belting 


for conveyors, elevators and power drives 


There’s a large demand now for replacement belt- 
ing for equipment that has been kept in grueling 
service to meet the requirements of war produc- 
tion contracts. You'll find that a large part of this 
demand is for Victor Belting specifically... 
because, in many cases, the equipment was orig- 
inally purchased was fitted with Victor Belt- 
ing, and because the high reputation of the 
Victor name is well established. 


Meet this demand and ring up profits with 
the extensive Victor line, which includes 
Solid Woven, Canvas Stitched and Balata 
Belting as well as other specialties. Write 
today for the illustrated Victor catalog. 


VICTOR BALATA AND TEXTILE BELTING CO. 
53 Park Pl., New York, 7, N. Y. 
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BRAKE 4 
Write for complete 
dealer information 


(ADVERTISEMENT) 


Devoted to furnishing mill supplies 
salesmen with helpful sales information. 
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USE ATLAS ADAPTATION IDEAS 
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x TEAM | 
plie 
e . 
for Small Parts Machining such 
(CONDENSED SPECIFICATIONS ) ing 
The time to prepare the way for conversion | out precision work that was never possible cons 
and postwar sales is now. Although Atlas | before. a pl 
tools are still available on top priority only, FEATURED IN NEWS mit 
that situation may not last long. It is not too : and 
: 1: The best way to lay these facts and ideas 
early to give the complete Atlas adaptability , ; : mou 
: ; ‘ before the production engineers in your 
story to the production engineers on your list. . : s pun 
: . : . territory is to make liberal use of the Atlas . 
All manner of ingenious machines — using r bican : ting 
: 4°. ° . Equipment News, a publication we issue 
the basic Atlas machining motions and pre- sodicall b 4 d effe 
. . ag - 
cision design — have been developed for spe- poearany a - er om eames Suc 
ys : ; é : ing of the capabilities of bench machines for ‘ 
cial war production. Their success in speeding ea line 
up delivery of essential parts, while substan- | Pfoduction use. Swing over bed — 1014"; over carria 
at A “eg | The latest issue, shown here, features the 6%"; 16 spindle speeds — 28 to 2072 RPM 
tially lowering costs, indicates a carry over of | thread cutting range—4 to 96 per inch; inde 
‘ ella . Sacnstas | WP of Atlas tools in 4 bed lengths — 18” to 36” between centers. 
such methods into peacetime manufacturing. | We C " If Power cross and longitudinal feed. Timken ove! 
est Coast plants. or babbite bearings. Tailstock turret, Multi- _kK 
MAKE AUTOMATIC MACHINES | you do not have copies Stop. and lever-type collet chuck quickly 
convert standard lathe to hand screw Mu 


A large percentage of the special adapta- | 
tions convert standard Atlas tools into auto- | 
matic machines by adding special micro- | 
switches, stops, hydraulic or air valves and | 
pistons. The finished machines can then be | 


run with inexperienced operators seed 





|for your éngineering 
friends, write for 
them today. They will 
be a big help in 
planting the seeds 
for postwar sales. 








BUILDS BUSINESS BY SPECIALIZING ON 


PRECISION PARTS FOR 


Seeing the need for a precision sub- 
contractor for hard-to-get hydraulic 
valve parts as a result of his experience 
as production superintendent at Adel 
Products and Tooling Engineer at 
Beechcraft, J. A. Caouette started the 















HYDRAULIC SYSTEMS 





machine. 


MILLING 


MACHINES 


Table — 414” x 
18”; longitudinal 
travel — 10”; 
tical — 6”; 
spindle speeds 
¢ > 2860. RPM. 
imken equipped. 
Available with 
hand operated con- 


med ong production lever, or Change-O- 


recision-ground table, back-geared 
complete V-belt drive. 


Matic. 
power, 


SHAPERS 











Sc 





Ram stroke — 14” to 7”; strokes per minute 
— 45, 78, 122, 186; cutting speeds 31 The 
to 116 fpm; table travels 91g ’ horizontally, 
5” vertically; table to ram — 1” to 514”, mel 
Crank type ram-driving mechanism, V- belt : 
powered. tlor 
Ka 
DRILL PRESSES har 
Bench and floor models stre 
of varying sizes for 1” bur 
chuck capacity and pro- 
a Also lar; 
and 4 spindle models 
WORKS TO dan ake tables anc 
, an tlas rapid-set ea 
<a .0005” TOLERANCES positioning mechanism. for 
—— ‘floating-drive’’ of 
Western Aircraft Tool Co. about a year ago. | all require tolerances to .0005” and in most oe Ce. stal 
Some idea of his rapid growth and the type | cases on both O.D. and I.D. The hydraulic K asthe titiaasialin i thr 
of work he is producing is shown by the| packing rings in the center are made in Acias tools and. their “ususual flexibility anc 
photographs. fod sizes, and even the large ones require and adaptability. Send for latest literature. the 
001” c “i >” . e 
tie started with Atlas equipment and does |” Mr Caouette is? high in his Seber his "= dis 
the majority of his precision work on it,| arjac 
using six Atlas lathes (more on order), and hi ht tools because he can en Ont Shue ATLAS PRESS COMPANY Yo 
tlas milling machines and shaper. ighly precise parts at ‘production speeds 710 N. Pitcher Street, Kalamazeo 13D, Michi 194 
: pe | with practically no rejects, using operators : ‘ ‘ - : 
Q the parts photograph the top five items! trained in his own plant. 
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JACKSON 


THE LINE OF 
LEAST RESISTANCE 

















plied to various machining operations . P 
such as drilling, reaming, countersink- Knowledge gained over a period 
ing and milling. The entire assembly of sixty-eight years has guided 
consists of a double action air cylinder; Jackson in the development of its 
a plunger which is made hollow to per- complete line of products and in 
mit effective disposal of chips; a pawl te eesvien to: dietdieatese. 

and indexing mechanism, cam and seat 
mounted on a suitable frame. A coolant Recognition of Jackson quality and 
pump supplies a good flow of clean cut- the way Jackson products meet 
ting oil to the tap, and also serves as an exacting demands have built uni- 
effective means of removing the chips. ee 
Successful operation on 35 to 40-lbs. versal acceptance for this line and 
line pressure is obtained by use of a 3 confirmed the opinion of distribu- 
to 1 ratio cam operated by an air cy)l- tors that it is a good line to sell. 
inder having a 4.9 to 1 power increase 
over regular factory air line pressure. 


—K & H Corp., Fort Wayne, Ind.— Est. 1876 


Mitt Suppties, July 1945. 
JACKSON MANUFACTURING COMPANY 
Socket Set Screws HARRISBURG, PA. 


New Ground Thread 


















































KETT CHUCK 


WITH ADAPTER Pn a 3 


e@ Entirely new design combines small size, amazing gripping 
power and extraordinary concentricity. It is only %” long 
and 23/32” in diameter; ideal for restricted space applica- 
tions, but—three-jaw power grip construction plus precision 
manufacture make it a marvel of strength, dependability and 
accuracy. 

It is versatile, takes shank sizes from No. 80 drill to full 
1%4” without changes of any kind. It has solved many chuck 
and collet problems on portable drills, flexible shaft equip- 
ment, drilling machines, screw machines and turret lathes. 
The possibilities of time saving and cost cutting with KETT 
CHUCKS are worth investigating. 


MILL SUPPLY JOBBERS! 


Now is the opportune time to select the profit-making lines of 
tomorrow. You will find the Kett tool line a decidedly popu- 
lar profit maker, particularly in the post-war buyers’ market. 
Your inquiry will receive our most cooperative attention. 


tHE KEIT toot COMPANY 


UNION CENTRAL BUILDING CINCINNATI 2, OHIO 








PORTABLE DRILLS 
BECOME ALL-PURPOSE 
TOOLS WITH KETT 
ATTACHMENTS 






The new centerless thread-grinding 
method has been adapted to the produc- 
tion of socket set screws by the Parker- 
Kalon Co. The threads are ground on 
hardened blanks which _ increase 
strength. They are free from nicks, 
burrs, and hardening cracks. When en- 
larged in the comparator, the contour 
and lead of the ground threads con- 
forms to standard with a great degree 
of accuracy. Equipment is now being in- 
stalled to produce the new ground 
thread set screw in all standard sizes, 
and when sufficient stocks are built up, 
they will be released for sale through 
distributors.—Parker-Kalon Co., New 
York 14, N. Y.—Mitv Suppuies, July 
1945. 
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BER WHEN YOU THINK OF BETTER LATHES 





The rugged, special analysis castings of Logan 
Lathe beds are alloyed to obtain the finest 
characteristics, and designed for sections of 
even thickness to reduce internal strains. How 
these rugged castings are planed, aged, 
milled, machine scraped, finish-milled, preci- 
sion ground, and checked is a complex story 
of accurate, efficient workmanship. The aging 
period which follows the rough cut, for exam- 
ple, allows more than adequate time for 
maximum development of any latent tenden- 
cies to distortion. In milling, nine formed cut- 
ters perform nine heavy milling cuts simul- 
tareously in a single poss to bring the ways 


A 

to within .0015” of finished specifications. 
Mechanical scraping, finish milling, and final 
precision grind bring the ways to within 
.0005” of parallelism over their entire operat- 
ing area. Care like this, not only in making 
the bed, but in building the complete machine, 
makes the Logan Lathe accurate in tool room 
and in high-speed production. Write for cata- 
log information. 


SPECIFICATIONS common to all Logan Lathes: Swing 
over bed, 10-1/2”; Bed width across ways, 6-15/16"; 
bE 8” 


Bed length, 43-14 ; Size of hole through spindle, 
25/32”; Spindle nose diameter and threads per inch, 
1-142”~—8; 12 Spindle speeds . . 30 to 1450 r.p.m.; Siz 
of motor . 173 42 hip 1750 m.; loaded 
Precision ball bearing spindle mounting: Drum type 


reversing motor switch and cord; Precision ground ways, 
2 prismatic *‘V'’ ways, and 2 flat ways. 


LOGAN ENGINEERING CO. 


CHICAGO 30, 


ILLINOIS E-3 











MARTIN PRODUCTION 


- HOLE GUTTERS 





The Martin Set provides an accurate 

work-range of %” to 12” diameter cir- 

cles or holes—each size is quickly adjust- 

able to cut to any dimension within its 
range. Sets are provided in sturdy, pro- 
tective fitted cases. 





You'll have no difficulty in selling the sturdy, new, and easily adjustable Martin 
Production Hole Cutters. Steel, aluminum, brass, fibre, wood and other materials 
respond to the high speed-action of Martin Cutters. For use in drill press, lathe, 
milling machine, or portable drill. Five sizes with Morse Taper Shank; two with 


Straight Shank. 


Salesmen will find. that MARTIN CUTTERS have wider sales—stimulated by 
full page advertisements in metal working papers. 


MARTIN CUTTERS also offer interesting profit margins to distributors. 
Send for specification sheet and distributor information. 


MARTIN ENGINEERING COMPANY 


KEWANEE, ILLINOIS 
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ABRASIVES— Mechanics, engineers, 
shop men, and all other users and buyers 
of coated abrasives will find the hand- 
book, “Coated Abrasives” gives the facts 
they need to know in order to specify 
coated abrasives correctly. This 36-page 
book covers the subject in a frank im- 
partial manner. It deals only with facts 
applying to the entire industry. The 
handbook is written by E. B. Gallaher, 
one of the country‘s leading coated ab- 
rasive engineering consultants.—Clover 


Mfg. Co., Norwalk, Conn. 


BEARINGS—A 168-page catalog on 
“Oilite” bearings and parts has been 
issued. The book contains data on more 
than 13,000 die sizes and, in addition, a 
section on cored and bar stock. Load 
charts, mechanical drawings and perti- 
nent engineering data are included.— 
Amplex Div., Chrysler Corp., Detroit, 
Mich. 


BRONZE BUSHINGS—Catalog No. 
45 covers the complete line of Shook 
Bronze bushings, bearings, bar stock 
and babbitt, and includes a slip-in price 
list. The booklet is attractively laid out 
for easy reference, and is punched for 
inclusion in the ,salesman’s -catalog.— 
Shook Bronze Carp., Lima, Ohio. 


JACKS—A comprehensive repair parts 
and maintenance catalog entitled “Re- 
pairs and Maintenance—Catalog No. 
45.” lists the repair parts for the vari- 
ous types and sizes of “Simplex” jacks. 
This 48-page book facilitates the order- 
ing of replacement parts and offers 
practical suggestions for the mainte- 
nance, repair and lubrication of these 
jacks. A convenient index makes it easy 
to find any information desired.—Tem- 


pleton, Kenly, & Co., Chicago 44, Ill. 
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And the man who foots 
the bill would worry too— 


Taylor Spiral Pipe isn’t light enough to “float through 
the air” But it és light enough to make a real cut in the 
initial cost, handling cost and erection cost of piping. 


If Taylor Spiral Pipe had only lightness to recom- 
mend it—if it weren’t also strong and rugged to a re- 
markable degree—the economy of this light wall pipe 
would be narrowed down to a limited field of applica- 
tion. But the fact is that the spiral construction makes 
it the strongest type of pipe of its weight . . . enables it 
to handle a large percentage of the services ordinarily 
performed by far heavier and more costly Standard 
Thickness pipe. 


Note the suggested uses for Taylor Spiral Pipe listed 
below. These are the everyday moderate and low pres- 
sure services for which Standard Thickness pipe is ordi- 
narily used. Why? . . . Simply because too many plants 
still follow the old tradition of using everyday pipe for 
everyday uses! By uprooting the heavy pipe habit — 
using Taylor Spiral Pipe for uses like those listed—the 
installed cost of piping can be cut way down... in 
many cases to half that of Standard Thickness pipe. 
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Switching to Taylor Spiral is made easy by the com- 
plete range of sizes and wide variety of fittings. Thick- 
nesses range from 18 to 6 gauge; sizes from 4 to 42 
inches; joint lengths up to 40 feet. All types of end joints 
and couplings, all kinds of fittings and specials or fabri- 
cated assemblies, are produced by Taylor Forge, assur- 
ing a complete service with undivided responsibility. 


TAYLOR FORGE & PIPE WORKS 
General Offices & Works: Chicago, P. O. Box 485 
New York Office: 50 Church St. 
Philadelphia Office: Broad Street Station Bldg. 


SELL TAYLOR SPIRAL PIPE FOR: 


High and Low Pressure Water Lines e@ Industrial Gas Lines 

Low Pressure Steam and Air Lines @ Oil and Gas Gathering Lines 
Steam and Diesel Exhaust Lines @ Swing Pipe 

Vacuum and Suction Lines @ Spray Pond Piping 

Blower Piping @ Hydraulic Mining 

Sand and Gravel Lines @ Dredge Lines 
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Made to order 
for today's needs 


@ As the first completely satis- 
factory and convenient way to 
correct a gauge that has been 
knocked out of adjustment, the 
“Recalibrator” is an important 
forward step in gauge design. 
Unlike ordinary “adjustments” 
it actually re-establishes proper 
relation between bourdon tube 
and movement — makes the 
gauge accurate again at all 
points on the dial. 

Add to this the outstanding 
accuracy and stamina that has 
characterized Marsh Gauges 
ever since 1865, and you will 
see why they are first choice of 
wartime industry. 

Your customers are being 
told about Marsh Gauges, and 
all Marsh Products, in full 
page ads that cover every phase 

© of industry. 


JAS. P. MARSH CORP. 
2079 Southport Ave., Chicago 14, Ill. 


Marsh Products include 
GAUGES « VALVES «' TRAPS 
DIAL THERMOMETERS 
HEATING SPECIALTIES 








DUPLICATING—A 40-page booklet 


contains illustrations and information 


| concerning the latest models of all “Di- 


Acro” precision machines. A major im- 
provement which is announced is the 


| use of Torrington roller bearings in all 


sizes of benders. This attractive, well- 
planned booklet is entitled, “Die-Less 
Duplicating”.—O’Neil Irwin Mfg. Co., 


| Minneapolis 15, Minn. 


HOW TO SPEED UP SETTLE- 


MENT OF YOUR TERMINATED 


WAR CONTRACT—J. 


K. Lasser 
(McGraw-Hill Book Co., $3.50). This 
is a simple, untechnical explanation of 
the way in which businessmen can han- 


| dle their plant operations, inventories, 


and settlements before and after they re- 
ceive a termination notice. Mr. Lasser’s 
clear, authorative, and timely advice will 
be helpful to executives, lawyers, pub- 
lic accountants, and others who have re- 
lied upon his tax books. A special sec- 
tion for subcontractors reviews their 
problems and the way the Jaw is set up 
to help them. 


PACKING —The “Darcova Pumcups” 


| are precision made composition cups 
| for packing pistons of air and hydraulic 


cylinders, as well as_ reciprocating 
pumps. In a new folder, Form 4502, the 





special features of the “Pumcups” are | 


outlined along with engineering data 


and interesting sales information.—Dar- 


ling Valve & Mfg. Co., Williamsport, 
Pa. 


WELDING—A digest of pertinent 


facts about the complete line of Page 


| electrodes and gas welding wires, book- 
| let DH-821 contains information which 





will simplify the selection of the proper 
electrode or gas welding rod. It covers 
such facts as physical properties, analy- 
ses of the weld metal deposit, operating 
characteristics, recommended current 
ranges and other necessary informa- 
tion.—Page Steel & Wire Div., Ameri- 
can Chain & Cable Co., Inc., Monessen, 
Pa. 


GOGGLE SPRAY—The dual pur- 
pose “Sani-Spray” cleans and fog-proofs 
glasses and goggles. The stationary unit 
sprays on the right amount of liquid, 
and in industrial plants it is a good 
rule to clean and fog-proof glasses twice 
a day. The spray is available in quart 
and gallon containers. Sales features 
are pointed out in a new folder.—Allen 


Optical Co., Buffalo 2, N. Y. 
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40 YEARS 
OF SERVICE 


... to American industry has 


built a demand for 


LOCK WASHERS 


Distributors are assured of 
a complete stock—over 130 
lock 


washer that will hold nuts, 


standard sizes—a 


bolts and screws tight in 
the smallest assembly or the 
biggest machine. 


LOCK WASHERS 


do not tangle—they are 
economical and “easy to 
handle”—speed production. 
Made from special steel 
(also phosphor bronze). 
Prompt delivery can be 
made. Write regarding spe- 
cial requirements to Dept. 5. 





HOBBS MFG. CO. 


WORCESTER 5, MASS. 
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No. 310A, 
15 tons 
capacity, 
height 22" 
lift 14", 

toe lift 

minimum 


24%,"". 


Where a Versatile Jack is Needed 
Industry Prefers the Simplex No. 
310A becouse — 


¢ It lifts or pushes from any angle, 
as well as lifting vertically. 


It pushes horizontally. 


@Lifts on the cap, on the corru- 
gated toe, on the auxiliary cap 
shoe, or from any intermediate 
height by using the chain as a 
sling. 

Close quarter operation is pro- 


vided by the double lever socket. 


@ Machine corrugated toe lift pre- 
vents loads from slipping, even 
when jacking at an angle. 


@Larger non-slip base area for 
added safety. 


eA more 
handle. 


convenient carrying 


@ Increased strength—the result of 
better materials. 





LUBRICATION—Valuable and_in- 
teresting information on the subject of 
lubrication is to be found in the “1945 
Lubriplate Service Handbook”. Case 
studies and application pictures high- 
light the concise and easy-to-read text. 

‘Fiske Brothers Refining Co., Newark 
5, NV. J. 


RECORDS—To assist personnel direc- 
tors in preparing necessary records to 
handle these problems of seniority, the 
Systems Division has compiled “Man- 
agement Controller No. 709” which is 
devoted to case histories of the records 
used by many large and small corpora- 
tions. Copies may be borrowed from 
any Remington Rand office—Systems 
and Methods Research Dept., Systems 
Div., Remington Rand Inc., Buffalo 5, 
a A 


PACKING—The development of the 
“T-Ring Packing” is highlighted in an 
attractive new catalog. This hydraulic 
packing does away with extrusion dam- 
age and there is no twisting or winding 
in use. Instructions on construction de- 
tails and application data are included 
in the booklet—Weatherhead Co., 
Cleveland 8, Ohio. 


PAINTING—How the color of painted 
cement floors can be protected from 
wearing off prematurely and painted 
floor upkeep made easier is discussed in 
a 6-page brochure. “Cement Filler and 
Dustproofer—The Modern Way to Pro- 
tect and Decorate Cement Floors”.— 
Building Products Div., L. Sonneborn 
Sons, Inc., New York 16, N. Y. 


RUBBER GOODS—The fifth edition 
of “Manhattan Rubber Products for In- 
dustry” is a condensed catalog of mech- 
anical rubber goods. Particular empha- 
sis is given transmission and conveyor 
belting, V-belts, hose, packing, molded 
rubber products, rubber roll coverings, 
tank linings and abrasive wheels.— 
Manhattan Rubber Mfg. Div., Passaic, 
N. J. 


LIGHTING —A_ lighting products 
booklet contains useful information for 
industrial and commercial users of 
lighting. Comprehensive information 
about industrial, commercial, portable 
and inspection type of fluorescent fix- 
| tures is included.—Sylvania Electric 
| Products, Inc., Salem Mass. 
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Equip a. 
wit 
“RE-SET-ABLE” 


RE-SET-ABLE * BIG-HED-NIB 


Keyes 43 OS alae 


Actual Size Photo 





3 Shank $9600 08 iy 
LOC-KEY-SET 


by Patented Process 
U. S. Pat. 2,351,741 


(Trade Marks Registered) 









on Your 
Precision Grinding 


Production Line 


Diamond Tools 





- Tools numbered 


diate shipment . . 
in units of 4 carat (No. 1 size) and lettered 


to denote quality of diamond and style of 


li diamonds are LOC-KEY-SET for 
mounting . 


A 
imme 


More work per carat. Exclusive pat- 


ented setting is tender to the diamond... 


Holds firmly . 


@ RE-SET-ABLE adds to life of your diamond 













- . 3 grades— Common (C), 


ting service $1.00 postpaid.) Bigger stones 


in C grade are genuine economy in dia- 
mond use. For large wheels we recommend 


Medium (M), Select (S). (24-hour reset- 
No. 60-CN. 


. Protects from damage 


. Guards against breakage. 


‘No. 24 CN RE-SET-ABLES are now selling 
in 100 lots. Ask for easy No. 4 Catalog and 


Grinder’s Iustruction Card. Shows sizes to 
fit your machines. Tools backed by service 


unegualled. 


DIAMOND TOOL COMPANY, Not inc. 
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CHICAGO 15, tI 


SHELDON M. BOOTH, Pres 


938 E. 41st Street 





mond use. For large wheels we recommend 


No. 60-CN. 


fit your machines. Tools backed by service 


Everywhere 


CHICAGO 15, UI 


SHELDON M. BOOTH, Pres 


938 E. 41st Street 


DIAMOND TOOL. COMPANY, Not inc. 
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Here's Something You 
Can Sell Today To 


—— ley FACTORIES 
ror 12 Years RAILROADS 

















These TW° 
Nationally —— SHIP LINES 
ise 
Adverts Highest-paid engineers of leading fac- 
Boiler tories, ship lines and railroads report that 
Room with our products they get more B.T.U.'s 
Necessities from any grade of fuel, in any boiler, coal 
Have Show" or oil-fired, high or low pressure; AND 
nd reduce cleaning time by at least 75%. 
Y ar-rou ) J 
s For twelve years Atlantic coast users 
Repeat have absorbed our entire output. Now, 
Sales In increased facilities permit expansion. Our 
Volume products, NO-KARB SOOT REMOVER and 


NCC SLUDGE SOLVENT, the boiler room 
twins, are real money-makers and are sold 
on a money-back guarantee. Full informa- 
tion on request. 


NUTMEG CHEMICAL CO. 


Dept. M., 223 State St., New Haven 10, Conn. 


























Your opportunity to sell LYNN equipment increases daily as more and 
more lathes go on the “disabled list” after years of continuous over- 
time war production. LYNN equipment completely reconditions worn or 
inaccurate turret lathes; 
CE en dl —also, converts engine 
~4 lathes for turret lathe 
and screw machine 
work. Left, shows turret 
' lathe with LYNN Self- 
* Indexing Bed Turret re- 
» placing old turret. Quick, 
easy mounting, perfect 
alignment assured by fac- 
tory machining of base to 
7 fit the particular make of 
lathe. 
























Self-Indexing Bed Turrets, Tool Post 
Turrets, Cross slides and other equip- 
ment for every make and size of lathe— 
to give owners service equivalent to that 
of NEW TURRET LATHES, overnight at 
low cost. 

SPECIAL — STEEL LATHE LEGS and SPLASH PAN 


Lathe legs of 14-inch Stee/ plate. .. 16-gauge 
Steel splash pan in two sizes, to provide for 
use of proper coolants for fast-cutting tools. 
IMMEDIATELY AVAILABLE. 


Prompt Deliveries . . Write today for catalog. 


LYNN MFG. CO. + 222Elroy St., Minneapolis 8 , Minn. 
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backfires 


The Manager's Page . - « where the views ex- 


pressed are his own. If you disagree—start shooting .. . 


THE OLD BROMIDE: “BIG FELLOWS’ 
PROBLEMS ARE DIFFERENT.” 


THE SUMMER NUMBER of Harvard Business Review 
contains an article by Charles A. Livesey under the 
title, “Appraising the Mill Supply Distributor.” It is 
put at the top of our list as recommended reading. 

We don’t agree with all of Mr. Livesey’s conclusions, 
but, we are in agreement with the importance of every 
point discussed in this really fine article. 

The author states that material for the discussion of 
such points as, pricing, inventory service, wartime 
treatment, unfilled orders and salesmen—to mention 
a few; is based primarily on the reaction of purchasing 
officials which he obtained both in correspondence and 
in conversation. 

Many of the reactions received by Mr. Livesey from 
purchasing officials bear out the report contained in 
the May 1945 issue of Mitt Suppties, entitled, The 
Buyer Points the Way. Our study was made in a par- 
ticular industrial area. Mr. Livesey contacted purchas- 
ing officials in several localities. 

While these studies were being carried on at the same 
time, neither Mr. Livesey or ourselves were aware of 
the separate results until they appeared in print. It is 
very possible that our report has not yet come to his 
attention. 

MIL Supp ies will present a digest of the Professor’s 
article in the next issue. In the meantime, your reporter 
offers his two cents worth on the concluding text which 
is presented under the subtitle, “General Appraisal of 
Position.” 

The author presents as a conclusion that; “Tc the 
medium-to-small buyer with few peculiar product re- 
quirements, therefore, the mill supply distributor may 
be an excellent source of supply.” “However,” he goes 
on to say, “it is when either of the two factors, sizable 
supply purchases or special requirements, enters the 
picture that the mill supply distributor’s strategic ad- 
vantage tends to disappear.” 

Now maybe he has additional supporting data to back 
up this conclusion but I submit that the material used 
in the article fails to prove it. Everyone will agree that 
the distributor’s competitive situation with direct sellers 
tends to be less in small-to-medium sized plants than in 
large ones. After all, the direct selling manufacturers 
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—even the big ones—haven’t sales manpower enough to 
comb the market. For the most part distributors have. 
The point I want to make is that the individual dis- 
tributor can organize his operations to serve large, 
medium and small buyers if he is inclined that way and 
many have done so. In most cases, neither size of 
purchase nor special requirements need stump him any 
more than it would stump a manufacturer selling direct. 
During all the years I’ve sat in on industrial distribu- 
tion, I’ve heard the cry that distributors can’t sell the 
big fellows. A lot of distributors don’t believe it because 
they have, they are, and will continue to sell them. With 
a little less inferiority complex on the part of some of 
them (and their salesmen), brought on mostly by their 
own suppliers, they'll sell more to more big fellows. 

There are some big fellows who have an exaggerated 
idea of their purchasing acumen. They can’t get out 
from under their big hat long enough to find out 
whether it’s as smart to buy direct as they think it is. 
Recent studies made by MILL Supp.ies show that this 
group is fast disappearing. Most of the big fellows are 
open minded and are buying and will buy from the 
source that can best serve them, be it from manufac- 
turers direct or distributor. 

Mr. Livesey says: “The individual distributor, it 
would seem, can more profitably attempt to improve his 
position with regard to those customers who desire the 
services of a single source for many supply products 
and adequate local inventory stocks, and, whose require- 
ments are not generally for special items.” “Why,” he 
says, “should a distributor compete for sales under 
conditions which place him at a disadvantage?” 

Why indeed! You’re dead right, Professor, both as 
to the proposition and the question. But, the governing 
factors are not, in my humble opinion, to be found in 
size of plant. It’s in the way a distributor has organized 
his activities to serve. Some are not set up to serve 
large buyers. Some are not even set up to serve-period. 

Many distributors have been, are, and will be serving 
small, medium and large buyers—all logical customers 
for them. Just as long as the medium-to-small volume 
buyers are not neglected while serving the “big boys” 
then they're working along a natural and profitable 
road. Others can do the same if they properly organize 
themselves to do the job, and, “properly” is emphasized. 


A. M. MORRIS 
JULY, 1945 











All The Way Down The Line 
They're Easier For You To Sell 
When They're Marked 





Now, with 
3 Service Stars 


The make of precision measuring tools means a lot 
to those who have them more or less constantly in 
hand. If you’ve been “through the mill” you know 
that—and you know why there’s such a marked 
preference for Starrett Shop Equipment Tools. It’s 
because the men who use them have been literally 
brought up on Starrett’s. They—and their fathers and 
grandfathers before them—have had _ Starrett 
“Mikes”, Calipers, Dividers, Squares, Rules in their 
personal kits. 


Whether your customers are buying tools to sell 
their workers or are buying shop equipment tools 
such as Micrometer Sets, Vernier Gages and Dial In- 
dicators they want tools of unquestioned accuracy, 
dependability and familiarity. That means that 
they’re already sold on STARRETT Tools. 


THE L. S. STARRETT CO. - ATHOL - MASSACHUSETTS - U.S.A. 


World’s Greatest Toolmakers 
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@ Years ago American Cable introduced preformed 
7 —the first basic improvement in wire rope in nearly 
a century. Since then, TRU-LAY Preformed has set 
the service pace for a// wire ropes. 

‘Now, TRU-LAY Preformed, of Improved Plow 
Steel, * is an even better rope because of a proven 
superior GREEN lubricant. This green lubricant is 
made to our specifications and has greater adherence 
—it protects the wires better—helps them to wear 
longer. This superior lubricant is literally ‘“‘stuffed’”’ 
into every strand so that every wire is covered and 
ALL GREEN LUBRICATED every void between wires is filled. TRU-LAY’s Green 

<a Lubricant is your assurance that the best wire rope 
is now much better. 











Wilkes-Barre, Pa., Atlanta, Chicogo, Denver, Detroit, Houston, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Tacoma, Bridgeport, Conn. 


AMERICAN CABLE DIVISION 
AMERICAN CHAIN & CABLE 


In Business for Your Safety 








